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HUDSON BEGINS CANADIAN PRODUCTION—C. R. Gall (left), vice-president of Hudson 
Shannon, president of Chatco Steel Products, look at the 
lacemaker to be produced in Canada as it rolled off the assembly line 
To meet demand for Hudson products, 


joters of Canada, and H 
rst 1950 Hudson 
pr. 5 at Tilbury, Ont. 
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Canadian operations, 


ich started in 1932 and were suspended because of the war, have been resumed in 


ibury. The facilities of Chatco are being used for assembly. 
5 Packard, Willys, Crosley and Nash do not operate 


in Canada, only Kaiser-Frazer, 


With Hudson now produc- 


plants there. Nash, however, has a plant in Toronto and output is expected to begin by 
er. 


| Sparks 


State of the nation’s economy: 
Up 

Sreet—Rising for the fourth con- 
secutive week, operations last week 
were scheduled at 98.6 percent of 
capacity, an increase of 0.1 percent 
over previous seven-day period. 

GasoLine Taxes — Federal col- 
lections totaled $80,002,210 in first 
two months of 1950, a gain of 
21.3 percent over like 1949 period. 

Cruve On—Total daily average 
putput in week ended March 18 
was 4,776,550 barrels, 14,825 barrels 
labove preceding week. 

InpustrRiaL Output—More goods 
were produced in March than in 
any other month in the last year. 
Month’s mark was 183 percent of 
1935-39 average, compared with 
180 percent in February. 

ConsuMER SpeNpinc—Amount in 
week ended March 31 increased 1 
percent over preceding week. 

* ” * 


Down 


UNEMPLOYMENT — After reaching 
an eight-year high in February, 
total out of work declined 561,000 
in March to 4,123,000. 

Money In CircuLaTION—Amount 
in week ended March 29 was 
$26,969,000,000, $434,000,000 under 
like week last year. 

Farmers’ INcome— Amount to- 
taled about $1,700,000,000 in March, 
» percent under same 1949 month. 

WHOLESALE Prices—Average de- 
clined 0.2 percent in week ended 
March 28 to 152.1 percent of 1926 


average. 
* . 


- 
General 


Taxes — Government now costs 
Americans 25 percent of every- 
thing they produce, reports Claude 
. Putnam, president of National 
Assn. of Manufacturers. He said 
the British government takes 40 
percent of that nation’s income. 


Chrysler 
Strike Cost 


JAN. 25- APR, 8 
(58 working days) 
To 10,574 dealers and 


factory—350,000 cars 
and trucks worth 


To 6,500 suppliers— 
Purchases 


To 88,000 strikers— 
Wages worth 

To 50,000 idled supplier 
workers—Wages worth. . 


61,509,680 


21,000,000 
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[Record First Half F oreseen ... 


Output Rate 


By Bernie Thomas 
Associate Editor 

LTHOUGH it shattered record 

upon record last year, the auto 
industry appears to have labeled 
1950 a year for even greater 
achievement. 

Production has moved at a 
fast pace all through the first- 
quarter of this year, accounting 
for an estimated 1,337,000 cars 
and 299,000 trucks—a total of 
1,636,000 units, or 238,000 more 
than in the January-March (1949) 
period. 

If sales continue to keep on the 
heels of production, the pace will 
be stepped up further in the next 
few months with the first half of 
1950 likely to wind up as the high- 
est six-month productive period in 
automotive history, 

All-time-high scheduling contin- 


JOE SIMPKINS PROMOTES SPORTS—This Ford dealer in Wellston, Mo. (St. Louis suburb), 
has conducted a championship bicycle race on his regular Saturday night television show. 
The Missouri State Bicycle Roller Championship was won by Donald Lindsey (center rider), 


who won by pedaling a mile in one minute 12.7 seconds. 
Erhard Neumann; Lindsey, and Floyd Siepp jr. 


ter sr., timer; Bob Ingham, announcer; 
The Ford dealer also sponsors a soccer club, 


Rebound in 49s 
Sparks Climb 
Of U.C. Prices 


By Bob Gordon 
Associate Editor 

EAR-OLD cars were in the van- 

guard as Automotive News’ 
overall average of used-car prices 
jumped to $1,010 this week—an in- 
crease of $28 over last month’s 
average. 

The price of 1949 models leaped 
$63 over their March average to 
a figure of $1,496. Dealers re- 
garded this as a healthy sign, 
since 49 models had been the 
slowest to recover from the win- 
ter slump. 

The increase in the overall aver- 
age price of used cars this week 
marked the ninth straight week in 
which prices have improved. 

The improvement over that 
stretch amounts to $72, since on 
Feb. 6 the average was $938 and 
this week it is $1,010. 

* * + 


Alu MAKES appear to be shar- 
ing in the rising market but 
the chief beneficiaries are, of 
course, popular-priced cars, 

Convertible models have also 
begun to come into their own. 
Four 1949 Chevrolet convertibles 
sold at Philadelphia auctions re- 
cently brought prices ranging 
from $1,700 to $1,820. 

Volume and percentage of sales 
at wholesale used-car auctions are 
also on the upbeat. 

oe o «x 


N THE Feb. 6 issue of AutTomo- 
Trve News, four representative 
(See USED CARS, Page 76, Col. 5) 


Left to right are George Wuch- 


a girls’ basketball team and a baseball team. 


ued in most U. S. plants last week, 
resulting in the production of an 
estimated 109,899 cars and 24,838 
trucks for a total of 134,737 units, 
according to AuToMoTIve News’ tab- 
ulations, 
af + * 

Gre: in U. S. plants the week 

before, which climaxed the in- 
dustry’s highest output month 
since last October, included 108,472 
cars and 24,941 trucks—a total of 
133,413 vehicles. 

Final compilations show that 
March output in this country com- 
prised 469,803 cars and 110,115 
trucks for a total of 579,918 units. 
If Chrysler had been in the pro- 
duction lineup throughout’ the 
month, March volume would prob- 
ably have soared to well over 700,- 
000 vehicles. 

Except for Chrysler, whose 
strike losses climbed to 350,000 
cars and trucks as of last week, 

the auto industry is experiencing 
the most stabilized operations in 
its history. 

In the six months just past, U. S. 
plants have been producing at a 
rate of nearly 6,000,000 vehicles an- 
nually despite the fact that sched- 
ules bogged down during change- 
over operations in the latter part 
of 1949, and the Chrysler strike 
has plagued this year’s operations. 

+ + * 


Atte June this year, sched- 
ules may taper off somewhat 
if dealer stocks begin to climb. 
However, no one in the industry 
takes the view that automotive out- 
put will stage a nosedive in the 
foreseeable future. 

Most plants say they expect 
to work their employes longer, 
steadier and pay them more 
money in 1950 than ever before, 
Observers point out that fore- 
sight in scheduling and procure- 


F jouth gave no 


PLANNING FOR MIAMI AUTOMOBILE SHOW—Director Ray Chamberlain points to space 
allotments in Dinner Key auditorium for the Miami Automobile Dealers Assn.'s first postwar 


show, to be held Apr. 24-30. Although the budget is 
an 80-cent admission charge, predictions are that the 


eared to an attendance of 30,000 ai 
igure will be nearer 50000. President 


Cecil Holland and Chairman Jack Zeder of the show committee are seated. Standing, left 


to right, are William Shore, Dick Thiel, E. E. 
C. B. Tutan, Donald Neese and R. W. Pierce 


Price, John Jones, Chamberlain, Ben McGahey 





Cost of Chrysler Sh iledeiens 
Tops $1 Billion Mark 


By Mac Gordon 
Associate Editor 

(TOTAL losses resulting from the 
10%-week-old Chrysler strike 
will shoot past the $1,000,000,000 

mark today (Apr. 10). 
AUTOMOTIVE News estimates that 
$994,509,680 were lost from Jan. 25 


In This Issue 


Registrations, Prices ..........Page 26 
Used-Car Auctions ........Pages 58-59 
Production by Makes .........Page 76 


|through Apr. 8 by the factory, its 


dealers, suppliers and idled work- 
ers. 

Since each continued week ‘of 
the shutdown adds $107,500,000 to 
the toll, strike losses are virtually 
certain to enter the $1,000,000,000 
bracket today, because it would 
take several days for rank-and- 
file ratification of any contract 
settlement to be completed. 

Prospects for a speedy settle- 
ment of the Chrysler strike were 

(Continued on Page 78, Col. 1) 
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e ® 
ment went a long way toward 
minimizing the effects of the 
coal and steel strikes, 
One of the noteworthy facts about 
March activity was the production 
of trucks. More trucks were built 


this past month than in any month 
(Continued on Page 76, Col. 1) 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


134,737 138,413 


124,577 


Last Prev. 1949 
Week Week Week 
For complete production totals 
by makes, see table, page 76. 


Car Sales Race 
Is Upset by 
Long Strike 


CANT attention was paid to. the 
\“ pronouncements of several car 
makers at the beginning of this 
year that they were “after” higher 
positions on the sales ladder, but 
the duration of the Chrysler strike 
has brought these remarks back 
into the limelight. 


It may be recalled that at the 
beginning of 1950 when new 
models were being introduced, no 
less than five makers revealed 
they planned to capture third, 
fourth or fifth place in sales, 


Buick admitted it was eyeing 
third place in sales, while Plym- 
indication that it 
was going to yield that position. 
Dodge used the slogan, “Go 4th 
with Dodge in '50,” while Pontiac 
confessed that it, too, was aiming 
at fourth place. 


Oldsmobile said: nothing about 
position but coyly declared it was 
prepared to build 350,000 cars in 
1950—a total which would have 

(Continued on Page 75, Col. 3) 


Top Cars 
New-car registrations for 48 
states in January, plus 32 states 
in February: 

1950 Pos. 
1—151,579 
2—125,188 
38— 61,548 
4— 50,018 
5— 48,065 
6— 37,9382 
I— 34,904 
8— 31,269 
9— 28,172 
10— 17,866 
1l— 15,440 
13,899 
12,719 
7,194 
5,300 
3,973 
3,525 
2,765 
817 
813 


1949 Pos. 
58,052— 2 
90,535— 1 
50,602— 3 
43,092— 4 
22,802— 7 
24,848 6 
28,648— 5 
15,495—10 
16,499— 9 
13,761—11 
17,975— 8 
18,579—12 
11,385—18 
10,027—14 
10,005—15 

4,973—17 
5,337—16 
2,728 —19 
1,694—20 

$45—22 
$,123—18 

813—21 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Olds. 
Dodge 
Mercury 
Stude. 
Chrysler 
Hudson 
Nash 
DeSoto 
Packard 
Cadillac 
Kaiser 
Lincoln 
Willys 
Crosley 
Austin 

627 Frazer 

117 Ang.-Pref. 

Total All Makes 
654,187 447,161 


For further details see page 
26, today’s issue. 
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Show Success Is Laid 
To Careful Planning 


By Jerry Barry 
Staff Writer 
WO facts stand out from reports 
on the seven dealer-sponsored 
automobile shows held so far this 
year. 

First, a show takes much plan- 
ning and promotion, and, second, 
all the hard work paid off in in- 
creased orders and prospects. 

While prewar attendance 
marks were shattered in every 
show, dealers were happiest about 
the unanimous “sales higher 
than anticipated” reports. 

Biggest and most successful of 
all was the 42nd annual Chicago 
show, which drew 478,000 visitors 
in nine days. On one Sunday 62,000 
persons crammed into the huge 
International amphitheater, while 
other thousands were turned away. 


a said they closed 5,400 
sales at the show and picked 
up hundreds of other good pros- 
pects. Show Chairman James F. 
McManus jr. estimated that the ex- 
hibition would stimulate $65,000,000 
worth of business in the Chicago 
area. 

Smaller cities were proportional- 
ly as successful. 

Washington drew 95,166 paid; 
Kansas City, 94,468; Des Moines, 





Morrison Named 
Sales Assistant 
To K-F President 


WILLOW RUN. — Kaiser-Frazer 
President Edgar F. Kaiser has ap- 
pointed William G. Morrison, an 
industry veteran, 
as his executive 
assistant on sales 
matters. 

Morrison joined 
K-F in 1946 after 
25 years in the 
auto sales field 
with Chalmers, 
Maxwell and 
Chrysler. He re- 
signed as Chrys- 
ler regional man- 

W. G. Morrison ager in 1941 to 
enter the Navy with the rank of 
commander. 

As assistant director of sales at 
K-F, Morrison has helped build up 
a comprehensive national sales and 
distribution system, devoting much 
time to work in the field with 
dealers. 

As assistant to the president, 
Morrison will advise in the formu- 
lation of general corporate sales 
policies, Kaiser said. 





British Auto Show Opens Saturday 


NEW YORK.—British auto mak- 
ers will open their all-out drive 
to please American car buyers this 
Saturday (Apr. 15) when the British 
auto show begins an eight-day run 
at Grand Central Palace here. 

New models to be shown are 
tailored for American conditions, 
Sir William Welsh, U. S. represen- 
tative for the British auto industry, 
told a press meeting here last week. 

“Our goal is the export of some 
50,000 cars a year—about one-tenth 





PONTIAC'S WALDORF WINNERS—Winning 


Belleville, N. J., $100 for most prospects; J. 
most orders: New York Zone eneges c. 6. 
second most orders; Otte Meyer, inning 
fer second most prospects. 


79,700. Buffalo, Pittsburgh and 
Rochester also had record-break- 
ing crowds, 


Edward L. Cleary, show manag- 
manager of the 
Chicago Automobile Trade Assn., 
gave a clue to other groups con- 


er and general 


templating shows when he said: 


“Dealers must make their local 
cities realize fhat the show is a 
civic undertaking that will stimu- 


late all local business.” 
* * * 


A§ PROOF he cited Chicago’s 


show, which drew persons from 
a 150-mile area, and the Des Moines 


exhibit, where 76 of the state’s 99 


counties, plus Missouri and Ne- 
braska, sent visitors. 

Committees to select dates and 
place; to enlist support of dealers 
and manufacturers, and to allot 
space for dealer, accessory and 
educational displays must be 
formed early, Cleary said. 

Good designers and builders of 
stage and decorative effects plus 
a@ producer for the central arena 
spectacle, must be contracted, he 
warned, because proper trim- 
mings are an important part of 
a successful show. 

All seven shows arranged beauty 
queen contests, entertainment and 
prizes. Washington dealers at- 
tracted visitors with singers 
Frances Langford and Connie Bos- 
well, while Burl Ives helped bring 
in customers at Kansas City. 

Buffalo dealers gave away seven 


cars and at Pittsburgh $1,000 in 


cash prizes were awarded each 
show day. 
* * o 
— more important than the 
side attractions is the promo- 
tion campaign, Cleary says. 

In Chicago, dealers carried on 
an intensive campaign among the 
factories, urging them to bear 
down on publicity and extra adver- 
tising. But there, as_ elsewhere, 
most of the promotional material 
used just before and during the 
show was paid for by the local 
associations. 

Daily ads in newspaper amuse- 
ment columns and posters in fill- 
ing stations, stores, streetcars 
and taxis supplemented radio 
and television promotion. 

Chicago had Armour Packing 
Co. and Pabst Beer plugging the 
show in moving electric signs, 
while two of the local daily papers 
placarded their delivery trucks with 
auto-show signs. 
o * * 
[us Chicago show received a 


lucky break, Cleary said, when 
(See SHOWS, Page 75, Col. 2) 























Delay Possible 
In Marketing of 
New Ford Shift 


CHESTER, Pa.—Whether Ford's 
automatic transmission will be 
available this year or in 1951 “will 
depend on com- 
pletion of a new 
plant now under 
construction in 
Cincinnati,” L. D. 
Crusoe, general 
manager of Ford, 
said here last 
week. 

Here to attend 
a dinner meeting 
of supervisory 
personnel at the 
company’s Ches- 
ter plant, Crusoe said he saw no 
possibility of price reductions this 
year. High labor and material costs 
and high taxes rule out price cuts, 
he said. 

The Ford official also said the 
company is not planning a small 
car at present. 

“To make a smaller car you 
have to give up something; space, 
roadability or performance,” he 
added. “That we do not intend 
to do.” 

Crusoe predicted that 1950 will 
be a better year than 1949 in vol- 
ume of cars and trucks. 


Defendants Seek 
Shift of Tucker 


Damage Suit 


CHICAGO.—Transfer of Preston 
Tucker’s $1,000,000 suit from Cook 
county superior court to federal 
court was sought last week in be- 
half of U. S. Attorney Otto Kerner 
jr., two of his assistants and four 
Securities and Exchange Commis- 
sion officials, who, with Attorney 
Luis Kutner, representing a group 
of stockholders and dealers, are 
defendants. 

A petition filed by the U. S. attor- 
ney’s office contended that the shift 
should be made because federal 
officials are defendants. 

Tucker in his suit has charged 
that he was “maliciously” prose- 
cuted in the recent criminal case 
that ended with acquittal in the 
court of U. S, District Judge Wal- 
ter J. La Buy. 

The “not guilty” verdict was re- 
turned also for seven other former 
officials of Tucker Corp. 


Ferry Elected 
AMA Treasurer 


DETROIT. — The new treasurer 
of the Automobile 
Manufacturers 
Assn. is Packard 
President Hugh J. 











































THEIR PREDECESSOR SET A RECORD—''M"' is for Mercury, the 1950 winner of the Mobil- 
gas Grand Canyon Economy Run, as 54 duplicates of the winning car were presented by 
Los Angeles Lincoln-Mercury District Sales Manager George L. Boggs in a special ceremony 
for all southern California dealers at the assembly pliant in Los Angeles. The cars are now 
on the roads of all Southland communities as illustrated demonstrator cars for southern 
California dealers. All the cars are Trojan Gray four-door sedans—exact copies of the 
Grand Canyon Run winner. 


Holding Dodge Buyers 


Edwards Appraises Tradeins Now, Adds 
$25 Monthly Till Strike Ends 


MILWAUKEE. — A Dodge-Plym-| streets, 23385 Forest Home and 
outh firm here has come up with| 2121 N. Farwell, has offered to 
a plan which it believes will help| appraise a customer’s car “at 
hold its customers during the| today’s high market value” and 
Chrysler strike. to pay that same amount when 

Edwards Motor Co., which has | a new one can be delivered. 
locations at 36th and Wisconsin As an extra incentive to bring 


in prospective buyers, President 
CGedemeobite Sates is a. ase op baka 
Set New Records 


month the new car is not delivered, 
During March 


$25 will be added to the tradein’s 
appraisal. 
LANSING.—Alltime sales records 
for Oldsmobile have been estab- 


And for those who have no trade- 

in, the same offer stands, except 
lished for a 10-day period, a month 
and for the first 


that $25 monthly will be deducted 
from the new car’s price. 
The plan will end Aug. 1, so those 
customers who signed up Apr. 1, 
when the idea was inaugurated, 
quarter, according |stand to gain $100 if they have 
to General Man-|not received delivery by then. 
ager S. E. Skin- “This long strike at the Dodge 
ner. and Plymouth factories,” said the 
He reported) firm’s newspaper ad, “has placed 
that sales in the| Edwards in a tough spot. But 
final 10 days of! rather than just stand by and 
March totaled 13,-| wait, Edwards makes this bold 
468 units to estab-| move . . . this tremendous move 
lish a new 10-day! to hold customers.” 
mark, while the 
month’s total of 
34,949 deliveries 
was a new monthly sales record 
for Oldsmobile. 


Another promotion by Edwards is 
The third record was attained by 


its policy to insure new cars for 
two years or 25,000 miles against 
the sale of 93,829 new cars in the 
first quarter of 1950, Skinner said. 


all major mechanical repairs—for a 
premium of 50 cents a month. 

This figure topped the company’s 

best previous first-quarter effort of 


Harry H. Bennett 
69,854 deliveries, set in the first 


* . 
Critically Hurt 
three months of 1941. PALM SPRINGS, Calif. — Harry 
The record pace of sales in March 


H. Bennett, former powerful lieu- 
outstripped production during the|tenant to Henry Ford, suffered a 
month by more than 3,000 units, fractured skull in 
Skinner said, despite the fact that an auto accident 
the building of 32,997 cars in March last week and, at 
established a new Oldsmobile out- press time Thurs- 
put record for a single month. day, was still in 
Previous Oldsmobile sales records a critical condi- 
for a 10-day period and a month tion in a hospital 
were: 13,119 in the final 10 days here. 
of March, 1941, and 34,949 in April, Bennett, 58, was 
1941. injured when a 





L. D. Crusoe 











































S. E. Skinner 





of our production—to the United 
States,” Sir William said. “We hope 
we can achieve that goal by 1951, 
perhaps even this year if the pres- 
ent upward trend in our sales here 
continues. 

“This would just about quad- 
ruple our U. S. sales in 1949, when 
we sold some 14,000 cars in a 
buyer’s market — but still will 
represent only about 1 percent of 
U. S. auto production, not enough 
to put our motor cars into ‘com- 


Pontiac salesmen who manned the Waldorf 
exhibit received their awards recently. Left to right: Michael Trent, Arrowhead Pontiac, Inc., 


. Etter, Klinger Bros.. New York, $100 for 
Miller; Talbot Foote, Klinger Bros., $0 for 


ham Pontiac, Inc., Richmond Hills, L. |., $50 





car he was driv- 
ing skidded and 
turned over. He 
Harry H. Bennett helped rule the 
vast Ford organization from 1917 
until the late Henry Ford retired 
in 1946. He then moved to a ranch 
near here. 



















Ferry, AMA Pres- 
ident George W. 
Mason announces. 
Ferry also was 
elected an AMA 
director. He fills 
the two posts left 
vacant upon the 
: retirement of 

Hugh J. Ferry George T. Chris- 
topher, former Packard president. 





petition,’ from the business stand- 

point, with the U. S. product.” 

Sir William said that while the 
goal is small in 
comparison with 
U.S. auto produc- 
tion, the sale of 
50,000 cars a year 
in this country 
would do much 
to close the dollar 
gap and help 
make Britain eco- 
nomically self- 
sustaining again. 
To accomplish 
this, Sir William Sir William Welsh 
said, the British realize they must 
give Americans the type of cars 
they want. 

“This show will prove that we 
have dorie just that,” he said. 

Paul Hoffman, ECA adminis- 
trator and former Studebaker presi- 
dent, will open the British show. 
The British ambassador, Sir Oliver 
Franks, will accompany Hoffman 
on the occasion. 

Nearly 100 models, including new 
full-sized family cars in the $2,000 
price range, will be on display, Sir 

(Continued on Page 75, Col. 1) 


Ned Jordan's 


column will be found 
on page 11 today. 





Kyes Becomes 


GM Vice-President 


NEW YORK.—The board of di- 
rectors of General Motors has 
elected Roger M. Kyes a vice-presi- 
dent of the corporation. 

Kyes recently became general 
manager of GMC Truck & Coach. 


Plains Elevates Parr 


George Parr has been appointed 
truck department manager of 
Plains Chevrolet Co., Amarillo, 
Tex., announces Buck Carter, gen- 
eral manager. 














DE SOTO SPORTSMAN DISPLAYED FOR FIRST TIME—The hardtop coupe was given its 
al quelle qe ot = regent Coley nee, oe - poqemen was CS - : 
urntable in center a display w ne several o cars manufactur 
the four divisions of Chrysler, ’ , 
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WE HAVE recently discussed the 
value of advertising as an im- 
portant tool in advancing the in- 
terests of and protecting the fu- 
ture of automobile dealers. We 
have talked about advertising and 
its importance in the used-car de- 
partment. Now, at the request of 
many dealers, We express our opin- 
ion as to the procedure for adver- 
tising the parts, service and new- 
car departments, 

Few dealers set up a specific 
advertising appropriation to pro- 
mote the parts department.. Ref- 








Dealers tell me 


By John O. Munn 


(The opinions expressed herein are these of Columnist 
Munn and are not necessarily these of Automotive News). 
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ient location of the parts whole- 
saler; complete stock; prompt ship- 
ments; the experience of the stock 


clerks; the ability to accurately, 
intelligently and quickly fill coun- 
ter orders, and the interest, cour- 
tesy and friendly attitude on the 
part of the members of the dealer’s 
parts staff. 

Advertising for the service de- 
partment usually takes the form 
of letters, folders or postcards 
sent at regular intervals to the 
owners of the dealer’s line of 
cars. The advertising budget for 
the department averages three 


Expose Carries Warning . 








‘Nothing Down’ Ads Hit 


INDIANAPOLIS.—A warning 
against loose credit was issued last 
week by Thomas E. Hanika, man- 
ager of the Indianapolis Automo- 
bile Trade Assn. 

Hanika asserted that the “no- 
money down” ads on used cars 
were phonies and that new-car 
dealers tempted to join in such 
tactics should remember this: 

“When terms are stretched and 
weakened to the point where a 
buyer can own a new car more 
easily than a good used car, then 
why should he buy anything but 
a@ new one? 

“If terms are too liberal on the 
new car, you certainly kill the 
used-car market and what happens 
to the used-car stock is clearly 
apparent to any 10-year-old school 
boy.” 

Hanika said that ads calling for 































pattern in handling this type of 
prospect is to refer his application 
to a convenient small-loan connec- 
tion. If he can “pass muster” with 
the loan company—that is if he 
has a job, if he will permit a loan 
to be placed on his household 
goods, or on other valuables and 
finally on the car itself—he may 
be granted a loan for the down 





Dealer Discounts Hiked 
On New Frazer, Willys 


Coincident with showroom dis- 
play of the new Frazer and 
Willys-Overland models, in- 
creased dealer discounts are an- 
nounced, This counters a trend 
towards decreased discounts on 
certain new low-priced models 
(see Automotive News, Mar. 27). 





payment or even on the entire pur- 
chase price and the sale is thereby 
consumated. 

“No down payment—simple, isn’t 
it?” commented Hanika. 

“Well, every man is entitled to 
his own opinion and to operate his 
business as he chooses but to the 
casual bystander it appears that 
the housekeeping method in some 
segments of the trade is growing 
pretty sloppy so far as financing 
igs concerned, 

“It is predicted by some dealers 
that if present loose tendencies 
grow much more in volume that it 
is' almost a certainty that there 
will be eventual government inter- 
vention again and old Regulation 
W will be back in the picture— 
maybe for a prolonged stay.” 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
car or truck. 9 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 9 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the ‘rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Capsule Comment 


Having come through the recent state legislative session 
unscathed, Virginia auto dealers are being urged by their 
association to write their senators and representatives, 
thanking them for their cooperation on automotive bills. 

A grand idea, since people so often forget to say 

“thank you.” 

* * * 

Because it would be “contrary to the purposes of the 
antitrust laws,” the U. S. justice department has refused 
General Motors permission to buy a surplus war plant in 
Saginaw, Mich. 


Does this mean GM won’t be allowed to increase its 
business potential from now on—unless Washington 
says okay? 

. . é 
The longer the Chrysler strike continues, the more one 
wonders why it was called in the first place. 

Or was it because Walter Reuther desperately needed 
a strike—to assure his accession to the CIO presidency? 


2 + e 
Under a “sleeper” provision in the oleomargarine law, 


the FTC now has the power to slap on a $5,000 fine for each 
day that one of its “cease and desist” orders is violated. 


The wonders of government power never cease. 
* * 2 
Michigan is considering a bill that would limit dealer 


reserve in financing deals to $15 per car, which is $5 lower 
than that permitted under Wisconsin’s 10-year-old statute. 


- If gross margin keeps declining, an auto dealer won’t 
have even a “reserve” to fall back on when times get 
tough. 


European auto makers are showing a number of new car 
designs, along with many innovations. 
Apparently recovery is well under way over there. 


Along with a sharp rise in new-car sales almost every- 
where, used-car prices have surged upward and autos are 
becoming scarcer, an AUTOMOTIVE NEWS survey finds. 


” In the springtime, tra, la. 


* 


Harris; Atlanta, Charles Pou; Atlantic} ° 





Dealer 
Forum 


Eprror’s Nore: Believing that 
dealers in every state have their 
peculiar problems and outlook, 
Automotive News has made this 
column available to the president 
of each state association (in al- 
phabetical order of states) for his 
personal observations on the sit- 
uation in his area. 


By Claude Ledoux 


President, Louisiana Dealers 


|= war, during which time the 
automobile dealers had nothing! 
to sell except service, definitely: 
taught the dealers 
one lesson. That 
lesson was that 
the dealer could 
derive a _ nice 
profit from the, 
service depart- 
ment. 

The smart 
dealer today, 
knowing that 
the buyer’s 

s market is fast 

Claude Ledoux approaching 
and if he wants to stay in busi- 
ness on a level competitive basis 
with his fellow dealer, is, literally 
speaking, building a fence around 
his service department to main- 
tain the high volume enjoyed dur- 
ing the war years, 

Before the war the dealer looked 
upon his service department as a 
liability. But he now knows it is 
an asset. Also prior to the war 
the dealer thought the only place 
to make money was through the 
sale of new automobiles, taking for 
granted that his loss would come 
from used cars and the service 
facilities. 





* + * 


oeas the fixed expenses of a 


goodly number of dealers are 
covered entirely by the _ service 
and parts departments. How long 
this situation will last can only 
be answered by the dealers who are 
fortunate to be in this position. 
How well do you and I know that 
dealers today are paying more at- 
tention than ever before to their 
service department, carefully ex- 
amining their expenses of opera- 
tion and cutting corners wherever 
possible. 

Automobile dealers today are 
better merchandisers. This situ- 
ation was brought about during 
the early war years when they 
were struggling for an existence. 
It was unheard of, among the 
majority of dealers, to operate 
their own paint and metal shop, 
to have a seat-cover department 
and to specialize on repairs to all 
makes of cars. The dealers ex- 
ploited their services with news- 
paper, radio and direct-by-mail 
advertising. Also blasting their 
showroom windows with signs 
featuring specials at attractive 
prices. 

Here is a specific example of 
what I mean when I say dealers 
are paying more attention to their 
service department than ever be- 
fore. A dealer in a large city, 
when he showed his 1950 models, 
blasted his windows with a sign 
reading: “All Makes of Cars Re- 
paired. No Down Payment.” In 
years gone by, this same dealer 
invited the public to see and in- 
spect the new cars with signs on 
his window reading: “New Models 
Are Here Today. Come in and See 
Them. Big Allowance on Your 
Present Car.” 

+ * * 
C= thing, too, the dealers should 
not forget: That customers to- 
day expect more personal attention 
(See FORUM, Page 74, Col. 3) 


25 Years Ago... 


The Big Story 


Three automobile companies announced expansion plans on the 
same day in prosperous 1925. 
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DELIVERY BAND oF 
MONOMOLEC ULARLY 
FISSIONABLE MATERIAL 


Lag 


(ist one) 


“ 
. THe FUEL CALLED 
RADIOACTIVE MONOLAYERS 
ARE ONLY AS THICK AS ONE 
GOOD, HEALTHY MOLE CULE ,OR. 
ABOUT ONE TEN-MILLION'TH 
OF AN INCH! FILL ‘ER UP, JOE 











‘McManus Objects ... . .” 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





Preston Suit 


As a defendant in the Preston 
case at Cooperstown, I take excep- 
tion to your article in Apr. 3 issue. 

The question you quote as fol- 
lows was never asked: 

“Austin: ‘Then why did you 
sign up Hamilton (Hamilton 
Motors, Oneonta, which re- 
placed Preston), whose prem- 
ises were as narrow or even 
narrower than Preston’s?’ 

McManus: ‘I can’t say off- 
hand.’” 

As a matter of fact, the plaintiff 
carefully avoided any comparison 
of the facilities of Preston as com- 
pared with the new dealer. The 
new dealer’s building was com- 
pletely new. 

Your article also states that Pres- 
ton said he was “tricked” in re- 
ferring to plans on both sides of 
the drawing. The testimony will 
show that Preston never stated 
that he was tricked. 

The important thing to me as a 
defendant in this case was the fact 


Hudson informed the public that it was going to build a $3,500,000 
plant to insure production of 2,000 cars a day. Chrysler bought the 
American Motor Body plant, adding 700,000 square feet to its facili- 


ties. Willys-Overland’s president, 


John N, Willys, told Canadian 


dealers that the company planned to expand its Pontiac (Mich.) 
plant to handle 1,350 cars daily and its Elmira (N. Y.) site to produce 


1,000 vehicles per day. 


—From the files of Automotive News. 





that all causes of action against 
me personally were withdrawn be- 
fore the case was settled. 

In line with your customary ef- 
fort to be impartial in relating 
news to the trade, I am sure that 
you would wish me to bring this 
to your attention.—T. L. McManus, 
DeSoto regional manager, Syra- 
cuse. 

Eprror’s Note: We are glad to 
run the above statement. When 
we queried our correspondent, he 
said he believed the Austin-Mc- 
Manus quotation to be accurate. 

The word “tricked” was used 
parenthetically, he said. 
* e 


Dealer’s Thoughts 


When John Lewis proposed that 
his union lend to the UAW a mil- 
lion dollars to help the union win 
the strike with Chrysler and later 
with General Motors, an _ idea 
started working around in my 
mind. The thought that one union 
might be able to support another 
union in gaining its demands of 
an automobile manufacturer posed 
the question to me as to what 
might the auto manufacturers do 
to support each other in holding 
union demands to a level which 
would not too greatly affect pro- 
duction costs and resulting con- 
sumer costs. 

The idea is not suggested with 
any socialistic ideal in mind, but 
with the idea that competition 
wants competition and healthy 
progress demands that competi- 
tors have more or less the same 
uninterrupted chance to produce 
their products for the markets 
of today. First, we might agree 

(Continued on Page 65, Col. 1) 
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HE LOW-COST ECONOMICAL CAR AMERICA WANTS 





ee eee ee ee 


ai SE 


All Cars Delivered 
Completely Equipped 
NO EXTRAS TO BUY! 









Duy IN AND DAY OUT, you hear demands for a practical The Austin is BACKED by efficient service covering the 
quality car that’s sized right, is inexpensive to buy and eco- _ United States and Canada. Complete parts stocks always 
nomical to operate. The Austin is today’s ANswER to the = available... Austin will train your mechanics in your shop. 












rising costs of motoring! The Austin is PROMOTED locally and nationally by hard- 
The Austin is INEXPENSIVE to buy ...the lowest priced _ selling, consistent advertising. : 
quality car in America. The Austin is supPORTED by leading finance companies 
ier The Austin is ECONOMICAL to operate. Up to 35 miles to |= who will FLOOR PLAN the Austin and FINANCE customers’ 
ees the gallon ... similar savings on oil, tires, upkeep. purchases. 





The Austin is COMFORTABLE. Sized to fit the family, 

id smartly styled, leather upholstered. | 
a. ro . ; : . * . 
eel es The Austin is a RUGGED PERFORMER. It cruises at 60-70 

inst 4 as Rares ; 
— miles an hour . . . weighs 2250 pounds. 
‘y ef- ¥ 
ating vm 
that , 
; this he 5 
‘THE AUSTIN IS THE DEALER'S BEST DEAL . . . because 

it’s a quality car that gives the budget-minded car buyer 
i to economical, comfortable, dependable, safe transporta- 
— tion at a really reasonable price ... because it offers the . 
» Re dealer an opportunity to build a PROFITABLE, PERMA- | P 
i NENT BUSINESS with a MINIMUM CAPITAL OUTLAY. i one ee Maiahiag 
ised i 
VALUABLE DEALER FRANCHISES are still available. 

‘ice Write or wire us, and our representative will call on you 

mil- to discuss your application. 
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Survey Sees Renewed Fight in Next Sessions. . . 





Sales Tax Bills Due in 14 States 


| taker pat tage proposals for new 
and increased general sales 
taxes have been rejected where 
presented thus far this year in state 
legislative sessions, developments 
reported from more than a dozen 
states indicate that such measures 
will be major issues on a wide 
scale next year, when more legis- 
latures convene, and possibly ear- 
lier in some instances at special 
sessions. 

Georgia’s legislature this year 
rejected proposals for enactment 
of a general sales tax, but it was 


One sales tax bill was turned 


down in the South Carolina legis- 
lature, but others were still pend- 
ing at this writing. There as in 
many other states new revenue is 
being sought primarily by school 
groups. 


A bill to increase Maryland’s 


sales tax rate from 2 to 3 percent 
was rejected. It was proposed to 
finance a veterans’ bonus program,| enacted a 10 percent increase in 


state tax structure with the view | year. His views were disputed by 
of increasing the yield at the 
1952 legislative session. 


Governor Bowles. 


Oklahoma Secretary of State 
Wilburn Cartwright has ruled 
that an initiative petition pro- 
posing to increase the state sales 
tax from 2 to 3 percent is valid 
and should go before the voters 
at the November election. A court 
test of his decision was regarded 
as certain, however, with the pos- 
sibility that a final decision might 
not be handed down in time for 
a vote in November. 


The Texas legislature this year 














_— Coming Events 


Dealer Conventions 


Apr. 17-18— Illinois Automotive Trade 
Assn., Lincoln-Douglas hotel, ae iW. 
Apr. 18-19—Michigan Auto Dealers Assn., 
Pantlind hotel, Grand Rapids, Mich. 
Apr. 20-22—Washington State Auto Deal- 
ers Assn.. Davenport hotel, Spokane. 
May 2— Automobile Merchants Assn. of 
ew York annual banquet. 
May 1!2—Arkansas Auto Dealers Assn.. 
LaFayette hotel, Little Rock. 
May 14-17—North Carolina Auto Dealers 
Assn., Pinehurst, N. C. ; 

May 23— Missouri Automobile Dealers 
Assn.. Hotel President, Kansas City. 
May 23-24—Massachusetts State Automo- 
bile Dealers Assn., Hotel Statler, Bos- 


ton. 

July 16-19—New York State Autoriobile 
Dealers Assn., Grand Union hotel, Sara 
toga Springs, N. Y. 

Sept. 9-1!—South Carolina Auto Dealers 
Assn., Ocean Forest hotel, Myrtle Beach, 





General 


Apr. 1-14—American Assn. 
hicle Administrators convention, 
nix, Ariz. 

Apr. tl—Automobile Old Timers eighth 
annual luncheon of Metropolitan. Coun- 
cil, Hotel Roosevelt, New York. 

Apr. 15-23— British auto makers show, 
sponsored by Society of Motor Manu- 
facturers, Grand Central Palace, New 
York City. 

Apr. 24-27—I9th National packaging expo 
sition, sponsored by American Manage 
ment Assn., Navy Pier, Chicago. 

Apr. 25-26—Metal Powder Assn. annua! 
show, Book-Cadillac hotel, Detroit. 
Apr. 26-27—Third Highway Transportation 
Congress, sponsored by National High- 
way Users nference, Hotel Mayflower, 

Washington. 
May !-4—Chamber of Commerce annual 


of Motor Ve- 
Phoe 


meeting, Washington, D 


eer = See Se the rates of its so-called “omnibus 





which failed to get through the 


nents and proponents that the 

issue will be very much alive at 
the 1951 legislative session if not 
sooner. 

There has been talk of a Georgia 
special legislative session after the 
June 28 state primary election for 
consideration of a sales tax and 
tax revision generally, but Gov. 
Herman Talmadge has denied that 
any such session is contemplated. 

* * . 


_—— tax bills also were reject- 
ed this year in the Virginia 
legislature amid predictions by pro- 
ponents that the state eventually 
will have to turn to this form of 
taxation. The Virginia legislature 
is not scheduled to convene again 
in regular session until 1952, how- 
ever. 

Proposals for sales or gross 


legislature, 


* + * 


EPLACEMENT of Florida’s 
present “limited” 2 percent 


sales tax with a straight 1 or 2 
percent general sales tax on all 
items will be proposed at the next 
legislative session there. Florida’s 
legislature is not scheduled to con- 
vene in regular session until next 
year, but school interests have sug- 
gested a special session to con- 
sider revenue-raising measures. 


A one-cent increase in the 


Washington state sales tax, to 
finance the state’s welfare pro- 
gram, will be asked if a special 
session is called there. 


New sales or income taxes, or a 


combination of both, will be sought 
at the 1951 session of the Maine 


other 


—Connecticut, 


tax,” which includes selective sales 
taxes on a number of items such 


as automobiles, 


radios and television sets, and cos- 
metics and playing cards. 
* + 


'WENTY-EIGHT states are now 

levying general sales taxes, al- 
though in some instances food and 
are exempted. 
These levies have been enacted in 
the last three years in five states 
Florida, Maryland, 
Rhode Island and Tennessee. 


“essentials” 


In addition to the state sales 
taxes, there has been an increase 
in recent years in the number 
of cities imposing local sales 
taxes, especially in California, 
where more than 120 cities levy 
local sales taxes at rates up to 
1 percent, 


New York, New Orleans and 


beer and liquor, 


s. C. 

Sept. 10-12—Colorado Auto Dealers Assn., 
roadmoor hotel, Colorado Springs. 
Sept. 18-19—Wisconsin Automotive Trade 
Assn., Schroeder hotel, Milwaukee. 


Sept. 25-26—North Dakota Auto Dealers 
Assn., Bismarck, N. D. 

Oct. 8-10—Automobile Dealers Assn. of 
Alabama, Inc., Biloxi, Miss. 

Oct. 13-14—Pennsylvania Automotive Assn., 
Haddon Hall hotel, Atlantic City, N. J. 

Oct. 15-17—Tennessee Automotive Assn., 
Memphis. 

Oct. 17-18— Federation of Automobile 
Dealer Assns. of Canada, Toronto, Ont. 

Oct. 23-24—Ohio Auto Dealers Assn. meet- 
ing, Neil House, Columbus, O. 

Nov. 8-12 — National Used Car Dealers 

gam. convention, Baker hotel, Dallas, 
ex. 

Dec. 1-2— Montana Auto Dealers Assn., 
Rainbow hotel, Great Falls, Mont. 

Jan. 7-10, 1951— National Auto Dealers 
Assn. convention and exhibition, Miami. 

S26 ®@ 


Dealer Auto Shows 


Apr 8-16— Seattle Automobile Dealers 
Assn.. Field Artillery Armory. Seattle. 
Apr. 24-30— Miami Automobile Dealers 


wey oe enone Motor Show, Turin, 

aly. 

May 13-29— French International Trade 
Fair, Paris, France. 

May 15-16—Southeast Automotive Jobbers 
and National Automotive Mfrs. 1950 
Conference, Biltmore hotel, Atlanta, Ga. 

May 18-20—Automotive Engine Rebuilders 
Assn. convention, Hotel New Jefferson, 
St. Louis. 

May 22-24—1950 National Convention of 
Sales Executives, Detroit. 

— 29-June 9 — Canadian 
rade Fair, Toronto. 
500-Mile Race, Indianapolis 

, Indianapolis, Ind. 

May 3!-June 2—Advertising Federation of 
America, national convention, Detroit. 

June 26-30—American Society for Testin 
Materials, 53rd annual meeting, Chal- 
fonte-Haddon Hall, Atlantic City. 

June 29-July !—Automotive Trade Assn. 
Managers convention, Colorado Springs, 


International 


lo. 
Aug. 7-19—First U. S. International Trade 
Fair, Chicago. 
Oct. 5-15—Auto Show, Paris, France. 
Oct. 16-20—National Safety Congress and 
National Safety Council exposition, Chi- 
cago. 


receipts taxes were unsuccess- | legislature, with similar proposals . vor M 
fully raised in the Kentucky leg- | expected in New Hampshire. Denver are among i — Assn. saa = — arom. ‘6 « 

i ocal sales . ‘. 
islature, which enacted increases There also has been sales tax|Cities which have use Aftermarket Shows Engineering 





























taxes as a major source of non- 
property tax revenue. Local gov- 
ernments in upstate New York 
have authority to impose sales 
taxes, but it has not been widely 
used thus far. 

A bill to permit Mississippi cities 
to levy local sales taxes up to 1 
percent on tangible personal prop- 
erty was recently passed by the 


Apr. 10-12—American Society of Lubrice 
tion Engineers, Statler hotel, Detroit. 
Apr. 10-14—American Society of Tool En- 

gineers show, Philadelphia. 
Apr. 10-14—American oe! of Mechani- 
cal Engineers, Hotel Statler, Washing- 


talk in Massachusetts, although the 
issue was not active in the legis- 
lature there at this writing. 

Illinois retailers are rallying op- 
position against any efforts to in- 
crease the state sales tax at a spe- 
cial legislative session or at the 
next régular session in 1951. 

* + - 


in corporate and personal income 
taxes. The Kentucky solons cre- 
ated a commission to study the 


Now’s Good Time 
To Beard Solons, 
NADA Advises 


Apr. 25-28—New England Regional Auto 
motive Show, Mechanics Bldg., Boston. 

May I1-14— Midwest Automotive Show, 
Navy Pier, Chicago. 

May 29-June 9—Third Canadian Interna. 
tional Trade Fair, Toronto. 

June 22-25—National Truck, Trailer and 
Equipment show, Pan Pacific auditorium, 
Los Angeles, Calif. 

Dec. 48—Automotive Service 
show, Navy Pier, Chicago. 

: 2. @ 


ton, D. C, 

June 4-9—Society of Automotive Engineers 
summer meeting, French Lick, Ind. 
June 19-23—American Society of Mechani- 
cal Engineers, Hotel Statler, St. Louis. 
June 26- American Society for Testing 
Materials 53rd annual meeting (Exhibit 


Industries 









STIMATING that Connecticut | Mississippi senate and sent to the . ‘ , ’ 

WASHINGTON.—NADA advised |14 wit need about $30,000,000 in| house. Allied Industries a oo 
its members throughout the coun-| additional revenue to meet ex- ——————_—_——_——— Some. con a ea Ho- = Aug. 14-16 = soci of Automotive En. 
try last week that most congress-|penses of currently approved pro- ° Gab, 64 Ausieas Weekian Rams, (7h pneers TreTone, wee Cos meenag, 
men were expected to be in their| grams in the fiscal year starting Buick Sales Pace annual convention, Waldorf Astoria, New obilmare hotel, Lor Angeles. Enai- 
home states for the Easter period,| July 1, 1951, Connecticut Finance % l on” tans ieee: sal eae neers transportation meeting, Hotel 
and urged dealers to contact them|Commissioner James B. Lowell Near 10 o Goa 5 ‘Amphitheatre, Chice — ee Nov. $io~Society “of Sitmeien Gant 
on pending legislative issues. sees a “strong possibility” that the e Nov. 13-16—American etroleum Institute neers fuels ond lubricants moctine, 
NADA singled out three measures |state will face an income tax as March New High Jon 98. ET Tentes Da ctectur ten hehe Tehaaite Soci 
now under consideration in the/| well as an increased sales tax next} py m7. Maintenance of Buick’s ers Assn. annual convention, Edgewater Seer [— Ameen & ‘Sane 

ditiicheticncncsideiantiatidenbetnabiaidinbdenadintimeenimmnntinmnas ‘ Gulf hotel, Edgewater, Miss. New York. 


House of Representatives — pro- 
posed excise tax reductions, and 
President Truman’s reorganization 
plans six and 12. 

Said NADA’s bulletin: “A sub- 
stantial cut in automotive excise 
taxes is urgently needed to sustain 
both sales volume and employment 
in our industry. The tax reduction 


current sales pace the rest of the 
year will bring the division close 
to its goal of 10 
percent of new- 
car registrations. 

That’s the word 
from General 
Manager Ivan L. 





L-M Sales Soar 
To New Peaks 
During March 


Chicago Dealers Still Dig 
For Grand Jury Data 


should be at least proportionate to | , tony 5 eal ee - ee Wiles, who re-| CHICAGO. — Progress was re-; generally is concerned with viola- 
that given any other commodity. aaa taal lite al — ve a en ports that Buick| ported here last week in gathering | tions of the Sherman antitrust act. 
po ew alitime sales records for retail sales dur-|information sought by the federal|the Robinson-Patman act and 


“Reorganization plan number six 
would place the wage and hour 
division under complete control of 
the secretary of labor. This would 
be unfair because the department, 
which represents only employes, 
would rule on the rights and obli- 
gations of employers.” 

NADA said plan 12 would weaken 
the Taft-Hartley act by concentrat- 
ing power in the National Labor 
Relations Board, which was called 
pro-labor.” 


other federal laws. We feel that 
this investigation is a matter of 
vital personal interest to every 
dealer and should be considered 
seriously in that light.” 

Lewis and Tierney had secured a 
postponement from March 27-29 to 
Apr. 19 as the time for submitting 
the records called for. 


10-day period, month and quarter. 


During the final 10 days of 
March, 12,205 L-M cars were re- 
tailed, shattering the previous high 
for any 10-day period by 34 percent. 

March sales totaled 29,950 Lin- 
colns and Mercurys, which sur- 
passed the same month of last year 
by 85 percent. There were 72,181 
Mercurys sold during the first quar- 
ter. This outstripped the previous 
peak quarter by 27 percent, 


ing March ex- 
ceeded 50,000—the 
first month in 
Buick history in 

Ivan L. Wiles which such a feat 
has been performed. 

Buick’s final sales total for last 
month was 54,993 new cars, he 
stated. 

Smashing another record were 
sales for the last 10 days of March 
when a total of 22,897 Buicks were 
sold. Buick thus rounded out the 
first quarter of 1950 with an un- 
interrupted series of new records 
for each 10-day period since Jan. 
1, and total sales of 128,528 for the 
first three months, according to 
Wiles. 

The March figure of 54,993 was 
an increase of 79 percent over 
March of 1949. The total for the 
last 10 days was the greatest of 
any 10-day period in Buick history, 
the previous record being 16,920. 

Sales in January and February 
previously had set new alltime rec- 
ords for those months, and March 
was 43 percent greater than Feb- 
ruary, Wiles said. 

He pointed out that March was 
the second consecutive month in 
which sales by dealers exceeded 
production—sales being 6,377 more 
than the total output. 

Canada Trade Fair 

TORONTO. — A wide range of 
automotive equipment is to be 
shown at the Third Canadian In- 
ternational Trade fair, set for 
May 29 to June 9 here. Firms 
from Australia, Canada, Czecho- 
slovakia, U. S. and Great Britain 
will be represented. 


grand jury which is investigating 
automobile dealers and dealer line 
associations in the Chicago area. 


Seymour M. Lewis and Leo F. 
Tierney, legal counsel for most of 
the dealers and associations, pointed 
out, however, that while a number 
of those subpenaed “have prepared 
and assembled a part of the vo- 
luminous records, it is a substan- 
tial task to gather all of the records 
called for by the government and 
it will be some time before all of 
this material can be collected for 
submittal to the grand jury.” 

The Chicago Automobile Trade 
Assn. in a bulletin to members 
stated that “although the govern- 
ment has not disclosed the purpose 
of the probe, the antitrust division 








Correction 

A Liquid Glaze, Inc., adver- 
tisement in the Apr. 3 issue of 
Automotive News read as fol- 
lows: “Duo Kit retails at $2.65, 
Only $11.00 dozen, 

“According to 
should have read 
dozen.” 


the firm, it 
“$19.00 per 














RACER DIES IN ATLANTA CRASH—Stock-car driver Jim Brinkley recently rolled to his 
death when his auto went out of control on the first turn at Lakewood race track. It was 


$3,000,000 WORTH—Willys-Overiand vehicles lined up for delivery to dealer points through- 
Brinkley's third race.—(Acme photo). 


out the U. S. More than 1,800 units were amassed in Toledo on "dealer day,'' making the 
larger? single driveaway of Willys cars in the company's history. > 
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How many dealers make a profit 
...0n cars they never see? 


Many a Hillman dealer turns many a useful dollar on cars he never sees! 
They’re selling Hillmans in San Francisco for delivery in Paris. They’re 
selling Hillmans in Boston for delivery in Brussels. They’re selling 
Hillmans in Washington for delivery in London. And the profit on these 
cars is the easiest money a dealer ever made. 

But they’re also selling the hard-headed people in their own cities 
who demand the outstanding craftsmanship which has gone into these 
British cars for 40 years . . . rings, pistons and bearings fitted to the 


finest tolerances . . . body design and springing engineered to give per- 


fect balance . . . the stability that means safety! 

If the Hillman MINX franchise in your city is still available, you'll 
do well to put in an application for it. Phone, wire or write to Rootes 
Motors Incorporated, 27-11 Bridge Plaza North, Long Island City 1, N. Y. 
(phone Stillwell 6-2305). Don’t let any grass grow under your feet, 
because this is the most attractive British car offered in America today. 


IMPORTANT! 
See this smart car in Booth 4 at the British Automobile Show, 


Grand Central Palace, New York, April 15th to 23rd. 


HILLMAN 772ine 


NOT TOO BIG...NOT TOO SMALL...JUST RIGHT 














Warning Ag 


Bank Says Normal Markets, Higher Costs 
Mean Future Business Decline 


NEW YORK. — Although noting 
that business is now realizing the 
spring gains expected, the monthly 
bulletin of the National City Bank 
of New York advises a conservative 
long-range view. 

A poll of businessmen would 
probably reveal more uncertainty 
than extravagant optimism, it de- 
clares. 

“All know that the catching up 
period in coal and steel will run its 
course, and that eventually the de- 
ferred demand for automobiles and 
- housing, on which 1950 business 





dp time it 
service that helped to bring its present prosperity . .. To allot 
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ainst Rashness 


rests so importantly, will weaken 
as it has in other lines,” the report 
says. 

The bank pointed out that the 
cycle of fluctuations in soft goods 
is typically a short one, and an 
upturn which began eight months 
ago is not expected to hold its 
momentum throughout the year. 
The coal strike settlement, with 
its increases in wages and welfare 
funds, will encourage labor in other 
industries to raise their demands, 

thereby threatening further  in- 
creases in costs, says the bulletin. 


market 


Urban, suburban, or farm... 


These room interiors are appropriate to fine homes, and 
well-to-do families anywhere ... But they happen to be rooms 
in farm homes, as presented in full color in SuccessruL FARMING 
—see any late issue! They aren’t freak exhibits, exceptional 


thoroughly, intensely, effectively . . . 


SUCCESSFUL (4% 





DESOTO PRESIDENT MEETS GROUCHO MARX—C. E. Bleicher (second from right), presi- 
dent of the division, and a group of DeSoto-Plymouth dealers from the Los Angeles area, 
recently attended a broadcast of the Groucho Marx show, ‘You Bet Your Life,"’ sponsored 
by the oe en Dealers of America. Among the dealers present for the show were 


Walt Tufford, of Walt Tufford, San Diego; John Berry, of Marshall & Clampett, Long Beach; 


Art Frost, of Art Frost of Beverly Hills, Glendale and Highland Park; Fred Ciampett, of 
Marshall & Clampett, Los Angeles; M. R. Mackaig, Mackaig & Sons, Los Angeles, and 
Art Waldorf, Waldorf-Hendrickson, Inc., Los Angeles. The program is heard each Wednes- 
day night over CBS. 





instances, are multiplying by thousands each month. And in 
showing such rooms, SuccEssFUL FARMING is not going beyond 
—but merely keeping up with its reader families! 

In the 15 Heart states alone, a million farm subscribers to 
SuccEssFUL FARMING earn an average income that is easily 50% 
above the US farm average... These SF families have started a 


revolution in farm living that represents the largest quality 


in the world today for manufacturers of motor cars...a 


market with the needs, the desire, and the means... and all 


within a single medium! 


Sell to this super farm market... with SuccessruL 
FARMING alone assuring maximum potential and minimum 
waste because of its concentration and selectivity among the 
country’s best farmers! ... And remember that there is no 
substitute for SuccessFuL Farminc! Any “‘national”’ list of 


general media merely fringes this top market... only SF covers 


after forty years of 


your automotive advertising effort most productively, get the 
facts—ask any SF office... Des Moines, New York, Chicago, 
Cleveland, Detroit, Atlanta, San Francisco, Los Angeles. 


\-*% 


FARMING 
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Chevrolet Cracks 


Sales Records on 
Both Cars, Trucks 


DETROIT.—March, 1950, is Chev- 
rolet’s new record-setter for both 
car and truck sales. 

Sales Chief W. E. Fish reported 
Thursday that 
combined Chevro- 
let vehicle sales 
last month totaled 
163,406 units. The 
old combined ve- 
hicle mark was 
148,676, sold last 
August. 

Fish said he 
was particularly 
pleased by the 
new truck sales W. E. Fish 
high. A total of ~ 
37,660 Chevrolet trucks were re- 
tailed during March, 4,086 over the 
previous monthly peak of March, 
1949. 

Chevrolet dealers sold 125,746 cars 
in March, 5,314 better than the for- 
mer record established in April, 
1941. 

First-quarter sales of Chevrolet 
vehicles totaled 434,015 cars and 
trucks. This was believed to be the 
best quarterly sales in the division’s 
| history. 


Summerfield Wins 


Pneumonia Bout 


FLINT.—Arthur E. Summerfield, 
Chevrolet dealer and Republican 
national committeeman, was _ re- 
ported out of danger Thursday by 
doctors in Hurley hospital here. 

He was in serious condition with 
pneumonia when admitted to the 
hospital 10 days ago. His son, Ar- 
thur jr., said Summerfield will re- 
main in the hospital two or three 
weeks more to insure complete 
recovery. 





Crawford, Loewy Booked 
For Auto Design Panel 


| NEW YORK.—A symposium on 
“The Esthetics of Automobile De- 
sign” will be held here at the 
| Museum of Modern Art, 11 W. 53rd 
St., on Wednesday night (Apr. 12). 

Participating will be James M. 
Crawford, General Motors engineer- 
ing vice-president; Raymond Loewy, 
Studebaker design consultant; D. 
Cameron Peck, president of the An- 
tique Automobile Club of America; 
Wilder Hobson, writer, and George 
Nelson, architect and industrial de- 
signer. 

Moderator will be Philip C. John- 
son, architecture director of the 
Museum of Modern Art. 


Ohio’s Roads 40 Years 


Behind, Says Newsman 

Ohio’s highway system is $2,400,- 
000,000 and 40 years behind in its 
needs in spite of an annual collec- 
tion of $169,000,000 in taxes and 
fees, reports a Cincinnati Enquirer 
reporter, Brady Black. 

The scribe recently made an in- 
tensive search into highway de- 
partment records to write a series 
of articles for his paper on condi- 
tions of the road system. 





Top Trucks 


New-truck registrations for 48 
states in January, plus 36 states 
in February: 

1950 Pos. 
1— 38,025 
2— 30,528 
38— 12,680 
4— 10,087 
5— 8,272 
6— 5,546 
j— 2,154 
8— 1,274 
9— 1,118 
10— 662 Diam. T 
l1— 454 Divco 
408 Reo 
251 Pontiac 
248 Brockway 
192 Autocar 
168 Federal 
Crosley 
FwD 


Kenworth 
30 Sterling 
Total All Makes 
112,510 112,080 
For further details see page 


Make 1949 Pos 


Chev. 
Ford 
Dodge 
Inter’! 
GMC 
Stude. 
Willys 
Mack 
White 


38,948— 1 
19,633— 2 
14,181— 3 
12,670— 4 
8,155— 5 


60—17 
37—19 





26, today’s issue. 
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How many of these rulers can you name? 


The presses of the world have devoted tons of paper to their acts... 
school children have memorized their careers...they have been wor- 
shipped — or hated — in all corners of the world! 


But despite the international repute of Victor Emanuel (top left), 
Albert (top, center), Alfonso (top, right), Faud (lower, left), and the 
Czar, you’re probably better acquainted with the roly-poly regent at the 
lower right. 


Yet Soglow’s Little King has achieved his fame by holding court in 
the comics. 


Is there any more graphic way of demonstrating the tremendous edi- 
torial impact of PUCK, the only national comic weekly? Doesn't it show 
how PUCK’s all-star cast of characters has woven itself into America’s 
life... Jiggs, who “sold” corned beef and cabbage; Popeye, who made 
spinach a top favorite; Dagwood, who helped the U. S. Atomic Energy 
Commission explain nuclear energy? 


Do you wonder that such hard-headed firms as General Electric Co., 
R. J. Reynolds Tobacco Co., Kellogg Co., and many others spend millions 
of advertising dollars in PUCK, The Comic Weekly? 


Educators speak of comics as “a social force” that constantly helps 
shape our manners, morals, and thinking. Shrewd business men speak of 


the comics as a tremendous “sales force”! 


PUCK, The Comic Weekly. distributed with 15 great Sunday news- 
papers, from coast to coast (and its two advertising affiliates), reaches 
more than 18,000,000 adults (and their youngsters) in 7400 communities 
where 83% of all retail sales are made. 


Year after year readership reports show PUCK delivering 3 to 5 times 
more thorough readers of advertising per dollar than top weekly maga- 
zines. If you want to know why advertising in PUCK is so effective in 
selling goods, ask us about “Getting More Out of the Dollar!” 





The Only NATIONAL Comic Weekly —A Hearst Publication 
63 Vesey St., N. Y., Hearst Bldg., Chicago, 406 Hearst Bldg., San Francisco 
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Five States Retail Fourth of Cars in °49 





Great Lakes States Top Sales 


By Bob Gordon 
Associate Editor 
HE five states bordering the 
Great Lakes, which comprise the 
East North Central section of the 
U. S., again proved to be the na- 
tion’s best new-car market in 1949. 
An Automotive News’ compilation 
of R. L. Polk & Co. registration sta- 
tistics shows these five states— 
Illinois, Indiana, Michigan, Ohio 
and Indiana—accounted for 25.61 


Auto Club Held Taxable 


PHILADELPHIA.—The U, S. 
Circuit Court of Appeals has 
ruled that the Keystone Auto- 
mobile club is a profit-making 
venture and must pay federal 
taxes on entrance fees and dues. 
The court disagreed with the 
88,000-member group’s conten- 
tion, that it is an organization 
operated “exclusively for pleas- 
ure and recreation.” The ruling 
is expected to affect other auto 
clubs throughout the nation. 





percent of all new-car sales in 1949. 

New York held on to first place 
among individual states in new- 
car sales volume. Empire state 
residents bought 415,634 new cars 

in 1949 to account for 8.59 percent 

of the national total. 

California retained second place 
in the sales race with 389,544 new- 
car sales for 8.05 percent of the 
U. S. total. Illinois, fifth in 1948, 
shouldered Pennsylvania out of the 
third spot with 345,156 new-car 
sales for 7.13 percent of the na- 
tional total. 

+ * + 

HE combination of Middle At- 

lantic states—-New York, New 
Jersey and Pennsylvania—was the 
second best geographical division 
market for new cars in 1949. The 
three states accounted for 18.97 
percent of the year’s total sales. 

Three other groups of states— 
the South Atlantic, West North 
Central and Pacific states—ac- 
counted for more than 10 percent 
of 1949’s new-car sales. 


The South Atlantic states had 
an 11.54 percent share of the 
year’s new-car sales, while the 
Pacific states accounted for 10.73 
percent, and the West North 
Central states had 10.58 percent. 
Percentages of the other geo- 

graphical divisions were: West 
South Central, 8.46; Néw England. 


5.70; East South Centfal, 4.94, and 


mountain states, 3.47. 
* + * 


Aa=—— individual States, there 
were only two chafiges in the 
lineup of the first 15 states in 1949, 
compared with 1948, 


As noted before, the first of the 
was the displacement of nnsy. 
vania by Illinois for third place. 
The other change involved Ifdiana 
and Massachusetts as the former 
moved ahead of Massachusetté into 
ninth place. 

With these two exceptions, the 
order of finish for the top 15 states 
in 1949 was the same as in 1948. 
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Some scientists believe that rub- 
ber springs will be used in auto- 
mobiles in the future. 


new-car sales in 1949—4,338,342 
new cars were delivered during 
the year—resulted in 15 states 
Kegistering 100,000 or more new 
ears during the year. 


In 1948, there were only 10 states 


The record-breaking volume of ‘with sales in excess of 100,000 new 








FACTS ABOUT RUBBER 


Natural rubber is an important subject these days. It is the key to 
the economy of Southeast Asia, it is the top dollar-earner for the 
whole sterling area, and it is one of America’s most important imports. 
The Natural Rubber Bureau is at your service if you want informa- 
tion on this subject. Some of its current booklets are listed below. 








Minnesota, Virginia and Iowa. 
* * a 


percent or more of nationai 
new-car sales in 1948, the total 
rose to 15 last year with the addi 
tion of Iowa. 

The greatest number of new cars 
sold in any one state during a 
single month in 1949 was the 40,828 
registered in New York during 
July. The total, however, was not 
far ahead of the 40,467 new cars 
sold in California during the same 
month. 

In 1948, only New York registered 
more than 300,000 new automobiles. 
Last year, six states had more than 
300,000 new-car sales, and New 
York climbed to 415,634. 

Although every state shared in 
the new-car sales bonanza last 
year to the extent that volume in 
each was greater than in 1947, the 
market percentage of all states 
was not higher. 

In fact, 13 states experienced a 
decline in market percentage dur- 
ing 1949, including the bellwether— 
New York. Three states—Nevada, 
Oregon and Wyoming—had the 
same share of the market in 1949 
as in 1948. 

In addition to New York, states 
which also lost ground in market 
percentage were Connecticut, 
Maine, Maryland, Massachusetts, 
Michigan, Montana, Ohio, Pennsyl- 
vania, Rhode Island, Tennessee, 
Washington and the District of 
Columbia. 


Sun Oil Claims 
New Gas Meets 


Power Trend 


PHILADELPHIA. — Sun Oil Co. 
announced it would introduce a 
new high-test gasoline this week 
“to meet the postwar trend that 
has begun under the hoods of new 
cars rolling in unprecedented num- 
|ber off assembly lines.” 

The company offered no details 
on the new fuel, but an official of 
, the company said: 

“The most recent improvements 
in engine design have required the 
exclusive use of premium motor 
fuel, thus eliminating to a great 
extent the dollar saving to the mo- 
| torist.” 
| Sun, he added, will be able to 
|sell its new gasoline, “a fuel espe- 
icially developed for the most ad- 
|vanced engine design,” at regular 
| prices. 





‘St. Louis Dealers 


Elect Weber 


| ST. LOUIS.— George Weber jr. 
(DeSoto-Plymouth), has been elec- 
ted president of the Greater St. 
Louis Automotive Assn., Inc., for a 
one-year term. 


Other officers, elected at a special 
meeting of the association’s board 
of directors, are Waldo W. Wilson 
(Buick), vice-president; George M. 
Berry (Packard), treasurer; Joseph 
A. Schlecht, secretary-manager, and 
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Natural Rubber Bureau 


Dept. D1, 1631 K Street, N. W. Washington 6, D. C. 





Fay Hahn, assistant secretary. 


The organization’s board of di- 
rectors, elected last year, will serve 
another one-year term. The mem- 
bers are James Endicott (Chevro- 
let); Henry W. Swetnam (Chrys- 
ler); William E. Warmbrodt, Pal- 
len Motors, Inc. (Hudson), Sidney 
Weber (Plymouth), and Wilson. 


Vancouver Truckers Pick 


Blackburn for President 


VANCOUVER, B. C. — E. L. 
Blackburn has been elected presi- 
dent of the Independent Truck 
Owners and Operators Assn. here. 
He succeeds Gordon C. Murphy. 

Other officers elected at the an- 
nual meeting were Allan Yelland, 
first vice-president; L. Galloway, 
second vice-president; Russ Cock- 
ing, treasurer, and P. Kofton, 
sergeant-at-arms, 

The executive committee mem- 
bers are I. Campbell, Ernest Tel- 
ford, J. Smith, S. Howard, R. 
Newhoven, A. McElroy, M. Mahar 
and H. Woods. 


Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? 


cars. The five states added to th» 
list counting new-car sales in si< 
figures were: Missouri, Wisconsir , 


HILE 14 states accounted for 2 
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Eprror’s Note: Here is another | 


in a series of articles written es- 
pecially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he built 
(1916-1931) and the words he 
wrote about it. 


pane in Dayton, in the house 
next to that of the writer, lived 
an inspiring fellow named Charles 
Kettering. He had developed the 
electrically operated cash registe 


salary of $15,000 a year. 

But Kett liked to tell about when 
he was teaching school at Loudon- 
ville, O., and the California Land 
and Fruit Growers Assn. was show- 
ing an X-ray machine in an exhi- 
bition car down at the depot. 

Kett took the boys and girls 
down so they could marvel at the 
shapes of the bones in their hands. | 
On Sunday the minister called the} 
superintendent of schools aside and 
said: 

“Listen, I understand the teach- 
er dismissed school and went 
down to see that exhibit without 
your permission. ‘That was bad 
enough, but why did he show the | 
boys and girls that infernal ma- | 
chine.” 

If you ever heard Charles Frank- 
lin Kettering laugh and heard him | 
“dream,” you know the success} 

secret of the man who said, “There | 
will always be a frontier where 
there is an open mind.” 
> * * | 
No Horse, He 


oe always liked the old story of 
Kettering, when he took the 
Delco idea to Henry M. Leland 
and the Cadillac engineers. The 
chief engineer observed that the 
idea seemed sound theoretically 
but it would be impossible to gen- 
erate enough horsepower to turn 
over that big motor. 

Kettering said, “Hell, I’m no 
horse, and I crank my Cadillac 
every morning.” 

Leland said, “We will put it on 
and try it out.” That idea created 
a potential market among millions 
of women, and— confidentially — | 
made the Jordan idea possible. 


I have always been impressed by 
the similarity between pressing my 
foot on a pedal and pressing my) 
finger on the key of an electric-| 
ally operated cash register. 


Of course, one of the rare distinc- 
tions of my life was to have known 
Charles Kettering, especially be- 
cause I don’t think he ever cared 
whether he had a nickel or a 
million dollars in his pocket, as 
long as he had a fascinating idea 


to work with. 
. > a } 





His Conscience 


WHEN I left Dayton in August, 
1907, Lee Counselman, execu- 
tive secretary and super diplomat 
of National Cash Register, took me 
down to the station in his Mercer 
roadster. He said he and Chalmers | 
were looking for a spot in the auto- | 
mobile industry and he hoped I'd 
be available when they got set. 

By the time the Chalmers Co. | 
was organized, I was an alleged | 
“big shot” in the Jeffery Co., but | 
I went over to Detroit to plug | 
for my old newspaper pal, Harry | 
Ford, whom I had followed at 








| 


More Inspection Stations | 


Urged in Vancouver 


VANCOUVER, B. C.—An in- 
creasing vehicle population will re- 
quire expansion of this city’s in- 
spection facilities within a year, 
according to Superintendent Harry 
S. Gray. 

He reported that 58,099 cars, 
trucks and buses had been inspect- 
ed in the past six-month period at 
a 75,000-vehicle capacity station. 


AUTOMOTIVE NEWS, 


Dayton and who later built the 
Saxon car. 

Harry had left Dayton to join 
the Sheldon School of Salesmanship 
in Chicago, but I knew he wasn’t} 
|happy, because one day, when I} 
|was in the Sheldon place, old man 
Sheldon, oozing personality and 
goodwill, came in and shook hands 
|with every employe in the place. | 

“Does he always pull that act?”) 
I said to Harry. “Ye-a-ah,” said 
Harry. “His conscience makes him 
| affable.” 

While in Detroit, Chalmers took 
me around in the first Chalmers’ 
|“30” to show me the beauties of 
the town. While crossing a busy 
|street, I remarked upon the fool- 
|hardiness of people dashing in 





| front of the automobile. “Well, Jor- 
dan,” said Chalmers, “if they were 
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WHO'S THE GUY IN THE MIDDLE?—Studebaker Dealer Al Hansen (extreme left), of 


Lansing, had reason for that smile behind the cigar when he returned from a fishing trip 
recently. The giant deep-sea specimen in the center is a 132-pound jewfish which 


ansen 


all as smart as we are, think Of | caught off Snug Harbor, Fla. At the extreme right is Roy Conley, attorney. The other two 


the competition we would have.” 
* * * 


Too Glowing 

J, bgvehd years later Roy Chapin 
told me of the incident which 

occasioned the separation of Chal- 

mers from the group which had 


| 





r|been asscciated with him in the 
and was getting the stupendous | Chalmers-Detroit. 


He said that Charles M. Steele, 





| men are owners of the craft which carried Hansen and his party. 





NCR days, had written a public- 
ity story about Chalmers which 
was so fulsome that Chapin, Cof- 
fin, Bezner and Jackson couldn’t 
stand the super glorification of 
Chalmers. 


They decided to call it a day, 


walked out and organized the Hud- 
an old sidekick of mine in the |son Motor Car Co. 


AERO-ALUMINUM 
finished in PEARL GRAY 
HAMMERLOID ENAMEL 








Ma pdivstodle Chrome Side- 
Brackets Attach to Rain- 


WEATHERPROOF! SCRATCHPROOF! 
PERMANENT! NEVER CORRODES! 


MODEL FITS 


Roof-Mounting Bracket 
VKA-5425 
















Crosley Deals Named 


Two Colorado firms have been 
named Crosley dealers by Hadsall 
Motors, 3200 E. Colfax Ave., Den- 
ver. They are Jones Motor Co., 
Grand Junction, owned by Lloyd 
M. Jones, and Center Tire Store, 
Center, owned by T, C. Felmlee. 





NEW CASCO VISORS 
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Business Urged 
To State Case 
Before Public 


WHITE SULPHUR SPRINGS, 
W. Va.— Business must acquaint 
the American people with the ex- 
tent and value of its contributions 
to their welfare if it is to assume 
the position and prestige in our 
society which it deserves, according 
to Secretary of Commerce Charles 
Sawyer. 

In an address here before the 
joint dinner meeting of the Ameri- 
can Assn. of Advertising Agencies 
and the Assn. of National Adver- 
tisers, the secretary said business is 
confronted with two major tasks. 

“It must continue its great con- 
tribution to our prosperous living 
and it must by some method ac- 
quaint the American people with 
the extent and value of that con- 
tribution,” he said. 

In both of these endeavors, the 
cabinet officer said, advertising 
must play an important part. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue, 










90% OF ALL CARS 


MODELS V-15 and V-1 fit all 1946-50 cars with center windshield 
dividers except 1947-50 Studebakers and 1948-50 Hudson. 


MODELS V-16 and V-2 fit Studebakers with windshield divider and 


1939-40 Fords. 


MODELS V-17 and V-3 fit all 1946-50 cars with one-piece windshields 
without dividers except 1948-50 Hudsons and 1947-50 Studebokers. 


VKA-5425 Bracket provides Roof-Mounting Center-Support. 


VKA-5425 ROOF-MOUNTING BRACKET for use with MODELS V-15, 
V-16 and V-1, V-2, to provide for installation on cars having one-piece 


windshields without dividers....................... 


60¢ List each. 


- o CASCO PRODUCTS CORPORATION 
Z < , BRIDGEPORT 2, CONNECTICUT 


FOR NEW AND UNUSUAL AUTOMOTIVE ACCESSORIES, WATCH CASCO 
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®@ Not only did people in every one of 
the 48 states buy more Chevrolet pas- 
senger cars and more Chevrolet trucks 
than any other make in 1949!... 

Not only do they give Chevrolet 
similar sales leadership over all other makes 
in the industry, as well as the greatest vote of 
owner loyalty in its field, year after year! ... 

But a recent independent nationwide survey also 
shows that Chevrolet owners stand out as the most 
loyal car-owner group in the entire automotive world 


. . - And today Chevrolet enjoys the greatest measure 
of owner loyalty of any car in the entire industry, regard- 
less of type, size or price, according to a recent inde- 


pendent nationwide survey! 


at the close of 1949, measured by their avowed 
intention to buy Chevrolets again! 

Think of what this means to Chevrolet dealers 
in terms of new product sales—repeat sales — 
service business —and parts and accessories sales, 
as well! 





It means that Chevrolet dealers have 
the largest and most lasting reservoir 
of business and of business profits of 
any automotive dealer organization, 
derived from the largest and most loyal 
body of owners and prospective owners in the 
automotive industry. 

It means that Chevrolet dealers are merely stat- 
ing the simple fact when they tell one another, 
“You're first with Chevrolet, America’s finest 
franchise!” 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


FINEST 
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Antiques Tour California | 
LOS ANGELES. Forty Cars, 
all over 35 years old, will make 
a four-day tour of California start- 
ing Apr. 24. The Horseless Car- 
riage Club of America says its 
third annual tour will be the long- 
est ever attempted by any caravan 
of antique automobiles over mod- 
ern highways. 
* 


Westinghouse Plan 

PITTSBURGH. — Gwilym A. 
Price, president of Westinghouse 
Electric Corp., announced last week 
the start of an employe stock pur- 
chase plan which makes it pos- 
sible for employes to buy Westing- 
house common stock below the 
market price by means of Volun- 
tary payroll deductions. A special 
issue of 500,000 shares has been 
registered by Westinghouse with 
the Securities and Exchange Com- 
mission for purchase by employes. 

7. a + 


General Outlet Sold 


LOS ANGELES. — Laurance S. 
Rockefeller and a group of invest- 
Ors have acquired from the Gen- 
eral Tire and Rubber Co. control- 
ling stock interest in Marquardt 
Aircraft Co., according to Roy E. 
Marquardt, president. 


* * 


management and industrial rela- 
tions, factory and office production, 
sales management, marketing and 
packaging and office and financial 
management. Each checklist is 
available from the AMA at 330 
W. 42nd St., New York 18. 


+ * + 


OK’d for Stock Race 


CHARLOTTE, N. C.—The 110- 
horsepower engine-equipped 
Fords, designed for police and 
taxi duty, and Chevrolets equip- 
ped with 105-horsepower engines 
plus Powerglide, will be permit- 
ted to compete in the Grand Na- 
tional Circuit stock car races at 
Charlotte and Langhorne, Pa. 


* * * 


No Canada Tax Relief 


OTTAWA. —In Canada’s budget 
for 1950 no tax changes are pro- 
vided for the relief of the automo- 
tive trade. Finance Minister Abbott 
informed parliament that the reve- 
nue from the tax on automobiles 
and rubber tires and tubes showed 
a decline in 1949-50 from the pre- 


vious fiscal year. 
+ 


* * 


Loot from Gas Tax 
LITTLE ROCK, Ark.— The Oil 
Dealers Assn. of Arkansas reports 
that the state’s gasoline tax has 
amounted to $251,419,000 since it 





Management Checklists 
NEW YORK. — The American 
Management Assn. has published 
four checklists of its recent publi- 
cations in the fields of personnel 


was levied 29 years ago. The asso- 
ciation pointed out that the tax 
rate began at one cent a gallon 
and has been raised five times since 
1921. The present tax of 6% cents 
is the third highest in the U. S., 




























according to Secretary William F. 
Scarborough. 


* * * 

Greenville OK’s Ford Bid 

GREENVILLE, S. C.—Greenville 
Auto Sales, Inc. (Ford), with a 
net bid of $9,440, was low bidder 
on six two-ton trucks and cabs 
needed in the county road-building 
program, according to County Su- 
pervisor J. P. Ashmore. 


* * * 


Ohio Inspection Sought 
CLEVELAND.—A statewide pe- 
riodic motor vehicle inspection reg- 
ulation would be preferable to 
present municipally-ordered in- 
spections, according to G. Earl 
Koch, secretary of the Greater Cin- 

cinnati Traffic Safety Council. 


* * * 


Hercules Branch Moves 


CANTON, O. — Hercules Motors 
has announced the relocation of its 
Houston branch from 1319 Conti 
St. to 6818 Navigation Bldg. The 
expanded facilities at the new ad- 
dress will permit increased services 
for engine users in the Houston 
area. 





"ERIN GO BRAGH,' 


$50 deductible collison policies. All 
cuts would apply to private cars. 
+ * * 


Wis. Vehicle Fees Climb 

MADISON, Wis.—Wisconsin’s 
record-breaking $23,000,000 motor 
vehicle receipts in 1949 may be 
surpassed by more than $2,000,000 
in 1950, according to Ben L. Mar- 
cus, vehicle commissioner. 

* + * 


N. C. Nabs Overloaders 


RALEIGH, N. C. — Of 3,509 
trucks stopped by inspectors dur- 
ing February, 448 were over- 
loaded, the North Carolina de- 
partment of motor vehicles an- 


+ nounces. 


Proposed Insurance Cuts 


AUSTIN, Tex.—Automobile insur- 
ance rates may come down in Texas 
by May 1. The state board of insur- 
ance commissioners has proposed 
a cut of 9.8 percent on fire and theft 
rates; 13.4 percent on comprehen- 
sive coverage; and 3.8 percent on 


* * 


* 


Industry in Canada 


OTTAWA.—A total of 47,067 peo- 
ple were employed in the Canadian 
auto and parts industry as of Dec. 
1, 1949, and their weekly payroll 
at that time amounted to $2,472,- 
039, the Canadian government re- 
ported here. 


* * 





Profits from my parts inventory? 


Yes ...if you can do what many other auto dealers have 
done —get 2 to 3 more parts turnovers a year. Yes... if 
you can prevent costly overstocks, avoid shortage of fast- 
selling items, maintain balanced inventory. 

Definitely yes, if you can get this kind of positive, accu- 
rate control over inventory —and, at the same time, cut 
operating costs up to 50%! 

We've already shown hundreds of firms how to make 
these profits — with Kardex. We'd like to show you, by 
sending you a copy of Remington Rand’s new, authorita- 
tive 24-page study, “How To Get Profits From Inven- 
tories.” 

It’s packed with helpful facts, figures, charts that will 
show you how to attain a realistic picture of your inven- 
tory status... whether your position is safe or precarious 
. .. Whether you're acting on facts or guesswork. Send for 
your copy today. 

Send for this timely, free book 
By showing you how to get these and other money-saving 
results, “How To Get Profits From Inventories” may be 
worth its weight in hundred dollar bills to you . .. many 
times over. For your free copy, simply fill in and mail the 
handy coupon .. . today. 





MAIL TO: 
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Profits From Inventories.” (KD375) 
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Management Controls Library, Room 390, 
315 Fourth Avenue, New York 10, N. Y. 


Remington. Pland. 


Yes, send me my FREE copy of your new 24-page book, “How To Get 
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GI Training Data 


WASHINGTON. — The number 
of veterans studying automobile 
mechanics and related subjects 
under the GI bill in trade and 
industrial schools has _ nearly 
doubled over the past three years. 
On the other hand, the number 
of veterans training on-the-job 
under the act in the same fields 
is about half of what it was 
three years ago, according to the 
Veterans Administration. 


* * * 





Rubber Chemists Banquet 


DETROIT.—Over 700 guests are 
expected at the American Chemi- 
cal Society Rubber division ban- 
quet Apr. 20 at the Book-Cadillac 
hotel here, according to John Dud- 
ley, dinner chairman. 

+ + 


Comer Leases Lot Space 


PORTLAND, Ore. — William B. 
Comer has signed a long-term lease 
for property at 605 N. E. Broadway 
here to establish a used-car busi- 
ness. The firm will also handle 
automobile financing and _ insur- 
ance. 


* *” + 

FTC Halts Sealer Claims 

WASHINGTON.—A stipulation 
to discontinue use of the words 
“weld” and “solder” in brand 
names, unless it is clearly dis- 
closed that the product is non- 
metallic, has been agreed upon 
by the Federal Trade Commis- 
sion and Hobb Swetnam Co., Inc., 
Wichita, Tex. Products are Block- 
Weld Liquid and Liquid Radiator 
Solder. 


” * * 
100% Car Recovery Mark 
BUFFALO.—A 20-year record has 
been established by auto theft squad 
detectives here. They recovered all 
117 autos reported stolen I&fst year, 
valued approximately at $75,000. 
* . € 
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U. S. Exports Down 
WASHINGTON.—U. S. 
of domestic merchandise were off 
sharply during January and the 
decline extended to all classes of 
goods, 
merce reported. 


* - * 
Plan Israel Rubber Plant 
AKRON.—Building is expected 
to start on a General Tire and 
Rubber Co. plant in Israel with- 
in a year. Ford and Kaiser- 
Fraser have already announced 
building plans in the new nation. 
7 * + 


N. C. Gas Receipts 


RALBIGH, N. C.—Eugene Shaw, 
| state revenue director, reports that 


ZONE__STATE_ 





SAYS McGUIRE—Honoring 
Pontiac dealer, adds a shamrock to his showroom exterior. Inside, Irishman McGuire ar 
ranged to have only green Pontiacs on display. 


exports | 


the Department of Com-| 


| freight within the 
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St. Patrick, Wilfred McGuire, Detroit 


gasoline tax collections last month 
totaled $4,447,894, compared with 
$3,748,723 in January, 1949. The gas 
tax now is seven cents a gallon, 
having been upped a cent Jan. 1, 
1950. 


* 


Louisville Depot 


LOUISVILLE. — Stanley Termi- 
nals, Louisville, has applied for a 
permit to erect a new truck depot 
at 1513-15 W. Less St., at a cost 
of $40,000. It will be 48 by 200 feet 
and of brick, steel and concrete. 

+ * * 


Infra-Chem Registered 


LOS ANGELES.—Jack Massman, 
president of Transparent Shade 
Co., 501 N. Figueroa St., Los An- 
geles, has been notified by the U. S. 
patent office that Infra-Chem has 
been accepted as a_ registered 
trademark, 

* 


Mo. Auto Tourists 


JEFFERSON CITY, Mo.—Tour- 
ist and travel business in Missouri 
last year brought the state an esti- 
mated $204,000,000, according to the 
division of resources and develop- 
ment. More than 93 percent of the 
visitors came by auto, the report 
stated. 


* * 


* * = 


Turret to Hyster 


PORTLAND, Ore.—Hyster Co. of 
Portland, Peoria, Ill., and Danville, 
Ill., has taken over the manufac- 
ture and sale of Turret trucks for- 
merly produced by Salsbury Corp. 
of Los Angeles, announces Ernest 
G. Swigert, Hyster president. 

7 * 


Providence Buys Dodges 


PROVIDENCE.—O’Keefe Motors. 
Inc. (Dodge-Plymouth), has been 
awarded a contract to supply the 
city of Providence with eight trucks 
for its new refuse collection service. 
The O’Keefe firm submitted a bid 
of $49,625.20. 

+ * 


Ideal Buys Tincher 


SYCAMORE, Ill.—J. Walter 
Becker, president of Ideal Indus- 
tries, Inc., announced that his com- 
pany has purchased the entire as- 
sets of Tincher Products Co., Chi- 
cago. 


7 * * 
Lakeland Low Bidder 
TALLAHASSEE, Fla. — An- 
nouncement is made that Lake- 
land Ford Co., Lakeland, sub- 
mitted apparent low bids on 125 
Ford sedans and trucks for the 
state road department. 
* * - 


Ships Cut Freight Cost 


VANCOUVER, B. C. — Scheduled 
freighter service has now been 
established in both directions be- 
tween Vancouver and_e eastern 
Canadian points via the Panama 
Canal. On shipments coming in 
from the east, the most dramatic 
illustration of the water route sav- 
ings is that reported by the auto 
dealers in Vancouver. 


Seek Higher Truck Rates 


BISMARCK, N. D.—North Da- 
kota’s public service commission 
has set Apr. 18 for a hearing 
here on rate increases requested 
by truck operators. Truckers 
have petitioned the commission 
for higher rates on uncrated 
household goods and_ general 
state. 

- 


Cold Rubber Process 


CLEVELAND.—A manufacturing 
method which increases the quality 
and uniformity of man-made cold 
rubber and improves the efficiency 
of the process is being used by B. 
F. Goodrich Chemical Co. at Port 
Neches, Tex., it was claimed here 

(Continued on Page 54, Col. 4) 








Suire, Detroit 
McGuire ar 


ast month 
ared with 
9. The gas 
a gallon, 
nt Jan. 1, 


ot 


ley Termi- 
lied for a 
tuck depot 
at a cost 
yy 200 feet 
-oncrete. 


tered 


Massman, 
nt Shade 
. Los An- 
y the U. S. 
Chem has 
registered 


sts 

[o.—Tour- 
_ Missouri 
e an esti- 
ing to the 
_ develop- 
nt of the 
he report 


r 

ter Co. of 
Danville, 
manufac- 
ucks for- 
iry Corp. 
s Ernest 
ont. 


rd ges 

e Motors, 
las been 
ipply the 
ht trucks 
n service. 
ed a bid 


er 


Walter 
1 Indus- 
his com- 
ntire as- 
Co., Chi- 


for the 


Y 

ost 
cheduled 
w been 
ions be- 
eastern 
Panama 
ning in 
iramatic 
jute sav- 
the auto 


Rates 

‘th Da- 
mission 
hearing 
quested 
ruckers 
mission 
ncrated 
general 


SS 

acturing 
quality 
de cold 
fficiency 
d by B. 
at Port 
ed here 
, 4) 





Il know Bill likes 
a straight answer 


so I give it to him. 
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This time Dusty, our seasoned seller of automobiles and financing, shows 
how he personalizes the benefits of Group Life Insurance—and uses real- 


life stories of local citizens to cinch the financing deal. 


UNIVERSAL C.1. T. 


“But why Life Insurance in a finance plan?” he asks amazed, 


I know Bill likes a straight answer to a straight question, so I give it to 
him this way. ‘‘Let’s talk seriously for a moment while I show you how 
it works. Remember Tom Donovan and his family?’’ 


Bill’s wife perks up her ears as he says, ‘Sure, I remember Tom; in fact, 
we bowled in the same league. I still see Mollie around town and she’s 
doing a grand job of raising those kids by herself.” 


“Well,” I go on, “have you ever wondered how Mollie can afford to drive 
that new car Tom bought just before he died? Tom bought that car from 
me on my Universal C.I.T. finance plan, and I made sure that he got 
Group Life Insurance.” 


“So?” 


“So Mollie got title to that car free and clear, with no payments to add 
to her worries. And she’s been able to use and enjoy it ever since. As a 
matter of fact, it’s because of her car that Mollie has been able to hold a 
part-time job and still get the children to and from school. That’s what 
Group Life can mean to a family buying a car.” 


Bill’s quick, all right. “What you’re telling me,” he smiles, “is that my 

family ought to have the same protection Tom gave Mollie and the 
youngsters. And you’re absolutely right. I never thought of it before, 
but Jane here would need our car if anything happened to me.” 


Jane’s face showed mixed emotions but Bill was 
smiling to himself as he signed the papers. 
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Many New Cost Cutters 
At Tool Exposition 


By A. H. Allen 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


OST-CUTTING is the theme of the convention and ex- 
hibition of the American Society of Tool Engineers in 
Philadelphia, and a large share of the society’s 18,000 mem- 
bership, plus other thousands interested in the newest tech- 


niques, materials and equip- 
ment in the field of tool en- 


gineering, will be on hand to 
listen to technical discussions and 
to inspect exhibits of 320 manufac- 
turers. 

Despite the fact some 50 exhibi- 
tors canceled their space reserva- 
tions during the past couple of 
tmhonths, the show is the largest 
ever staged by the ASTE. A quick 
check of what various companies 
are planning to feature indicates 
that the show visitors are going to 








A, H, Allen 


more effective tooling, “automa- 
tion” of materials handling be- 
tween operations and more com- 
plete overall mechanization of 
operations. 

In contrast to some other tech- 
nical exhibits, the tool show is held 
only every other year, and since 
1948 there has been an important 
acceleration of new ideas to aid 
the tool engineer in his battle on 
costs. The show is a “must” for 
thousands of engineers in automo- 
tive and parts plants. 

* 


Priming for New Models 
LASSIFIED advertisements in 
Detroit newspapers for tool de- 

signers, tool detailers, die setup 

men, Keller machine operators and 


is aimed squarely | other skilled personnel in the tool 
at trimming the|and die trade suggest that new- 
production cost] model activity is being stepped up. 


dollar. 

Naturally the 
flavor of the en- 
tire event is pre- 
dominantly auto- 
motive since auto 
manufacturers 


Fisher Body has been adver- 
tising regularly for men in these 
categories, as have a number of 


the smaller independent tool 
shops. 
The possibility is seen that 


changeovers to 1951 models are be- 


for the past four|ing scheduled for early fall, with 


years have been 
concentrating on 
effecting econom- 


see much that is new, much that/ies in manufacturing costs through 


Whatever you sell—wherever you sell it, 


nationally or regionally—if you want to talk to 
prospects on their way to market, at a very low 


cost per impression there simply is no better 
buy in all outdoors than National Highway Dis- 
plays with “Scotchlite 





"Reg. Trademark of Minnesota 
Mining & Mfg. Co., St. Paul, Minn. 


Reflective Sheeting. 








the entire industry getting back 
to its prewar pattern of new model 
introductions. Some fairly sweep- 
ing changes are looked for in the 











NOT PENNIES FROM HEAVEN—Two Bryan university students, Charles and James Kirtley, 


tossed 1,368 silver dollars onto the hi 


of a Studebaker Champion when they recently 


appeared in the salesroom of Dealer Elmer Hardin, Dayton, Tenn., to make final settlement 


and take delivery of their new car. 





Ford and Chrysler lines, as well 
as in Packard bodies. 
* > 


Morale Builder? 


S ONE element of a program 
for expanding lines of commu- 
nication between management and 
employes, so that each can have 
a better understanding of the 
other, Ford has been inviting wives 


National Advertising Co. now offers the only truly 


national organization for the planning, installation 


and maintenance of highway displays anywhere in 


a am aera 


NAMES THAT GO NATIONAL—Alemite © American Broadcasting Company @ Avto-Lite ¢ Buick © Burd Piston Rings ¢ Chevrolet ¢ Chrysler 

Cooper Tire ¢ Dayton Tires ¢ Devoe & Raynolds Paint © Dodge-Plymouth @ Du Pont e Evinrude Motors @ Fisk Tires ¢ Ford @ Fox Head Brewery 

Glidden Paints ¢ Hudson ¢ International Shoe Company ¢ Kaiser-Frazer Lincoln-Mercury @ Martin-Senour Paints ¢ Miller Brewing «© Mohawk 

Tires © Nash © Oldsmobile © Pennzoil ¢ Pepsi-Cola ¢ Philco © Pontiac ¢ Pyrofax © Quality Bakers of America ¢ Seiberling Tires @ Society 
Brand Clothes © Studebaker © U.S. Tires © Willys-Overland, and other sectional and local advertisers. 


America! You can sell more products—at lower cost 
with far less effort—on National Highway Displays. 
Write, wire or ‘phone for complete details. 


of its employes to visit its various 
plants to watch their husbands at 
work and to observe precautions 
the company takes to improve 
working conditions and minimize 
accidents. 


No information has been sup- 
plied on how this is working out 
but we suspect many operators 
would prefer to see their better 
halves stay at home. 


You get an assortment of gals 
dropping into a shop and the nor- 
mal production pattern can be 
rather rudely shattered. At any 
rate, it is an interesting experi- 


ment. 
* 


Wider 3-Leaf Spring 


Draws Maker Interest 

BUFFALO.—Several of the na- 
tion’s top car manufacturers are 
reported to be showing keen inter- 
est in a new-type automobile spring 
developed by Spring Perch Co., Inc. 

It’s a longitudinal, three-leaf 
“broadbeam” spring and is designed 
primarily for passenger-car_ use. 
Rear springs of most cars on the 
road today contain seven to 10 
leaves. 

Spring Perch engineers have been 
working on the new product for 
several years. It has a minimum 
length of 52 inches and is 2% to 
3% inches wide, depending on the 
weight of the car in which it will 
|be used. Conventional eight-leaf 
i are two inches wide. 
| The company claims the new 
|spring not only is better than con- 
|ventional springs but also can be 
|manufactured for less and weighs 
up to 25 percent less. 


Diesel Race Cars 
To Enter ‘500’ 


At Indianapolis 


INDIANAPOLIS. — One or more 
Diesel-powered racing cars are ex- 
pected to compete in this year’s 
Memorial Day 500-mile classic at 
the Indianapolis Speedway. 

Jimmy Jackson is scheduled to 
drive a four-cylinder Diesel owned 
by Cummins Engine Co. Jackson 
finished sixth last year in a How- 
ard Keck Special that averaged 
117.870 miles per hour. He finished 
10th in 1949, fifth in '47 and sec- 
ond in ’46. 

This year’s entry blank for the 
annual classic carries a special pro- 
vision governing piston displace- 
ment for Diesel cars. Maximum 
size for conventional internal en- 
gines remains unchanged at 183.06 
cubic inches for supercharged cars 
and 274.59 for non-supercharged 
power plants. However, two-cycle 
supercharged Diesel engines up to 
274.59 cubic inches, and four-cycle 
Diesels up to 402.68 will be per- 
mitted this year. 

Actually, Diesel engines are not 
|mnew at the speedway. Dave Evans 
drove a Cummins Diesel Special to 
13th place in 1931 without a pit 
|stop, and Stubby Stubbefield went 
the full distance in a Diesel job 
jin 1934. 
| In announcing the new specifica- 
|tions for Diesels, Wilbur Shaw, 
president of the Indianapolis track, 
explained that the move was in 
keeping with the speedway’s tradi- 
tion as a proving ground for auto- 
motive development. 


Held Motor Moves 

Held Motor Sales (Oldsmobile), 
Carrington, N. D., has been moved 
from the Klindworth building to a 
| new addition of the Steinman build- 
|ing. Owners of the dealership are 
| John J. Held and John jr. 
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Sell MORE Cars... FASTER 
with the NEW CELOCAR SET 


Aluminum Straps Hold Sign 
<———_ on Sun Visor or Door . 
Windows by Bending 

Them Over 



















2-Inch Black 
Year Numbers 
—_—_—--> 


5-Inch 
Red 
Price Figures 
oo 





Names of 
All Cars 


Sales and 
<——— Descriptive 
Headings 


Use for Down 
Payment Only. 
~—~Turn to Blank Side 
for Full Price 


Illustrated Half Its Actual Size — 12'/2 x 10% Inches 


The Plastic Price Card Set for All Cars 


with interchangeable figures, names and sales headings 


FOR USED CARS 


No more dauby painting! No more soiled cards that must be 


The Set Includes Extra Pieces 
Available 


200 PLASTIC PIECES : ‘ 


thrown away! Instead, your used cars will display their full 10—12'2” x 10s" Frames 60—2-inch Year Numbers Each, $1.00 
price, or their down payment, together with the make, the 100—5-inch Red Figures 29—Names of Cars 5-INCH RED FIGURES 
10—"Down" for Down 31—Sales or Descriptive Per 100, $8.00 


year, and a snappy sales message. And every card will be as 
neat as a new pin! CELOCAR CARDS are easily washable with 
a damp cloth. Make up a new card in a jiffy! Use the CELOCAR 
Set on your used cars and see the difference—in looks, and 


in sales! 


— 


FOR NEW CARS 


With either the full price or the down payment (or both, using 
two cards per car) your sales room will become all its name 
implies. Use the Celocar Set on your new cars, too. You'll see 


and feel the difference. 


Payment Heads Per doz., $1.00 


2-INCH YEAR NUMBERS 
7 5 Per doz., 30c 
CAR NAMES (ALL CARS) 
Each, 8c 
SALES HEADINGS 
Complete Set Each, 8c 


Plus 3% Sales Tax in California DESCRIPTIVE HEADINGS 
F.0.B. Factory, Alameda, Calif. Each, 8c 








Yes you'll sell more cars, faster, with the CELOCAR Set. Others have; 
you can; you will! Send your order today for one set and prove it to 
your own delight! Write to: 


CLAMP-SWING PRICING CO. 


ALAMEDA, CALIFORNIA, U.S.A. 
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In the Hopper 


Proposals for 
general sales tax in Georgia, ac- 
companied by reductions in pres- 
ent state levies on gasoline, 
arets, alcoholic beverages and cor- 


porate income, appear likely to re- | 
|mum total 


main in the planning stage until 
the regular 1951 session of the 
Georgia legislature. 


Although there had been talk of 
plans for a Georgia special legis- 
lative session after the June 28 
state primary election, Gov. Tal- 
madge says no such session is con- 
templated. 


o * +. 


Kentucky Expands Benefits 


Under Compensation Law 


A bill signed into Kentucky law 
by Gov. Earle Clements increases 
maximum weekly payments to de- 
pendents of injured or killed 
workers covered by the state work- 
men’s compensation law to $23 a 
week with a total limit of $8,500, 
as compared with $20 and $8,000 
heretofore. 

The measure also provides $24 


enactment of a 








a week, with a maximum of $10,000 
for totally disabled workers, in 
place of $21 and $9,500. Weekly pay- 


cig-|ments for partially disabled work- 


ers are boosted from $18 to $21 
weekly maximum, with the maxi- 
raised from $8,100 to 
$8,500. Other bills signed by Clem- 
ents raised from $500 to $2,500 the 
maximum employers may spend on 
medical care and treatment for 
workers covered by the compensa- 
tion act, and increased from seven 
to 14 the number of days a worker 
has for filing a claim with the 
compensation board. 
+ * 


Driver TV Taboo in Mass. 


Massachusetts operators of motor 
vehicles will have to do without 
television under a bill approved by 
the house. The measure prohibits 
operation of vehicles equipped with 
television screens visible to the 


operator. 
. 


+ * 
For Calif. Crossings 
A resolution proposing creation 
of a committee to develop a long- 
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@ This spring, NAPA advertising in The Satur- 
day Evening Post is urging car owners by the 
million to see you for an honest-to-goodness 
“Tulip Time Tune-up” with parts that bear the 


NAPA Seal. 


And to help you actually nail down the sales 
right in your own shop, your NAPA Jobber has 
something special. There’s the giant poster above 
for your wall or window. It lists the things that 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION - 
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range financing plan for highway 
and grade-crossing construction in 


California has been introduced in | 
| the legislature. 


+ * * 


Miss. Cities Eye Prospect 


| Of Levying 1% Sales Levy 


Any Mississippi municipality 
would be permitted to levy a 1 per- 
cent local sales tax on tangible 
personal property, after approval 
by local referendum, under terms 
of a bill approved by the state’s 
senate. 

The bill would authorize any 
municipality to impose a local sales 
tax up to 1 percent. Mississippi now 
has a 2 percent general state sales 
tax. The proposed city taxes would 
apply only to tangible personal 
property, exempting some _ items 
covered by the state tax. 

* * + 


Kentucky Grants Workers 


Increased Idle Benefits 


Gov. Earle Clements has signed 
into Kentucky law a bill increas- 
ing maximum unemployment 
compensation benefits from $20 
for 22 weeks to $24 for 24 weeks. 


The new act also provides that 
benefits granted workers who 





SITUATED IN EDMONDS. WASH. —Completely equipped with modern tools for car and 
truck service, this new "building is is now w occupied by Hopper Chevrolet Co., Edmonds, Wash 


quit jobs without cause or who 
are discharged for misconduct be 
taken from pooled funds. State 
Economic Security Commissioner 
Vego Barnes said this provision 
would save about $2,000,000 a year 
for Kentucky employers. 
* * 


Sacramento Levy Killed 


Repeal of Sacramento’s %-cent 
city sales tax, effective Apr. 22, has 





been voted by the Sacramento city 
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need to be checked—it repeats the message seen 
in The Post—it puts the power of NAPA’s na- 





| 
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tional sales story right into your hands. 


Besides the poster, there’s additional material 
to help you sell more jobs to more car owners. 


Your NAPA Jobber has it all. Talk to him about 


it now! 


"Your NAPA Jobber is a Good Man to Know!” 


DETROIT 1, 


bagel Independent Fara 
.o ces tn We Indudtiyf 


Om, VOL 


Tr eae 


EDERAL ro) 


MICHIGAN 


AP | 





are 


| 
| 


|possibility that a final 
|might not be handed down in time 
|for a November vote. The petition 


|ing Wisconsin financial 


been warned. 


council. Similar sales taxes are 
effective in other California cities 
+ * = 


Michigan Gas Tax Hike 
May Be Decided at Polls 


A joint resolution was introduced 
in the Michigan senate asking a 
two-cents-a-gallon hike in gas tax 
and an increase in commercial ve- 
hicle licenses by 25 percent. 

In the form of a constitutional 
amendment, it would be placed on 


-|the November ballot, allowing vot- 


ers to decide whether or not they 
want to pay higher gas taxes for 
better roads. 

The measure was introduced as 
a means to evade Gov. G. Mennen 
Williams’ refusal to allow the spe- 
cial legislative session to consider 
| increased highway taxes. 


| Rhode Island Bill Asks Pegs 


On Auto Credit Interest 


Regulation of installment sales 
of motor vehicles in Rhode Is- 
land has been proposed by a bill 
introduced in the state legisla- 
ture. 

The measure would provide 
that not more than 6 percent in- 
terest could be charged on new- 
car installment sales. A limit of 
12 percent would be fixed on 
used-car sales. 

* + * 


Higher Okla. Sales Levy 


Ruled Issue for Voters 


Oklahoma Secretary of State Wil- 
| burn Cartwright has ruled that a 
petition to increase the state sales 
tax from 2 to 3 percent is valid 
and should go before the voters in 
November. 

A court test of his decision was 
regarded certain, however, with the 
decision 


was filed by O. J. Fox, pension 


| organizer. 


+ * * 


California to Vote in June 


On Parking Meter Revenue 
California’s electorate will vote 

in June instead of November on a 

proposed _ state’ constitutional 


jamendment permitting the use of 


parking meter revenue to pay for 
bonds issued to finance public off- 


street parking facilities. 
| * * * 


| Wisconsin Legislature Seeks 


Tighter Road Fund Control 

A legislative subcommittee study- 
manage- 
j|ment has agreed that the legisla- 
|ture as a whole should assert 
| greater control over the spending 
(of a $50,000,000 annual state high- 
way fund. 

The committee suggested that a 
supplementary budget might be 
submitted to the legislature at bi- 


|ennial intervals covering the high- 


way commission’s affairs, 
* * * 


'Gas Tax Increase Held 


Needed for Mass. Turnpike 
A three to five-cent gasoline tax 
|increase in Massac husetts may be 
| required by a new _  $100,000,000 
|highway bond issue, supporters of 


itwo bills to complete the turnpike 


between Lowell and Boston have 


+ * * 
Use of Five-Year Licenses 


|Seen for B. C. Next Year 


Amendments to the motor ve- 
| hicle act in British Columbia, which 
lare expected to go into effect next 
| year, will establish a system of five- 


| year licenses for both automobiles 


and drivers, it is announced in 
Vancouver. 
For the five-year drivers license, 


(Continued on Page 19, Col, 1) 
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(Continued from Page 18) 


the fee will be $5, which is the 
ame rate as the annual $1 license 
fee now. Car license fees will re- 
main the same, and as they are 
paid each year, dr.vers will get a 
year number “validation tab” to 
affix to their license plates. 
+ om * 


Public Utility Strike Curb 
Extended in New Jersey 


New Jersey’s legislature passed 
ind sent to Gov. Driscoll for sig- 
nature a bill extending indefinitely 
the state’s public utility anti-strike 
law, which outlaws strikes or lock- 
outs in public utilities and pro- 
vides for compulsory arbitration of 
such labor disputes where other 
settlement measures fail. 


The act applies to bus but not 
truck transportation, although sim- 
ilar laws in several other states 
apply to both forms of highway 
transportation as well as other 
types of public utilities. 

s 7 > 


Ontario Government Asked 


To Enact Title Law 


The Ontario government has 
been requested to enact legisla- 
tion providing that all car owners 
be issued certificates of owner- 
ship, with the objective being to 
discover whether or not there is 
a lien against the automobile. 

+ + 7 


Higher Sales Levy Urged 


For Los Angeles County 


Los Angeles county supervisors 
have gone on record as favoring a 


tobacco tax and an additional half- | 
cent sales tax to finance aged aid 


relief expenses. 
* * + 


Mass. Parking Garage Tabled 

The Massachusetts house has 
shelved an adverse committee re- 
port on a bill for an underground 
garage at the rear of the state 
house. 

+ * + 

Californian Seeks Law 


To Restrict Park Gougers 

Assemblyman Burkhalter of 
North Hollywood has announced 
plans to introduce a bill to curb 
parking rackets in the California 
legislature. 

Burkhalter charged that many 
lots charge excessive rates and 
practice “fudging” on time slips. 

* * 


Bay State Labor Beaten 


On Worker Compensation 

Organized labor received a set- 
back in the Massachusetts house 
when a bill proposing a state 
fund for workmen’s compensa- 
tion was defeated by an over- 
whelming margin. It was the 
second successive year the pro- 
posal has been rejected by the 
house. 

” * * 


Split Thruway Toll Funds, 
Syracuse Mayor Asks 


Syracuse Mayor Corcoran has 


suggested that the state return to/| 


localities a portion of the revenue 
it will collect in tolls on the New 
York-Buffalo thruway. 


* * * 


Rhode Island Omnibus Bill 
Would Stiffen Road Code 


Liberalized vehicle size and 


weight limits are included in pro-| 


visions of a 94-page omnibus bill 
introduced in the Rhode Island 
legislature by Gov. Pastore’s special | 
committee, which has studied motor 
vehicle laws since last June. 

Most of the provisions of the bill | 
are designed to stiffen the state’s 
highway safety code. 


Higher Auto Taxes Proposed | 


To Finance Montana Roads | 


Increased highway-user taxes| 
and various other means for financ- | 
ing an expanded Montana highway | 
modernization program have been 
proposed to Gov. John W. Bonner’s 
highway advisory committee, which 
will draw up recommendations for 
consideration by the 1951 state leg- 
islative session. 

Suggestions submitted at a hear- 
ing conducted by the committee’s 


executive included higher taxes 
against trucks and buses, increased 
motor fuel levies, repeal or more 
stringent enforcement of laws pro- 
viding gasoline tax refunds to non- 
highway users, general fund ap- 
propriation for roads, increased 
|property taxes for roads and re- 
| organization of the state highway 


| commission. 
* + * 


|\R. I. Bill Would Hike Fee 
For ‘Gas’ Stations to $5 

Rhode Island’s general assembly 
is studying a bill to increase annual 
state license fees for gasoline sta- 
tions from $2 to $5, and to reduce 
the authorized size of gasoline 
price signs from 24 by 48 inches to 
six by nine inches. 

+ +. + 


Fiscal Advisory Council 
Proposed for R. I. 


Creation of a governor's fiscal 
| advisory council was proposed in 
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CUSTOMERS PARK ON SIDEWALK AT CHIPLEY'S—Fiake P. Chipley, Inc., Rocky Mount, 


. C., uses this -erup for selling Packard cars. The repair department is in the rear. 
Approximately 6,000 square feet is useo, with the exception of the office to the right. As 
no parking is allowed in the street, the building is set back 15 feet from the sidewalk. 


'a bill introduced in the Rhode Is-|an “adverse effect upon the gen- 
land legislature. eral economy” of the state. 

| The proposed seven-member ad- Fg tee ee 

|visory council, recommended by Mass. Steel Mill 

|Gov. John O. Pastore, would de-| The Massachusetts house has re- 
cide whether proposals for addi-|ferred to a joint rules committee 
tional state spending would have!a proposal to have a special com- 





PAT. OFF. 





_ 


|mission study the advisability of 
erecting a steel mill in Springfield. 
+ + * 


R. I. Measure Would Allow 


Gas-Tax Collection Fee 


Under terms of a b'll presented 
to the Rhode Island senate, gaso- 
line distributors would deduct a 
portion of the present 4-cents-a- 
gallon state gasoline tax for serv- 
ices and expenses involved in col- 
lecting the tax. 

The measure would authorize 
distributors to hold back 1% per- 
cent of the tax due the state. 


Ohio Safety Parley 
Opens on Thursday 


Law enforcement and safety offi- 
cials are scheduled to speak at the 
sixth Ohio traffic safety conference, 
set for Thursday (Apr. 13) at the 
Deshler-Wallick hotel, Columbus. 

Among the cocperating agencies 
are the Ohio Automobile Dealers 
Assn., Ohio Trucking Assn., Inter- 
Industry Highway Safety commit- 
| tee for Ohio and Ohio State Auto- 
|mobile Assn. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No, 1 Industry .. . an esti- 
mated more than 100,000 readers weekly! 








Assures 
Reputation Making 


Performance... 
\ 


at Mass-Production Prices 
* 


Built by the Foremost Specialists in 
Mobile Radio 
* 
Backed by the Broadest Experience in 
the Automotive Industry 

* 

Proved by Millions of Hours of 

Trouble-free Operation 
* 
Produced by the Fastest and 
Most Efficient Methods in Radio 


cars. Bendix engineering 


radio’s most modern plant, by 


Write for full information. 





BENDIX RADIO DIVISION of 


Export Sales: Bendix Internetiona!l Division, 72 Fifth Avenue, New York 11, N. Y. 


BALTIMORE 4, MARYLAND 


techniques, 


You can count on Bendix Automobile Radios to main- 
tain your reputation as a quality producer of motor 


construction 


methods, and performance results have been tested and 
found worthy under the toughest conditions radio 
receivers can meet. Thanks to this unparalleled experi- 
ence they combine airline quality with unrivalled con- 
sole radio tone and reception. You can sell them with 


pride and confidence—yet, because they are built in 


an automotive minded 


organization, you can buy them at a price that makes 
them one of the most profitable accessories in your line. 


AVIATION CORPORATION 
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In the Hopper 


(Continued from Page 19) 


Automobile dealers in West Palm 
Beach, Fla., have asked City At- 
torney Robert C. Burns to draw 
up an ordinance to ban car sales 
on Sunday. The city commission 
has also backed the action. 

> * * 


Stringent Driver Laws 


Recommended in lowa 

A two-year provisional license 
for teen-age drivers, compulsory 
blood tests in driving while intox- 
icated cases and an increase in the 
state highway patrol personnel 
were three of several recommenda- 
tions made to the 1951 Iowa legis- 
lature by a statewide safety con- 
gress. 

Other recommendations dealing 
with motor vehicles and the high- 
ways included: 

Tightening up of the general 
driver’s license examinations; legal 
authority for the state highway 
commission to establish restricted 
speed zones on 9~-erial highways; 
uniform traffic cickets and traffic 
fines in all cities and towns; a 

















YATT Hy-Load 
sion products—all separable parts are so 


accurately made that any inner race or outer 
race will fit any roller assembly of the same 
piece number. This eliminates selective fitting 
and cuts cost on the assembly line. 
Automotive engineers prefer Hyatt Hy-Loads, 
not only because of these assembly line advan- 
tages, but because they know from experience 


HYATT ROLLER BEARINGS 
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“negligent homicide” law to bridge 
the gap between the severe penal- 
ties for manslaughter and the light 
penalty for reckless driving. 

. + o 


Higher Auto Taxes OR’d 


By Mississippi Senate 


Bills providing $15,400,000 in ad- 


ditional revenue for an expanded Ganere (Ve.} 





BAYLY CHEVROLET DONATES CAR—Through the courtesy of Vivian Bayly, owner of the 
firm, students of Northampton high school, Eastville, Va., are receiving driver- 


rural roads and primary highway training instruction. Shown with the dual-control automobile are: J. Richard Brown, district 


construction program, with 
creased automotive and beer taxes, — 6. aoe 
were passed by the Mississippi | "0 S¥Perintendent. 


senate. partial replacement for general 
A bill increasing the state gaso-|funds used for rural roads. 
line tax from six to seven cents * * & 


a gallon, to provide $7,400,000 for| Nebraska Electorate Urged 
state highways, and a bill increas- § 
ing from 1 to 2 percent the state| 70 Support Highway Plan 
sales tax on new automobiles,| A _ reduction of $9,000,000 or 60 
trucks and tractors, to provide for | percent in Nebraska’s highway im- 
diversion of $4,000,000 for rural| provement program will result if 
roads from general funds were/Gov. Peterson’s highway program 
passed, is voted down at a November elec- 
Passed by the senate and sent/tion referendum, according’ to 
to the house was a bill increasing | State Engineer Fred !7.ctsch, 
beer taxes from two to four cents Repeal of increases in the state 
a bottle, to produce $4,320,000 as| gasoline tax and motor vehicle li- 
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To Cut Assembly Cost 


Roller Bearings are preci- 
operation and better road 
ever they are used. 


Detroit, Michigan. 


in- | AAA manager; Lucius Kellam, director of AAA; Elizabeth Jones (seated at wheel), in- 
. Hamilton, principal of Northampton high school; Bayly, and A. S. DeHaven, 





cense fees would cause a loss of 
more than $4,500,000 a year in high- 
| way funds, he said. Nebraska also 
would lose a matching $4,500,000 
jannually in federal aid funds, he 
warned. 

* * * 
Conditional Closed Shops 
Favored by Tenn. Governor 


Gov. Gordon Browning, a candi- 
date for re-election, told a press 


closed shop and union shop agree 
ments should be permitted wher: 
both employers and employes wan 
them. 

He reiterated that he would sigr 
a repealer of the state’s anti-closec 
shop law if it is approved by th 
state legislature. 

* * + 


N. Y. City Rent Controls 


Continued Till 1951 


Gov. Thomas E. Dewey has 
signed two bills continuing New 
York City’s emergency business 
and commercial rent control 
laws until July 1, 1951. 

The measures provide an in- 
crease of from 6 to 8 percent of 
the net annual return on the fair 
value of the property as a rea- 
sonable return. The bills also 
end the 2 percent allowance for 
mortgage principal or deprecia- 
tion, 

+ > > 


Mississippi House Kills 
3 Anti-Labor Bills 


Bills to outlaw the closed shop 
jin Mississippi, halt jurisdictional 
| and secondary strikes, and outlaw 
mass picketing in the state were 
killed by the Mississippi house of 





conference he would not advocate : it- 
repeal of Tennessee’s anti-closed- tar ——— eee 





that Hyatt design and quality add smoother 


Everywhere you look, cars, trucks and buses 
are rolling on dependable Hyatt bearings. Play 
safe, capitalize on the experience of the auto- 
motive leaders. Hyatt Bearings Division, Gen- 
eral Motors Corporation, Harrison, New Jersey; 


shop law, but that he believes oe 
wees Californians May Pay 
County Sales Taxes 


Countywide imposition of sales 
taxes, to raise revenue for welfare 










costs, would be authorized under 
Ait ja bill proposed in the California 
ge legislature. 





The proposed county sales taxes 
|would be in addition to a 3 per- 
|cent state sales tax and local sales 
taxes up to 1 percent which are 
now levied by more than 120 cities 
throughout the state. 

* + * 
Gasoline Sales Time Mixup 


Up to B. C. Legislature 


Mixup in hours of sale regula- 
tions for gas stations in Van- 
couver, B. C., is to be solved by 
new legislation. An amendment 
| has been introduced at Victoria 
| to give municipal councils power 

to regulate hours of sale in serv- 

ice stations. 
The B. C. court of appeal ruled 

Vancouver’s gasoline by-law in- 
| valid last year because the city 
| had given to service station oper- 

ators the power of control instead 
| of assuming that power itself, as 
stipulated in the provincial leg- 
islation. 

No change in the city’s by-law 
forbidding gasoline sales after 7 
Pp. m, except in 24-hour stations 
is expected, city hall officials said. 

* * * 





New Orleans Cuts Rebate 


|\On Sales Tax Collections 


An ordinance reducing from 5 
to 1 percent the city’s reimburse- 
ment of retailers as compensation 
for collecting the city sales tax has 
been adopted unanimously by the 
New Orleans commission council. 

Expected to bring the city $150,- 
000 additional annual revenue, the 
ordinance was opposed by the New 


Orleans Reiail Merchants Bureau. 
cs + ok 


| New Tenn. Liability Law 
‘Eyed for 1951 Revision 


Although the Tennessee motor 
vehicle financial responsibility 
law has only been in effect since 
July 1, 1949, conferences are be- 
ing held with an idea of amend- 
ing it in the 1951 meeting of the 
state legislature. 

The planned amendment may 
limit the exemptions allowed to 
city and county cars, Certain 
weaknesses in the law would be 
strengthened and a request to 
add loss of driver’s license as 
one of the penalties of failure to 
show financial responsibility 
would be included. 

* * 





performance wher- 


* 
Taxless Gas in Canada 


Use of tax-free purple gas in 
farm tractors for any agricultural 
purpose will be authorized by a bill 
given third reading in the Sas- 
katchewan legislature. 


Ore. Insurance Rates Cut 


PORTLAND, Ore. — Independent 
automobile insurance companies 
are expected to lower rates on bod- 
ily injury and property damage 
automobile insurance to meet the 
reduced rates put into effect in Ore- 
gon by the National Bureau of Cas- 
ualty Underwriters. 
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By James D. Woolf 

\ RECENT editorial in The Sat- 
“A urday Review of Literature 
isks, “What is there to laugh 
about?” 

Like today’s diplomats, states- 
men and politicians, the editorial 
says, “healthy and hearty men and 
women, girls and boys shown in 
advertisements are revealed with 
open mouths and exposed teeth, 
whether they are looking at a new 
girdle or a gleaming automobile 
drawn up before the perfect new 
house, Since they are not eating 
or coughing, they must be laugh- 
ing, though that is not the normal 
reaction produced by covetousness 
or admiration.” Amen to that! 


Nobody can seriously contend 
that advertising should not be 
written in a friendly and good- 
natured vein. I once wrote in this 
very column that advertising 
should hold out a friendly hand 
and smile at the reader. I also 
said that too much advertising 
takes itself too seriously, and 
that dull, drab, gloomy copy is 
advertising’s unforgivable sin. 

But why the uproarious merri- 
ment? How one spends one’s hard- 
earned money these grim days is 
no laughing matter. Before me is| 
a page .d illustrated with a photo-| 
graph of a family (dad, mom, two| 
kids) inspecting an electric refrig- | 
erator in a hardware store. All of | 
them, including the salesman, are | 
splitting their sides with laughter. 
What about? That cold box will| 
set pop back as much dough as! 
he makes in two months, and I) 
don’t think that is very funny. 


* . 7 


Buyers Underestimated 


." SEEMS to me that many ad- 
vertisers do not give the con- 
sumer credit for much common 
sense. Sure, the average mister and 
his missus are appallingly ill-in- 
formed; I know of one Princeton 
poll that revealed this fact dra-| 
matically. The question: “Do you 
happen to know whether the U. S.| 
has at any time been a member of 
the League of Nations?” Twenty- 
six percent didn’t know; 30 per- 
cent said, “Yes, it has.” 

But Information and Intelli- | 
gence (meaning everyday horse | 
sense) are two different things. 

Ordinary folks don’t find the ex- | 

penditure of their money a rib- | 

tickling activity. One of these | 
days give up your Saturday 
afternoon of golf and watch the 

“common people” shop in Sears 
and the A. & P. Most people in | 

America, despite our celebrated 

high standard of living, are needy 
and poor, 

They are needy in the sense that 
they never have enough money to) 
go around, never enough to per- 
mit them to have all the simple} 
comforts and necessities of life 
they would like to have. 

Unless one has watched such| 
people and studied their anxious| 
faces, watched them rub the leath- 
er of a shoe with a worried thumb, | 
seen them uncertainly compare one | 
value with another, finally to ex-| 
plore their wallets with calloused | 
and sometimes grimy hands and 
then, painfully, to count out their} 
hard-earned money, their brows | 
creased with worry; unless one has | 
witnessed this, not once but hun-| 
dreds of times, one must find it| 
difficult to feel poignantly the aw- 
ful, the terrible, the overwhelming | 
importance of money to the com- 
mon man, 





* * * 


Don’t Be Giddy 


T’O REPEAT, I believe copy 

should be cheerful and optim- 
istic. I’m sure that people like to 
feast their eyes on serene and con- 
tented faces. And on intelligent, 
thoughtful faces. 

But do little girls, clapping their 
hands, shout with joy when mom 
brings on their oatmeal? Does pop | 
stand on his head and wiggle his | 
ears when, at Christmas, the fam-| 
ily presents him with a new pipe 
or a pair of slippers? Do pop and 
the small fry join hands and,| 
shrieking with laughter, dance 
ring-around-the-rosy as mom chor- | 
tles with glee over her new dish- 
washing machine? 

Maybe, but the chances are that 
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Salesense in Advertising 


Tested Ideas for Small Business 


mom is wondering how pop is go- 
ing to pay for it. 

It is my profound belief that 
most people are interested in mer- 
chandise. They want information, 
want to know what the advertised 
product is, what it will do for them, 
how it works, what it is made of, 
how long it will last and why, what 
it costs and why it is worth what 
it costs. 

I believe that advertising 
should address itself seriously to 
adults and should be written in 
terms that relate to their needs, 





their problems, their survival, 

their security, their daily com- 

fort and their contentment. 

I am not saying that copy should 
be written in terms of extreme 
gravity and desperate anxiety. Let 
its tone be lively and cheerful, 
friendly, easy to look at, 

Let it not ask the reader (or 
listener) to think too hard. But, at 
all costs, let it at the same time 
appeal to people’s ordinary horse 
sense—even though they have never 
heard of the League of Nations or 
Dr. Einstein. 


They need Igdasy Mechanic's Lifts 






4 | 3 
. 





READY FOR SALES COMPETITION—Eight graduates of the dealership management course 
at General Motors institute are congratulated by J. J. Dobbs (right), executive assistant 
to Oldsmobile's general sales eanene. after completing the eight-week course. These grad- 


uates, all representatives of Oldsmobile dealerships, visited the Oldsmobile pliant at Lansin 
and then were presented with their diplomas by Dobbs. The graduates are (left to right 
William E. Kastner, Mauston, Wis.; Kay L. Robinson, Afton, Wyo.; Arthur Sima, Chicago; 
Donald Adams, Montevideo, Minn.; Roger W. Burdick, Midland, Mich., and Fred S$. Baich 
jr., Little Rock, Ark. 










lf your mechanics © 
can't do this... 


ever invented 
for repair shops 


Write us for catalog, prices and facts that show why 
Rotary gives you the most for your money 


ROTARY LIFT CO., 1138 KANSAS, MEMPHIS, TENN. 


Rotary—The Original Hydraulic Auto Lift 
. .. And Still the Leader 
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NHUC Roundup of ’°50 L 
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islative Situati 


Users Face Still Higher Taxes 


WASHINGTON. — Only 11 state 
legislatures are meeting in regula: 
session in 1950, according to a Na- 
tional Highway Users Conference 
survey of the countrywide legisla- 
tive outlook. 

In a report of developments up 
to March 15, the NHUC said that 
special sessions had adjourned in 
Idaho, South Dakota and Texas, 
while a special session was still 
under way in Arizona. 

Maryland and California were 
holding budget sessions, it was 
noted. 

Providing a report on taxation, 
diversion, sizes and weights, toll 
roads, etc., the NHUC last week 
compiled the following roundup of 
legislative activities of interest to 
the automotive field: 

Taxation 

Demands for increased highway 
user taxes continue. Proposals to 
increase motor fuel taxes were 
pending in Massachusetts (one 
cent), Mississippi (two cents), South 
Carolina (one cent), and the South 


Dakota legislature enacted a two- 
cent increase. 

Gov. Mickelson has _ expressed 
grave doubt as to the constitution- 
ality of the South Dakota increase. 
The bill did not receive the neces- 
sary two-thirds vote required as an 
appropriation in either house. He 
allowed the measure to become 
law without his signature and the 
issue may be settled by the courts. 
The South Dakota legislature also 
has passed a bill to transfer $1,200,- 
000 from the general fund to the 
highway fund. - 

Proposals to increase passenger- 
car registration fees were pending 
in Kentucky and Massachusetts, 
but both Mississippi and New York 
had a number of bills to reduce 
fees. 

Diversion 

Gov. Driscoll’s budget message 
to the New Jersey legislature 
provides for diversion of $22,000,- 
000 of highway user revenue to 
balance estimated spending for 
the 1950-51 fiscal year. 


While an antidiversion amend- 


ment resolution has been intro-| 
duced in New York and bills pro-| 
viding for gradual elimination of | 
diversion of highway funds have} 
recently been introduced, 
Dewey eliminated from his budget 
bill any appropriations for new 
highway construction, thus con- 
tinuing the general practice of di- 
version. 

Other antidiversion amendments 
were pending in Mississippi and 
New Jersey. The Virginia legisla- 
ture again by joint resolution ex- 
pressed the intention of that body 
that highway use taxes shall be 
used for highway purposes only. 

The Louisiana legislature does 
not convene until May 8, but an 
antidiversion amendment is sched- 
uled to be introduced in that state 


Gov.| 


STRESSES USED-CAR BUSINESS—Jenkins-Jones (Ford), 
square feet, with used-car space to the right. 


accessories on the second floor. 


Kinston, N. C., occupies 34,000 
Repair department is in the rear, with 


with the strong support of high-| Ure to be placed on the ballot in|comparing act V of the code with 


way user groups and the highway | 19 


department. 

The Oklahoma supreme court re- 
cently dismissed the protest against 
the initiative petition for an anti- 
diversional constitutional amend- 
ment. This will permit the meas- 


Uniform Laws 


Several state legislatures were 
considering proposals to make their 
motor vehicle laws conform to the 
uniform code. Massachusetts was 
considering a proposal for a study 
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its motor vehicle laws. Bills to re- 
quire vehicles to stop while school 
buses are loading or unloading 
passengers had been introduced in 
Massachusetts, Maryland, Missis- 
sippi and South Carolina. 


Accident reporting requirements 
conforming to act V were pending 
in Massachusetts and New York. 
New York was considering meas- 
ures for inspection of motor ve- 
hicles that are in limited conform- 
ity with act V. 

The Georgia legislature passed a 
certificate of title law conforming 
closely with act I of the uniform 
code, but the measure was vetoed 
by the governor. 


Sizes and Weights 


| Massachusetts, New York and 
| Virginia had bills to increase length 
|of buses from 35 to 40 feet. The 
| Virginia measure would require 
{such buses to have three axles. 


In Mississippi, one b'll would in- 
;crease gross weight from 52,000 to 
| 58,000 pounds and another to 76,000 
| pounds. Two bills were also pend- 
ing in that state, however, to re- 
| duce gross weight to 30,000 pounds. 
| The Virginia legislature was con- 
|Sidering a bill to increase gross 
| weight from 50,000 to 56,800 pounds. 


Several legislatures were consid- 
| ering increased penalties for viola- 
|tion of size and weight limits. 


Bills relating to equipment were 
introduced in several states. Vir- 
| Sinia récently passed a law to pro- 
|hibit sale or use of “straight ex- 
| haust” pipes. Companion bills in 
| New York would permit cities over 
| 1,000,000 population to prohibit ex- 
|cessive noise of motor vehicles by 
| ordinance. 


| Georgia defeated a proposed re- 
| quirement for mudguards or splash 
| aprons on trucks and trailers. New 
York bills would require polarized 
headlamps and windshields on all 
vehicles manufactured after Jan. 


1, 1953. 
Toll Roads 


The Georgia house defeated a 
bill that would have created a 
turnpike authority with power to 
| reconstruct and modernize federal- 
| State highways, financed by issu- 
ance of revenue bonds to be retired 
solely from tolls. 


Bills in Kentucky would author- 
ize the department of highways to 
construct and operate toll roads 
financed by bond issues. 


The Massachusetts turnpike com- 
mission has rejected a proposal 
for a $60,000,000 toll highway from 
Connecticut to the New Hamp- 
shire state line as “economically 
unsound and financially unwise.” 


A New Jersey law recently ap- 
proved by the governor broadens 
the financial authority of the turn- 
pike authority in that state to per- 
mit private sale of toll-road bonds. 

The governor of West Virginia 
|named a toll road commission un- 
der existing legislative authority, 
jand it was reported that actual 
|construction of the Ohio toll road 
may get under way in 1951. 

The Reconstruction Finance 
Corp., however, had not yet acted 
upon Oklahoma’s application for a 
loan to build the proposed Okla- 
| homa City-Tulsa toll road. 

Gov. Dewey appointed a special 
committee to consider a plan for 
financing the $400,000,000 New York- 
Buffalo throughway. It provides 
for sale of special license plates 
to prospective users. They would 
be issued on annual basis with the 
rate varying according to the 
weight of the vehicle. 
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Drivers’ Eye 


Northwestern U. Expert 


EVANSTON, Ill. — Stricter laws | 
for motorists with poor sight} 
vould reduce auto accidents and} 
save many lives, according to a 
Northwestern university eye expert 
who has just completed a study 
of traffic fatalities throughout the 
nation. 

Dr. James E. Lebensohn, asso- | 
ciate professor of ophthalmology | 
at Northwestern’s medical school, | 
recommends a four-point pro- | 
gram to decrease automobile | 
crashes. The recommendations 
are: 

1. Have every state adopt visual | 
screening tests in connection with | 
drivers’ license examinations. This | 
would reveal the motorists whose 
vision is so inadequate that they 
should not be permitted to drive 
without corrective glasses. 

2. Make it unlawful for people 
with poor sight to operate cars| 
unless they are wearing corrective | 
glasses. Have every state adopt | 
and enforce this type of law. | 

3. Provide better lighting for 
streets and highways. 

4. Create greater pride in being | 
a safe driver than a fast one. 

In making his nationwide sur- 
vey and study, Dr. Lebensohr 
found that although a drivers’ 
license is now mandatory in every 
state, Kansas, Idaho, Missouri 
and South Dakota require no ex- 
amination, visual or otherwise. 

Regarding required examinations | 
for vision, there is no uniformity 
throughout the nation. The require- 
ment for corrected visual acuity is | 
20/20 in South Carolina; 20/60 in: 
Illinois and West Virginia and 20/70 
in Massachusetts and Maryland. 

No state tests for night vision 
or glare resistance. In several states 
drivers are restricted to daylight 
hours if their vision cannot be cor- 
rected to make night driving safe. 
However, the requirements vary 
from 20/100 in Maryland to 20/70 
in Pennsylvania. 

“Visual screening tests that will 
gain official approval must be per- 
formed rapidly, with relatively 
simple and inexpensive apparatus, 
by lay personnel of limited train- 
ing,” Dr. Lebensohn points out. 


“In Minnesota, Florida and Cali- 
fornia, the applicant who fails is 
given a record blank and referred 
for further investigation to a ‘vis- 
ual specialist’ (ophthalmologist or 
optometrist) of his own choice. 


“In Florida, where 20/40 acuity 
is passing, 15,000 of 200,000 a: >li- 
cants for drivers’ licenses in 1 !7 
were referred for visual examina- 
tion. 

“Eventually, the visual tests for 
drivers should be as significant for 
the adult population as the screen- 
ing tests in schools are for chil- 
dren,” the Northwestern professor 
predicts. 

Surveys show that thousands of 








Auto Vacations 
Gain Even More 


In Popularity 


NEW YORK.—The average mid- 
dle-income American family taking 
a vacation away from home this 
year expects to travel a greater | 
distance, mainly by automobile, and | 
spend more money for gas, oil, food, 
as well as other necessities than | 
ever before. | 

This is reflected by results just 
released of a nationwide survey | 
conducted by American magazine 
among a cross-section of its more 
than 2,500,000 reader-families whose 
average income is $3,870 annually. | 

In his report, Ray Robinson, di- 
rector of research of Crowell-Col- 
lier Publishing Co., reveals that the | 
reader-families expect to travel | 
1,630 miles and spend $279 on the | 
average vacationing this year. This | 
is 381 miles and $66 more than eh 
group journeyed or spent in 1949. 

While only 19 percent toured 2,500 | 
or more miles vacationing in 1949, | 
29 percent expect to journey that | 
distance this year. 

Among those who vacationed | 
away from home Jast year, 9 per-| 
cent reported they purchased a car | 
before making the trip. Twenty- 
two percent had the car they owned | 
repaired; 16 percent bought tires, | 
and 8 percent car accessories. | 


Would Reduce Accidents 


the glasses worn 30 percent are 






Tests Urged 


Believes Stricter Exams 


motorists need corrective glasses. 
The driving research laboratory of 
Iowa State ccllege states that 60 
percent of the general adult popu- 
lation requires glasses, but only 30 
percent is wearing them, and of 


a. 


C dimed pa 


f mest 
DRIVER TRAINING Cad 


no longer correct. Uncorrectible 
poor vision is present in 5 percent 

Of 889 truck drivers checked by 

the U. S. Public Health Service in 
1941, only 45 percent had 20/20 
vision in each eye, but just 8 per- 
cent were wearing glasses. 

To assist states in establishing 
visual examinations for drivers, 
Dr. Lebensohn suggests that oph- 
thalmic specialists take on the 
job of determining the amount 
and quality of vision needed to 
be a safe driver and to improve, 
simplify and _ standardize the 
screening tests required. 

“For the rating of visual acuity,”|the U. S. Navy, is probably more | 
he said, “standardized illumination 


of Police L. F. Jenser. 


should be provided. An unlearnable | Snellen 
letter chart, as has been used in | vogue. 
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horizontal meridian since that is 
the angle most important in driv- 
ing. Simplified tests for night vision 
‘land glare resistance are urgently 
needed.” 

* In showing the need for better 
lighting of streets and highways 
to decrease auto accidents, the 
Northwestern eye expert referred 
to National Safety Council sta- 

tistics which revealed that 35 
percent of all night traffic acci- 
dents are traceable to inadequate 
lighting. 

Dr. Lebensohn found also that 
since 1910 expenditures for street 
lighting throughout the nation have 
gone up only 60 percent, while the 
speed of cars has doubled and the 
traffic density has increased five- 
fold. 

Better vision and better lighting 
are only two factors in the never- 


PATCHETTS DONATES TRAINING CAR—The Orestimba Union high school, Newman,|ending campaign to reduce traffic 
Calif., has been presented with a dual-control driver training Ford by the Patchetts Motors, | fatalities. 
Inc., Newman Ford dealer. From left to right: Glenn Lynch, AAA representative; A. H. 
Carpenter, Patchetts Motors; Mrs. Floyd Shaw, instructor; R. C. Ferguson, high school prin- emphasized that more effort must 
cipal; Harold M. Jesperson, California State Automobile Assn. district manager, and Chief be made to create greater pride in 


The Northwestern professor also 


being a safe driver than a fast one. 
The need for more cautious dr'v- 


refraction chart now in|ing is shown, he said, by the fact 


that the 16-to-20-year-old group is 


“Visual field tests may be re-| involved in five times as many ac- 
suitable and effective than the | stricted for the sake of time to the! cidents as those between 45 and 59 
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ry COMPLETE ERIE K “¢h One—Grille Guard and Saleh Guards 


Two Guard 





STRONGEST GUARD MADE — withstands a heavier impact 
than any other guard because of its formed metal design and the 
method by which it is braced to the frame. 


QUICK INSTALLATION — adds to your profit. 


NO COMPLAINTS ON RUSTING — brilliant chrome plating 
is identical with new car chrome specifications. 


The Erie factory is working day and night to give all 
customers quick delivery. Place your order now for the guard 
that's outselling the rest. Profit by stocking and selling the car 
owners’ choice. Order from your jobber TODAY, or write for 
further information. 
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=< ship of the Taft-Hartley labor lav 5 
AUTOMOTIVE WASHINGTON and the second because he ha: r 
been a chief block in the road o - 
e ° the administration’s domestic pro 4 
Senate Majority H a 

ena e ajorl y anges Labor has threatened to throw d 

millions of dollars into the cam 

° paign to defeat Sen. Taft, whicl 

n a ance 18S ear has caused contributions to flow 

into the Taft campaign fund from 

By William Ullman a 

Washi c a ° ° ° é 
Fe piste or ae Highway Legislation - 
" THE ELECTIONS coming up next November, 36 Sen- AT THE moment, the federal leg- ec 
ate seats and the entire 435 seats in the House are in- islative program for highway Cl 
volved—except in Maine, where the balloting takes place ae oe oe. a ae aoe st 
Sept. 11. Had there been no vacancies—filled temporarily| | SWIFT AND BACHMAN BUILDING—Work is virtually completed on building for this| 1953 ieeeh Sante, @ith 4. matdling a 
by appointment—only 32 Senate seats would have been | {"U'S;.i'So tect from the streeh we" % Colonial Georgian type and) asis of 75-25 supplanting the tra- ce 

contested. as. ~#~«=|6iee ei Dee cecal en —_________ | ditional 50-50 for the interstate 
: F ortion of the program. i 
Connecticut and Rhode Is- ocrats and 42 Re-| ously, should there be a real swing|ate. As of today, Sen. Taft seems " The House © able Works com- . 
land will elect Senators to fill publicans. Of the|from the Truman fair deal, the/almost certain of reelection. The| mittee voted in large measure the i 
out the terms of Baldwin of Con- 36 Senate seats|Democrats would have a tough/Democrats are expected to nomi-|pil] offered by its chairman Rep. 

necticut, a Republican, who re- involved in the/time maintaining a majority in the|nate “Jumping Joe” Ferguson, | wil] Whittington, Mississippi. Dem- 
signed to accept appointment to campaign 23 are/ Senate. state auditor, against him in the|ocrat, who said he would ask the yt 
the bench, and McGrath of Rhode held by Demo- The fate of two outstanding | primary, which also comes early,| Rules committee for action to gain wi 
Island, a Democrat, who resigned crats and 13 by| Republican leaders of the Senate |May 2. Sen. Taft himself has no|the bill early consideration on the PI 
to become attorney general. Idaho Republicans. is to be decided in November. | opposition for the nomination. House floor. bt 

and North Carolina will elect sena- Eight of these; These are Taft of Ohio and Mil- The Ohio senatorial contest will At present, the federal govern- 
tors to fill out the unexpired terms Democrats are} likin of Colorado. be followed perhaps more closely| ment spends $450 million annual- Se 
of the late Senators Miller and from the “solid; Sen. Taft is chairman of the Re-|than any of the rest. Labor and! ly on its state highway aid pro- gi 

Broughton. In 33 states, too, there South,” leaving| publican Policy committee and| President Truman have both made| gram. President Truman had 
will be gubernatorial elections. The 15 from northern,| Sen. Millikin is chairman of the|Taft a principal target of attack,| asked that this be increased to c 
present political makeup of the| western and border states. Obvi-' Republican Conference of the Sen-|the first because of his sponsor-| ¢500,000,000 a year, while state iJ 
ae Pe eS Be aN ace : ’ | Officials and highway users and u 


road builder groups had urged Dp 


TREASURE HOUSE OF SCIENCE = SEE | 


in federal aid for primary and 


H f | ib ti d * & h . | = t li < t d al benainaee ae — a ot 
specia. , , un or im- Vv 

armful vibration and noise in mechanical equipment eliminate special $70,000.00 fund "for, im: vi 
| way system. pr 


in U. S. Rubber Laboratories, Ft. Wayne<~ pit, MPottant provision of | the m 


|inate toll roads by allowing states = 
























to borrow funds for interstate sys- thi 
tem improvements by floating bond on 
|issues and retiring the principal pr 
|of the bonds from future federal of 
laid payments. At present this is fol 
|not possible. ho 
| * 7 = the 
\Rapped by a Democrat r 
HE President’s reorganization art 
Plan 6 to concentrate all labor res 
functions in the Secretary of La- res 
bor was denounced by Rep. Lucas, th 
Texas Democrat, as a proposal to the 
|give “a biased agency” too much tru 
power. ( 
No. 6 is opposed by the NADA ab 
j}and by employers generally. lar 
Testifying before the House Ex- gil 
penditures Committee, Lucas as- pu 
|serted that if the President’s plan we 
lis allowed to go into effect, ad- un 
| ministration of the wage-hour law bu 
would be “biased in favor of la- mé 
bor.” \ 
| The committee was told by Lu- of 
| cas that the President’s plan to mé 
| deprive the wage-hour adminis- to 
trator of his independent status lay 
3 ’ P | and place his powers in the hands 
OPEN HOUSE. To this new laboratory engineers are free to | of the Secretary of Labor would c 
come and work out problems involving rubber-bonded-to- | be a bad thing for the country. 
metal and ow products. oe ae with — Lucas denied that the proposed O 
scientists and engineers using the very latest equipment. change is in accordance with the 
|recommendations of the Hoover S 
wT) | commission’s report on the Depart- 
|ment of Labor. I 
P 2) 
o | * . 7 rol 
Ps |Legal Tangles Feared = 
es A STATEMENT by Budget Di- Pn 
rector Frank Pace that reor- any 
Oo ganization Plan 12, proposed by 
rr) President Truman and also op- z 
posed by the NADA, “in no way ag 
A modifies or alters substantive poli- 49, 
cies in the Labor-Management Re- " 
lations Act,” also discloses that the pe 
legality of the President’s proposal 194 
under the Reorganization Act of the 
1949 had been cleared by the at- 46 
torney general. ! 
= mee. Despite these assurances, accord- sal 
een — jing to NAM’s law department, it po! 
ONE WAY IT PAYS OFF...a new “U.S.” rubber Evener Bearing HERE'S ANOTHER ... just 8 of 350 automotive applications for rubber is probable serious legal conflicts col 
Assembly developed jointly at Ft. Wayne for this oil well pumping parts developed in the Ft. Wayne Laboratory: 1) steering wheel. will arise if the plan becomes effec- an 
unit. Its simplified design eliminates 62 parts. Maximum shock 2) brake lever pedal pad. 3) brake lever seal. 4) ignition wire. | tive, 
protection allows 200% longer wear. 5) ignition wire ferrules. 6) front engine mounting. 7) control arm The plan would abolish the in- Ne 
rebound bumper. 8) spring bumper. dependent office of general coun- T< 
sel to the National Labor Rela- 
tions Board, as set forth in some I 
4 : . ; : ; detail in last week’s issue of car 
Are you concerned yjth reducing noise, vibration, shock in Avuromorive News. fue 
mechanical equipmé@®.. .. with reducing strain on individual A DEVELOPMENT OF * * * - 
metal parts? If 0nd Rubber Engineers invite you to work March Output Up 7 
out your problege with them in their Ft. Wayne Laboratory | [NDUSTRIAL output for March off 
—control center the world’s most modern Engineered |4 likely will prove to be slightly ing 
Rubber Preducts-Plant. Send for your copy of the new in- over 183 percent of the 1935-39 ers 
formative booklet, “This Is Your Laboratory.” Write to ee — allowing rod normal 04 
Engineered Rubber Products Division, Federal ee . oot 
ag The FRB’s March estimate is “ 
{ tentative. It was included in an 
U N | T E D S TAT E S R U B B E R G O M PA N Y announcement that the index figure - 
ROCKEFELLER CENTER, NEW YORK 20,N. Y. (Continued on Page 61, Col, 1) the 
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lire Dealers Tell Sawyer... 


Trust Laws Cited 
For Lack of Teeth 


WASHINGTON. — Following his 
appointment by President Truman 
to head a monopoly-investigating 
committee, Secretary of Commerce 
Charles Sawyer asked a_ select 
group of the nation’s small busi- 
ness men and their trade associa- 
tions to answer five questions con- 
cerning the present antitrust laws. 

One of the first in the automo- 
tive field to present answers to 
Secretary Sawyer was the National 
Assn. of Independent Tire Dealers. 

The NAITD said that it repre-| 
sents a group of small businessmen 
who need full protection against 
price discrimination and all unfair 
business practices. 

Here are the questions asked by 
Secretary Sawyer and the answers 
given him by the NAITD: 

I. What new procedures or 
changes in existing procedures, 
if any, are needed in order to 
increase public understanding, 
promote voluntary compliance, 
bring about more effective en- 
forcement or otherwise make 
these antitrust laws more effect- 
ive in promoting competition? 

As far as small businessmen and 
other parties who are harmed by 
violations of the antitrust laws are 
concerned, the essential defect at 
present is simple lack of enforce- 
ment. | 
The laws seem adequate enough 
—Wwhen government cases reach | 
the courts and attention is focused 
on a specific problem — but the! 
process of investigation, initiation | 
of cases, trial and followup en-| 





forcement — all these steps are 
hopelessly slow and consequently | 
the net result is disappointing. 

True, a great number of cases) 
are instituted, but what are the) 
results? The cases of importance | 
result in pleas or fines and are 
then promptly forgotten both by 
the defendants and the federal anti- 
trust officials. 

(a) What is there to understand 
about the antitrust laws, particu- 
larly when they produce no tan-| 
gible, beneficial results which the 
public can understand? If there| 
were real enforcement as there is 
under the Wage-Hour law, then 
bulletins and other informative 
material would be useful. 

Unfortunately, the effectiveness | 
of the public relations programs of 
many powerful corporations alleged 
to be guilty under the antitrust 
laws have succeeded in making 


Chevrolet Sales 
Of Cars, Trucks 
Stull Climbing 


DETROIT.—Retail sales of Chev- 
rolet passenger cars and trucks 
continued in the first 10 days of 
March the record-breaking pace 
that marked January and Febru- 
ary. 

W. E. Fish, general sales man- 
ager, announced dealers delivered 
49,461 units. 

The figure topped the previous 
peak for the period (March 1-10, 
1941) by 10,311 units and surpassed 
the first 10 days of last March by 
46 percent. 

Both passenger car and truck 
sales soared to new highs, Fish 
pointed out. The 49,461 total was 
comprised of 38,707 passenger cars 
and 10,754 trucks. 


New-Car Racket Laid 


To Fleet Purchaser 

BOSTON.—An alleged car racket 
carried on by a Woburn (Mass.), 
fuel concern has been exposed by 
the Massachusetts State Automo- 
bile Dealers Assn. 

The association claims that the 
offending company has been plac- 
ing fleet orders with several deal- 
ers and then selling the cars for 
less than the list price. This can 
be done because of the fleet dis- 
count the original purchaser re- 
ceives. 

Chrysler, DeSoto, Dodge, Plym- 
outh and Chevrolet dealers have 
been the victims of this racket, says 
the MSADA. 








the public support their views. 
And, thus, the righteous cause of 
good government is often lost in 
a maze of widely publicized blanket 
denials. 


(b) Why should anyone volun- 
tarily comply when either (1) there 
is small chance that violations 
will be detected, or, even if they 
are known, will be prosecuted, or 
(2) if prosecuted, they may be de- 
layed and disposed of in some in- 
effective manner? 

Voluntary compliance would not 
work here. 

(c) The way to enforce the anti- 
trust laws is to really enforce them. 
“Token” enforcement is just a 
pious excuse. 

(d) The small businessman must 
be able to seek relief under the 
antitrust laws without bankrupt- 
ing himself in his efforts to obtain 
relief. 

II. Should exemptions be with- 
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drawn or new exemptions ex- | 


tended? 

No exemptions should be extend- 
|ed. Labor, agriculture and any in- 
dividual or group of individuals 
which could violate the laws, must 
be included in the laws. 

Ill. What changes, if any, are 
needed in present penalties for 
violation of the laws relating to 
monopoly, restraint of trade and 
unfair competition? 

It’s clear that criminal penalties 
should be made more severe and 
that the punishment should fit the 
violation. But increasing the pen- 
alties will not suffice. It may even 
result in more leniency by the 
courts and prosecutors who insti- 
tute the actions and render deci- 
sions against the violators. The 
principal thing needed is enforce- 
ment and more enforcement. 

Each important case should in- 
volve not merely criminal prose- 
cution (indeed that is the lesser 
part of the need) but also civil 
decrees and diligent followup 
thereof. 

IV. What other changes, if 
any, in present laws are needed 
to make these laws more effec- 





tive in promoting competition? 
Whatever is needed for more 
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diligent enforcement of the laws is 
the primary need. Perhaps, inves- 
tigative powers could be increased 
to supplement the present awkward 
grand-jury system of antitrust in- 
vestigation. 

V. What changes are needed in 
law or policy to promote estab- 
lishment of business enterprises 
and their survival, and to pre- 
vent concentration? 


Enforcement is again the answer. 





| : Co. 
COMPLETES SALES OF 100 CABS—Edwin |. Ofgant (left), 


en a nae, 





president of Jackson Chevro- 
let, Roxbury, Mass., presents bill of sale for 100 Chevrolet sedans to Howard L. MacOldrum, 
operations vice-president of Checker Taxi Co. 


(a) Tax laws now discourage 
some, particularly when they must 
not only risk capital but pit it 
against the industrial giants and 
distribution chains. 

(b) Survival of small business- 
men, particularly in the distribu- 
tion phases of industry, is simply 
a problem of concentration in the 
hands of the few. The latter thrive 
on price preferences granted them 
by manufacturers because of size 
and buying power. 
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Australian Auto News 


British-Vehicle Titlings Rise; Nuffield Plant Ready; 
Plans for $1,000 Car Revealed 
range of autos and commercial 


By H. Bowden Fletcher ber registered was 30,129, of which| |.) ic1es. The eventual aim is com- 
Staff Correspondent 57 percent were British against only zx 
98.3 peresnt the previous year plete production of the units in 
YDNEY.— (UTPS) — New autos| “°-< pe P oe Australia with an eye on the far 
registered in Australia during a | eastern market. 
1949 totaled 86,117, compared with Nuffield Plant .: oes 
59,736 the previous year, an in-| + ORD NUFFIELD has announced | $1,000 Car 


crease of 44 percent. 5 
British autos totaled 68,926 or that the firm’s new plant being [ATEST plans for the new Hart- 
constructed in Sydney should be nett auto is for production of 


square feet and the completed 
cost with machinery will be 
$700,000. 

The Australian company is known 
as Nuffield Australia Pty. Ltd. and 
will handle reduction of the Morris 
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under $1,000 the organization is | 


being flooded with inquiries from 
prospective buyers although orders 
are not yet being accepted. 


Feb. Road Deaths 
Up 9% Over 49 


The National Safety council re- 
ported last week that February’s 
traffic death toll was 2,190—an in- 
crease of 9 percent over February 
of last year. 


biggest percentage increase for ar 
month since August, 1946. 

The council said the death to 
for the two months of 1950 stoc 
at 4,620—an increase of 6 percer 
over the toll of 4,350 killed in th 
same period last year. 


Revise Tex. Insurance Rates 

AUSTIN, Tex. — Reductions in 
automobile fire, theft and bodily 
injury insurance rates and an in 
crease in property damage rates 
are expected here when the Texas 
Board of Insurance Commissioners 






































































































































80 percent of the total against , 
43,459 or 72.7 percent for 1948. in production soon. 10,000 a year by the end of 1951. That was the most traffic deaths|announces revisions, effective 
In commercial vehicles the num- The factory will cover 100,000 In view of the announced price of |in the month since 1946, and the| May 1. 
| Registrations, 32 States for Feb 1950-1949 
New Passenger Car Registrations, 52 States for February, 1990- 
| 
3 j 3 
Car registrations by states are released « + 2 z : é ® 
here weekly, as completed by R. L. — > g a a - ~ e ? 2 s oe 
Polk representatives in state capitals. s $ $ rz 3 3 ox “ 5 5 E 2 =x 3 2 * = x 3 3 £ s 3 & $ < 
© = = ° = u 3 7 vy 2 = s 
5 $1 3)z]| 82 5 §/=/22)2);8/6)/6 3 Sle] se] e2l g)/ 2/5/22) 2) 2) a) 5] =] 2 
22 States Previously '50| £036, 18Y1) 5£>Dd) BDUI, 18ZUDd) 26235; 779) 6430) 33444) 10662| 1250| 31383) 8677) 10442; 62414) 127) 680) 807 16; 126! 152) 2975; 2843! 1411) 6022; 482; 82) 128979 
Reported for February '49| 2201| 18341 4558| 7297| 15890| 17766] 897| 2896| 21559/ 9861; 21/3| 13331| 5679) 5215| 35199] 509] 768) 1277; 147) 73) 315} 3271; +2687 +1828) 3263) 471; 290) 86270 
Alabama mH | "50 85 62; 224, 317/688 1480 28) 423) «+1931; +445 35, 1488; 315) 311) +2594 5} 16 21) 2) gi) 127) 53) 373 20) 1) 589! 
49} 64) ~=58} +108} =—-251| + 481/ += 839} += 33) = 182} 1054) + =184| = 34) 686] ~—8} 145) —_—«it'867 17; 23} ~—-40/ 3 | 16 79; -75| = 53) —si4} | 3103 
California 9 "50; 728) 579) 1011) 1585) 3903) 7218) 279| 2039) 9536) 2925) 373, 8968) 2632| 2676) 17574; 14; 94; 108; 13) 202) 54) 1063, 931) 420) 2685) 103) 45) | 36637 
'49| 511) 414] 726) +1813| 3464) 3239] 174] 679] 4092| 1623]  363| 2685) 1046) 1339) 7056| 65) 95/ 160 4| 33] 8 846) 419} 350) 1072) 60| 35) 17659 
Colorado at 50, 79| 52| 176) 274; S581; 860) 28) 237; 1125) 398; 56) 790, 267; 292; 1803 7 a & | 2 92) 190) | 20; 27 1) 42i¢ 
‘49| 102} += 48) ~=—«122|~—- 227) = 499} «= 570} += 30}_—st3} 713] = 247] ~~ 50} ~— 420) ~—sd:31'|_—s128 976} 14) 25) 39) 1| 3] 7 260) 90) 73) 97 18 | 2776 
Georgia i "50, 211; 145) 580) 764) 1700) 2441 89; 917) 3447) 924) 129) 2551, 669, 894) 5167) 17) 95) ‘ti2 8] 5) CO 205; 180; 101; 524) 62| 7| 11537 
‘49 118} 114] -242) 466} 940) «1152) = 79) = 327) «1558} 343} ~~ bt| = 748} ~—«s187|_~—«399| ~—=*1738} ~——s57}_~_—i131|__—*188 6| 1 27; ~—«-149/ S110 S98) —Ss199)~— 40 4; 5058 
lowa " 50; ‘151 85; 315) 486; 1037, 185) 32, 374; 2257, 567|  71| 2047; 473; 538, 3696) Ilj 77; 88 1 4 155, 165, 75| 378 10 7866 
49} 113} = 71] 224) 391] = 799) 1652) += 39) ~Ss-222}:«1913) +478} ~=—80}_-1058) += 262} += 267} ~—2145) = 59} ~— 93} 152} 23] 16|  227| ~=—«151| = 142} 203 14) |__5785 
Ohio + +=©=——<Cst—t—....LL... “0; 457} 355] 1008) 1308) +3128) $279) 150) 1190; 6619) 2119) 243; 6492) 1751; 2039) 12644 19; 161) 180 ] 4) 34) 590, 645; 322; 1294 87 2; 25549 
49| 403/285) —«604|_—«921| 2213) +3598) «131; ~—579| 4308) 1836) 371/ 3713) 1213) 1042/8175) 104) 177/281} 37 3} 85 716| 577| 401 61/132 7| 17596 
Oklahoma ‘50) 043) 002) 320) 513) 1078) 1391 44, +438) +1873; 556; 58) 1777; 378; 431; 3200 8 15} 23 2| 5 1.0; 105; 59; 278 10 1; 6744 
'49| +79) + ~=65| = 186} +355) 685} B41 33| 127] 1001} 269) 66} 789| 159| 2191 1502 12 19) 31 13) 4 5! 7 63) 106) 23 3614 
Pennsyivanio i i tst—~—S "50; 906) 712) 1481) 2971) 6070; 4354) 141; 1024) 5519; 2089) 232; 6778; 1922; 1963, 12984; 18) 185) 203 | 16) 16) 486) 605) 349) 1170) 137 9| 27564 
2 '49\ 764; 536) 1300) 2139] 4739) 3344) 223] 712] 4279| 2300| 391/ 3009| 1450! 876; 8026) 102) 191/ 293 i" 7| 48 738! 822! 643/ 1082) 116 16| 20820 
Virginia i, or "50, 193; 130) 400) 751| 1474) 1990) 68) 323) 2381) 617; 48; 2303; 605; 565; 4138 3) 4%) 49) 3 16 10 217; +137; +100; +410 19 10; 8964 
'49| 158] 134) + «291| +600] 1183} 1463) 62| 230! 1755) 495] 87] 819| 319] 295) 2015) 36} 70) 106) 12) 13) 27 221| (157) +141) 267) = 3% 6 5939 
Wisconsin eon Been * 50, 291; 2.9) 525) 901) 1936) 1740) 31; 402) 2173; 809) 86) 2450) 717; 790) 4852 7; #74 ~ «#8 2) l 4; 237; 428) 132) «472 i8 9, 10344 
; 49) 211/191} ~=—-521| += 886} 1809) 1313} =54! 208) +1575) 752] 104) 948) 453) 258! 2515] 49} 89) 138 12! | 18 292; 535) 156) 268) 39 2| 7359 
32 States Reported "50, 5802) 4332; 11295) 18371) 39800, 54839, 1669) 13797, 70305, 22111, 2581, 67027, 18406) 20941, 131066, 236) 1455) 1691; 45; 369, 307, 6311; 6356) 3067) 13826) 975, 167) 274285 
_to Date for February '49| 4724) 3750| 8882| 15346) 32702) 35777) 1755! 6275| 43807! 17388| 3720) 28206! 11017| 10183] 70514) 1024) 1681| 2705! 269 133) 631) 6914) 5694| 3948) 7332) 970) 360! 175979 
Year "50| 17866) 12719| 34904| 61548|127037|125168| 3525, 31269|159982| 50018, 5300\151579| 37932, 48065, 292894, 627; 3973) 4600, 117| 813) 817| 15440) 13899, 7194) 28172; 2765, 457) 654187 
'49| 13761| 11385] 28648) 50602| 104396 90535! 5337/ 15495|111367| 43092] 10005) 58052) 24843) 22802| 158794| 3123) 4973} 8096] 813) 345] 1694| 17975) 13579| 10027| 16499) 2723) 853| 44716) 
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New Commercial Car Registrations, 36 States for February, 
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Truck registrations by states are 3 2 3 Truck registrations by states are 
- c s a $ 
released here weekly, as com- s ~ © a } € released here weekly, as com- 
pleted by R. L. Polk representa- ° 5 3 2 cad - > = pleted by R. L. Polk representa- 
tives in state capitals. 3 E 5 : 3 | = = ¥ tives in state capitals. 
x - = = _— 
o a = a |G | rivyizs 
25 States Previously , | él $s | 9463) 15 | 109| 2770 44| 7647 3| 2006; 2359 13} 291) él = 7| 1153) 280; 464) 64| 27163|'50 25 States Previously 
Reported for February Ss ‘49 65 56| 10830) 47| 207 133} 3623 50| 4784) 14| 2205; 2991 25| 230) | 154 14| 1735} 339} 1400) 126) 29030|'49 Reported for February 
Colorado *50) | | 417 1} 7| ] 86 | 209) l 97; = ‘121 1 2) 59) 4) 32) 1} 1037|'50 Colorado 
ee 333 | 10} —2}_—siz 143| | 72) 80 ! | 49, ot, Ss tSs2|Ssé8 49 
Florida *50) | | 367 | 6 13 156 5 384 | 71 84 7 28 2 6) 101 9) 24) 1257| ‘50 Florida 
om ae '49| | | 443 7} 16} 3 ii I 186 80 123 | 7 it} 67) 4 69| 1} 1129) '49 
Georgia ‘50 | | 1174) | ty} 5) 398 | W177 | 279 342 22 3) 14) 243) 27 70 2 3770) ‘50 Georgia 
7 29 49 | 1048} 5] 23 | 341 692| 194; 292 i mam. | 174] 18168 | | 3006|'49 
Indiana “50 | 480 ] 5 2; = 140) 3) 479) 1} 115) 206) 8) | 5 103) 20 17 aT) Indiana 
Me te oa ‘49 | _2| Soo] —4}_—s}_——}_—S4] ~—2|_— 89 | 126} 234] 5 9 146) 32] 78} 3|_—571/"49 
lowa ‘50 | 616 | 10 3 135 | 489 83 228) 3) 4 79 8 17 | 1676 |'50 lowa 
A Po kien ‘49 | 730 9} 3} 235 '| 307 112 227) 4) I 8 88 3 84| 5|  1817/'49 
Kansas *50| | | 493) | 5) 2 91 365 94 146 | 4 3 52 6 12) 1} 1274;"50 Kansas 
se =k ‘49 | 409) 1 8 6} 113 1] 145 47\ 116 8| 7\ 3] 4 3] -972|'49 
Minnesota ‘50) 1) | 891 4) 5 133 2; 454 83 154) 1 8) 2) 2) | 139) 6) 16 2; =1603)|'50 Minnesota 
es ME Ae 49) «8 | 577 a 3} 169} —4|_—-226] ~—2}_—107} ~—_—206| ee 135 7| 47, _—_—4|_1513/'49 
Ohio ‘50 12) 2; 995 21) 18! 290) 9| 1020 2; 213; 295 l 62) 26| 18 110 88 42 | 3223\'50 Ohio 
os Satan 49 7| 1059} 7] ~—s2i| ~—s23| 358) ~—12|_—486 192| 273 4 | 138} 57 ‘126 7} 2782|'49 
Oklahoma ‘50 I | 725} | 3 10 190) 567 | 168 186 20 4| 2) 84 8 31) 2000 | ‘50 Oklahoma 
pa 49 | 672 2 | 188 256 89/191 4 4 84) | _—s10} =| tt | '49 
Virginia ‘50 2| || 540) | 2 8) 149 | 487) 117 91 9) 3) 4) | 71 16 27) 2) 1530 ‘50 Virginia 
“ ve 49 |_| +595} _—2}_—s4}_——i3|_—_taz| ——s3|_—_— 28 108} 172) | 8 92} 5} 71; _~—_—-2|_—=t479'49 
Wisconsin “50 2) 584 5) 10; 133) 2! (370 7| 88; = 182) 7\ a 5 74 8 24) 9| 1514|'50 Wisconsin 
ye 49 l 686} 6} ~—19| ~—«9|—s223}_ sa] 38} =~ 9} az} 9 12| 132} 21} ~—-88}_—6| «1992/49 
36 States Reported ‘50 79) 89) 16445) 19 254 185, 4671) 68; 13648 14; 3414) 4394) 14 459 109 157) 7| 2268; 480 776) 88) 47638 |'50 36 States Reported 
To Date for February ‘49) 84 63) 17882) 80; 338) 194; 5779) 78| 8068 25| 3474! 5202| 26 311 4; 234 14) 2911 496| 2348/ 171| 47782|'49 to Date for February 
Year *50| 192; 243) 38025) 59| 662; 454) 12680) 168| 30528) 54| 8272) 10087) 46| 1274; 251; 408) 5546; 1113) 2154) 264) 112510)'50 Year 
to Date ‘49 310/ 227) 38948 193} 855| 474] 14181| 197| 19633) 58; 8155! 12670) 60 819) 581 | 37| 7183) 1202}; 5804/  496/ 112090|'49 to Date 





The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include federal excise 
taxes and factory handling charges, and 
dealer delivery and handling charges. 

NOT include transportation 
state or local sales taxes or 
optional equipment. 





Deluxe Six—4-dr. sed., $1,558; 2-dr. sed., 
$1,511; club cpe., $1,511; stat. wag., $2,- 
027.50. Custom Deluxe Eight—4-dr. sed., 


cpe., $1,482. (Powerglide optional on De- 
luxe models at $158.50.) 
CHRYSLER — Royal — 4-dr. sed., $2,- 


AUSTIN—-A40—4-dr. sed. (Devon), $1,-| 153 75: 8 : . : 
. .75; 8-pass. 4-dr. sed., $2,875; club cpe., | $1,637; 2-dr. sed., $1,589.50; club cpe., 
AOC cone, CAT Ent $2 das with? moe: | $2,183.75; stat, wag., $3,183.75. Windsor | $1,595; conv., $1,948; stat. wag., $2,106.50, 
: ports top), | chat, 8., $2,348.50; S-pass. 4-dr. sed.,| FORD OF BRITAIN—4-dr. sed. (Prefect, 


$2,750. Ubelivered in New York.) $3,000:76; club epe., $2,327.50; conv., $2.- | cloth), $1,040; 4-dr. sed. (Prefect, leather), 
; : ; - ,196. Saratoga—-dr. ¥ . 9. Anglia liv. 
BUICK—Special Series 40—4-dr. tour- | $2,667.25; club ope., $2,641. New Yorker | $e.0 1, mar york.) AneNe), $947. (Deliv 
back sed., $1,941 (deluxe, $1,983); 4-dr.| —4-dr. sed., $2,773; club cpe., $2,756.75; FRAZER—4-dr. sed., $2,359; Vagabond, 
Jetback sed., $1,909 (deluxe, $1,952); sed. | conv., $3,263. Town & Country—Newport, | s0 399. (Hydra-Matic optional on all mod- 


cpe., $1,856 (deluxe, $1,899); bus. cpe., | $4,027.75. Orowm Imperial—4-dr. sed., $5,-| eis at $158.50.) 
$1,803. Super Se 50—4-dr. tourback 253.75; lim., $5,358.75. (Prestomatic op- HILLMAN MINX — 4-dr. sed., $1,495; 
sed., $2,139; 4-dr. Riviera sed., $2,212;| tional on Royal at $120.90, standard on | gony. $1,745; stat. wag., $1,825. (Deliv- 
sed, cpe., $2,041; conv., $2,476; Riviera, | other series. ) ered in New York.) . oe ah 
$2,139; stat. wag., $2,844. Roadmaster CROSLEY—2-dr. sed., $967; conv., $967; HUDSON — Pacemaker Six — 4-dr. sed. 
Series 70—-4-dr. tourback sed., $2,633; 4-dr. | stat. wag., $999; roadster (Hotshot), $935. | 51.933: 2-dr. sed., $1,912; club cpe., $1,- 
Riviera sed., $2,738; sed. cpe., $2,528; Super—2-dr. sed., $1,037; conv., $1,037; 933; conv. ” $2,428: bus. cpe. $1,806.50. 
conv.. $2,981; Riviera, $2,854; stat. wag../| stat. wag., $1,069; roadster (Super Sports), | Super Six—-4-dr. sed., $2,105; 2-dr. sed. 
$3.407. (Dynafiow standard on Roadmaster. | $988. $2,068; club cpe $2,101.75: conv., $2,- 
optional on Special and Super models at DeSOTO—Deluxe—4-dr. sed., $2,006.25; | 592 50. Super Eight—4-dr. ‘sed. $2,189; 
$169.20. ) club cpe., $1,995.75; Carry-All sed., $2.-|9-ar. sed., $2,152; club cpe., $2,185.75. 
CADILLAC—Series 61—4-dr. sed., $2,- | 210.50. Custom — 4-dr. sed., $2,193.75: | Custom Commodore Six—4-dr. sed., $2,- 
866; club cpe., $2,761. Series 62—4-dr. sed.. | 8-pass. 4-dr. sed., $2,882.75; club cpe.. | 281.50; club cpe., $2,257.25; conv., §2,- 
$3,234: club cpe., $3.150; conv.. $3.654; | $2,175.75; conv., $2,598; stat. wag., $3.- | 399.25. Oustem Commodore Eight — 4-dr. 


112.75; Suburban sed., $3,198.75. (Tip-Toe 
Hydraulic Shift standard on Custom, op- 
tional on Deluxe at $120.90.) 
DODGE—Waytarer—2-dr. sed.. $1,755; 
roadster, $1,744.50, bus, cpe., $1,628.75. 
Meadowbrook—4-dr. sed., $1,865.75. Coro- 
net—4-dr. sed., $1,944.75; 8-pass. 4-dr. 


sed., $2.365.50; club cpe., $2,341.25; conv., 
$2,893.25. (Super-matic optional on all 
models at $199.31.) 

KAISER — Special — 4-dr. sed., $1,995; 
Traveler, $2.088. Deluxe—4-dr. sed., $2,- 
195; Vagabond, $2,288; conv., $2,195; Vir- 
ginian, $2.995. 


Coupe DeVille, $3,523. Series 60 Special— 
4-dr. sed., $3,797. Series 75—4-dr. 7-pass. 
sed., $4,770; 4A-dr. 7-pass. Imperial sed.. 
$4,959. (Hy Matic etandard on Series 
62 and 60 Special, optional on Series 61 
and 75 at $174.25.) 


SHEV oT — e Special—4-dr. , 
ood 61.400; Sr, ar" a ane sed., $2,634.25; club cpe.. $1,931; conv.,|~ LINCOLN — 4-dr. sed., $2,575.50; club 
$1,408; bus. cpe., $1,329. Styleline Deluxe | $2,346; stat. wag., $2,882.50. (Gyro-Matie | cye., $2.528.50. Cosmopolitan — 4-dr. sed., 
—4-dr. sed. $1,529; 2-dr, sed., $1,482; optional on Coronet models at $94.60.) $3,239.50; club cpe., $3,187; conv., §3.- 

: ; FORD—Deluxe Six—4-dr. sed., $1,471.50; | 919.50. (Hydra-Matie optional on all mod- 


club cpe., $1,498; conv., $1,847; Bel-Air, 
$1,741; stat. wag.. $1.994. Fleetline Spe-|2-dr. sed., $1,424; bus. cpe., $1,332.50. 


elal—4-dr. sed., $1,450; sed. cpe., $1,403. | Deluxe Eight — 4-dr sed., $1,545; 2-dr. 
Fleetline one, Sie sed., $1,529; sed. | sed., $1,497.50; bus. cpe., $1,419. Custom 


els at $174.25.) 
MERCURY—4-dr. sed., $2,032; Model 72 
club cpe., $1,979.50; Model 72-A club cpe., 


Current Prices on New Automobiles 





$1,875; conv., $2,411.50; stat. wag., §$2,- 
560.50. 


NASH — Statesman Deluxe — bus. cpe., 
$1,633. Statesman Super—4-dr. sed., $1,- 
738; 2-dr. sed., $1,713; club cpe., $1,735. 
Statesman Custom—4-dr. sed., $1,897; 2-dr. 
sed., $1,872; club cpe., $1,894. Ambassador 
Super—4-dr sed., $2,064; 2-dr. sed., $2,- 
039; club cpe., $2,060. Ambassador Cus- 
tom—4-dr. sed., $2,223; 2-dr. sed., $2,198; 
club cpe., $2,219. (Hydra-Matic optional 
on Ambassador models at $158.50.) 


OLDSMOBILE—Series 16—4-dr. sed., $1,- 
819 (deluxe, $1,887); 2-dr. sed., $1,761 
(deluxe, $1,829); sed. cpe.. $1.745 (deluxe, 
$1,813); club cpe., $1,719 (deluxe, $1,787); 
conv., $2,135; Holiday, $2.003 (deluxe, $2,- 
108); stat. wag., $2,362 (deluxe, $2,504). 
Series 88—4-dr. sed., $1,978 (deluxe, §2,- 
056); 2-dr. sed., $1.920 (deluxe, $1,998); 
sed. cpe., $1.904 (deluxe, $1,982); club 
cpe., $1,878 (deluxe, $1.956); conv., $2,- 
294; Holiday, $2,162 (deluxe, $2,267); stat. 
wag., $2,520 (deluxe, $2,662). Series 98— 
4-dr. sed., $2.299 (deluxe, $2,393); 4-dr. 
town sed., $2,267 (deluxe, $2,361); sed. 
cpe., $2,225 (deluxe, $2,319); conv., §$2,- 
772; Holiday, $2,383 (deluxe, $2,641). 
(Hydra-Matic optional on all models at 
$158.50.) 

PACKARD — Eight — 4-dr. sed., $2,249 
(deluxe, $2,383); 2-dr. sed., $2,224 (deluxe, 
$2,358). Super—4-dr. sed., $2,633 (deluxe, 
$2,919); 7-pass. 4-dr. sed. deluxe, $3,950; 
2-dr. sed., $2,608 (deluxe, $2,894); conv. 
deluxe, $3,350; lim. deluxe, $4,100. Cus- 
tom—4-dr. sed., $3,935; conv., $4,480. 
(Ultramatic standard on Custom, optional 
on other series at $185.) 


PLYMOUTH — Deluxe P19 — 2-dr. sed., 
$1,507; Suburban, $1,855; bus. cpe., $1,- 
385.75. Deluxe P20 — 4-dr. sed., $1,566; 
club cpe., $1,534.25. Special Deluxe P20— 
4-dr. sed., $1,644; club cpe., $1,617.50; 
conv., $1,997; stat. wag., $2,387. 

PONTIAC—Chieftain Six—-4-dr. sed., $1,- 
745 (deluxe, $1,840); 2-dr. sed., $1,494 
(deluxe, $1,789); club cpe., $1,694 (deluxe, 
$1,789); conv. deluxe, $2,122; Catalina de- 
luxe, $2,000 (super deluxe, $2,058); stgt. 
wag., $2,264 (deluxe, $2,343); bus. cpe., 
$1,571. Chieftain Eight—4-dr. sed., $1,913 
(deluxe, $1,908); 2-dr. sed., $1,763 (fe- 
luxe, $1,858); club cpe., $1,763 (deluxe, 
$1,858); conv, deluxe, $2,190; Catalina de- 
luxe, $2,069 (super deluxe, $2,127); stat. 
wag., $2,332 (deluxe, $2,411); bus. cpe., 
$1,640. Streamliner Six—4-dr. sed., $1,724 
(deluxe, $1,819); sed. cpe.. $1,673 (deluxe, 
$1,768). Streamliner “ight — 4-dr. sed.. 
$1,792 (deluxe, $1,887): sed. :cpe., $1,742 
(deluxe, $1,837). (Hydra-Matie optional on 
all models at $158.50.) 


RENAULT — 4-dr. sed., $1,035. 
ered in New York.) 
STUDEBAKER—Champion Custom—4-dr. 
sed., $1,519.25; 2-dr sed., $1,487.50; club 
cpe., $1,513.75; bus. cpe., $1,419. Cham- 
pion Deluxe—4-dr. sed., $1.597.25; 2-dr. 
sed., $1,565.50; club cpe., $1,591.75: bus. 
cpe., $1,497. Champlon Regal Deluxe— 
4-dr. sed., $1,676; 2-dr. sed.. $1,644.50: 
club cpe., $1,670.75; conv., $1.981.25: bus. 
cpe., $1,576. Commander Deluxe — 4-dr. 
sed., $1,902.50; 2-dr. sed., $1.871; club 
cpe., $1,897.25. Commander Recal luxe 
—4-dr. sed., $2,023.75; 2-dr. sed., $1,992: 
club cpe., $2.018.25; conv.. $2.328.50. Land 
Cruiser—4-dr. sed. $2,186.75. : 


WILLYS-OVERLAND—Four — Jeepster, 
$1,493.87; stat. wag., $1,605.32 }(four- 
wheel-drive, $2,010.22). Six—Jeepster, $1, - 
598.80; stat. wag., $1,689.57. 


(Deliv- 
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By Arthur E. Jones 
Staff Correspondent 


] ONDON. — (UTPS) — Pity the 
4 poor Briton when—and if—he 
can purchase a new car. 

With mest of the production go- 
ing for the export market, to gain 
more dollars, a buyer here must 
wait a long time for his order to 
come up. Then he must pay the 
manufacturer an extra 50 pounds to 
offset the factory’s loss of profits 
for not exporting the vehicle. 

Although they are told that it 
is a patriotic duty to accept the 
additional charge with a smile, 
many a Britisher just can’t help 
generating some resentment to 
the new rule. 

And as if conditions were already 
not bad enough in the auto picture, 
the government has decided to cut 
further into the number of cars 
which shall be made available for 
the home market. . 

* = 


Threatens Dealers 


= say the rule threatens 
the close of many dealerships. 
They say the difficulties created for 
dealers by the new order should be 
obvious to the government. 

For at present order books are 
so full in Britain that it is esti- 
mated there is a firm demand for 
over a million autos. However, 
Leonard Lord, managing director 
of Austin, said the export-increas- 
ing order makes some sense 
when the home demand is taken 
into consideration. 

Lord says that if Britain’s entire 
export market collapsed and Austin 
had to divert its entire output to 
the home market, existing demand 
could be met in three months. His 
statement, observers believe, im- 
plied the question: What would 
happen then? 


* * | 


Standard’s View 


SEE on the rule which 
makes the British car buyer 
pay an extra 50 pounds, Standard | 
Motor Co. said: 

“The export market is our main 
aim in view of the national de- | 
mand, and we are determined to 
maintain the export level of our 
prices at the existing rate—a rate | 
that has seen no increase since | 
the Vanguard was first produced | 
in 1947. 

“Our dealers will not benefit from 
this increase at all,” reports the 
firm, “but it will, however, increase 
the purchase tax. The extra reve- 
nue will help us to maintain and 
increase the large volume of vehi- 
cles we are selling overseas at 
highly competitive prices in support 
of the national need for hard cur- 
rency income.” 

Reporting on production, the 
motor firm said assembly plants 
in Belgium, Sweden, Eire, Aus- 
tralia and New Zealand are now 
working at capacity, and those in 
South Africa and India will be in | 
operation soon. 

It was further indicated that pro- 
duction at the Canley works has 
reached 1,250 weekly, and that 
Standard’s Banner Lane plant is 
nearing an output of 1,000 Fergu- 
son tractors a week. 

And now manufacturers are be- 
ginning to worry more about the 
export market since many believe 
price increases are inevitable. And 
with many U.S. makers entering 
the small-car field, it seems as 
though their worries are not un- 
founded. 


* * * 


Cas-Turbine Car 


A LOT has been said about the 
‘% new Rover car fitted with a 
gas turbine. Ever since the war the 
Rover company has been experi- 
menting with gas turbines, and 
other firms have been doing the 


Auto News from Britain 


Car Buyers Must Pay Extra 50 Pounds—If Lucky 
Enough to Get Delivery 





same thing; but it was Rover which 
was first given the jet engine to 
develop during the war, and their 
engineers naturally looked at it 
from the point of view of a post- 
war car development. 

Following the tests two things 
can be said: the turbine engine 
has come to stay and will, with- 
out doubt, replace the piston 
engine car as we know it today, 
but this change will not take 
alace for many years. 

Obviously there is much still to 
learn about gas turbines, and it will 
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be some time before they are a| «aw! 


commercial proposition. To do away 
with the gearbox and clutch is a 
big advance, and engineers will go 
full speed ahead with their work 
perfecting the new power unit. The 
whine of the engine, which is such 
a characteristic of jet planes, will 
have to be lessened. 

But don’t make the mistake of 
thinking this development is a 
freak—it isn’t. In 10 years gas tur- 
bine cars will be the accepted 
models, auto men here believe. 

+ * = 


Predict Good Market 


A STATEMENT from the Society 
of Motor Manufacturers and 
Traders shows good production in 
1950 and a good market in the U.S. 
for British cars. The number of 
cars made each week in January 
averaged nearly 10,000, which is 
some 500 more than the record set 
last year. 

Commercial-vehicle production 
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GEORGIA OFFERS FREE DRIVING TESTS—Sponsored by the Motor Vehicle Assn. of 
Georgia, a mobile laboratory for driver training and testing is available anywhere in the | under review.” 


state at no charge. 


same pyscho-physical tests as given by universities. 


Operated by the state department of education, the unit gives the 
Drivers who pass the examination are New York Show 


given a proficiency card. The laboratory is pulled by an International L-195. 


averaged 4,900 units, a large pro- 
portion being exported. The ex- 
port records for autos and com- 
merical vehicles were both 
smashed, the figures being 30,700 
cars and 10,300 trucks. At the top 





DEALER FIRE INSURANCE 
SAVINGS FOR ONE YEAR! 


These savings are represen- 


tative of those returned to 
policyholders in every part of 
the nation. Name and address 
of each dealer available 


upon request. 


Pasadena, Calif. . $ 594.74 


Champaign, Ill. . . 
Cedar Rapids, lowa 
Escanaba, Mich. . 


North Kansas City, 


Bridgeport, Pa. . . 
Rapid City, $.D.. . 
Memphis, Tenn. . . 


Harlingen, Texas . 


Cliniversat 


509 Terminal Sales Bldg. 


Portland 5, Ore. 


1,461.20 
774.14 
1,844.24 


of the list came Australia, while 
Canada took 5,750 cars. 

Says the Society: “The pattern of 
trade with the market in the U. S. 
is undergoing a change by reason 
of the tendency on the part of Brit- 
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ish manufacturers to increase ship- 
ments to the Pacific Coast; in that 
area transport charges affect the 
American as well as the British 
producer. 

“A further threat to the main- 
tenance of price levels of British 
vehicles in North America has 
been averted following represen- 
tations made by the Society to 
the shipping conferences regard- 
ing their decision to make a gen- 
eral increase in sea freight rates 
to the east and west coast. 

“As a result of these negotiations, 
the conferences have co-operated 
by excepting from the scheme the 
rates for cars and certain types 
of commercial vehicles. The rates 
for other commercial vehicles and 
for parts and accessories are still 


= New York show is expected 

to give a big boost to British car 
sales in the U. S. Firms which sell 
in the U. S. have taken stands and 
the show will provide a good ex- 
ample of what the U. K. industry 
can do in the auto line. It will 
really be a New York edition of 

(Continued on Page 55, Col. 1) 





King Cost 


Feeds on Your Profits! 


Do Your Fire Insurance Costs Take Too Big a 
Bite From Your Income? 


Savings opportunities in business are few and far between 
today. Costs are getting heavier . . 
slimmer . . . but thousands of authorized dealers nationwide 


. profits are getting 


are saving nearly one-third of their fire insurance costs — 


1,025.12 
855.75 
975.77 


through Universal Underwriters. 
Dollar for dollar . . . 


these dealers enjoy the same insur- 
ance protection at a saving on their fire insurance costs that 
has never been less than 30% for 28 consecutive years! 


When you look for ways to cut costs .. . don’t overlook 


702.48 
1,395.96 


Join your fellow dealers . . 


reduce cost. 


Universal Underwriters’ remarkable long-range economy. 
Policies and services designed expressly for automobile 
dealers eliminate waste . . . 


. the preferred fire risks of 


the automotive class! Write us. Learn what our proposal 
means to your budget. There’s no obligation. 


Selective Insurance for Authorized Automobile Dealers 
FIRE, WINDSTORM and ALLIED LINES 


616 Royster Sidg. 
Norfolk, Va. 


1000 R. A. Long Bidg. 
Kansas City 6, Mo. 


Clinderwriters 


8943 Wilshire Blvd. 
Beverly Hills, Cal. 
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¢ LAST FORMS CLOSE MAY 10. 


@ Delivered to regular subscribers with the June 5 issue. 


e The ideal medium for products and services used in 
America’s No, 1 industry because: 


@ It’s the year-round reference book of the men who 
make the buying decisions. It features the authentic 
information they need to know: 


Car and Truck 


Production 
Figures 


Comparative 


Registration 
Information 


Service 
Specification 
Data 





Manufacturer's 


Directory 


Photos of 
Industry 
Leaders 


Many Other 
Facts and 
Figures 


PENOBSCOT BUILDING 
ADVERTISING OFFICES: 


NEW YORK CHICAGO 
Edward Kruspak J. Goldstein 
Si E. 42nd Street 360 N. Michi 


Murray Hill 7-687! 


State 2-627 


= 





THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 





DETROIT 26, MICHIGAN 


DETROIT LOS ANGEL 
Dick Webber R. H. oon 
Penobscot Bidg. 2506 W. 8th Street 
Wo. 3-049§ Dunkirk 3-0303 


| 


|termed detrimental. 





LOUISVILLE.—0Of 776 bills intro- 


Kentucky legislature, which ad- 
dealers, reports the Kentucky Auto- 


mobile Dealers Assn. 
Ten of the 24 were passed. 


A review by the association of 
those that will become law follows: 


Senate bill 184, relating to li- 
| censing and registering of motor 
| vehicles by dealers and manufac- 
| turers, effective Jan. 1, 1951. 


House bill 116, providing for a 
recodification of all present state 
insurance laws, effective Sept. 1, 
1950. 

Senate 109, authorizes toll-road 
system under the highway depart- 
ment, but does not require depart- 
ment to construct super-highways. 

House 220, 221, 223, 374 and 375, 
all relating to highway safety, were 
sponsored by the state police. 

Senate 51 prohibits defacing or 
altering of serial numbers on 
motor vehicles, including farm 
tractors and machinery. 
| House 252 repealed statute which 
permitted children to operate motor 
vehicles of not more than 5 horse- 
power. 

The association assailed the lack 
of action on senate 164, saying it 
was “left at the post.” This mea- 
sure reportedly would have enabled 
KADA members to give a clear title 
of transfer on a car or truck he 
sold to collect a repair debt. 

Two measures that were killed, 
senate 164 and house 436, were 
The former 
would have created a state agency 
to operate a system of bus trans- 
portation. The latter was termed 
a “state Wagner Labor act.” 


Another defeated proposal, 
house 59, would have increased 
auto insurance rates 100 percent, 
said State Insurance Commis- 
sioner Spalding Southall. 

The following 10 measures were 
reported “unfavorably” or “died” in 
their respective rules committees, 
said KADA. 

House 74: Levied a license fee of 
$250 annually on non-resident per- 
sons engaged iff selling merchan- 
dise from motor vehicles. 

House 145: Provided for repeal 
of the state’s 3 percent usage tax. 











Parts Members 
In Twin Cities 
Listed in Index 


MINNEAPOLIS. — The Automo- 
bile Dealer Parts Assn. has pub- 
lished lists of all its Twin City 
members and will distribute them 
to 10,000 garages, dealers and serv- 
ice stations throughout the Minne- 
apolis and St. Paul area. 

The index is in a business and 
telephone-directory style and lists 
the member’s car-make and parts 
brand, 

The project is endorsed by Elmer 
B. Bostrom, president of the Min- 
neapolis Automobile Dealers Assn., 
as “very worthwhile.” 

He also said it “will tend to con- 
solidate the gains that have been 
made by the parts managers’ asso- 
ciation toward confining buying be- 
tween members.” 









Frothingham Gets 
Packard Post 


DETROIT. —C. W. Frothingham 
has been promoted to Packard’s 
New York zone manager, according 
to Sales Vice- 
President Karl M. 
Greiner. He is di- 
rectly responsible 
to Roy Abernethy, 
recently named to 
the newly-created 
post of New York 
zone general man- 
ager. 

Frothingham, 
: who will be in 

7 charge of whole- 
CO. W. Frothingham <oJe distribution, 
formerly was district manager for 
Packard in the New York metro- 
politan area for four years. He 
succeeds Leonard Kruithoff. 





10 Ky. Auto Bills Pass 


Legislative Action Relating to Dealers 
Reviewed by State Assn. 
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House 171: Defined the relati n 


' duced during the 1950 session of the | between owners and operators f 


motor vehicles and passenge’s 


journed March 18, 24 affected auto|therein in regard to damages ard 


injuries. 

House 179: Required that licen 
plates of automobiles and privatel. 
owned trucks be increased 25 cent 

House 397: Increased annual reg- 
istration fee of automobile and 
truck dealers from $25 to $30. 

House 402: Required that two 
license plates be furnished own- 
ers of automobiles and trucks 
when registering and licensing 
their vehicles, 

House 410: Provided that a li 
censed automobile dealer could us: 
one dealer’s plate for private use 

Senate 34: Limited small local 
companies from financing and re- 
financing automobiles to loans not 
in excess of $300. 

Senate 119: Provided a fine 
against any person who installed 
in any motor vehicle any glass 
other than safety glass. 


Seven Committees 
Named to Guide 
TTMA in 1950 


WASHINGTON. — The truck- 
trailer manufacturing industry last 
week named the men to head up 
its progress in 1950. L. C. Allman, 


president of the Truck-Trailer 
Manufacturers Assn., announced 
the following list of committee 
appointments: 


Pus.uicrry—Christopher Hammond 
jr., Steel Products Co., Savannah, 
Ga., chairman; Carl W. Auer, Util- 
ity Trailer Mfg. Co., Los Angeles; 
Cc. D. Kuck, Highway Trailer Co., 
Edgerton, Wis.; E. J. Ziegler, Key- 
stone Trailer & Equipment Co., 
Kansas City, and R. R. King, Amer- 
ican Body & Trailer, Inc., Okla- 
homa City. 

Leacistative — N. A. Carter sr., 
Fruehauf-Carter, Memphis, chair- 
man; J. L. Glick, Truck Engineer- 
ing Corp., Cleveland; W. E. Grace, 
Hobbs Mfg. Co., Fort Worth, Tex.; 
W. E. Tice, Reliance Trailer & 
Truck Co., Inc., San Francisco; E. 
J. Lucas, Kingham Trailer Co., Inc., 
Louisville, and L. A. Myers jr., 
Black Diamond Trailer Co., Inc., 
Bristol, Va. 

ENGINEERING AND RgsgaRcH — P. 
M. Heinmiller, Utility Trailer Mfg. 
Co., Los Angeles, chairman; A. E. 
Williams, Fruehauf Trailer Co., 
Detroit; J. Stephen, Highway 
Trailer Co., Edgerton, Wis.; R. P. 
Akey, Hobbs Mfg. Co., Fort Worth, 
Tex., and Leonard Strick, Strick 
Co., Philadelphia. 

MemBersHip—J. L. Glick, Truck 
Engineering Corp., Cleveland, 
chairman; W. E. Grace, Hobbs 
Mfg. Co., Fort Worth, Tex.; P. H. 
Bartlett, Bartlett Trailer Corp., 
Chicago; T. C. Timpte, Timpte 
Bros., Inc., Denver; Gerard Stein, 
Ohio Body Mfg. Co., New London, 
O., and R. M. Hays, Timken-Detroit 
Axle Co., Detroit. 

Trarric—A. L. Rich, Fruehauf 
Trailer Co., chairman, and Elmer 
F. Streib, Service Bureau Co., Cin- 
cinnati. 

Finance—C. A. Persinger, Wilson 
Trailer Co., Sioux City, Ia., chair- 
man; Ralph Veenema, Veenema & 
Wiegers, Inc., Paterson, N. J., and 
S. F. Kromkowski, Edwards Body 
& Trailer Co., South Bend. 

ProcraM—E. J. Lucas, Kingham 
Trailer Co., Inc., Louisville, chair- 
man; W. L. Baker, Baker Trailer 
& Body Co., Inc., St. Louis, and H. 
R. Silver, Standard Forge & Axle 
Co., Montgomery, Ala. 





K-F Begins Constructing 
Oregon Assembly Plant 


PORTLAND, Ore. —Ground 
has been broken here for the 
$350,000 Kaiser-Frazer assembly 
plant. The one-story 200-by-250- 
foot building is being erected 
by Union Pacific Co. and leased 
to K-F. Completion is slated in 
approximately four months. 

Once in operation, the plant 
is scheduled to employ 100 and 
to have a capacity of 20 cars a 
day. The Portland plant is the 
first of several K-F will operate 
throughout the nation. 
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F-esh Reports from New England and Dixie... 


Outlook Rosier in ‘Critical Areas’ 


Eprror’s Nore: Last fall, Auto- 
roTivE News published a series of 
rticles on the auto business in 
veral so-called “critical areas” 
f the nation. How are these 
ities doing now? Following is 
he first of a series of articles by 
Automotive News correspondents 
in those areas: 


By Jack Sullivan 
Staff Correspondent 


pe ee — (UTPS)— 
Rhode Island automotive men, 
in the face of a critical unemploy- 
ment situation, peak relief rolls and 
generally “spotty” business during 
the past few months, are undis- 
mayed at the overall picture for 
the spring and summer. 

They and the “man in _ the 
street” are of the opinion that 
the New England area still is 
“fundamentally sound” and that 
an auspicious change in the tide 
of business affairs could send 
thousands of men and women 
back to the mills, factories and 
jewelry shops with full dinner 
pails—and the desire for new 
cars, used cars and automobile 
accessories. 
Their outlook is based not solely 

on wishful thinking but on some} 
cold facts and figures. 

For instance, new-car registra- | 

tions in Rhode Island for the first 
two months of 1950 set an all-time | 
record. According to a report of 
the Rhode Island Automobile Deal- | 
ers’ Assn., new-car registrations in | 
January amounted. to 2,727—high- | 
est for any month since April, 1936, 
and the highest January since 1925. 
During February, 2,094 new cars 
were registered by the state license 


bureau — which also sets a new 
mark for the period. 
+ * . 

HE total figure for the two 


months was 4,821, against 3,301 
for the January-February period 
last year. During 1949 Rhode 
Islanders purchased 26,303 new} 
cars, the association reports, setting 
another record. The figure was} 
24,416 in 1948. 

Most automobile men in Provi- 
dence anticipate good business | 

through next fall. | 
One of the city’s leading dealers, 
commenting on the “critical area” | 
phase and general unemployment, | 
says: “I cannot see that this has 
made a great deal of difference in| 
our business. The market is high 
now and has been climbing stead- 
ily on some cars; in fact, I would 
say it has increased as much as 15 | 
percent overall the last two months. | 
We find that retail sales have} 
been “spotty” and that wholesale, 
as is usual at this time of year, 
steady. | 
* * * | 

“TN FACT, in some locations, there | 
has been heavy dealer compe- | 
tition for the more popular mod- 
els. This, in my opinion, has been 
somewhat responsible for the high- 
er price of some cars. I think} 
also that some dealers are intici- 
pating the market. Some even hint 
at a-.car shortage in the middle 
summer due to the uncertainty of | 
the Chrysler strike and the prob-| 
ability of General Motors having} 
some difficulty in re-negotiation of 
its contract. | 

Regarding the particular situ- 
ation in Rhode Island he summed 
up like this: “We especially are 





ing. These cars will be replaced; 
the reputable dealer who stresses 
good cars, quality, service, at de- 
cent prices is going to treat himself 
to some business. The old saying 
still holds — ‘Treat the customer 
right and he will do business.’” 

All dealers are of the opinion 
that the market is growing more 
competitive. To make a sale the 
| dealer has to make a comparable 
offer on the new car and a better 
deal on the tradein, even if he 
has to take a licking on it once 
in a while. 

Some dealers, however, say they 
are not losing much on tradeins 
and that the close competition is 
a healthy sign that the industry is 
back on the old footing. 

+ * * 

N REGARD to so-called “jalop- 

ies,” there is a point regarded 
as optimistic, because the crack- 
down is on for cars and trucks of 
vintages prior to 1945. These must 


be inspected before a 1950 registra- 
tion tag will be issued, according 
to the dictum of the automobile 
registry. 

The ruling of Registrar Laure 
B. Lussier means that nobody who 
owns a car older than a 1946 model 
can even register his vehicle prior 
to the Apr. 1 deadline until he has 
it inspected. 

On the basis of figures that the 
| average car in this country is 
8.4 years old, this means that 
better than 100,000 of the 234,000 
cars and trucks currently regis- 
tered in the state will have to 
be checked at an approved sta- 
tion before they can be regis- 
tered, thus assuring that they | 
have adequate safety features. 

Another sign of the times, point- 
ing to the fact that the Rhode 
Island public is motoring-minded 
is the report that the state gaso- 
line tax produced $551,417.49 in 
January, or $15,064.34 more than 
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FORD MEN OUT CALIFORNIA WAY MEET—The board of directors of the Northern Cali- 
fornia Ford Dealers Advertising Assn., and their newly-elected president, Earle Dahiem 
(front, third from left), general manager of William Hughson Co. of San Francisco, pose 
with West Coast Ford executives at a farewell luncheon for retiring association President 
Jim Paps (seated, left). Paps recently sold his Oakland Ford dealership to S$ & C Motors 
and is planning an extended vacation. The new board, ne rear, includes Dan Minto, 
Burlingame; Fred Kurz, Fresno; Jack Eagal, Stockton; James am Oakland; Elmer Bal- 
siger, Klamath Falls, Ore.; Aubrey Sanderson, Petaluma, and Clarence Tracy, Woodland. 
Ford factory guests included Arthur S. Hatch (front, second from left), western region sales 
manager, and Les Lutz (front, right), Richmond district manager. 


1949, according to/ 030.34 from the corresponding pe- 


in January, 


Thomas L. F. Kelley jr., chief ex-| riod of the last fiscal year. 


aminer of the state motor fuel e 74" S 
section of the finance department. As TO current registrations, the 

For the first seven months of the office of Deputy Registrar Mary 
current fiscal year, receipts|E. Conley is one of the busiest 
(Continued on Page 30, Col, 1) 


amounted to $4,002,870.69, up $133,- 

















facing a problem. Our state is | 
highly industrialized, small jew- | 
elry, textiles, etc. We are faced | 
with high excise taxes, our con- 
tributions to unemployment funds | 
are among the highest in the | 
country. 
We also face the probability that 
conditions will worsen until we 
get aid—repeal of taxes, federal 
aid to state unemployment, etc. 
There is no question that in the} 
long run this will not aid business. 
Heavy restrictions on industries in 
iny area are not conducive to aid- 


ng business.” 
* * * 





this: “There are a great many 
cars on the road that need replac- 





Use ““DUCO’’* THINNERS for better flow, 
solvent strength and blush resistance 


Made to mix perfectly with properly formulated refinishing ma- 
terials, DUCO Thinners assure you good flow, unusual solvent 
strength and excellent blush resistance. Use them and you'll 
always get good results—the kind of quality refinish jobs that 
precision balance insures! Ask your Du Pont jobber about the low 
cost of purchasing in drums next time you order. E. I. du Pont de 
Nemours & Co. (Inc.), Refinish Sales, Wilmington 98, Delaware. 


"re. vu. 


DU PONT REFINISHING MATERIALS 







Turn out better refinish jobs 
with these Du Pont products 


DU PONT 
SUPER-RETARDER 
(formerly called “Solfio’’) 
For maximum gloss, flow, and 
blush-resistance, add new 
Du Pont Super Retarder 
(formerly ‘‘Solflo’’) to 
DUCO colors! It reduces 
time and labor in rubbing . . . 
is excellent for mist coating 
and to eliminate over-spray! 


DU PONT GUN & 
EQUIPMENT CLEANER 


Before automobile lacquers 
dry hard and clog your spray 
gun and equipment, use Du 
Pont Gun & Equipment 
Cleaner. It quickly dissolves 
old paint and removes foreign 
substances . . . keeps your 
equipment in excellent con- 
dition. Cuts down on thinner 
consumption! 


























S. PAT. OFF, 








30 


AUTOMOTIVE NEWS, APRIL 10, 


Fresh Reports from New England and Dixie... 


Outlook Rosier in ‘Critical Areas’ |— 


(Continued from Page 29) 


places in the state. This year, it 
is pointed out to motorists, more 
cars than ever before must be 
registered and the number is ex- 
pected to run to 235,000 or more. 


Optimists also point out that 
Gov. John O. Pastore’s directive 
on the opening of the general 
assembly, that the number-one 
goal of his administration is the 
promotion of a diversified and 
modernized industry to promote 
more jobs, has resulted in the 
appointment of commissions that 
now are busy looking into the 
situation. 

The governor said that the prob- 
lem has caused him much concern 
and that “we must adopt some pro- 
gram with long-range objectives to 
make extra jobs possible.” 

So, with Rhode Island expecting 
another banner vacation season 
with its consequent motoring to 
the many seashore attractions here, 


the smart automotive dealer is get- 
ting show and service rooms in 
order to handle what he hopes will 
be a rush in 1950. 


* * > 


Jasper, Ala., Outlook 
Also Found Brighter 


By Stuart Riddle 
Staff Correspondent 

JASPER, Ala.— Walker county, 
of which Jasper is the county seat 
and listed as a critical area by the 
federal government last year, is 
slowly recovering from the effects 
of the latest coal strike which re- 
duced business to almost a stand- 
still. 

Jasper auto dealers, however, are 
more optimistic than they were last 
fall when business was reported as 
being about one half of what it 
was a year previously. 

Ted Franklin, owner of Franklin 
Motor Co. (Buick-Pontiac), reports 
that his company can sell all the 
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Operates from Steering Post of the 
Car — “Finger-tip Control’ — or 
from Foot Switch (automatic trans- 
mission) — ‘‘Toe-touch Control.” 
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new cars that the factory will ship 
and he looks for a much better 
business in service and parts as 
soon as the miners have had a few 
pay days and get obligations they 
incurred during the strike cleaned 
up. However, Franklin says used- 
car sales are practically “nil.” 
The local Chevrolet dealer, one of 


ithe largest automobile concerns in 


this area reports that he still has 
unfilled orders for new cars and 
that the settlement of the coal 
strike will soon give impetus to 
business. 

The dealer for Ford, Mercury 
and Lincoln states that his business 
has been “fair” and that he has 
been selling all the cars he can get. 
His business has been about on 
the same level as last fall, he 
added. 

Dealers for Chrysler products 
are, of course, practically out of 
the market, but even here there 
seems to be a more hopeful outlook 
than there was last autumn. On 
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USED-CAR DEALER'S SHOWROOM—One of New York's largest used-car dealers for 33 


years, David Herman, 


president of Bonded Auto Sales, 


is a firm believer in used-sale 


through showrooms. Above is a sketch of the showroom the firm will open at 139 Hillside 
Jamaica, Long Island. With sales and service facilities in both Manhattan and Long Island 
the firm, Herman says, will be able to give better service to customers who commute. 


the whole the concensus seems to 
be that settlement of the coal strike 
will give business a temporary 
boost and that thereafter business 
will level off at a pace better than 
last year. 

E. E. Jinright, operator of a 
downtown used-car lot, says that 
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Helps Hold Car Firmly when 
Parked on Steep Grade. 


the used-car business is worse than 
last fall and he does not look for 
much improvement. 

+. . + 


Worcester Scene Bright; 


Car Inventories Low 
ORCESTER, Mass. — This in- 
dustrial center, listed last year 

as one of the nation’s “critical” 
areas because of unemployment in 
key industries, is doing very nicely 
now, according to reports from 
local car dealers. 

Chrysler-line dealers, of course, 
are suffering because of the long- 
continued strike. Inventories of 
most other makes are well below 
what they should be in anticipa- 
tion of the usual spring upsurge 
in sales. An actual shortage ex- 
ists in some makes. 

Used-car prices are firm and sup- 
plies low, with dealers scouring 
other areas for good buys. 

Light trucks enjoyed a pro- 
nounced pickup in demand last 
month and are selling well, but the 
heavies still are reported to be 
moving slowly. 

‘No major strikes plague the 

city’s economy at present and the 

overall employment picture is good. 
. > o 


New Britain Shows 


Marked Improvement 
By Winston O. Abbott 
Staff Correspondent 

EW BRITAIN, Conn.—(UTPS) 

—A somewhat cautious but 
healthy optimism prevails among 
auto dealers here now. This city of 
100,000, primarily a manufacturing 
area, has shown marked improve- 
ment during the past several 
weeks. 

Many of its industries which 
contribute bearings and other 
automotive parts to the automo- 
bile industry have taken a sharp 
turn for the better. Thousands 
have been recalled to payrolls, 
with a resulting stimulus to gen- 
eral business. 

Orders for parts from automobile 
industries have sharply increased 
and in some _ instances. been 
doubled. Electrical appliances and 
tools likewise appear in greater 
demand. 

Sales of new cars in the price 
range below $2,000 have been brisk, 
and an unusually large number of 
inquiries are being received from 
potential purchasers. There is actu- 
ally a dearth of good used cars 
which has sent local dealers on 
buying tours in other parts of New 
England. 


+. * * 

RICES on used cars are firm and 

have advanced during the past 
two months. The activity is believed 
to be more than the usual seasonal 
pickup as spring approaches. 
Weather during the past two weeks 
has been unfavorable to service 
and maintenance operations, but 
showed such business was up again 
during the first ten days of March 

A spot check among manufac- 
turing plants in this area has pro- 
duced another source of optimism. 
Barring a period of strikes on a 
national scope, it is felt that busi- 
ness will compare favorably with 
last year. A few months ago this 
spirit of optimism was conspicu- 
ous by its absence. 

Automobile dealers seem to feel 
confident now that a long period 
of good business is in store for 
them, although they are not un- 
mindful that a change in buyers’ 
habits has taken place. 

Advertising and additional ways 
of giving service are foremost 
among the spring plans for local 
dealers. 
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jority of prospective buyers, yet 
somewhat higher than the Spanish- 
made Eucort, which sells for be- 
tween 40,000 to 60,000 pesetas, 
according to models, while im- 
ported American cars range from 
300,000 to 500,000 pesetas ($9.16 
equals 100 pesetas). 

The new Hispano-Fiat, which will 
not be exported, carries six people. 
A special feature is that the motor 
will be in the rear. Baggage will 
occupy the space left vacant by the 
transplanted motor. 


1950 Guide Issued 





Auto News from Spain 


Immediate Market Needs 400,000 Cars; 
Fiat, Healey to Open Plants 


SS. Spain.—(UTPS)— | and prohibitive high duties run 
Spain is in the midst of a great| prices of imported cars up to 
car shortage. three or four times their home 
It is estimated that 100,000 cars| market sales price. 
could be sold for cash immediately, This condition may be slightly 
while another 300,000 could be sold relieved in the next few years 
on an easy instalment plan. since the Fiat plant here expects 
However, import restrictions /+, puild about 10,000 cars annually, 
beginning in 1952. 















































* + * * ‘ 
NEW DEALERSHIP IN PITTSFIELD, MASS.—Brid & Foss (L In-M ) perated B h k- 
Service Hints LSO, if the pending arrange-| by Richard J. Bridges and Hoary, J. Foss, has a comicireular glass showroom. the corvies y C e Chart 
| ment with the English firm of | 2%, contains 4.000 square feet, There ies, lasge fot for wed-car diplay. Both men have) CHICAGO. — Chek -Chart Corp, 
Following are some of the most | Donald Healey Motor Corp. of Ware | ——— — ae ae oe 1950 oo of 
ers for 33 important lubrication and serv- i its motor oil and gear lubricant 
used-sales ‘eine changes in new cars as re- wick, ae ae Sean mn cially since American cars are |timeters, will be ready for exhibi-| wal) chart, which shows manufac- 
as done ported by Chek-Chart. See a | een a eee tion after May, 1950, following its|turer-approved motor oil and gear 
mmute. The 1950 Plymouth has 37 differ- will be ye at San ae ae (Ford International reports that|debut at the Automobile-Salon of | lubricant recommendations. 
ent lubrication points and nine dif-|Current plans are to build the) i+, assembly facility has not been | Turin in May. Charts are available through 
se than ferent lubricants are needed to/Lepanto-Healey car mostly for ex-| p.conditioned since the war be-| Mechanical characteristics will |Chek-Chart Corp., 31 E. Congress 
00k for service all models. Nonpressure port to South America. However, cause of world economic conditions.| be distinctly European, fit for St., Chicago, 
type caps are used on radiators of|it is expected that some will be However, it said an active sales| mountainous roads, while the ————— ES 
new Plymouths; shock oe released to the market here. and service organization is main-| chassis will imitate American Toomey to Retzlaff 
ht; = et eae ies, Char am The Spanish public also won- | tained.) styles, now in fashion all over Dan Toomey Motor Co. (Buick), 
rep = w oo a Pl aaah springs| “ers why the Ford plant here, Re Europe. Wickenburg, Ariz., has been sold to 
“his in- not oa & “ on poo d when serv-| Which could help solve the car § bynes Spanish-made Fiat, based on; It {s hoped to keep the sales|Gus Retzlaff. The name of the 
st cone iced . a should be used; shortage, remains dormant, espe- the 1950 Fiat of 1,300 cubic cen-| price within the reach of the ma-| firm is now Wickenburg Motors. 
tritical” lubricate every 10,000 miles with ; a 
nent in semifluid grease free of graphite 
y nicely and inert additives. 
iho aii s from a 
The 1950 Cadillac has frontwheel i eee 
-ourse, suspension of new design using 9 
» long- direct acting shock absorbers 
ies of mounted inside larger coil springs; 
below and two additional lubrication fit- fan ew 
ticipa- tings are required on this improved 
psurge | front suspension system. Rear sus- 
Ze ex- ; pension uses new-type Delco di- ° 
rect acting shock absorbers located 
nd sup- forward of the rear axle and can- P ne 
couring not be serviced; must be replaced 
when necessary. 
a pro- Lubrication interval for repack- | i: 
id last ing frontwheel bearings with wheel- . ; 
but the bearing grease has been increased , et ® 
to be from 12,000 miles to 25,000 miles. = : — 
Conventional transmission now = a ran ew 
le the calls for complete draining and . 
nd the refill only during overhaul (except Lo 
S good. as necessary for below-zero tem- Tr 
perature requirements), instead of e oO 
previous instructions to drain and 0 or ] oO £ 
refill every 6,000 miles. L 
7 . *. | 
All 1950 DeSotos with hydraulic- | 
ally-operated transmissions have | 
UTPS) Fluid Drive and checking the fluid 
s but level at either 1,000-mile interval or 
among at 10,000 has been eliminated as a 
city of result of trouble-free service. Oil 
turing bath type air cleaners are standard 
prove- equipment on the new DeSoto and 
several are serviced with SAE 50 above 
32 degrees and 20W below 32 de- 
which grees. 
other Oil filter is the throwaway type 
fomo- —replace every 8,000 miles. Shock aS 
sharp absorbers front and rear are tele- 
sands scoping type and cannot be serv- a & 
rolls, iced. Metal-covered rear springs 
gen- are lubricated every 10,000 miles 
with semi-fluid grease free of 
mobile graphite or other inert additives— | 
reased a “C” clamp is used in servicing. : 
oe sai siaieanie” teal Sa Purelube—the sure motor oil—now being in- exceptionally high V.I., low stable pourpoint, 
reater Lincoln is now lubricated through troduced to your customers with the greatest superior cleansing action, anti-corrosive and 
nities - cee ae ee oe eae advertising campaign in Pure Oil history. anti-foaming properties- Premium Quality plus. 
a ee uae dee = Owners of new cars want to protect their invest- a Right a ~ radio, ey on ee 
from wick under the rotor. Lincoln rec- ment with the best motor oil their money can buy... 1g ads in local newspapers—the greatest adver- 
actu- ommends draining and refilling | ; hej tising campaign in Pure Oil history—are telling 
oo er eee =) aa dealers po a assure their customers trou- your customers how new Purelube brings sure pro- 
f New of 2,500 formerly recommended. | ble-free, economical operation . . . tection... sure economy...a great new sure 
aa war eee eee Res Both need Purelube—the sure motor oil. feeling to motoring. 
~— ca long pulls or through very | The finest motor oil ever made by The Pure Oil Make this advertising pay off for you—and put 
Neves pa Bhasin thoes ely yr lines Company, Purelube combines in one superior lubri- new sureness in your lubrication service depart- 
ee eee » R4 = a type I cant all the qualities required by the newer engines: ment. Stock Purelube—now! 
. iced wi motor oil above | 
weeks 32 de 
: grees, 20W below 32 degrees : f Le en 
Pon | —capacity one pint. Oil filters are THE PURE OIL COMPANY”, General Offices, Chicago, Illinois Be sure 
’ . replaceable element type and fil- ll 
oe ter element should be changed — 
oa every 4,000 miles—new element re- | z 
? quires a half-quart of additional | Pe 
_— | oil to compensate for filter absorp- with ure 
mism. tion 
on a c a ee 
— Chek-Chart reported factory ap- | 
bet proved lubrication and servicing 
, i is information on the new 1950 Hud- 
pseu son series, covering the Pacemaker Pure can also provide a superior motor 
feel sees ee ene se Po oil for sale under your house brand, 
2 e > 
— ee in February. as well as the Company 8 complete 
| Tor There is no change in the new line of gasolines, automotive greases, 
ae series on location of fill pipe and tires, batteries and accessories. 
dip stick, remaining, as in the} 
1949 models, on the left side of the TH SURE ] 
— engine; crankcase fill pipe and the 
M0s oil level gauge are separate units 


local (dip stick not in fill pipe). *For additional information on products and merchandising helps, phone The Pure Oil Company marketing office listed in your directory. 
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Want No 


even less favorably inclined to- 
wards government controls than 
they were early in 1949. 

That’s a major finding of the lat- 
est cross-section survey by Wage 
Earner Forum, sponsored by Mac- 
fadden Publications, Inc. 

During the 10-month period be- 
tween surveys, the number of work- 
ers polled cpposing a government 
guarantee of jobs for all increased 
from 47.4 to 59.9 percent. 

Under government control, 86.1 
percent of wage earners don’t 
think they would have a better 
chance to strike. The earlier 
“no” vote on this question was 
78.9 percent. 

Other results repudiating govern- 
ment-control advocates: 70.3 per- 
cent doubt that workers would have 
a better chance to ask wage 


changes with the government in 
command, compared with 63.3 per- 
cent early last year; 59.4 percent 
think government control would 











RIDE CONTROL 


Delco sets new standards of comfort for riders! Delco 
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Part of It 


Poll Finds More Workers Than Previously 
Opposed to Government Control 


NEW YORK.—Workers today are 


cripple workers’ opportunities to 
protest regulations and employment 
conditions, against 54 percent pre- 
viously. 


Wage Earner Forum found that 
34 percent of its worker panel 
deemed themselves better off than 
they were five years ago. Of the 
remaining two-thirds, 46.9 percent 
said they were in about the same 
status and 19.1 percent considered 
themselves worse off. These figures 
showed no appreciable changes 
from those of the early 1949 survey. 


It was found that 77.4 percent of 
the panel believes executives in 
better straits than five years ago; 
71.6 percent, farmers; 37.1 percent, 
factory workers; 35.3 percent, 
stockholders, and 16.3 _ percent, 
white-collar workers. 

These totals break down by union 
and non-union classifications, as 
follows: 89.7 percent of unionists 
and 54.5 percent of non-unionists 
regard executives as better off; 70.7 
percent and 72.9 percent, farmers; 





“ALL THAT GLITTERS. . 
interior trimmed in leopard-skin upholstery, ¢ 
displayed by O' hevrolet Co., of 


is said. 





37.2 percent and 35.9 percent, fac- 
tory workers; 42.1 percent and 23.9 
percent, stockholders, and 16.5 per- 
cent and 15.1 percent, white-collar 
workers. 

The percentage thinking that 





offers comfort that lasts! 


Delco direct-acting shock absorbers are better in — 
design . . . better in action because of two important 


and exclusive features: 





Delco’s improved self-cleaning 
compression valve eliminates 
clogging and maintains correct to 


calibration. 


You can rely on Delco for superior riding qualities 
and for long, satisfactory service! You can be sure of 
smooth riding comfort with Delco direct-acting 
shock absorbers. Delco Products, Division of General 


assure 
operation. 


Motors, Dayton, Ohio. 


Delco alone offers a complete line of shock absorbers 
—in a full range of sizes and capacities for passenger 


cars, buses, light and heavy trucks. 


oa) 





Delco’s multi-lip seal combines 
sealing and scavenging action 


long, 





leakproof 


.'—With a ag 2 
' 


covered with real 24 karat gold leaf and its 
s Chevrolet convertible created attention when 

fgant ambridge, Mass., and Jackson Chevrolet Co., of 
Roxbury, Mass. Fittings were also in gold leaf. Leafing of the car was the second largest 
job of its kind ever done in Massachusetts, exceeded only by the state capitol dome, it 





management will benefit most 
from increased production de- 
creased in the 10-month lapse 
between surveys. It dropped from 
63.7 to 59.7 percent. 

On this same question, those be- 





i 





lieving higher output would benefi 
stockholders more advanced thei 
percentage from 49.7 to 57.4; publi 
in general, 36.3 to 41.2; governmen 
17 to 20.4, and Wall Street, 10. 
to 18.1, 

Only 29.3 percent of the Wag: 
Earner Forum panel thought work 
ers would benefit more from ar 
output increase, compared with 33.! 
percent in the previous question 
naire. 


Bendix Brake 
Offers Clinics on 


Sales, Service 


ELYRIA, O.—A new sales and 
service educational program for 
company distributors and _ truck 
and bus operators has been an- 
nounced by Floyd L. Wheaton, sales 
manager of Bendix-Westinghouse 
Automotive Brake Co., at a recent 
series of distributor - management 
meetings. 

Wheaton, accompanied by H. W. 
Jackson, service manager, and H. 
J. Begin, advertising manager, con- 
ducted meetings in Ft. Worth, St. 
Louis, Chicago, New York, Atlanta 
and Cleveland with the owners of 
Bendix - Westinghouse distributor- 
ships. 

The complete program consists 
of two types of training meetings; 
a service clinic for operators and 
a sales training program for the 
sales and service employes of Ben- 
dix-Westinghouse distributors. 

The service clinic is intended for 
personnel of truck and bus oper- 
ators and is designed to familiar- 
|ize them with air-brake equipment 
|and service problems. 


Moore Heads U P 
Jobber-Maker 


Assn. in Canada 


TORONTO.—The Canadian Auto- 
motive Wholesalers Assn. admitted 
60 manufacturer members, adopted 
a new constitution and changed 
its name to Canadian Automobile 
Wholesalers- Manufacturers Assn. 
These officers were elected: 

President, M. H. Moore, Toronto; 
vice-presidents, W. S. Cowell, Mon- 
treal, and T. R. Fyfe, Vancouver; 
secretary-manager, L. N. Panneton, 
Ottawa. 





Milwaukee Alters 
Gas Dealer Group 


MILWAUKEE. — Gasoline retail- 
ers here formed a new organiza- 
tion last week to replace the Retail 
Gasoline Dealers’ Assn. of Milwau- 
kee, which was dissolved recently 
when a price-fixing conviction was 
upheld by the state supreme court. 

The new group, Petroleum Re- 
tailers Assn. of Milwaukee, elected 
a board of directors compcsed en- 
tirely of members of the defunct 
group. The board in turn elected, 
with one exception, the officers of 
the old organization. Louis Faber 
was again named executive secre- 
tary. 


I's of Texas 
98% of Visitors Converted, 


State Boasts 


AUSTIN, Tex.—The Texas high- 
way department has just completed 
analyzing the impressions of visi- 
tors to the state during 1949. 

It found that 98 percent of the 
| 6,661,000 visitors liked the state, 
with 2 percent lambasting its poor 
highways and markings, poor traf- 
| fic enforcement, poor accommoda- 
|tions and discourtesy. 

Of the 98 percent who were com- 
|plimentary, 33 percent liked the 
|highways best; 18 percent, Texas 
|courtesy; 17 percent, the scenery; 
|17 percent, the climate; 3 percent, 
|the cities; 2 percent, the size; 2 
percent, desirable residence fea- 
tures; 2 percent, its resources, and 
|2 percent, its history. 


| 
| ae 
Goodrich Offers Advice 

AKRON.—B. F. Goodrich Co. 
| manufacturer of tires for industrial 
materials handling equipment, has 
announced a tire and wheel analy- 
sis plan in which any company can 
have its wheeled vehicles studied 
and recommendations made with- 
out cost. 
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Lawsuits Affecting Dealers ... 





| Court Decisions 


By Leo T. Parker 
Attorney at Law 

T IS well known, of course, that 

if the seller of an automobile 
gives both possession of the car 
and a clear bill of sale to the pur- 
chaser, the seller cannot repossess 
the automobile from an innocent 
purchaser irrespective of the fraud 
practiced on the original seller. 


For example, in Equitable Credit 
& Discount Co., Inc., v. Murray 
Auto Co., 54 S. E. (2nd) 650, the 
testimony showed these facts: Mur- 
ray executed and delivered to Wil- 
liam Johnson a bill of sale to a 
1946 Buick sedan coupe with radio 
and heater for $2,000. This amount 
was not paid by Johnson in cash 
but he gave his personal check 
to the Murray Co. for $2,000. 


The automobile company failed 
to make any notation on the bill 
of sale or otherwise to the effect 
that legal title did not pass to 
Johnson until the check was paid 
by the bank on which it was 
drawn. Hence, the bill of sale 
and delivery of the automobile 
conveyed a good title to the car 
to Johnson. 


After the purchase Johnson 
drove it to Philadelphia and went 
to the Department of Revenue at 
Harrisburg, Pa. and obtained a 
certificate of title to the automo- 
bile. 


Then Johnson, with the certifi- 
cate of title and the bill of sale 
from the automobile company sold 
and delivered the automobile to 
the Equitable Credit and Discount 
Co. for $1,050 and executed a bill of 
sale to the automobile. Immedi- 
ately afterward ‘Equitable resold 
the automobile to Johnson for $1,- 
344, payable $126 per month for 10 
months, 

After the conditional sales con- 
tract had been executed between 
Equitable and Johnson the auto- 
mobile was delivered to Johnson. 
Soon afterward the Murray com- 
pany repossessed the automobile 
from Johnson because the check 
for $2,000 he had given as payment 
was returned to it unpaid. 

At this time Murray had no 
idea that Johnson had in the 
meantime sold the automobile to 
Equitable and then repurchased 
it. Therefore, the officials of Mur- 
ray Auto Co. were surprised 
when Equitable filed suit to re- 
cover the amount of $1,344 which 
Johnson owed for the car, 

The lower court refused to hold 
the Murray Auto Co. liable to 
Equitable Credit and Discount Co. 
but the higher court reversed the 
verdict and said: 

“By delivering their bill of sale 
to the automobile the defendants 
(Murray) put it in the power of 
Johnson to perpetrate a fraud on 
the plaintiff (Equitable) to its 
damage and injury in the sum of 
$1,344, because it was on the faith 
of the bill of sale from the de- 
fendants and the possession of the 
car by Johnson that the plaintiff 
purchased the car from and resold 
it to Johnson, 

“The plaintiff acted in the utmost 
good faith and was an innocent 
person and did not have notice or 
knowledge that the check which 
Johnson gave to the defendants 
was not good.” 

. * * 


Here Are Some Answers 


To Ky. Lien Problems 


FRANKFORT, Ky.—One of the 
puzzling problems for motor vehicle 
dealers in this state is knowledge 
of the law of recording liens for 
the protection of the seller of the 
vehicle. This matter has been thor- 
oughly discussed by Hal Williams, 
assistant attorney-general of Ken- 
tucky, in a letter to E. J. Amey, 
director of the motor vehicle divi- 
sion of the Texas highway depart- 
ment. Williams listed the questions 
and answered them as follows: 


1. For a lien to be valid against 
a motor vehicle where must such 
lien be recorded in your state? 


A. Such lien must be recorded in 
the county clerk’s office of the 
mortgagor’s residence. 

2. In order for a purchaser of 
a motor vehicle in your state to 
be properly protected with refer- 
ence to the recording of prior 
liens, whom should he contact in 





your state for this information? 

A. The county clerk of the mort- 
gagor’s residence. 

3. What evidence should the 
seller of a motor vehicle registered 
in your state deliver to a Texas 
purchaser to reveal any outstand- 
ing liens recorded against the 
vehicle? 

A. He is not required by law to 
give any but could give a certifica- 
tion by the county clerk that no 
liens have been recorded as of a 
certain date. 

4. Is it possible for such liens 
against a vehicle to be recorded 
with more than one_ recording 
agency in your state? 

A. It is possible but only re- 
quired to be recorded in the county 
clerk’s office in order to secure 
priority. 

5. How are liens released in 
your state and what kind of in- 

strument constitutes a valid 
release? 

A. The answer to this question 
may be found in KRS 182.680: 

(1) A recorded chattel mortgage 
may be discharged, released or 
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show the date thereof, shall be 
signed by the mortgagee, trustee or 


_|owner and shall be attested by the 


county clerk. In case of an assign- 
ment the notation shall state the 
name of the assignee. 

(3) Assignments of chattel mort- 
gages shall, as to all third parties 
take effect and be valid only from 
the time of filing the same. 

+ * 


Colorado Court Upholds 


Assessor in Tax Dispute 
DENVER.—The Colorado su- 


SIX MONTHS AFTER THE FIRE—The facilities of Johnson-Evans Motors, Inc. (Chrysler-| preme court has reversed a decision 
Plymouth), Minden, La., were burned to the ground about six months ago. The above | of District Judge Henry S. Linds- 
shows the establishment recently completed by the dealership. 





transferred by an instrument in 
writing signed by an officer or au- 
thorized agent of the mortgagee or 
his assignee. 

Any duly acknowledged deed of 
assignment, release or discharge of 
a recorded chattel mortgage shall 
be filed in the office of a county 
clerk where the original instrument 
is filed. The county clerk shall, 
under the “remarks” column of the 
abstract of the original mortgage, 
note, over his attestation, the satis- 


|faction or assignment of the debt 


or lien. 
The county clerk shall also in- 
dex and abstract the instrument 


If your customer is a 


BEAVER 





for performance Ss 





of the high antiknock quality of 
“ETHYL” Gasoline... 


in the “chattel mortgage minute 
book” in the same manner as the 
original mortgage, and in case 
of a discharge or release shall 
add a marginal notation identify- 
ing such instrument as a “dis- 
charge,” “release,” or satisfac- 
tion.” In case of an assignment 
or transfer the clerk shall pre- 
serve the instrument as well as 
the original mortgage until the 
debt is fully satisfied. 

(2) A recorded chattel mortgage 
may also be assigned or released by 
a notation entered in the “remarks” 
column of the “chattel mortgage 
minute book” which notation shall 


ley and upheld the Denver assessor 
in a tax dispute with Hover Mo- 
tors, Inc. (Ford), Denver. 

The question raised in the ap- 
peal was whether the value of mo- 
tor vehicles upon which a specific 
ownership tax had been paid should 
be excluded from the assessor’s 
computation of the average amount 
invested in merchandise. 

The trial court held that it 
should be so excluded. However, 
the supreme court said that a pro- 
vision in the 1947 amendment at- 
tempting to exclude computation 
of the value of motor vehicles 
from such assessment is void and 
of no force and effect. 





set the timing 


to take full advantage... 





and keep him happy 


with you and your service 


ETHYL CORPORATION, New York 17, N.Y. 


Products sold under the ETHYL’ trade-mark: Antiknock Compounds... Salt Cake... Ethylene Dighloride ... Sodium (metallic)... Chlorine (liquid)... Gi! Soluble Dye. . . Benzene Hexachioride (technica!) 
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Dealer 
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Doings 





Earl B. Moon has been granted|ago, will become vice-president of 
the Willys-Overland franchise for | Riggs and will be in charge of the 


89 of the 105 counties in Kansas. 
Moon, who su- 
percedes Harry 
H, Woodring, for- 
mer Kansas gov- 
ernor and ex-sec- 
retary of war for 
the U. S, will 
make his head- 


utorship is named 
Earl B. Moon 
Willys Co. Locat- 





seamed ed at 139 Cleve- 
land Ave., it wll contain 7,000 
square feet of floor space. Forty- 
two dealers will operate under 


Moon’s direction. 
+ + * 


Yakima Dealers Elect 


Wagner President 


W. H. Wagner of Cormier 
Chevrolet is the new president 
of the Yakima (Wash.) Automo- 
bile Dealers Assn. 

Other new officers are: Vice- 
president, P. L. Chesire (Pon- 
tiac); secretary-treasurer, Elmer 
Dahl (Buick-Cadillac); directors, 
Walter McFarland (Nash), Er- 
nest Kershaw (Dodge) and Larry 
We:sterweller (Lincoln-Mercury). 

* . * 


Riggs Buys Bluegrass Ford; 


Discontinues DeSoto Deal 

Riggs Motcr Co. (DeSoto-Plym- 
outh), Louisville, has bought all 
the capital stock of Bluegrass Ford 
Co., St. Matthews, Ky., for $150,- 
000, Effective immediately, Riggs 
discontinues its DeSoto-Plymouth 
franchise and takes over the Ford 
firm. 

Riggs’ new-car department will 
be at the Bluegrass Ford location, 
but Riggs will continue the used- 
car bus'ness at the firm’s four 
present locations. Sherley L. Bas- 
sett, who has been president of 
Dluegrass since it opened two years 


A DECADE OF 





CNPC hina 
ye 


Pe Te 





quarters in Wich- | 
ita. The distrib-| 





Newspaper Printing Corporation, Agent, 


service and parts department. 
+ * * 
Hyde Opens Firm 


Norman Hyde has opened a 
Studebaker dealership in Covington, 
La., and is operating under the firm 
name of Hyde Motor Co. 


* + * 


Simpkins on Trade Board 
Clarke Simpkins, auto dealer, 


| Vancouver, B. C., has been elected 


a member of the council of the 
Vancouver board ‘of trade. 
+ + + 
Atwill Pontiac Co. 

Atwill Pontiac Co., Roanoke 
Rapids, N. C., has been organized 
with capital stock of $100,000. Prin- 
cipals are S. B. Atwill, J. W. Stokes 
and Harriett Atwill, 

+ + * 


Waggoner Appointed 
E. L. Waggoner has been ap- 
pointed used-car manager of God- 
frey-Nash Motor, Inc., of Lexing- 
ton, Ky. 
* * + 
Beckwith Building 
Hugh T. Beckwith, Inc., Bing- 
hamton, N. Y., is building a used- 
car salesroom’ at 152-154 Court St. 
* + * 


Matlack Motor Opens 


A new DeSoto-Plymouth dealer- 
ship has opened in Marietta, O. 
Matlack Motor Sales is the firm, 
and Emile F. Matlack is president. 

* 


+ * 


McNeill Motor Co. 


McNeill Motor Co., Rockingham, 
N. C., has been organized with cap- 
ital stock of $100,000 to engage in 
the automobile business. Principals 
are D. C. Juanite and Torrey Mc- 
Neill. 


* * * 


Adams, Son Partners 
A. J. Adams and his son, A. J. jr., 
have recently formed a new part- 
nership to be known as Adams 


PROGRESS 


Within the past 10 years, the number of 


WEbIs PEONES 


in Nashville has increased from 47,244 to 


QO4,801 


It's a busy signal! 

Wage earners are busy. 
Business and industry are 
busy. And the increasing 
demand for more phones 
means that more families 
are earning more money 


. .in Nashville! 
The heart of /'Q@Y 7 Tennessee is 


INF AAS TAY 1b 1b J8 


The "MONEY TOWN” of the South 


Reach this prosperous market through two great newspupérs. 


The Nashville Tennessean 


ULI . PL) 


Represented by the Branham Company 





THE SIGN'S NOT REALLY FLOATING—Huff Pontiac dominates the night sky of Fairport, 
with its magnificent sign topping a new building. Since moving into his new facili- 
ties, Huff reports an increase in all depa.tments. 


N. Y., 


Chevrolet Co. with headquarters to 
be Iccated in a building now under 
construction at the corner of S. 
Federal Highway and Third St., 
Delray Beach, Fla. 


Doty's Lucky 13 
Employes, Facilities Added 


On Anniversary 


The so-called “unlucky 13” at 
Doty Chevrolet Sales, Midland, Pa., 
has meant increased personnel and 
improved plant facilities during the 
past year—the 13th dealership an- 
niversary of Midland outlet. 

Frank Doty, owner and manager, 
said that the company increased its 
employes by two during the past 
year and by six times since the 
dealership was launched on Apr. 1, 
1937, with three employes. 

A new building, adjacent to the 
original, houses the parts depart- 
ment and showroom, which was 
formerly opened at the time of the 
1950 Chevrolet’ introduction in 
January. 

* * 


Michigana Chrysler Group 


Elects Moulder President 

Twenty-six Chrysler dealers in 
the Michigana Chrysler Dealers 
Assn. have elected the following 
officers: John S. Moulder, South 
Bend, president; Henry Poinsette, 
Fort Wayne, Ind., vice-president; 
and Mrs. Edward Nietch, South 
Bend, secretary-treasurer. 

The members of the associa- 
tion are in South Bend, Misha- 
waka, Lakeville, Elkhart, Go- 
shen, Fort Wayne, Laporte, Val- 
paraiso, Kokomo, Gary, Ham- 
mond and East Chicago, Ind., 
and Benton Harbor and Kala- 
mazoo, Mich. 

* * * 


O’Neal—New Orleans 


Dutch O'Neal Motors, Inc., of 
New Orleans, Louisiana, filed arti- 
cles of incorporation. 

j * 7 * 


Kelly to Retire 

Ralph M. Kelly, president of 
Kelly Nash Sales, Waukegan, IIL, 
announces that he will retire from 
the retail field in April. 
* + * 

Open House at Barton 
A large crowd attended a two- 
| day open house at the new location 


|of Barton Motors (DeSoto), Great 
| Bend, Kans. 





* * * 

| Gray Appointed 

| William Gray, formerly with 
|Baker Motor Co., of McPherson, 


|Kans., is the new service manager | 


lat Clark Oil Co. Her- 


ington, Kans. 
+ + + 


(Hudson), 


Dupree Gets Ga. Outlet 
Milledgeville Ford Co., Milledge- 
ville, Ga., founded three years ago 
by Walter B. Williams jr., has been 
purchased by George C. Dupree of 
Baxley, Ga. 


* * * 


Howard (Ford) Heads Up 


Northwest Ad Group 

Dean D. Howard, Howard Mo- 
| tor Co., Seattle, has been elected 
| president of the Northwest Ford 
| Dealers Advertising Assn., suc- 
ceeding J. A. Inglis, Inglis Mo- 
| tor Co, 

| Other new officers and directors 


are: George C. Grandy, Vancou- 
ver, Wash., vice-president; L. E. 
Titus, Tacoma, secretary-treas- 
urer; W. L. Teague, Walla 
Walla, Wash, J. S. Welty, Wenat- 
chee, Wash., and H. E, Majer, 
Spokane, directors. 

* * . | 


Canadian Austin Dealers 
Tour Plants in England 


Key distributors of Austin cars 
in Canada, and executives of Aus- 
tin Motor Co. (Canada), Ltd., left 
Montreal recently for a month- 
long tour of Britain. 

While in Britain, the group of 
nearly 50 persons will inspect Aus- 
tin manufacturing facilities and | 
will also visit the Dunlop Tire 
plant at Fort Dunlop, Birmingham, 
where the original tire equipment 
for Austin vehicles shipped to Can- 
ada is made. 

* * * 


Hudson Florida Names 


H. Dan Parker has been ap- 
pointed general manager of Hudson 
Florida Co., Jacksonville, Fla. 

od + od 


Bland Takes Crosley 


Eddie Bland Motor Co., 655 W. 
Adams St., Jacksonville, Fla., has 
been appointed Crosley distributor 
for the Jacksonville area, owner 
Eddie Bland announces. 


Landslide 
Des Moines Council Race 


Won by Chambers 

A. B. Chambers, 58, president of 
Chambers Motor Co., Des Moines, 
and a former president of the Iowa 
Automobile Dealers Assn., led all 
|candidates by a wide margin in 
|the election of Des Moines’ first 
city council under the city man- 
ager plan. 

Chambers received 7,070 votes 
more than the next most success- 
ful of the five candidates who will 
;compose the council. 

Des Moines had voted in April, 
1949, to shift from the commission 
plan to the city manager type of 
government. 

First job of the new council will 
be to select the city manager. 





x * * 


\Jacobs Sells Buick Outlet; 


|Plans New Cadillac Site 

J. J. Jacobs, Sacramento (Calif.) | 
dealer, has sold his Buick outlet | 
| to a corporation headed by his son- | 
in-law, Newton A. Cope. Other) 





members of the organization are! 


BOWEN FISCHER 


wagons" in Muskegon. 





Outwin and Florence Kemp. 


MOTOR DELIVERS—Two 


Mrs. Cope and Kenneth V. Riggs 
vice-presidents, and John H. Drew 
secretary-treasurer. 

Jacobs will move his Cadillac 
dealership to a building now unde: 
construction one block away. 

> * . 


Portland Sales Managers 
Elect Marble President 


The annual dinner and meeting 
of the sales managers club of the 
Automobile Dealers Assn. of Port- 
land was preceded by a golf 
tournament. Frank Porter (Ford), 
retiring president, presided. 

New officers are: President, 
Harry Marble (Buick);  vice- 
president, J. A. Cramer (Dodge- 
Plymouth); secretary - treasurer, 
John L. Linville (Ford). 


L-M Twin City Shop Chiefs 
Elect Rask President 


Boyd Rask, service manager of 
Young, Inc., St. Paul, Minn., heads 
the recently organized Lincoln- 
Mercury parts and service manag- 
ers club in the Twin Cities area. 
Other officers are George Keyes, 
vice-president, and C, D. Armbrus- 
ter, secretary-treasurer. 

* * + 


Kline Names Dalsen 
N. L. Dalsen has been named 


| general sales manager of Jay Kline 


Chevrolet, South St. Paul, Minn. 


+ * * 


Syvrud’s 85th Birthday 


Tom Syvrud, one of the oldest 
living Ford dealers, recently cele- 
brated his 85th birthday at his 
winter home in Florida. His home 
town is Alexandria, Minn., where 
he operates Syvrud Motor Co. 


* * * 


Amarillo Promotion 


Orville Bratton, who has been 
employed with Dock Coffey, Pon- 
tiac, in Amarillo, Tex., for four 
years, has been made assistant 
general manager and treasurer cf 
the company. 

* * . 


Mauvais Adds Olds 


H. C. Mauvais, of Junction City 
Motor Co. (Chevrolet), Junction 
City, Ore. has been awarded an 
Oldsmobile franchise. 

> * * 


McKenzie River Formed 


Julie W. Silva, Elizabeth M. 
Silva and Carolyn Silva are in- 
corporators of the newly-organ- 
ized McKenzie River Motors, 
Inc. (Chevrolet), Springfield, 
Ore. 

* * * 


Coffey Adds Outlet 

Dock H. Coffe.', owner of the 
Pontiac outlet in Amarillo, Tezx., 
and his son-in-law, W. Ivan Nob- 
lett, have purchased the Pontiac 
dealership in Pampa, Tex. The 
Pampa firm will bear the name, 
Noblett-Coffey Pontiac, Inc., with 
offices at 120 N. Gray St. 


* * * 
New Willys Dealer 
Automobile Brokers, Inc., 329 S. 


Topeka, Wichita, Kans., has become 
a Willys-Overland dealer. In addi- 


tion, Reo sales and service will 
continue to be maintained by 
Automobile Brokers. 

+ + * 


Grants Pass Association 


Gives Hall Top Post 


George Hall (DeSoto-Plymouth) 
is the new president of Grants 


Pass (Ore.) Automobile Dealers 
Assn. 
He succeeds Howard Lowd 


(Nash-White). J. S. Wolke (Olds- 
mobile) is the new vice-pres- 
(Continued on Page 35, Col. 1) 
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1950 Studebaker Champions, 
Bowen Fischer Motor Co., Muskegon, Mich., recently went on duty as official ‘welcome 


Ready to take off on assignments welcoming newcomers to the 
city and giving them gifts contributed by local business houses are Freda Stahi, Jane 
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(Continued from Page 34) 


dent, and George King (Lincoln- | T, has broadened its line to include 
\Mercury-Ford) is secretary-treas- | Cadillac and International. Bob 
urer, | Scoles is sales manager. 
> * * * = * 
Olds Dealer Shows Horses | Young Motor Builds 


Malkerson Motors (Oldsmobile), | A new Chevrolet sales and serv- 


Standard Motor Co. (Canada), Ltd., 
Toronto, it is announced by the 
parent company in England, mak- 
ers of Triumph and Vanguard cars. 
* * o 
Willys Names Glasco 

Charles Glasco has been ap- 
pointed a Willys dealer in Salem, 
tll 


* * * 


Moats Gets Pontiac Deal 


R. L. Moats has been appointed | 


j 


Minneapolis, recently served as/ice building is being erected in| an desler tn Carty. In 
focal point for the display of @/ Lyons, Kans. by Frank Young, | Seamer i ye ‘building theve | 
team of eight Clydesdale horses |owner of Young Motor Co. , . & 
owned by Anheuser-Busch, Inc., St. | se ¢ & 


Louis brewery. 


Youth's Friend 
Brockway High Schools 


Helped by Schneider 


W. F. Schneider, president of 
Schneider Brockway Motors, Inc., | 


marked the fifth anniversary of the | |a Studebaker dealer in Salem, III. 


Mills Named in Canada 


A. C. L. Mills has been appointed |to attend ‘the Ford merchandising 
in community young people, | director and general manager of ‘School i in 1 Dearborn. 


establishment of his Chevrolet deal- 
ership in Brockway, Pa., recently. 


As part of the company’s interest 


Schneider inaugurated the good cit- 
izenship award at Brockway Snyder 
high school and at Horton township 
high school last year. 

The award, in the form of an) 
engraved plaque and wrist watch, | 
was given to the student judged as 
best meeting the standards of the 
award by a group of civic and 
school leaders. It is planned to 
continue the awards this year at 
the same high schools. 

The company is also cooperating 
with the Brockway Snyder high 
school officials and the American 
Automobile Assn. in sponsoring the 
driver training program by making 
a training car available to the 
school for this purpose. 

Dyer McCall is general manager 
of the dealership here, while 
Schneider devotes a good portion , 
of his time to managing Schneider 
Motor Sales, Inc., in DuBois. 

* + * 


Heads Blackwell C of C 


Luther Edwards, head oi Luther 
Edwards Motor Co. (DeSoto-Plym- 
outh), Blackwell, Okla., has been 
elected president of the board of 
directors of the Blackwell chamber 
of commerce. 

* * * 


Heads Red Cross Drive 


Leon K, Wagner, Newville (Pa.) 
Chevrolet dealer, has been ap- 
pointed chairman of the Red Cross 
fund campaign for the second con- | 
secutive year. 

* * * 


2 Harrisburg Zone Outlets 


Named by Chevrolet 

Announcement has been made of 
the appointment of two dealerships 
in the Harrisburg (Pa.) zone of | 
Chevrolet. 

One is Hicks Chevrolet, Inc., in 
Greencastle, of which Alvin A. 
Hicks, who formerly operated Hicks 
Auto Body Works, is president. 

The other is Brodbeck Chevrolet 
Co., Glen Rock, of which J. W. 
Brodbeck is owner and manager, 
and his son, Edwin Brodbeck, is 
sales manager. 

* * « 


Hershberger’s 26th Year | 
C. A. Hershberger, Martinsburg | 
(Pa.) Chevrolet dealer, has com- 
pleted his 26th dealership anniver- | 
sary. 
* * + 


Marcellus-Epp Buys Plant 
C. W. Marcellus and W. G. Epp | 
have purchased the Selkirk Motors 
Garage, Kimberley, B. C. 
* + * 


Fournier Bankrupt 
Fournier Automobiles, Ltd., Mon- | 
treal, has been declared bankrupt 
and Claude Perras has been ap-| 
pointed custodian of the estate. 
+ + 


Miller—Myrtle Beach 
Olver Miller, owner of Oliver 
Miller Motors (Ford), Myrtle 
Beach, S. C., has been elected presi- 
dent of the chamber of commerce 
in Myrtle Beach. 
= 


* * 


Central Opens Body Shop 
Central Pontiac. 221 Broadway, 
has opened a new body and paint 
shop in Centralia, Il. 
* * * 


Four-Make Outlet 
Jett Higgins Pontiac Co., Salem, 
Ill., which opened for business in 
1948 Iv ndling Pontiac and Diamond 


GM Renames Morgan 
C. F. Morgan (Buick-GMC), Iola, 
, has been reappointed Gen- 
, Motors community — relations | $100,000 to engage in the automobile | | Rockenfield, brother of Ralph, is vice-president. Bernard McGuiness and George Brown 
chairman for Iola and vicinity. 


| Griffin-Salisbury Motors 
Griffin-Salisbury Motors, Inc., 

|Rocky Mount, N. C., has been or- 

ganized with capital 


MOVED INTO LARGER QUARTERS—Petry Packard, 3804 Montgomery Rd., Norwood (Cin- 
| cinnati), recently moved to its larger modernized quarters. Ralph E. Rockenfield, president, 
stock of announced that the move resulted from expanding sales and service activities. Chalmers 


head the new-car sales staff, with Wickie Moore in charge of the used- -car department. 


/ business. Principals are Roscoe | 
| Griffin, H. M. Salisbury jr., and | 


* * * 


Studebaker Names Gragg | Page Keel. | nephew of Patrick C. Keeter, prin- | charter by the secretary of state. 
R. F. Gragg has been appointed | * * & | cipal in the Gainesville (Fla.) Ford | Authorized capital stock is 400 
Keeter at Ford School —_| 9°2'°rship. shares; 200 shares of $100 par and 





* * * a 200 shares of no par value. Princi- 


Newsome Chartered pals are C. P. Shetlar, Charles A. 
Newsome Motor Co., Inc., Brad- | Yates and Jake G. Newsome, jr. 
has been granted a (Continued on Page 66, Col, 1) 


| (©. Preston Keeter, Shaw & Keeter 
| Motor Co., Inc., has been selected 





Keeter is the!enton, Fla., 


Dealers Everywhere 


are Greatly Increasing New 





Select-0-Seat 


CHOOSE YOUR Own COMFORT” 


Car Sales by Featuring... 







“Select-0-Seat” has helped 15,000 dealers sell 
over 2,500,000 new cars of 8 leading makes! 


No wonder dealers are more easily selling 8 leading makes 
of new cars that their manufacturers deliver with ‘“Select-O- 
Seat” as original equipment! “Select-O-Seat” is the only coil 


spring seat cushion construction that can be adjusted easily by 
the new car dealer's service man, in a matter of minutes, to 
satisfy the most discriminating new car buyer's need for special 
comfort! Without disturbing upholstery, he simply flips extra 
pocketed coil springs into the base of the “Select-O-Seat" 
cushions for greater buoyancy, and to raise eye level for 
safer vision. 


Now, ®Jeeding mabe of mew ors bal wih 


“Select-O-Seat” sells ‘Personalized Comfort!” 


‘Solect-0-Seat™ 


‘CHOOSE YOUR OWN COMFORT” 





Owners of new cars call it the greatest improvement in 
seating comfort known . .. Developed and produced by 
the world's leading supplier of springs for over 40 years. 
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NEW YORK.— Members of the 
Motor & Equipment Manufacturers 
Assn. were advised last week that 
Federal Trade Commission inves- 
tigators are looking over the auto- 
motive aftermarket industry, check- 
ing pricing methods for conformity 
with the Robinson-Patman act. 

In line with this, Isaac W. 

Digges, MEMA legal counsel, 
flashed some warning signals 
which he said members might 
follow up with their own attor- 
neys to determine whether their 
present selling methods are in 
line with the act. 

Digges said that basically there 
are two types of distribution chan- 
nels: jobbing and retail. Each 
group, he said, should be treated 
in accordance with its own type 
of operations. 

The distinction as to type of 
operations, Digges emphasized, is 
an important fact in determining 
pricing practices because usually 
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LOOK AT THESE FIGURES 


Sale Price (12 Shocks) 
Installation Charge 
(75¢ per wheel) 
YOUR TOTAL SALE 
DEALER COST 
DEALER PROFIT 


Are Your Prices Legal? 


MEMA Offers Advice to Help Members 
Conform with Robinson-Patman Act 


jobbers and retailers are not in 
competition. 

Digges’ advice to MEMA mem- 
bers in an association bulletin con- 
tinued as follows: 

“The volume of sales to a par- 
ticular group cannot determine 
the trade classification, because 
quantity discounts, as such, have 
been outlawed by the Robinson- 
Patman act, unless justified by 
actual and demonstrable savings 
in costs of production, sales or 
delivery. As stated by the court 
in one case, “Whether a buyer 
is a wholesaler or not does not 
depend upon the quantity he 
buys. It is not the character of 
his buying but the character of 
his selling, which marks him as 
a wholesaler 

“By the same token, a man does 
not become a jobber merely by 
having the manufacturer call him 
a jobber; the classification of cus- 
tomers must be in good faith. All 
jobbers should be treated alike; all 
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9.00 
$76.50 
39.30 
$37.20 
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THESE SALES HELPS “ 


INCLUDED —NO COST 


Counter Display 
Houdaille Catalog 
Window Streamers 
Display Cards 
Window Decals 
Check Cards 

Wall Chart 


Use them, you'll sell Houdailles. 
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retailers should be treated alike. 
In an order just released by the 
Federal Trade Commission in the 
Ruberoid case, this significant lan- 
guage appears: 

“... ‘The record establishes price 
discriminations by respondent 
among purchasers who are in fact 
competing with one another in the 
resale of the products in question, 
and the particular terms used to 
describe the various purchasers are 
immaterial.’ 

“The fact that some services per- 
formed by jobbers are also per- 
formed by retailers does not con- 
vert a retailer into a jobber. As 
above suggested, the basic distinc- 
tion between the two is that job- 
bers sell to retailers whereas re- 
tailers sell to consumers. 

“The jobber thus is an interme- 
diary buyer who stands between the 
manufacturer and the retailer, pur- 
chasing for his own account and 
reselling at his own risk. Thus, a 
true jobber never competes with a 
true retailer, because their sales 
fields are entirely different. 

“In the automotive aftermarket 
field, as in others, there are 
mixed operations which are not 
easily catalogued. For example, 
there are jobbers who sell to sub- 
jobbers as well as to retailers, 
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WHO's GONNA UNLOAD IT?—A total of 238 oil drums are stacked on this Chevrolet 


truck with 45-foot trailer. 
American Cooperage Co., Fort Worth, Tex. 


The big load is daily routine for the vehicle being operated by 


and the sub-jobbers in turn may |he should receive only a retailer's 
act as retailers by selling direct | discount. 


to consumers, 

“How should such mixed opera- 
tions be treated from the viewpoint 
of trade discounts? A complete the- 
oretical answer would be that for 


“Such a theoretical answer is not 
practical, however, in very many 
instances because the necessary 
bookkeeping might well outweigh 
the value of corresponding sales. 

“It might be more advisable for 


those goods sold to the jobber|tn. manufacturer to tell the job- 


which are to be resold to retailers, 
he should receive a jobber’s dis- 
count; for those goods sold to him 
for sale to the consuming public 
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HOUDAILLE* 


NO. 1 


SERVICE STATION 
ASSORTMENT 


Service stations everywhere are 
saying that the new Houdaille Service 
Station Assortment is just what they’ve been 
waiting for . .. the way to profitable shock absorber 
sales with minimum investment. 
All late Fords and Chevrolets. . 
Dodge, DeSoto and Chrysler models since 1938... 
can be serviced with the 12 Houdaille Direct-Action 
Shock Absorbers in this assortment. Dealer profit is 
almost 100%. And there’s equal profit on shocks for 
other cars. You order those Houdailles as you need 
them. 


. all Plymouth, 


The shock absorber season is here. It’s your 


opportunity to cash in with an investment of only 
$39.30. You need no special training... no special 
tools or equipment. You make around $12 an hour 
for the time involved. So don’t delay. Phone your 
Houdaille distributor or write today for Service 
Station Assortment #1. 


HOUDAILLE - HERSHEY CORPORATION 


HOUDE ENGINEERING DIVISION 


BUFFALO 11, NEW YORK 








ber-retailer that because of his 
hybrid operation he is making it 
difficult for the manufacturer to 
comply with the anti-discrimina- 
tion law and that he should so or- 
ganize himself as to avoid confu- 
sion. This has been done success- 
fully in other industries. 


“In one such case, a record was 
kept by the jobber of his sales at 
wholesale and of his sales at retail 
and discounts were adjusted at the 
end of each month on the basis of 
actual experience. 

“The case of the sub-jobber who 
Sells to retailers and also to con- 
sumers is somewhat different. In 
this latter situation the sub-jobber 
is not always a customer of the 
manufacturer but he is in compe- 
tition with other jobbers who are 
customers, as well as being in com- 
petition with other retailers who 
are customers of jobbers. 

“So long as the manufacturer is 
without knowledge as to discrimi- 
natory practices by sub-jobbers who 
do not buy directly from him or 
might not reasonably be expected 
to know about them, the manufac- 
turer has no problem. If he does 
know, or should reasonably be ex- 
pected to know, about such prac- 
tices, then he should act, 

“The safest way to act would 
be to stop selling to the source 
from which the sub-jobber buys, 
if that is ascertainable. It is real- 
ized, of course, that this is not 
always practicable. 

“Is there a path out of this di- 
lemma? 

“This is not designed to advise 
any course of action on the part 
of any member of MEMA nor is it 
designed to minimize the services 
rendered by any of the distribution 
factors listed. 

“It is appropriate to point out, 
however, that jobber buying groups, 
against whom the Federal Trade 
Commission is now in hot pursuit, 
will probably wither on the vine 
if they are unable to receive prefer- 
ential discounts. 

“It is also appropriate to state 
that the Robinson-Patman act most 
certainly does not require that 
price-differentials be granted, but 
permits sales to all customers at 
the same price.” 


Cincinnati Depot 


Planned by Ford 


DEARBORN.—A 12-acre site has 
been purchased in Cincinnati by 
Ford for the construction of a 
service parts depot, it is announced 
by Vice-President L. D. Crusoe. 

Approximately 350 Ford dealers 
in Kentucky and sections of Ohio, 
Indiana, Tennessee and West Vir- 
ginia will be served directly from 
the new depot. 

Construction on the one-story 
building will be under way within 
the next few weeks and will be 
completed this fall, according to 
Earl G. Ward, manager of Ford 
parts and accessories operations. 


Another Ft. Walton Dealer 


Fort Walton, Fla., which already 
has two automobile dealerships and 
two others being built, is going to 
have still another. Gerlach Motor 
Co., Crestview, Chevrolet dealer, 
plans to construct an outlet in this 
city in the near future. 
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Roads Wear Out 
At Speedy Pace 


By Tom Hewitt 
Staff Writer 


MERICA’s 3,000,000 miles of 

roads are wearing out faster 
than they are being replaced, while 
traffic is increasing. 

Last year about 20,000 miles of 
the 650,000 miles of federal-aid 
highways were 
built or rebuilt, 
according to the 


Builders Assn. 
But during the 
same period about 
40,000 miles “wore 
out,” which means 
they didn’t become impassable but 
they did deteriorate so mainte- 
nance costs became “excessive.” 

Trying to keep pace, $1,700,000,- 
000 was spent last year for new 
roads or completely rebuilding 
old ones, and it is expected that 
the figure will reach $2 billion 
this year, Patching of old roads 
and streets cost an extra $1,200,- 
000,000 last year, and that figure 
may well move forward again. 

It is a paradox to note that the 
roads are getting worse while more 


Gas-O-Line 





Traffic: Where you sit in your 
car and watch the pedestrians 
go by. 


money is » teen spent on them, but 
there are many reasons for it, says 
ARBA. 

From 20 to 30 years wear is ex- 
pected from roads. A building spree 
in the 1920’s is reflected now in 
heavy repair and_ replacements, 
especially since much work was 
postponed during the war. 

+ + . 
FROADS are getting far more 
punishment now. About 29,000,- 


Vt. Test Shows 


Driver Training 


Cuts Mishaps 


Less than 2 percent of the 209 
junior operators who passed driver- 
training courses and were granted 
licenses in Vermont were involved 
in accidents last year. 


In the report from State Motor 
Vehicle Commissioner H. Elmer 
Marsh, he said four were involved 
in accidents and none of the 209 
were convicted of any violation. 


For purposes of comparison, the 
motor vehicle department checked 
the record of 209 junior operators 
who did not take the course and 
received their licenses for the first 
time last year. Twenty-nine in this 
group were involved in accidents 
and 10 were convicted of violating 
motor vehicle laws. 

Marsh further noted that one 
junior operator who had not taken 
the course was involved in two 
accidents last year. 

Although the number of cases 
involved in the comparison is 
small, the department feels that 
the results obtained are excellent 
evidence that the driver training 
courses are extremely valuable. 


Kentucky Plea 


Traffic Safety Assn. Asks 


For Contributions 


The Kentucky Traffic Safety 
Assn., Republic building, Louisville, 
a non-profit, non-political organiza- 
tion, has published a 14-page book- 
let describing how accidents are 
costly to everyone and asking for 
contributions to continue mishap- 
reducing work. 

Its “action-program,” designed to 
help traffic engineers plan road 
corrections, promote driver training 
in schools and to carry out a public 
information program, must have 
$50,000 a year to operate—which 
amounts to less than two cents per 
person in the state. 

“Kentucky can save $2,500,000 on 
a $50,000 investment the first year,” 
said the publication. 

















000 cars were registered at the end 
of 1941; about 26,000,000 at the end 
of 1946, and over 35,000,000 at the 
close of last year. 

Truck registrations have likewise 
climbed. Trucks numbered 4,800,000 
at the close of 1941; 5,400,000 at the 
end of 1946, and 7,500,000 by the 
turn of last year. 

Construction costs have also 


American Road| risen. The government’s index of 


building charges rose from 81.8 
in 1941 to 165.3 in late 1948. Com- 


petition dropped the figure to 
148.7 in 1949’s latter half, 

Alarmed at the high cost of 
building, the U. S. Bureau of Pub- 
lic Roads said “maintenance will 
soon be consuming the greater part 
of all highway revenue.” 

7 * . 


Jan. Road Deaths in Calif. 
Fall to 16-Year Low 


California’s state highway patrol 
has revealed that the state’s traffic 
death toll in January was the low- 
est for the first month of any year 
in the last 16 years. 

The dead were listed at 188, 
which is tentative, since others 
may succumb later to injuries in- 
curred in the month. The number 
is a reduction of 24 percent from 
the toll the same month in 1949 
and is the first January since 1933 


TR 
New Trico Motors 


when the fatalities were less than 
190. 
+ . . 
Expansion Strips 

Kansas’ superintendent of pub- 
lic instruction, A. F. Throckmor- 
|ton, has recommended that all 
state high schools include a course 
in driver training. . . . “How to 
|Stay Out of Trouble in Traffic 
| Court by Being Polite Behind the 
Wheel of Your Car” is the title 
of a booklet which is required 
reading for violators coming into 
Detroit’s traffic court. For 
driving 3 to 12 years without an 
accident, 581 commercial vehicle 
drivers in South Bend and Misha- 
waka, Ind., have been honored. 

A plan has been submitted to 
Edmonton, Alberta, to build a 
$25,000,000 four -block-square 
shopping square with two-thirds 
of the area for parks and car- 
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parking space. ... South Dakota 
has scheduled 348 miles of new 
highway improvement on _ the 
primary road system for the fis- 
cal year starting July 1. 

A Madison (Wis.) gasoline deal- 
er, A. J. Fiore, proposes to build 
an 1l-story 1,500-car parking ga- 
rage at a cost of $1,000,000, pro- 
viding the city will give him tax 
exemptions until loans on the proj- 
ect are paid. . . Of the nearly 
4,000 North Carolina drivers in- 
volved in accidents in February, 
57 percent were violating a law 
when the mishap occurred. 

* * * 


*‘Here’s Your Ticket’ 


Police in Chillicothe, Mo., are 
surprising traffic violators by hand- 
ing them free passes to a safety 
motion picture feature instead of 
tickets to police court. 





.-- they fit millions of cars 
dating back to 1932 


To enable dealers everywhere to service the tens of millions of 
Trico-equipped cars now approaching “old age,”’ Trico has developed these two 
new Universal-Interchangeable Windshield Wiper Motors. 
With them...plus a kit of assorted shafts and drive levers...you can match over 
500 Motor models dating back to 1932, all originally built by Trico. 
Trico Wholesalers carry complete stocks of replacement Linkages, Blades and Arms 
and will also continue to supply replacement Motors in original equipment styles. 
Ask your Wholesaler to show you the Universal-Interchangeable initial stock assortment. 





TRICO PRODUCTS CORPORATION, BUFFALO 3, N. Y. 


WINDSHIELD WIPERS 


Copyright 1949, Trico Products Corporation, Buffalo, N. Y. 











Appointment of Dennis A. Kuhn 
as parts and accessories manager 
for the eastern 
region of Lincoln- 
Mercury has been 
announced by 
Joseph G. Lewis, 
regional sales 
manager, 

Kuhn was pre- 
viously parts and 
accessories man- 
ager for the di- 
vision’s New York 
sales district and 
prior to joining 





D. A. Kuhn 
the New York staff served in the 
same capacity in Dearborn. He has 
been with Ford 18 years. 


* * * 


Shafer Chosen President 


Of Imperial Brass 

Frederick C. Shafer, for the past 
12 years vice-president of Imperial 
Brass Mfg. Co. Chicago, and 
associated with the company for 
the past 24 years, has been elected 
president and chairman of the 
board of the company, C. H. Ben- 





son, sales manager of automotive- 
|industrial-refrigeration distributor 
sales, has been named vice-presi- 


dent. 
* * 


NYU Honors Biggers 


John D. Biggers, president of 
Libbey-Owens-Ford Glass Co., will 
receive the degree of doctor of com- 
mercial science from New York 
university at a special convocation 
Apr. 10 and 11 at the Waldorf-As- 
toria hotel. The occasion will be 
the 50th anniversary of NYU’s 
school of accounts, commerce and 
finance. 

* + + 


Somervell Succeeds Williams 
As Koppers Chairman 


Gen. Brehon Somervell, presi- 
dent of Koppers Co., Inc., has 
been named chairman of the com- 
pany’s board of directors. He 
succeeds retiring chairman J. P. 
Williams jr. 

W. F. Munnikhuysen, who has 
been vice-president and general 





manager of Koppers’ wood pre- 
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serving division, was made execu- 
tive vice-president of the com- 


| pany. Munnikhuysen and Joseph 


Becker, general manager of en- 
gineering and construction, were 
named to the board of directors. 


* * * 


Cropp Moves Up 


Appointment of James J. Cropp 
as office and credit manager of 
Pennsylvania Rubber Co.’s central 
division is announced by J. J. 
Goldie, director of administration. 
Cropp, who will headquarter in Chi- 
cago, has been associated with Gen- 
eral Tire & Rubber Co. since 1944. 


Pennsylvania Rubber is a subsidi- | 
lary of General. 


* 7 * 
Embry Elected 
Norris W. Embry, president of 
General Box Co., Chicago, was 


elected president of the Wirebound 
Box Manufacturers Assn. at its 
annual meeting. He succeeds Ram- 
sey Simmons, of Elberta Crate and 
Box Co., Bainbridge, Ga. 


+ + * 


Colleagues Fete Groves 


|On 38th Year with Ford 


Thirty-eight years of service 
with Ford Motor Co. were com- 
pleted March 4 by Ira B. Groves, 





| 
| 
| 


Inc. (Oldsmobile), Columbus, O., recentiy 
| to visit the Oldsmobile factory. Here the 
engine on an Oldsmobile chassis on a final 
to right): E. J. Bulkley, sales manager 





BOB WHITE'S SALESMEN VISIT OLDS PLANT—A. E. White, president of Bob White 


took his entire sales organization to Lansing 
group is watching installation of the Rocket 
assembly line. Members of the firm are (left 


Ralph Hansberger, Frank L. Bauer, R. S. Williams 


Howard Cathers, William J. Pearson, A. E. White John H. Holliday and William Ciauer 


southwestern regional sales man- 
ager for Ford division at Kansas 
City. 
* 7 * 
| DuPont Names Carpenter 


'To Head New Film Dept. 

| E. I. duPont de Nemours & Co. 
|has announced creation of a de- 
| partment to be responsible for re- 
|search, production and sales for 


‘all products currently handled by 








D/ coverage at a single cost 





THE BIGGEST COVERAGE OF THE FAMILIES WITH THE BIGGEST BUYING POWER 


79.1% of Baltimore's city zone families are in the dominant 





middle income groups. The NEWS POST offers a perfect 


| 


| (O.) 


parallel to this tremendous buying power with 80% of its 


circulation going to the same localities. The NEWS POST 





zone* families at a single cost. 


gives you the biggest coverage (57%) of all Baltimore's city 


Baltimore News-Post 


First in Circulation... First in Coverage in the 6th Largest City 


A HEARST NEWSPAPER—Represented Nationally by Hearst Advertising Service 


| 


(Total net paid 226,538.) 





Offices in principal cities: Philadelphia * Baltimore * Boston * Chicago * Detroit 


los Angeles * New York * Pittsburgh * San Francisco * Seattle * Fort Lauderdale, Fla. 


*ABC City Zone based upon Bureau of Census 1947 surveys for Metropolitan Districts. 


the Cellophane division of the com- 
pany’s rayon department. 

The new organization, to be 
known as the film department, will 
have as its general manager Don- 
ald F. Carpenter, former chairman 
of the National Munitions Board 
and duPont employe since 1922. 


Ferguson Board Reelected; 


5 Vice-Presidents Picked 


| Five new vice-presidents were 
elected at the regular annual mect- 
ing of Harry Ferguson, Inc., and 
|the board of directors was unani- 
;mously reelected. The present of- 
ficers were also reelected to serve 
for another year. 

The new vice-presidents are: 
Charles F. Herrmeyer, finance and 
accounting; Herman G. Klemm, en- 
gineering; Niles H. Lou, tractor 
|plant; Robert G. Surridge, legal, 
jand Albert F. Thornbrough, pro- 
| curement. 





* * * 


Carroll Heads Texas Branch 


For Motors Insurance Corp. 
Chariton H. Carroll has been ap- 
pointed manager of the San An- 
tonio (Tex.) branch of Motors 
| Insurance Corp. 
. * * 


\2 Dallas Firms Merge; 


|\Now Harvey-Merrithew 

John D. Harvey Co. and Harry 
|Merrithew Sales Co., both of Dal- 
|las, have consolidated under the 
jname of MHarvey-Merrithew Co., 
|Ltd., 2717 Commerce St. 


* * * 


Ferguson Ups Kimball 
William Kimball has been named 
supervisor of tractor and imple- 
ment distribution in the U. S. and 
Canada for Harry Ferguson, Inc., 
of Detroit, according to Philip C. 
Page, director of distribution. 
* + ~ 
|'Forman Elected President 
‘Of B & J Auto Spring 
At a meeting of the board of di- 
rectors of the B & J Auto Spring 
Co., Inc., it was announced that 
H. N. Forman has been elected to 
the presidency of the company. 
* - * 
Reynolds Metals Names 
'2 Sales Division Heads 
David P. Reynolds, vice-president 





}and manager of Reynolds Metals’ 


|General Sales division, has an- 
nounced two appointments in the 


j}company’s Aluminum division. 
| KF. F. Tiffany, formerly district 


|manager of the company’s Dayton 
office, has taken over the 
duties of division manager in 
Pittsburgh. T. D. Lewis is now di- 
vision manager in the Atlanta of- 
fice, after having served for some 
time as sales representative in 


San Francisco. 
. + ” 


Studebaker Names Two 


Appointment of J. M. MacArthar 
to Philadelphia and T. B. Beaman 
to St. Louis regional service rep- 
resentative posts has been an- 
nounced by Roy B. Bender, general 
service manager of Studebaker. 

* + oe 
Timken Promotes Four 


At Columbus (O.) Plant 


Four promotions at its Columbus 
(O.) plant, made through creation 
of a new post, are announced by 
Timken Roller Bearing Co., Canton, 


| Ohio, 


Edward G. Meyers, general sup- 
erintendent, was advanced to the 
new position of master mechanic; 
Charles A. Russell, assistant gen- 
eral superintendent, was named 
general _ superintendent; Paul 

(Continued on Page 39, Col, 1) 
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Auto Personnel 


(Continued from Page 38) 


D. Roarty, who had been man- 
ager of the San Francisco d:s- 
trict, which is now consolidated 
with the Los Angeles district 
where C. H. Kanavel is manager. 
E. C. Shingleton has been trans- 





Shuler, assistant director of labor | 
relations, was promoted to assistant | 
general superintendent, and Ed-| 
ward F. Lannigan, a trainee, was | 
made assistant director of labor | 
relations. 


| 
SO | ferred from the Akron offices to 
Cappi Named Vice-President | the Milwaukee district as sales 
i : presentative. 
At Electric Auto-Lite pe . 7 


Election of Joseph A. Cappi as 
vice-president of Electric Auto- 
Lite Company is announced. 

Cappi, who has been an em- 
ploye of the company and prede- 
cessor organizations since 1925, 
will serve as production vice- 
president. 


K-F Appoints Speer 


Assistant Treasurer 

Gareth W. Speer, New York 
financial and investment executive, 
has been appointed assistant treas- 
urer of Kaiser-Frazer. He was for- 
merly with Fairchild Engine and 
Airplane Corp. 


* * + 


Ingersoll Ups Baker age 
R. C. Ingersoll, president of In- 18 
gersoll Steel division, Borg-Warner Salt Lake Post Given 
Corp., announces appointment of | Holbrook by Federal 
% M. Baker as chief engineer of i 
, ppointment of Keith Holbrook 
the ae a a works. as factory sales representative for 
Baker succeeds % reeman,| federal Motor Truck Co. in the 


who has —— oe | Salt Lake City region is announced 


Prest-O-Lite Names 
Four to Sales Staff 


Appointment of four new sales 
representatives for Prest - O - Lite 
Battery Co. is announced by A, A. 
Feldman, sales manager. 

Daniel S. Shipley has been named | 
district representative in the Phila- 
delphia area. The New Orleans) 
district has been taken over by 
Emile Holzenthal. The Portland, 
Ore., district has been assigned to) 
Harold T. Cram. Anthony V. Turek | 
has been named district representa- | 
tive for the Rocky Mountain region. | 

+ . . | 


Haywood, Oyer Promoted 


By Nu-Car Carriers 


L. J. Lishon jr., president of Nu- 
Car Carriers, Inc., announced the 
following appointments recently: | 
James B. Haywood, terminal man- 
ager, Norfolk, Va., has been ap- 
pointed to head the operations de- 
partment of the entire company 
with headquarters at the main 
office in Chester, Pa. | 

Earl A, Oyer, formerly assistant | 
to Haywood, has been appointed 
Norfolk terminal manager. 

> * > 


Brown Wins High Award 


Robert H. Brown, chief of chem- 
ical metallurgy at Alcoa’s research 
laboratories in New Kensington, 
Pa., has been chosen by the Na- 
tional Assn. of Corrosion Engi- 
neers to receive the Whitney 
Award for 1950 “in recognition of 
his outstanding contributions to the 
science of corrosion.” 

> . . 


Windsor Completes 25 Years 
With Sherwin-Williams 


Twenty-five years of service with 





No. 882 


Sherwin-Williams Co. have been | 2 tons 
completed by E. W. Windsor, gen-| 
eral manager of the company’s | capectty 
automotive sales. 

- woe No. 884 
Waskin Leaves Chrysler 4 tons 
To Join Avis Rent-a-Car capacity 





Richard Waskin, formerly on the 
sales promotion staff at Chrysler, 
has been appointed vice-president 
of sales for the Avis Rent-A-Car} 
System, Warren Avis, president, 
announces, 


+ * * 


Perfect Circle Makes 


Strahota District Chief 
Appointment of Charles L. 
Strahota as Perfect Circle’s man- | 
ufacturers’ service sales Manager | 
in the Chicago-Cincinnati areas 

was made recently. 
* * * 


Goodrich Shuffles Four 


In Auto, Aviation Sales 

Several appointments in the 
staff of the Automotive, Avia- 
tion and Government division of 
B. F. Goodrich Co. are announced 
by G. E. Brunner, division gen- 
eral manager. 

R. E. Montgomery, who had 
been manager of the Cleveland 
district for four years, is named 
manager of original equipment 
sales on off-the-road, heavy-duty 
truck and all types of industrial 
tires, 

Succeeding Montgomery as | 
Cleveland district manager is J. | 


és 




















REPS OF FORD'S WESTERN REGION MEET—Representatives from each of the five districts 
in Ford's western region attended the dealers’ service managers council recently in San 
Francisco. H. M. Stratton, regional service department manager, presided at the meetings, 
attended by Arthur S. Hatch, western regional sales manager, and W. J. Cooper, assistant. 


John Lusk, Oregon City, Ore., and J. J. Sullivan, Berkeley, Calif., were elected to attend 
the National Dealers’ Service Managers Council in Dearborn. Left to right: Nate Kromling, 
Portland, Ore.; Charles Edgington, Salt Lake City; Sullivan; George on ge | Cheyenne, 
Wyo.; R. L. Stephenson, regional recorder; Ron Trumbo, Long Beach, Calif.; Stratton; 
Cooper; Lusk; Hatch; Harold Connor, Whittier, Calif.; V. G. Podesta, San Francisco; Emory 
Bros, Boise, Ida., and Frank Allen, Aurora, Colo. 


by Carl Loud, Federal’s general | Nevada, northwest Wyoming and 
sales manager. lower Idaho. 
Holbrook, who brings almost a * * &* 


quarter-century in sales work to his Ekblom Replaces Mallon 
new post, will supervise factory 2 - 
White Motor Co., Cleveland, an- 


sales programs and dealer relations 
for the company in Utah, Arizona, | nounces the election of John O. Ek- 
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blom of New York to its board of 
directors. He succeeds H. N. Mal- 


lon, resigned. 
* * * 


Plant Heads Appointed 


By American Brakeblok 


Donald K. Rennie has been ap- 
pointed works manager of Amer- 
ican Brakeblok division of Amer- 
ican Brake Shoe Co., and James 
W. Green jr. has been appointed 
superintendent of Brakeblok’s Win- 
chester (Va.) plant, the company 
announces. 

” cd * 


Ford Promotes Raviolo 


To New Engineering Post 
Victor G. Raviolo has been ap- 
pointed engine engineering assis- 
tant to Earle S. MacPherson, chief 
engineer, it is announced by Har- 
old T. Youngren, engineering vice- 
president, Ford Motor Co. 


* * * 


API Promotes Mader 


Promotion of Joseph H. Mader 
|to assistant director of department 
of information of the American 
Petroleum Institute is announced 
|by H. B. Miller, director of the de- 
partment. 








THE NEW 





NEW PERFORMANCE... NEW EASE OF OPERATION...LONGER, MORE TROUBLE-FREE LIFE 
Cmnertcad geedlete hyduulie sewice fucks 


DELUXE 


yalher olen 


FEATURING THE 
REVOLUTIONARY NEW... 


Tolerance .0015” precision 
ground reciprocating parts. 
Wear from reciprocating parts 
reduced to minimum through 
centerless grinding to a toler- 
ance of .0015”—further assur- 
ance of long, safe, trouble-free 
service. 


New “1.S.D.” power cylinder. 
Greater wear resistance and 
a more positive seal between 
cylinder wall and cup leather 
means longer jack life... 
smoother, trouble-free opera- 
tion. 


New filtered “Hydra-matic” 
relief valve. A far reaching 
development modern hydraulic 
jack construction, this new valve 
eliminates cup washer scoring— 
one of the most frequent causes 
of jack failure. 


New self-centering finger tip 
control. Ingenious control mech- 
anism prevents valve seat 
wear and eccentric binding. It's 
leak-proof and trouble-free, 
provides more accurate control 
of lowering. 


WALKER MANUFACTURING CO. OF WISCONSIN - RACINE, WISCONSIN + Also Makers of Walker Silencers, Lifts, O% Fillers 
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Brother, I’m in! 
So’s every other Nash Dealer in America! 
In a few days, we’re going to bust the motoring world wide open— 





with the hottest new-model news of a generation! 
Sure, you’ve heard about it—but until you’ve feasted your own two 
eyes on this new Nash Airflyte, it’s just talk! 
But me—I’ve seen it! Sat in it! DRIVEN IT! And mister, there just 
aren’t words to describe this high-styled honey! 


| Sure, I could try to describe it. Like this: 
"Something absolutely new!” (But that doesn’t tell why this car is 


more exciting than any sedan—safer than any convertible—with a 
dash and a dare that takes your breath away!) 


“Two cars in one!” (But you’ve got to see how the touch of a button 
works magic—transforms a sleek sedan into a high-spirited convert- 
ible—the first really sensible, rattle-proof convertible!) 


"Jam-packed with power!” (Just another claim—’til you get your hands 
on the wheel, aim her at the open road and find out what “‘perform- 


| ance”’ really means!) 

“Amazing economy!” (That’s right—up to 30 thrill-packed miles to 
the gallon, at average highway speed—but you can’t appreciate that 
fully til you see for yourself that this is a real five-passenger family 





car!) 


“Lowest-priced five-passenger convertible on the market!” (Yes, sir— 
but you don’t get the full wallop of that ‘til you see that it’s custom- 
built, and the price includes the Weather Eye, radio, direction signals, 


electric clock—about $300 worth of “extras” as standard equipment! 


See! Words can’t tell this story. So if you love a convertible, if you 
ove a beautiful automobile—if you aren’t allergic to crowds—drop 
round my showroom and see this new Airflyte. The lid comes 
ff April 14th—and you’ll know then why I’m missing two buttons 
my vest! (You'd be chesty, too, with a line like I’ve got!) 
THE AMBASSADOR - THE STATESMAN 
Great Cars Since 1902 
Nosh Motors, Division Nash-Kelvinator Corp., Detroit 32, Michigan 


THERE’S MUCH OF TOMORROW IN ALL NASH DOES TODAY 
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Backshop 


--+ by Jack Weed 





te -OVERLAND staged 
March 30 what is said to have 
been the second largest dealer 
driveaway in the history of the au- 
tomotive industry. However, part 
of the “push out” from the Toledo 
factory took place at about the 
time that the factory let out (traf- 
fic cops on all arteries from the 
plant must have had their hands 
full), and I doubt if many outside 
the dealer organization and the fac- 
tory officials knew that it was tak- 
ing place. 

I was there, too, Charlie—and 
didn’t realize that over 2,000 deal- 
ers, who had come in for a 
conference, were driving at least 
2,000 new vehicles home—to every 
corner of the United States—until 
the event was over. 


Those dealers were going home 
in a happier frame of mind than 
when they came to the plant. They 
had been made a present of an 
addition to their dealer discount. 
They now get 24 percent across the 
board, which puts them in a better 
trading position now that competi- 
tive days are here again. And re- 
gardless of the fact the line of 
vehicles which they sell is in sort 
of a class by itself, they do have 
competition. 

* * * 

Guarding Nickels 

ALKING to a dealer from Ozone 

Park—a neighboring section to 
Brooklyn, by the way—out near the 
new Idlewild airport, I learned that 
dealers in communities such as his 
live mainly off station wagon sales 
to workmen who put economy of 
operation at the top of their list of 
qualifications for their personal 
transportation. 

This dealer claimed that most of 
his sales were to men who work 
with their hands and must guard 
the nickels and dimes—and that the 
Willys station wagon fills their bill 
as it not only gives them transpor- 
tation for all days in the week but 
enables them to take other passen- 
gers with them to work, which 
reduces their cost of getting to the 
job and back. 


He has to take cars in on trade 
for the station wagons he sells, in 
most cases, and thus has the 
same used-car problems and cén- 


Chevrolet Briefs 
All Its Dealers 
On U.C. Dressup 


DETROIT.—Taking another step 
to standardize and modernize 
dealer used-car merchandising, 
Chevrolet has dispatched eight 
crews into the field with a recom- 
mended procedure for the recondi- 
tioning of used cars. 

By mid-May the crews will have 
covered all major centers and 
reached virtually every dealer in 
the U. S. Special exhibits demon- 
strating newly developed tools and 
equipment comprise five tons of 
properties being moved from city 
to city by each crew. 

The reconditioning clinics are re- 
ported to be the latest outgrowth 
of a two-year study which had its 
first expression in Chevrolet’s “OK” 
plan for lot layout and display. 

Resultant procedures take full ad- 
vantage of mechanical processes 
perfected during and since the war 
to rebuild mileage into vehicles, 
according to E. L. Harrig, service 
manager, and W. R. Peel, used-car 
manager. 









ditioning problems of any other 
car dealer. 





Maybe it is watching the opera- 
tion of dealers like this one that 
keeps Willys’ Barney Roos so sold 
on the fact that this country is 
ripe for a small, really economical 
car that will provide transportation 
at the lowest possible cost per mile, 
and with the least possible amount 
of gasoline consumption. Barney 
has had this idea for a long time— 
he originally expressed it in the 
Studebaker Champion, which he 
helped design, and in the Americar 
which was his first “drawing board” 
creation after going to Willys-Over- 
land. This same idea guides his 
thinking in the design of the new 
car that Willys has promised the 
dealer organization by Jan. 1, 1951. 

oa * * 


Won’t Be Long 
At THE present time Willys has 

86 distributors and 2,350 dealers. 
Lyman Slack, the new Willys V. P. 
of Distribution, and formerly “sales 
pusher” of Packard, says he intends 
to go along with the distributor 
idea of merchandising. He will, 
however, endeavor to strengthen 
the dealer organization wherever it 
is needed to do the job that the 
present management is cutting out 
for itself. 

A complete reorganization of 
the parts department is still in 
the process of taking place and 
when this is completed it is 
hoped, says Slack, that no dealer 





or other source needing parts for 
civilian Jeeps or other Willys 
vehicles will have to wait to have 
their orders filled. They realize 
that they have been losing con- 
siderable extremely profitable 
business because the parts divi- 
sion was not properly shaped up 
to take care of demand. 


Willys is now able to supply most 
parts for the military Jeep, as well 
as for all vehicles made by Willys 
on order, and it won’t be long be- 
fore back orders will be a thing 
of the past, they hope. 

Willys put on a nice show at 
this dealer and distributor deal. 
They had the boys in from the 
field, they fed ’em and told ’em 
what to expect and got them on 
their way home without too much 
confusion—and still had time to 
have a press interview with Ward 
Canaday, Roos and Slack on deck, 
all on the same day. And in line 
with building morale and giving 
their dealers a spirit of confidence, 
neither Slack nor Roos “pulled their 
punches” in talking to the dealers 
or the press. They laid their cards 
face up on the table and let all 

(Continued on Page 52, Col, 1) 


NATIONAL Safety Month, which 
/ will be observed all through 
May, provides a golden opportunity 
for dealers to build up labor and 
parts sales and cement customer 
goodwill for the future. 

It also will give dealers an op- 
portunity to rectify a serious 
merchandising condition, 
which finds many new-car buy- 
ers going to some other shop for 
service. 

Statistics on last year’s safety 
month, sketchy as they are, point 
up the fact that there is a great 


one | 





amount of service work in every 





Check Indicates Dealer Neglect .. . 





Accent Owner Followu 


ANY dealers who are bemoan- | from 1947 owners ran 60 percent in 
ing the loss in service revenue |the large cities to 52 percent aver- 


during the past year or two can 
find a large part of the answer 
right in their own service followup 
files. 


A recent check of several Ohio 
dealers found 59 percent of 1946 
new-car buyers missing from the 
selling dealers’ records, Fifty-two 
percent of the 1947 new-car cus- 
tomers were lost and 23 percent 
of all 1948 buyers were not listed 
in the records, Half of the dealers 
checked had even lost some 1949 
customers from their files. 

This means that cars which are 
old enough to need repairs and 
new parts are lost to the dealers. 


It means that dealers who are com- | 


plaining about declining service 
revenue are letting the type of 
automobile that produces the high- 
est repair shop volume get away 
from them. 
* of 

T ALSO means that even now, in 

a highly competitive market, far 
too many dealers are entirely over- 
looking the high sales potential 
that exists in a following of satis- 


fied and happy service customers. | 


Another amazing thing that 
this check showed was that one 
dealer, who received a zone cita- 
tion for his high contact percent 
on service checks of new-car 
buyers, had an above average 
customer loss. 

According to the factory, he had 
an 85 percent contact record but 
neither factory nor dealer noted 
the fact that many of the contacts 
had been repeat calls by customers 
in the warranty period. One cus- 
tomer had a service order written 
on his car seven times in a month. 

* * * 
= record of dealers in large 
cities on loss of new-car buyers 
from all files was generally higher 
than the loss by the average dealer 
—76 percent to 59 percent in the 
1946 owners class, for instance. Loss 





age and for 1948 owners, 26 percent 
in the large cities to 23 percent 
average for all in the four-year 
period. 

Part of this could be expected, 
of course, as city dealers sell to 
more shoppers living outside their 
normal service area and people in 
the cities are more inclined to 
move, with the dealer not being 
able to find the new address. 
One dealer, with what might be 

called a good service department, 


|sold 851 new customers during the 


four-year period but lost 370 or 43.5 
percent of them from his records. 
Fifty-one of the remaining 581 
owners were still in the warranty 


period at the time of the survey, | 


leaving the dealer 530 names in the 
file or 62 percent of his owners. 
+ + * 

F THE remainder, 30 or 25 per- 

cent, had not been in the service 
station for six months; i 
percent had been in but twice in 
10 months and 89 or practically 17 
percent had been back but four 
times during the past year. 

Thus, out of the 851 owners to 


| whom this dealer had sold new 
| cars during the four “lush” years, 


he had been able to hold but 272 
or 32 percent as active service 
customers. 

Yet this dealer was awarded an 
“Oscar” by his zone manager for 
doing an outstanding job of con- 
tact through his service department 
with his new-car owners. 

This dealer sold a car in what is 
still called a “hot” line and his car 
has a very low factory warranty 
replacement parts rate. The dealer 
was not then—nor is he yet—in 
what might be called a highly com- 
petitive situation. 

+ * * 
| =ts take the case of another 
large city dealer. He sold 1,249 
cars during the four-year period. 
During this period he lost from his 


Record on Defects 


Experience emanating from Virginia’s inspection law shows that 
defective cars are more likely to turn up in the spring than in the 
fall. 

Generally, however, it would appear May is an ideal period for a 
national safety month. Following are statistics on spring and fall 
inspections in Virginia: 


1947 

w+. 29.25% 
. 64.13 
30.34 
9.61 
3.60 
17.32 
2.73 
4.81 
4.24 
7.26 
3.08 
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locality waiting for some dealer's 
shop to do. 

Car and truck owners simply 
need to be made mindful enough 
to visit some service department 


to get it done. 
+ A a 


| (pRSER VERS point out that the 


Inter-Industry Highway Safety 


Committee, the National Safety 
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Fall 
1949 


17.34% 
23.63 
15.17 


Fall 
1948 
21.14% 
35.33 
21.29 
5.77 
2.21 
9.93 
1.39 
1.26 
1.64 
4.10 
1.23 
3.15 


Spring 
1949 
20.27% 
24.56 
16.21 
5.89 
1.84 
6.10 
1.10 
1.18 
1.47 
3.29 
Lae 
3.94 


Spring 
1948 
34.65% 

60.28 
17.15 

6.20 
2.93 
12.74 
1.37 





Safety Month Provides Opportunity for Dealers 


Council, other groups and the fac- 
tories are doing all in their power 
to make next month a profitable 
one for franchised dealers. 

But, they add, dealers will also 
have to play a big part to reap 
the rewards which such a national 
program represents. 

Service experts say no individ- 
ual dealer can expect to increase 
parts and service sales during 
the month unless he, himself, 
gets wholeheartedly behind the 
program. All dealer associations 
have likewise been urged to get 
behind the movement. 


39 or 7.3) 


|records 393 owners or as many as 
|}he sold new in 1949. This repre- 
sented a net loss of 38 percent of 
all of his customers whose cars 
were out of the warranty period. 


This dealer must have given fair 
service, as 69 of his 393 sales in 
1949 were to owners of '46, ’47 and 
48 cars, 

Yet when his service customer 
list is analyzed, it is found that 
236 owners out of the 629 new 
car owners still remaining in the 
service department file and out of 
warranty, some 227 or 38 percent 
have not been in the shop for six 
months or more. 

Sixteen percent of the 1947 own- 
ers were in the shop but twice in 
10 months; 28 percent of the 1948 
owners have been in but four times 
during the past year and 16 per- 
cent of this year’s owners were in 
| three or more times during the past 
six months. 

The case of a dealer selling an 
independent make car in a medium 
sized city was really pathetic. This 
dealer had lost 80 percent of his 
1946 owners from the file, 44 per- 
cent of his '47 owners, 28 percent 
of his 48 owners and 12 percent of 
his 1949 owners had not been in his 
shop for over 60 days. 

Eight percent of his 1946 owners 

|had not been in for six months, 12 
| percent of his 1947 owners had not 
been in for at least nine months 
jand 20 percent of his 1948 owners 
j}had not been in for six months. 
| Despite this 12 percent of his 1948 
;}owners had purchased 1949 cars. 
| Owners of a certain make auto- 
| mobile naturally gravitate to a 
dealer selling that make car for 
| servies. So, while the survey did 
not list it, each dealer was getting 
business from people in the area 
who had not bought their cars 
| from him. 
| But when the national average 
absorbtion of gross fixed expense 
of one popular make of car from 
service profits is only about 57 
percent today, it certainly be- 
hooves dealers to again get back 
into cultivating the service busi- 
ness of the owners of their car 
in their normal service zone of 
operation. 

And if all dealers have lost as 
high a percentage of their new car 
buyers from their service lists as 
this survey seems to indicate, it is 
high time that the dealer himself 
get into his service picture and 
analyze just how small a percent- 
age of the owners in his area his 
service shop is endeavoring to 
live on, 

Analysis of actual dealer records 
|reveals a challenging and signifi- 
jcant fact: that an appalling per- 
centage of the average dealer's in- 
active service customers are his 
own new-car owners, 

The dealer sells the new car and 
| creates the service customer in the 
first place. If the dealer keeps him 
as a service customer, in time he 

(Continued on Page 52, Col, 1) 








| National Safety Month has the 
|indorsement of most police authori- 
ties. However, dealers are urged to 
make certain that police chiefs in 
their area are awakened to the 
part they too must play in the 
drive for safety. 
* na + 
EALERS are also asked to pro- 
vide community authorities 
|with publicity material that will 
snap people out of their lethargy 
to the need of having their cars 
and trucks safety-checked regu- 
larly. 


(Continued on Page 50, Col. 1) 
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Warning 


On Brake Fluids 


NATIONAL Better Business 

Bureau bulletin reports “in- 
creasing concern” among automo- 
tive authorities over what it calls 
“the continuing presence on the 
market of brake fluids that are 
potentially unsafe.” 

The BBB bulletin warns deal- 
ers and users alike to beware 
of fluids that fail to meet SAE 
specifications. (An Automotive 
News’ story in its March 13 is- 
sue reported many brake fluids 
to be below standard), 

Urging manufacturers to label 
brake fluids as to whether they 
will meet minimum or heavy-duty 
standards, the bureau’ cautions 
that potentially unsafe fluids can 
lead to eventual brake failure— 
“often with tragic results.” 

It was pointed out that motor- 
ists have no way of selecting the 
proper fluid when many of them 
come in packaged containers which 

carry no reference at all as to 
specifications. 
* + . 





GOME observers have suggested 
that it would be well for fran- 
chised dealers to seek legislation 
banning the sale of below-standard 
fluids. 

The BBB bulletin on the subject | 
follows in part: 

“Brake failure due to fluids may | 
stem from one of several causes: | 
excessive seepage, swelling or de- | 
terioration of the rubber connec- | 
tions and parts (either from age 
or contamination by petroleum | 
oils), gumming, sludging, corro- 
sion, excessively high viscosity at 
low temperatures, or vapor lock at 
high temperatures. 

“Excessively high viscosity, the 
low temperature hazard, may | 
cause a car, when braked, to | 
swerve or skid badly. Vapor lock, 
often the result of using a low- 
boiling fluid at high tempera- 
tures or in excessive braking will 
cause a vapor pocket; in such a 
case the brake pedal can be 
pushed right down to the floor 
with no resulting brake action. 


“Because of the fact that every 


| 


Ad Council Likes | 
Results of Jobber | 


Promotion Drive | 


NEW CASTLE, Ind.—Automotive | 
Advertisers Council plans to pro- 
mote business for jobbers have | 
more than 1,000 jobbers enrolled 
and have won the support of sev- 
eral leading manufacturers, it is 
reported by Walter A. Kirkpatrick, 
chairman of AAC’s committee on 
industry-wide advertising. 

The five-month-old “Get It From 
Your Jobber” program has been 
presented to more than 8,000 job- 
bers and manufacturers in 26 as- 
sociation meetings and is scheduled 
for several more in coming months, 
according to Kirkpatrick. 

Speaking of the plan he said: 

“Besides use of the program's 
slogan and emblem by manufac- 
turers and enrolled jobbers in their 
advertisements and general mer- 
chandising, the program's basic 
principles are encouraging more 
manufacturers to expand their sup- | 
port of jobber sales promotion 
through product training clinics 
for independent garage operators 
and their mechanics. 

The council said its emblem has 
been accepted as the theme in all 
four 1950 automotive regional 
shows. | 

Information concerning the pro- 
gram can be secured from the AAC 
at 105 Jennings Bldg., New Castle. | 








Olds Deal Changes Hands 


Medlin Bros. Motor Co., Fort 
Scott, Kans., is now Freeman- 
Edmiston Motor Co. The Oldsmo- 
bile dealership has been purchased 
by Henry S. Freeman of Scott City 
and Charles H. Edmiston, Inde- 
pendence, Kans. Gerald Medlin, 
former owner, has moved to Lamar, 
Mo., where the Medlin brothers 
have purchased Ford car and trac- 
tor dealerships. 





motorist is entrusting his life, and 


the lives of others, to the proper | H 


se mm: 


GLAMORIZING A PARTS SECTION—A serpentine glass parts bar that enables attendants 
to wait on more customers simultaneously is one of the innovations of the new service | 
Chicago. The service station occupies an area of 100,000 | 

It was eauipped at a cost of more than $125,000, says the firm, and includes 
@ control tower and inter-communications network, dynamometer facilities and televis:on 


functioning of his brakes, car own- 
ers should choose a brake fluid 
designed to function safely under 
expected operating conditions. 
“As a guide to automotive manu- 
facturers and the public, the So- 
ciety of Automotive Engineers has | 
established specifications for mod- | 
erate and heavy-duty brake fluids. | 
The SAE moderate duty specifica- | 
tion is for normal passenger-car 





department of Studebaker Sales Co., 
square feet. 


| for waiting customers. 


brake fluid, they keep three points 


driving (where excessive braking in mind: 


is not required). The SAE heavy- 
duty specification is for high brake 
operating temperatures resulting 
from severe driving conditions, | 
such as mountains, fast stop and | 
go traffic, etc.” 

+ + + 


T= BUREAU recommended to | 
motorists that, 





















1, Select a product whose spec- 
ifications they know will meet 
weather and driving require- 
ments. One sure way of ascer- 
taining this is to look for refer- 


| ence to an SAE specification on 


the container, it was added. 


2. Be sure that the replacement | 
in replacing fluid will mix _ Properly with the and | sales every week, 


‘ 


ona limb | 


.. when we claim—and without reser- 
vation —that any car owner who con- 
sistently uses 100% pure Pennsylvania 
motor oil will use /ess off than before 
and will reduce engine wear and costly 
repair bills caused by inferior lubrication. 


This claim is based on a fact well known 
to every oil man and automotive engineer: 


The quality of the crude oil from the 
Pennsylvania Grade Region of the 
U.S. has never been equalled by any 
other oil field in the entire world. 


We'e not going out 


| rake fluid already in the car, In 
{eases of doubt have the old fluid 
| drained completely. 

| 3. See that care is used to avoid 
| contamination of brake fluid by oil 
or dirt from funnels or other 
equipment used in filling the mas- 
ver brake cylinder reservoirs. 


AUTOMOTIVE NEWS production and 
| registration figures tell the story of output 


‘Youre 


43 


Lalas Jobs 


Auto Mechanic Tops List 
Among Denver Boys 


DENVER.—Job counselors from 
35 local industries and professions 
held seminars for 845 boys from 
local high schools recently. 


The program was the fourth an- 
nual career day sponsored by Den- 
ver Boys, Inc., a nonprofit organ- 
ization managed by the boys work 
committee of the Denver Rotary 
club. 

The counselors held seminars in 
Cole junior high school for the 
| boys—all of whom had previously 
|chosen occupations in which they 


_| were interested. 


A survey of cards turned in 
showed more had selected a classi- 
fication of auto mechanic than any 
other. 

Of the 845 boys, 109 chose auto 
mechanic, 83 truck driver, 60 po- 
lice or detective, and 52 musician. 
Last year’s career day selections 
|had turned up 95 prospective air- 
plane pilots, but this year the num- 
ber fell to 34. 





Pa 


uit S Finest Oil 
ml 


/ 


TRY GENTLEMAN 


are you telling 
and selling? 


Advertisements like this will appear 
throughout 1950 in LIFE, SATURDAY 
EVENING POST, HOLIDAY, COUN- 










and PROGRES- 


SIVE FARMER, telling the story of 
Pennsylvania motor oil 90,000,000 times. 


Month after month this advertising will 


“talk” to your present customers and the 
hundreds of other motorists who could 
and should be your customers. It will 
keep on telling them why they should 


buy Pennsylvania oil. 


From this crude come the only motor 


oils, that, by law, are entitled to say in 
their advertising and on their containers: 
“Made from 100% Pennsylvania Grade 
Crude Oil” —the highest grade crude 
oil in the world. If you want to keep 
the power you bought ask for and insist 
on 100% pure Pennsylvania motor oil. 





For your protection, only oils mode from 100% Pure Pennsylvania Grode Crude 
which meet our rigid quality requirements ore entitled to carry this emblem, 
the registered bodge of source, quality and membership in ovr Association. 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 


Oil City, Pennsylvania 


people know you have 


same time. 


BUT THE REST IS UP TO YOU! You 
can’t sell the finest oil in the world unless 


it for sale. 


Here are two ways you can let them 
know and increase your oil sales at the 


1. Display your Pennsylvania oil prom- 


inently. 


2. Use displays or curb 


signs advertising 


your brand of 100% pure Pennsylvania 


motor oil. 





Convene’ 407 05k OF POMS T came Shame CORRE Om USEC! OR 
(enot ae mes mR 1 Peru gOreCL 


Oil City, Pennsylvania 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
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'|Case Histories of Cost Cuts... 


TWIN SHOWROOMS—Striking architecture of new Clancy-Hohman Pontiac sales and 


service headquarters at Laguna Beach, Calif., oe 
space for one Pontiac model to be displayed in each wing. The firm reports 


shape—with 


s two showrooms—built in a V-wing 


much public comment on the display value of its unusual building. Los Angeles Zone Man- 


ager 


Canada Imports, Exports 

OTTAWA.—Canadian imports of 
trucks and passenger cars in- 
creased to $3,731,000 during Jan- 
uary, compared with $2,557,000 a 


n M House and Paul Stone, assistant zone manager, were on hand for the opening. 


Bendix Brake Outlet 


BERKELEY, Calif.— Bendix- 
Westinghouse Automotive Air 
Brake Co., Elyria, O., has completed 
a building at 2000 Fifth St. here, 
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Watching Dealer Dollars 


Eprror’s Notre: With signposts 
indicating a need for tighter 
dealership operation in the fu- 
ture, Automotive News has asked 
its correspondents to look for 
stories of dealers who have cut 
needless expense without harm- 
ing, and often helping, the over- 
all operation. Below are some of 
the reports: 

N GRAND RAPIDS, Mich., Snov- 

er Sargeant, general manager of 
Universal Car & Service Co. (Ford), 
reports that his company has cut 
needless expense in its approach 
to advertising. 

This does not mean that the 
firm has cut down on advertis- 
ing. By careful internal surveys, 
the firm has channeled advertis- 
ing where it will do the most 
good. In essence, it’s better plan- 


up more business in that specific|into the thing as a group. This cuts 
department. down expense for us individually, 
partment when perhaps that very |" organization. — (Janet Logie). 
week it is hitting a new high? By 

the same token, if parts need boost- 
ing and lubrication is overworked, 
there is no point in spending ad- 
vertising dollars on that particular 
department at that time. 

“By keeping closer track of 
each department, you will know 
which department is earning its 
advertising dollar.” 

“Sargeant also pointed out that 
many demands for program adver- 
tising are nothing more than ask- 
ing for donations. His firm never 
cuts on what is essential in fur- 
thering goodwill, but dubious cases 
are referred to the secretary of 
our local dealer’s association. 










Houston Plan 


re IS a practice among Houston 
dealers, who are members of the 
Houston Automobile Dealers Assn., 
to appoint their manager, assistant 
manager and service Manager as 
a committee to go over each par- 
ticular department monthly. 

One particular dealer found he 
was losing money on his uphol- 
stery department. By letting an 
outsider do his upholstery work, 
he made a profit there and still 
kept his business intact. 

Another dealer found he was 
overloaded with help on a com- 
mission basis. The men were con- 


which contains approximately 20,- 
000 square feet of floor space for 
sales, service and warehousing of 
new parts, as well as production 
but car exports dropped to $858,000, | equipment for rebuilding air brake 
as against $2,602,000 last year. units. 


year ago, the Canadian government 
announces. Exports of trucks also 
increased to $1,552,000 in January, 
compared with $922,000 last year; 






At the following meeting, the 
tary brings up th demand 
“For instance,” Sargeant says, “if ine ‘Valeo i Froubted. . 


the lubrication department is only| “Tf” says Sergeant, “after dis- 
half full and men are not busy,|cussing the cause we as a body 
key your advertising to drumming /feel that it is worthwhile, we go 


tinually changing jobs. He put the 
most efficient men on a good sal- 
ary and discharged the others, 
with the result that he had a hap- 
pier, more efficient staff.—(R. Fe- 
noglio). 


* * * 










As illustrated in Saturday Evening Post advertising 


@ Boost your spring change-over volume and 
profits—the Brady way. Clean out the cooling 
system of every car you service. Car factories 
recommend complete removal of rust, scale 
and sludge every 5,000 miles or twice a year. 
Car owners welcome this trouble-preventive 
service, once you explain the need for it. 

The Brady way combines the cleansing power 
of specially-developed Brady chemicals with 
the pumping action of the patented Brady Cool- 
ing System Cleaning unit. The Brady way is 


YOU can get into this BIG-PROFIT 
business with a small amount 
down plus easy monthly payments 
for 15 months. Profits from first 
two jobs each month cover 


payments. 





Model CTW 













Best Days 


ROWN MOTOR SALES in Buf- 

falo also has been cutting down 
its overhead by more selective 
spending of advertising funds. 

Instead of regular daily ads 
on used cars and service, the 
agency has made a selection of 
certain days of the week which 
appear to have better pulling 
power, thus cutting down the 
number of ads it uses. 

“We are now getting better re- 
sponse from our ads,” a spokesman 
said, “than when we were running 
them every day and at the same 
time have reduced our advertising 


expense.”—(George E. Toles). 
+ * * 


Pa 
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Clean Up 


--- THIS SPRING! 


Clean Out 


THOSE WINTER-DIRTY 
COOLING SYSTEMS... 


the Brady way 


Lot vs. Showroom 


NE large automobile firm in 

Philadelphia has cut down 
overhead and kept business going 
full steam, This was accomplished 
by selling the lot on which used 
cars of the firm were merchan- 
dised. 

The dealership now sells its 
used cars from its conveniently 
located showroom, 

The dealer involved claims that 
a used-car lot is often an expen- 
sive item to maintain and that in 
some cases it is not necessary.— 
(Norman Shigon). 


Hutchison Heads 


Karvisor Sales 


OAK PARK, IIl.—D. A. Hutchi- 
son has been appointed general 
sales manager of Dieterich Prod- 
ucts Corp., manu- 
facturer here of 
windshield 
shades. 

According to 
the company, the 
appvuintment is 
part of an exten- 
sive sales pro- 
gram which in- 
cludes the build- 
ing of an effec- 
tive field organ- 
ization to work 
with automotive jobbers, introduc- 
tion of new products and a coor- 
dinated sales promotion and ad- 
vertising program. 


Irish Shop for Dollars 


SHANNON AIRPORT, LEire.— 
Following a suggestion of ECA Ad- 
ministrator Hoftman, an interna- 
tional shopping center will be 
opened here this spring for thou- 
sands of Americen tourists on 
trans-oceanic flighcs. 


the first, simple, effective, low-cost method for 
safely cleaning the entire cooling system with 
positive, predictable, guarantee-able results. 

Brady dealers clean anywhere from 10 to 
50 cars per month. Profits range from $4.00 
to $7.50 or more per job depending on locality 
and type of job. 

Join the thousands of wide-awake automo- 
tive service dealers, from coast to coast, now 
cleaning cooling systems the Brady way—thor- 
oughly, safely, and profitably. 





D. A. Hutchison 





Cows Win Conn. Fight 


For Right to Road 

HARTFORD, Conn.—In_ the 
“case of the pregnant cow,” the 
state supreme court has struck 
a blow for freedom for all of 
Connecticut’s bovines. 

The court declared that cows 
are entitled to use most Con- 
necticut highways. It overruled 
a lower court which had given 
damages to a motorist whose 
automobile was in collision with 
one of the critters at Madison 
nearly three years ago. 
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MOBILE DIAGNOSIS SCHOOL—Clayton a Co., El Monte, Calif., has opened the first 


of its four diagnosis and dynometer sessions. 
West Coast. The other three schools will soon 


e first touring school is now working on the | 


be in operation in other parts of the country. 


Each school consists of a passenger car dynamometer, training films, blackboards and other 


training aids in a one-ton panel truck. 


Mechanic School 
Put on Wheels 
By Clayton 


EL MONTE, Calif.— The first 
unit in the Clayton chassis dyna- 
mometer operators’ school is oper- 
ating on the West Coast, while 
three more of the mobile training 
units are being readied for service 
in the midwest, according to J. A. 
Cortright, general sales manager 
of Clayton Mfg. Co. 

Seventeen evening meetings for 
dealers and two five-day schools 
were conducted by the unit during | 
its Los Angeles stand in March. 
The school moved to the San Fran- 
cisco area for April and will reach 
Portland and Seattle in May and 
June. Schedules for the three east- | 
ern schools are to be announced 
soon. | 
Under Clayton’s program of | 
“bringing the school to the me- | 
chanic,” mobile units will move 
throughout the U. S. putting on 
evening demonstrations for car 
dealers, independents, fleet su- 
perintendents and car factory 
field personnel, as well as a se- 
ries of five-day courses for me- 
chanics, tuneup specialists and 
service managers, 

Each mobile unit consists of a 
one-ton panel truck, a passenger 
car chassis dynamometer, training 
films with projector, blackboards 
and other teaching aids, plus a 
complete set of trouble-shooting | 
equipment. 

The evening sessions are 90 min- | 
utes in length, the first part being 
devoted to show how the dyna- 
mometer is used to make 35 essen- 
tial checks of the engine under 
various loads and speeds. Balance 
of the program is a presentation 
of a “proven plan for the profitable 
operation of the dynamometer.” | 

The day course for mechanics 
and tuneup men requires five 
days, eight hours a day, and cov- 
ers practical engine theory, prin- 
ciples of testing under load, 
standard dynamometer test pro- 
cedures, actual experience in | 
trouble diagnosis, care and main- | 
tenance of the dynamometer and 
modern service merchandising. 

Special emphasis is placed on 
locating carburetion and ignition 
troubles that lead to most “tuneup 
comebacks.” 

Many unique pieces of equipment 


Spot Check Finds 
52,000 Ailing Cars 
On S.C. Roads 


COLUMBIA, S. C.—According to 
Highway Commissioner McMillan, 
“results of spot inspections of au- 
tomobiles on the roads of South 
Carolina are good.” 

Figures on file at the highway 
department offices, and showing in- 
spections in all parts of the state, 
reveal that since Dec. 8, 1948, 
through Feb. 28, 1950, total number 
of cars inspected was 273,721 and 
“corrections” made numbered 52,- 
993. 

Under “corrections” comes a 
breakdown like this: brakes, 14,458; 
lights, 61,772; steering gear, 5,769; 
windshield wipers, 15,716, and mis- 
cellaneous corrections, 15,459. 


Pagenkopf Switches 
Walter Pagenkopf, who has been 
connected with Havey Motors, 
Cudahy, Wis., for the past 10 years, 
has left that company to take over 
the management of Tracy Motors. 


e——————- 














for simulating specific engine trou- 
bles have been developed for the 
school by Clayton engineers, ac- 
cording to Cortright. 
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gressiveness Pays Off 


Mechanics Double as Salesmen to Help Offset 
Strike Losses for Chrysler Dealer 


BUFFALO. — Aschbacher Motor} originally had 12 mechanics. Now 


Fla. Vehicle Take Up 


TALLAHASSEE, Fla. — Accord- 
ing to Commissioner Arch Living- 
ton, the state motor vehicle depart- 
ment collected $18,985,629 during 
1949—an increase of 10.5 percent 
over the previous year, 


Corp., 620 Ontario St., is not sit-|we have 10 as a result of a weed- 
is going after service business | additional layoffs unless more work 
Edward D. Aschbacher says the|®t stake, Aschbacher mechanics 
is here when dealers must} 
|ing program to keep service busi- | 
particularly true for| 
ally has been getting fewer cars 
'“we have taken the problem right 


ting idly in a period of mounting|ing-out process. I have told the 
competition for service business, It}men that there will have to be 
through a potent advertising me-|comes in.” 
dium—its own mechanics. | With their own bread and butter 
| time |seem to have become salesmen as 
|develop a consistant merchandis- | “¢!! as Gute ceryioemen. 
. ‘ |well and the men are bringing in 
|ness coming into their shops. | additional business,” he said. 
This is 
Aschbacher right now. A Chrysler- 
|Plymouth dealer, the firm natur- 
|because of the strike. 
“To offset this,” said Aschbacher, 
to the mechanics themselves. We 









‘ 
“The idea is working out very 


45 


Exhaust Fumes 


Purifier Devised 


WASHINGTON.—Dangerous ex- 
haust gases from automobiles will 
be made less harmless by an im- 
proved automatic purifier, invented 
by a soldier, says the U. S. Patent 
Bureau. 


It reportedly differs from other 
absorbent purifiers, in that the 
gases are passed through the 
cleansing chamber only when the 
engine is idling or decelerating, 
with the throttle closed. 


Hedges Customer Service 


Hedges Pontiac, Inc., Indian- 
apolis, takes its automobile service 
customers from its service depart- 
ment to Monument Circle in the 
heart of the business district in 
the morning. Later in the day the 
customers are picked up at Monu- 
ment Circle and are taken back to 
Hedges Pontiac where their cars 
are waiting for them with the de- 
sired service on them completed. 


Genunely A -inpose/ 

















You are always safe when you Re-Power 
with Ramco 10-Up. 
rings are engineered to automatically adjust their action 
in terms of the existing cylinder condition. You 
need never fear you're using a too severe ring for a 










today. 


Ramco Stabilizers remov 
the collapse in worn pis- 
fons, quiet engine noises 
due to piston rocking and 
help give motors that new 
car performance. 


(*or one year) 


AVERAGE WEAR 












MODERATE 
ACTION 
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That’s because these 


Re-Bore ... or a too gentle ring for extreme wear... 
Ramco is always the just right ring... for every 
condition that can be corrected with piston rings! 
That's why 10-Up stands for 10,000 and up miles 
of performance that can be GUARANTEED ON BOTH 
THE RINGS AND LABOR. See your Ramco Jobber 





Ramsey Corporation, St. Louis, Missouri. 
; AS-POWTR |[W/TH 









Year after Year, Better and Better, Yet, UNCH 
DESIGN Since Originated by Ramco Many Ye 


RAMCO 


ALL-PURPOSE PISTON f 
Unchanged except for the Better through continuous engineering 
perfection of detail. No obsolescence loss or risk of performance 
disappointment due to frequent design changes. 


10-Up’s Action Automatically 
Adapts itself to every cylinder 
condition NEW or WORN! 






RE-BORE—RE-BUILT 
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SAFETY BAR—An aluminum bar for 
mounting, providing a grip for children or 
old people, is announced by Standard Die | 
Cast Co., 1960 E. Milwaukee Ave., Detroit. 
It is constructed of aluminum and is in- | 
stalled with two bolts. 


| 





FOR CLEANER, SMOOTHER ENGINE—The 
White Lubricator, produced by White Auto- 
motive Products Corp., North Providence, 
R. |., injects upperiube into the engine in 
100 percent atomized form to increase engine- 
cleaning efficiency. This gives carbon-free 
operation, which, says the firm, reduces 
gasoline consumption. The plate at the end | 
of the unit's line is attached to the car- 
buretor, through which the upperlube enters. 








FOR REMODELING—Marsh Wall Products, 
Inc., Dover, O., announces three samples of | 
Marlite plastic-finished wall and ceiling pan- | 
els. The folders include pieces of wood and 
marble patterns, as well as illustrations o | 
decorating ideas. 





LIFTS UP TO 40 FEET—Lifting speeds up to 
41 feet per minute, a lower as well as an} 
upper limit stop, and a wide "pick-up" 
are three performance features of the chain- | 
type Load King electric hoist announced by | 
Yale & Towne Mfg. Co., Philadeiphie. The 
hoist is available in load capacities of 500, 
1,000 and 1,500 pounds. Standard models lift 
loads through any height up to 40 feet. 


|Mfg. Co., 
| the Automatic Gasoline 
| said to give I5 percent more gasoline mile- | 
}age and 10 to 22 percent more power. 


| mixes with gasoline at a 


ADDS POWER, FUEL ECONOMY—ReMarr | 
San Jose, Calif., is producing | 
Injector, which is 


The 
device, says the firm, works like this: spring 
F pushes plunger E forward from a sealed 
to an operating position; 
mits air to pass through air intake D, creat- 
ing 3 low-pressure area 
C and causing ball check valve B to release; 
gasoline is drawn from float bowl through 


tube A and past valve B into mixing cham-| 


through air intake D 
ratio of 15 to I; 
broken down at plunger E 


ber C; air forced 


this mixture is 


to a highly atomized form; mixture is car- | 


ried into intake manifold and its atomized 
form allows greater expansion of cylinders, 
resulting in fuller, more powerful stroke upon 
explosion; 


returns to normal; 
to closed position. 





FOR BRAKE RELININGS—Chicago Rivet & 
Machine Co., Belwood, Iil., announces the 
manufacture of a heavy-duty brake reliner 
having a double column with separate delin- 
ing and riveting stations, as well as a foot- 
operated driller and swivel driller grinder. 
This machine has a riveting throat 7 inches 
deep and is equipped with a 6%-inch or 
7'/z-inch rubber-cushioned abrasive. 





DISPENSES AUTOMATIC FLUID—A hand- | 
operated unit, model 60004, for dispensing | 


angle, | automatic transmission fluid is announced by | 


Aro Equipment Corp., Bryan, O. Dispensing | 
directly from original 100-pound containers, 
the unit is provided with seven feet of hese 
fluid meter and hand-level pumping lever. It 
is provided with both straight and curved 
ball-check nozzles, to fit ali types of auto- 
matic transmissions. 


opening of E per-| 


in mixing chamber | 


plunger E returns to sealed posi-| 
tion against lip G when manifold pressure | 
ball check valve B returns | 
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RODUCTS 


PISTON RING PROMOTION—A 
zone" 
Hastings Mfg. Co., 


“danger | 
selling program has been launched by | 


| 
} 
} 
| Z 


Hastings, Mich., to boost | 
sales of piston rings. Theme is to show how | 
cars progress into the ‘danger zone" when | 
giving off more exhaust smoke. 





MATCHES RACES AND BALLS—The air- | 
| operated Selectionaire, produced by Sheffield * * | 
Corp, Dayton, O., matches races and balls | | 
| for bearing assemblies to automatically con- | 
trol radical play to any desired tolerance. 
|The device tells before assembly the space | 
between inner and outer races for the balls. | 


| * + * 





LIGHTS UP WORK—A screwdriver that 
| lights up the head of a screw obscured by 
| shadows or darkness is announced by Vaco 
| Products Co., 317 E. Ontario St., Chicago. 
| The handle contains a flashlight bulb and 
| battery. The light is turned on by a knob 
in the handle The screwdriver comes in 
| | three lengths. 


FOR BRAKE JOB WORK—The "'Little Joe" 
creeper seat made with a metal tray for 
holding small parts and tools is being of- | 
fered in combination with 10 Grey-Rock Bal- 
anced Braksets which cover most of the popu- | 
| lar cars on the market, reports Grey-Rock 
division, Manheim, Pa. | 








| 
* * «* 
| 
i 
| 


SECTION 


SERVICE 


SHOWS SALESMEN'S RESULTS—A sales 
| promotional aid, designed to help the auto- 
| motive dealer obtain maximum results from 


| his selling organization is announced by Shaw 


& Slavsky, Inc., 13821 Elmira Ave., Detroit 
The Super Sales-Getter is fabricated of alum- 


|inum channel mouldings mounted to a back- 
| board of Wal-Tex on 


laminated plywood 
interchangeable plastic letters, numbers and 
characters are used to list the salesmen's 
names and make up messages. Colorful 


| green and red plastic strips which slide along 


the mouldings record the progress each sales- 
| man makes in the monthly contest. 


* * * 





BRAKELINE BLEEDER—A Fluid-Bal hydrau- 
lic brake bleeder, developed by Wagner 
Electric Corp., 6400 Plymouth Ave., St. Louis, 
contains a heav diaphragm which separates 
compressed air ‘tom the brake fluid, prevent- 
ing air, mineral oil or foreign matter from 
entering the fluid, according to the com- 
pany. Other features are a clean-out plug at 
the bottom of the Bal, pressure gage and a 
pop-off valve, says the firm. 


* * * 











F .,| SPARK PLUG CLEANER—The Vixen, manu- 

CHECKS Olt CONDITION . A device which | factured by Edmund J. Wudel Mfg. Co., | 
provides a simple and efficient check of | 

. ‘ eH Los Angeles 22, tests plugs under compres- | 

oil and engine condition, Fram Lubri-Graf, | .. . | 

recently | sion as well, according to the company. | 


introduced by Fram Corp., Provi-| ioues 109 operates from a 110-volt 60-cycle 
dence, R. |., is said to solve an operating | . ‘ine iF alle 


problem for fleet owners. A chart on which 
vehicles are listed, the Fram Lubri-Graf gives | * * * | 
visual proof of the operating efficiency of | 
engines—shows which ones are contaminat- | 
ing oil and eating up cartridges too fast. | 
Lined up with each vehicle's number on the 
| chart, 31 indicator spots are provided for 
daily check of the monthly operation. The 
dipstick is touched to the proper indicator | 
spot. If oil obscures the color dot, it's time | 
to change the cartridge. 


* * * 








CHOPS BRAKE LININGS—Permafuse Corp.., | 
Garden City, N. Y., has announced a ma-| 
| chine for the ready removal of worn bonded | 
| linings to permit relining of the brake 
| shoes. The machine, known as Permafuse 
| | G-10 deliner and cutter, has been nick-named 
PORTABLE COMPRESSOR—Decker Mfg. Co.,| the '‘Chop-Chop."" The device chops off the| 
Rockford, Ill., has announced full-scale pro-| old lining in chunks, leaving only a slight 
duction of Airmaster Pertable Compressors. | residue which is easily removed at the time 
The units are made in single and two-cylinder| the shoe surface is sanded for rebonding, | 
| sizes, both gasoline and electrically driven. says the firm. | 


| 
| 
| 








}and end brackets. 


| painted any other color. 





FOR WHEEL ALIGNMENT — A complete 


| wheel alignment and steering correction de- 


partment, with practically no tieup of floor 
space, is provided in a Hoist Dyn-A-Liner 
Unit announced by Manbee Equipment divi- 
sion, 185 N. Wabash Ave., Chicago. To use 
the unit the car is raised on any two-post 
hoist. The Dyn-A-Liner is then rolled into 
position under the front wheels and leveled. 
The front post of the hoist is then lowered so 


| the front wheels of the car rest on the roller 


heads and the car is leveled by adjusting the 
rear lifting post. 





STEEL VISOR—Karvisor, made by Dieterich 
Products Corp., 1033 South Bivd., Oak Park, 
Ill., comes with polished stainless steel edges 
While finished in black 
the company says, it can be easily 
It is made of cold 


enamel, 


rolled autobody steel. 
* * * 





FLASHES 'N CLICKS—K-D Lamp Co., Cin- 


cinnati, has added a directional-signal switch 
that, when in operation, has a red flashing 
light and an audible click. The indicator 
light is inoperative when the signal light 


bulb burns out. The unit fits all steering col- 
umns, says the firm, and may be mounted on 
the right or left of the column. 


(Continued on Page 47, Col, 1) 
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New Products 


(Continued from Page 46) 


4 combination offer which in- 
clides Whiz Lusterize spray wax, 
Lusterize liquid cleaner and a De 


Inc., 


Vilbiss spray outfit is announced | division, New York 1. 


by R. M. Hollingshead Corp., 840 
Cooper St., Camden, N. J. 

The firm offers two gallons of its 
spray wax, two gallons of cleaner 
and a spray outfit consisting of a 
gun, cup, regulator, condenser and 
25 feet of rubber hcse. The offer 
is available to dealers from Whiz 
jobbers throughout the country. 


* * * 








MODERN CAR WASH—A unit that auto- 
matically pumps soap and rinses cars under | 
jet pressure is being manufactured by Auto | 
Jet Spray Washer Co., 351 W. Sist St., New) 
York. The washer is motor and pump con- | 
trolled and requires no air compressor or | 
water tank. It operates from either overhead | 
suspension or floor installation. 


* * * 


2 Industrial Engines Added 
To Continental Offerings 


Continental Motors has broad- | 
ened its line of small air-cooled | 
industrial engines with the intro- | 
duction of two ultra-low profile | 
models, the AC-5 developing % to 
one horsepower, and the AC-6 de- | 
veloping 1% horsepower. 

Both feature specially-designed | 
suction-type carburetors in con- | 
junction with underslung fuel tank. | 
The AC-5 extends the company’s | 
range below its former 1% horse- 
power level. 








———— 


| 
| 
STEAM CLEANER—A unit said to deliver | 
steam at the rate of 150 gallons an hour at| 
pressures from 30 to 100 pounds is being | 
produced by Chem-Therm Mfg. Co., Pasa- 
dena, Calif The device is portable and 
measures 43 inches high, 44 inches long and | 
24 inches deep. The hem-Therm has a one- | 
piece removable cover. | 
* * * 


Police-Type Antenna Made 


For Private Automobiles 

An auto radio antenna called the | 
Hot Red is announced by National | 
Electronic Mfg. Corp., 3505 Thirty- | 
Sixth St., Long Island City, N. Y.| 
It features a heavy mounting | 
bracket, large stand-off insulator 
and chrome-plated whip extending | 
to 96 inches. It is intended only | 
for rear mounting in the manner | 
of police radio antennas. A shield- | 
ed lead-in eight feet long is pro- 
vided. 


FOR SWAY AND SKID—By connecting chas- 
sis and axie with its Anti-Skid Sway Stabil- | 
izer up and down spring action is unaffected 
but side sway and body shift are resisted, 
says “ee Apparatus Co., 2750 W. Van | 
Buren Chicago. The device needs no| 
lbntnotion or service and is easily installed, | 
according to the manufacturer. 

* * * | 
Spray Dried Car Wash 


Another announcement this year 
among car washes is the new Stan- 
ley Spray Dried car wash powder, 
sold n bulk. This product is avail- 


produced by Standard Die Cast Co., 
Milwaukee Ave., 
is 
comes plated in chrome, 
or all go'd 


able in 50-pound kegs, 100 and 175- 
pound drums. The manufacturer is 
John T. Stanley Co., 





DECORATES HOOD—An ornament with five 
luminous plastic turbines that spin is being 


Detroit. 


available with or without a light. 


* * * 


Arc-Welding Electrode 


An _ arc-welding§ electrode 





Quaker State Motor Oil 


chrome and gol 


1960 E. 
The Hot Rocket | 


it 


| by General Electric’s apparatus de- 
| partment, Schenectady. 


| * * * 


| Sinclair Co. Announces 


Multi-Purpose Grease 
After more than a year of lab- 
|oratory and road tests, Sinclair Re- 


The firm said it replaces many 
types of greases heretofore re- 
quired, thus reducing inventories 
of both equipment and supplies. 

The combination of lithium base 
soap and a highly refined mineral 
oil from which Litholine is made 
offers greater lubricating qualities 





jit is said, 
* * * 
Fidelity Chemical Develops 
Strip Coating, Dip-Pak 
| Fidelity Chemical Products Corp., 


170 Frelinghuysen Ave., Newark, 
announces its latest developments: 


the | Strippable coating SP-14 for enam- 
W-2075, designed specifically for | eled, lacquered and plastic surfaces 
producing fully machinable welds | and Dip-Pak 532, a hot melt coat- 


on cast iron has been announced | ing for metal parts, ‘such as 3 tools, 


jand a wider range of application, | 
| is not a patch, but a complete section and | 


Mobo | fining Co., New York, is placing on) | 
|the market a multi-purpose grease | 
|to be known as Sinclair Litholine.) 4 


| 
| 


| 
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gears and machined components. 

Both of these new products serve | 
as temporary protection during 
processing, storage and shipping. | 





PLYMOUTH FENDER SECTION — Foxcralt | 
Products, 22nd and Westmoreland Sts., Phila- 
delphia, has introduced a lower front fender | 


section for 1946-48 Plymouths. This section 


can be used where damage has occurred 
on other parts of the fender, in straighten- 
ing as a template, to insure perfect align- 
ment. 


* * * 


Casco Steering Knob 
Casco Products Corp., Bridge- 
port, Conn., reports it is marketing 
a new steering-wheel spinner with 
}a chrome knob styled 
|colored plastic tops. 


eTUTN Cai 
ao 


MOTOR OIL 


Quaker State Superfine Lubricants + Quaker State Oil Refining Corporation - 





in variety | 
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|Technical Reports List 
| Offered by Government 


Three hundred and thirteen tech- 
| nical documents, most of them 
| available to the American public 
|for the first time, are listed in the 
current issue of the Bibliography 
of Technical Reports, now available 
from the Office of Technical Serv- 
ices of the U. S. Department of 
Commerce. 

Subjects covered include fuels, 
|machinery, metals, rubber, trans- 
portation and engines. 


* * * 


Automotive Undercoater 


Marketed by Carey 

Carey Automotive Undercoater, 
a protective coating for automobile, 
| truck and bus underbodies, fenders 
and hoods, has been introduced by 
+ Carey Mfg. Co., Cincinnati 


The new coating is an excellent 
|} sound-deadening, corrosion and 
abrasion resistant material that is 
easily applied with standard type 
undercoating spray equipment, says 
the manufacturer. 

| (Continued on Page 48, Col, 1) 





URVEYS BY major newspapers 
S reveal that Quaker State is far 
and away the favorite Pennsylvania 
motor oil! 


This means plenty of sales — 


plenty of profits—for Quaker 
State dealers. There are now over 
100,000 Quaker State Motor Oil 
dealers throughout the civilized 
world. Why not join them? 


Quaker State Motor Oil is 
made from 100% pure Pennsyl- 
vania grade crude oil. It’s refined 
with the most modern oil proc- 
essing equipment ... and with 
technical skill unsurpassed in 
the industry. It is the finest motor 
oil, we believe, produced anywhere 
in the world. 


Oil City, Pennsylvania 
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New Products 


(Continued from Page 47) 


A clear liquid plastic that pre- 
vents tarnish, rust and corrosion 
of metals is announced by Tect, 
Inc., 556 Grand Ave., Englewood, 
N. J. 

The product, Tect, is applied by 
a dauber. It will not crack or peel 
and will last for years, reports the 
firm. The company recommends 
Tect for bumpers, trim and other 
car metals. 

* * * 


Pioneer Chemical Offers 
Cloth, Wood Preservative 


A metallic-base preservative for 
wood, fabric and rope has been an- 
nounced by The Pioneer Chemical 
& Mfg. Co., 1828 Columbus Rd., 
Cleveland 13. Called Copr-Nap, the 
product is said to be effective in 
preserving convertible automobile 
tops and wooden station wagon 
bodies. 

Available in clear or green color, 
the preservative can be applied 
with spray or brush. Copr-Nap is 
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portable M-S-A Samplair, manu- 
factured by Mine Safety Appli- 
jances Co., Pittsburgh 8. 


* * * 


| Harley-Davidson Publishes 
Folders on Delivery Cycle 


A two-color folder illustrating 
uses to the automotive trade of 
the model G Servi-Car with tow 
bar is announced by Harley-David- 
son Motor Co., P. O. Box 653, Mil- 
waukee. 

Also available is a four-page 
folder describing sales promotion 
matter designed to stimulate call- 
for-and-deliver car business for 
model G Servi-Car owners. 


offered in two types for use on 
wood and in three types for use 
with fabric. 


* + * 





Warren Claims Lubricant 


Without a Melting Point 


5 ee ee i copeston is bale Plastilube, described as an all- 
e oneer emi ° . i 
1828 Columbus Rd., Clevelaed. The rodeos cee ae which has no 
can be sprayed or brushed on, says the firm. melt ng point, . 
se S Warren Refining & Chemical Co., 
" i 750 Prospect Ave., Cleveland. 
Chromic Acid Tester In addition, Plastilube is said to 
Accurate analyses of atmospheric | possess greater adhesive qualities, 
concentrations of chromic acid| excellent pumpability at low tem- 
mist are claimed possible with the| peratures and does not break down 


PROTECTS METALS—An auto undercoating 
that requires a layer only one-eighth of an 
inch thick for adequate protection is being 














REALLY NEW 


The most startling service 
jack advancement in a decade 





It’s a beautiful jack — to match the beauty of your new cars. 


Oil can’t leak onto the show room floor. And you can get this jack 


with non-marring wheels! 


Look over these major benefits — then see your jobber today. 


service! 


ment, protection for running gear. 


BREEZE ALONG as fast as you 
can trot! Its heat-treated alum- 
inum alloy frame is feather- 
weight — but incomparably 
durable, No dead iron. i] 


~— “te ne 


i 





“CROWN-GEAR" control re- 
places the traditionally-trouble- 
some universal joint. > 


Operate with a finger- 
twirl—no matter what 


the handle position! 


“TURTLE-SHELL” fully- enclosed 
design for longer life! Pump, 
and all vital parts are shielded 
from dirt, grit and water. 


A SUPERIOR, NEW POWER UNIT 
— patterned after the single-ex- 
posed “Lightning Lift’ two-speed 
pump of Blackhawk’s famous 4- 
ton model. It's easily accessible. 





ERE’S the perfect jack for use either in your show room or shop. 


“Feel” its spectacular action... get one or several for faster, happier 
Blackhawk Mfg. Co., Dept. J-4040, Milwaukee 1, Wisconsin. 


UNITIZED FRAME. It’s a complete 
one-piece, rigid casting — creat- 
ing attractive streamlining, perfect align- 
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during working, according to War- 
ren. 


GIVES DEEP, MELLOW TONE—A Holly- 
| wood-type muffler that is “not packed and 
| not gutless'’ is announced by Goerlich's, To- 
ledo. The firm said the device gives a mel- 
low sound as well as lower back pressure, 


is announced by|™ore power and increased gasoline mileage. 


* * * 


Complete Battery Service 
Claimed for Willard Unit 


Complete battery service can be 
delivered by one sturdy, inexpens- 


































MODEL SJ-18 
2-TON CAPACITY 





BLACKHAWK 


HAND JACKS 





* WRENCHES ® “PORTO-POWER’” ° 


SPECIAL GOOD NEWS FOR CAR 
DEALERS! This great new jack is also 
available with non-marring wheels for 
show-room service, Ask f 


or SJ-18R. 


“RECK-RACK” 











ive fast charger-tester now be ¢ 


offered by Willard Storage Batt: 
Co., Cleveland, the firm announ« 
Called the Thermaster, the cha: ~- 
er is thermostatically control! d 
and, it is said, can fast-charge c ie 
battery or slow-charge one to + 'x 
batteries. 
husky transformer and a dry-disc 
rectifier to provide a 100-ampe-e 
charging rate. An additional fea- 


ture is an after fast-charge and 
after slow-charge battery conditicn 
tester. 


FOR THE LADIES—An electrically-lighted 
vanity mirror which mounts on the sun visor 
has been added to Chevrolet's accessory line. 
The light above the mirror gives a soft glow. 


* * * 


Self-Cleaning Fluxes 
Offered by Newage 

A line of self-cleaning fluxes are 
being distributed by Newage Inter- 
national, Inc., 531 Fifth Ave., New 
York. The company says they re- 
move oxides and film from ferrous 
and non-ferrous metals, are im- 
pervious to grease or corrosion and 
do not give off obnoxious fumes 
when heated. 

These products are claimed to 
flux so easily that they economize 
tin and solder and evaporate with- 
out leaving a halo. 








SPOT WELDS—Miller 


Electric Mfg. Co., 
Appleton, Wis., has announced a high-output 
portable spot welder for 220-voilt lines only. 


This unit, Model IMSW-52, weights only 3! 
pounds. The additional ‘“‘punch,"' power 
packed in this model, enables it to spot 
up to two pieces of 13-gauge of stainless or 
mild steel providing material fit-up is good 
(combined thickness of 3/16 of an inch), and 
two pieces of Ié-gauge galvanized, reports 
the firm. 


* * * 


| ‘Free-Floating’ Brakes 


Claimed with Anchor Bolt 


By the simple exchange of brake 
shoe anchor bolts, “full-floating” 
brakes are now possible on all 
Chrysler- built cars from 1936 
through 1950 models, excepting cars 
with the new disc-type brake. 

An anchor bolt has been devel- 
oped by South Gate Brake Special- 
ties Co., South Gate, Calif., which 
allows the brake shoes to float free, 
instead of being held rigidly, in or 
out of adjustment, on the standard 
cam-type anchor bolt. Through the 
use of a sliding ring bushing, brake 
shoes automatically move _ into 
proper position when applied. 


*” * * 


Strong Aluminum Electrode 

Eutectrode 2101, a welding elec- 
trode for aluminum and aluminum 
alloys, is said to have a tensile 
strength of 34,000 psi, and handle 
as easily as mild steel electrodes. 
It is made by Eutectic Welding 
Alloys Corp., 40 Worth St., New 
York. 

(Continued on Page 49, Col, 1) 
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New Products 


(Continued from Page 48) 


=nd-O-Rust, corrosion and oxida-|said to improve brazing and sol- 
tion resistant made by End-O-Rust, | dering applications and reduce ma- 
Inc., 1900 Euclid Ave., Cleveland, is|terial cost, assembly time and 
said to work on concrete, wood and | waste. They are made according to 


fiber as well as metal. It resists|customer job specifications. 
salt spray, caustic soda, ammonia, | * * «& 
suifuric, nitric, acetic and hydro- 
chloric acids, says the company. 


CHECKS FRONT END —Bear Mfg. Co., 
Rock Island, Ill., announces a gauge that 
checks caster, camber and kingpin angles 
from the end of the spindle or steering 
knuckle. It may be used with the front 
wheels either on or off the car. 
stays in position and records progress 
adjustments and corrections, says the firm. 


FLOCK SPRAY GUN—Recent clinics held 
for dealers, showing the latest successful 
methods for economically reconditioning the 
appearance of used cars, all stress the use 
of flock fibers to renew worn and damaged 
areas. A special gun, like the one illustrated, 
is used to apply these finely cut flock fibers 
by spraying them onto the prepared surface 
of the interior of car trunks, worn upholstery, 
rugs, etc. The Miller flock gun holds two 
quarts of flock, has '/-inch pipe thread adapt- 
er, and operates on 35 pounds air pressure. 
It sprays both fine and long flock fibers 
without clogging, according to Miller Mfg. 


Co., Detroit 4 
* * 





POLISHES CRANKSHAFTS — Production of 
a medium-priced crankshaft polisher is an- 
nounced by Tillis Mfg. Co., Elkhart, Ind. 
Constructed of aluminum alloys of high ten- 
sile strength, the unit is ve le. The manu- 
facturer says it can used with any 
crankshaft grinder or a fathe’ 

* * * 





TELLS TEMPERATURE, HUMIDITY—The Ben- 
dix-Friez Hygrodial, a direct-reading instru- 
ment, which shows at a glance relative hu- 
midity and temperature, is being marketed 
by Abbeon Supply Co., 58-10 4ist Drive, 





The gauge | 
of | 


ABSOLUTELY FREE sf \@= 
10 YOU ——~ = 


AUTOMOTIVE NEWS, APRIL 10, ; 





SHUTS OFF ENGINE —Idle-Miser, fully- 
automatic ignition cutoff switch, shuts off 
engines after two minutes’ idling; thus sav- 


ing gas and reducing maintenance. It also 
prevents carbon monoxide poisoning which 
occurs when driver sleeps while engine is 
idling. A safety feature is the built-in ‘'tilt- 
switch,"’ that helps prevent fires. It instantly 
cuts the ignition if vehicle is ditched or 
turned over, says the firm, Transportation 
Safety Appliances, Inc., 343 S. Dearborn St., 
Chicago. 


* * * 


Krome-Kote Announces 


Plastic Protective Coating 
Krome-Kote Co., Hyde Park 
Bank Bldg., Chicago 15, has put 
a synthetic liquid plastic coating 
on the market. The firm says the 


\EEze 


ve canon 50) 9 awe 
Feuer aL: Some Te Ae oR NE CRORE 


xo 





Woodside, New York. The unit is said to be 
highly accurate. It measures 5% inches long : 
by 3% inches high by | 11/16 inches deep. I LER SAE saan ragmiine 
Pa Here’s a promotion you can’t 
afford to miss! It will help you re 





costs you nothing! 





steel license 


PERSONALIZED TAGS—A 
plate which can be imprinted with the mo- 


torist's initials, name or lodge is offered by 
Gift Crafters, Blue Springs, Mo. The 5-inch 
by 10-inch tag is stamped in 24-gauge steel, 
and up to four letters can be used. It can 
be obtained in blue with white letters or in 
white with blue letters. 

* * * 


Patented Soldering Rings 
Made for Job Needs 


Notched coil silver brazing and 
Soldering rings are a product of 
Lucas-Milhaupt Engineering Co., 
5057 S. Lake Drive, Cudahy, Wis. 

The ring’s patented features are 





size 14x 28 in 
full color, this 
banner helps 
you sell white- 
wall tires. 


Dress Up Your Car With 


WHITEWIALL 


sell more white-walls — and it oo ea 


Oe ee ee ee ne 


Illustrated is the S.0.S. glove-compartment folder that 
last year “‘sold’”’ thousands of motorists the idea that, 
at last, white-walls are easy to keep clean! An initial 
supply of 25 folders is yours for the asking (use the 
coupon). Each folder carries a return card for a free 
sample package of S.0.S. (You get credit for the gift.) 










TURES 
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coating protects metal 
against rust, corrosion, pitting 
and tarnish. 

Labeled Krome-Kote, the prod- 
uct is claimed to be impervious 
to the deteriorating effects of 
salt water, alkali, salt compounds 
used for melting snow and ice on 
streets, alcohol and many chemi- 
cals. 


surfaces | 








BORING SPOOLS—These PRSCO units make 
it easy to bore practically every type of pas- 
senger car and light truck without removing 
the valves or studs, according to Piston Ring 
Service Co., New Orleans 13. Only six are 
really needed for one setting of the bar, but 
two extra ones are supplied for the next cut 
while boring ¢ one hole, it adds. 





YES—FREE T0 YOU 


SAMPLE PACKAGE 


We'll prove it—S.0O.S. removes road 
discoloration and scuff 
marks, like magic! Let us send you 
a free sample package of 8.0.S. to 


grease, 


try on your own white-walls. 
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SHOCK ABSORBER KiT—Houde Engineer- 
ing division, Buffalo, has announced a Husky 
direct-action conversion kit for Fords, Mer- 
curys and Chevrolets. These kits fit front and 
rear of all Fords and Mercurys, 1941-48, and 
the rear of all Chevrolets for the same years, 


says the firm. Kits contain all necessary 
brackets, bolts, fittings and two shock ab- 
sorbers, it is said. 


* * * 


Fire Extinguisher Chart 


Offered by Ansul 


Ansul Chemical Co., Marinette, 
Wis., has designed a periodic in- 
spection chart that helps fire 
inspectors keep accurate records of 
their extinguishers. Space for 26 
inspections of up to 38 extinguish- 
ers is provided. The chart, avail- 
able upon request, is free. 











SURVEYS PROVE IT! Tire experts, auto dealers, 
car owners agree: S.O.S. really cleans white-walls! 
Claims accepted by Good Housekeeping Magazine and 
approved by leading tire makers. 


Chicago 38, Ill., 





FREE Write the $.0.S. Company, 6201 W. 65th St., 


for your initial supply of 25 glove-compart- 








; ment folders, plus one giant window banner, plus one 
t sample package of $.0.5S. 
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To Get Service Customers . 


May Safety Program 


Offers Opp 


ortunity 


(Continued from Page 42) 


The Inter-Industry committee 
is also depending on dealers for 
accurate reports on the number 
of unsafe cars that come into 
their shops during the campaign. 
Twice-yearly inspections in Vir- 

ginia (see adjoining table) found 
one of every four cars checked had 
faulty headlights; one of every six 
cars and trucks had faulty brakes, 


and one of every 12 cars had faulty 
steering. 
Virginia inspections took 3,480 


cars off the road in 1946, 5,330 in 
1947, 3,827 in 1948 and 3,091 more 
last year. The value of Virginia’s 
inspection program comes out when 
it is noted how few defective cars 
are involved in accidents in that 
state, as compared with the rest 
of the nation. 
+ * * 
N 1946, for example, Virginia 
found that defective cars were 





WET 


SAEED 7 


earecnn® 


Every accessory required to do a complete valve 
reconditioning job is included as standard equip- 
ment with this machine — there are no expensive 
additional parts to be added. The shop owning 
VS-100 Snap-on Valve Refacer can do an expert 
job on valve face angles from 0° to 90° on any 
valve up to 4" face diameter and 9/32” to 11/16” 


stem diameter. 


A Micrometer valve depth gauge provides ac- 
curate grinding of Ford mushroom valves. 
tappets and rocker arms are surfaced easily and 
Write for special illustrated folder. 


quickly. 


Swing head is mounted off center to 
grind small crown on Valve butt. 


REFACER 


involved in only 10.4 percent of all 
accidents, and in only 11.3 percent 
of those which resulted in fatali- 
ties. The national picture showed 
defective vehicles involved in 18 
percent of all accidents. 

In 1947, the ratio in the afore- 
mentioned order was 9.5, 10.1 and 
16 percent. In 1948, the last year 


for which national figures are 
available, it was 84, 7.8 and 13 
percent. 


Generally, the figures can be 
taken to mean that in every 
eight accidents, at least one de- 
fective car was involved, a car 
that probably could easily have 
been repaired in some dealer’s 
shop. 


Virginia’s statistics also point 


out a growing trend among old- 





VALVE 


*Snap-on is the trademark of Snap-on Tools Corp. 
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Rocker Arm faces ore und ay 
on side of ginding whew 


Valye 


SNAP-ON TOOLS 
CORPORATION 


8082-D 28TH AVENUE 
KENOSHA, 
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COLEMAN MOTORS MOVES TO NEW QUARTERS — This Chrysler-Plymouth dealer in 


Goshen, N. Y., 
is devoted to the service department. 


now has a building with 6,000 square feet of floor space, of which 4,200 


car owners not to have their cars/1948 and 3 percent more in 1949. 


repaired because new cars are 
again available. The number of de- 
fective cars involved in accidents 
increased from 1948 to 1949. 
* * + 

IRGINIA found an increasing 

number of drivers careless 
enough to operate cars with inade- 
quate brakes, 13 percent more in 







Valves held to accuracy of 
.001° at distance of 1" 
from spindle nose. 


WISCONSIN 


I mounting 
Valve Refacer. 






Special U-Bar positions Valve 
Swing Head for precision face grinding, 


Coty Rol-Cob eat 


Observers point also to the fact 
that many of today’s brake fluids 
fall far below accepted SAE stand- 
ards. 

They say that if every dealer 
would concentrate on brake in- 
spections, he would be doing him- 
self, his industry, and his coun- 
try a great service in preventing 


lifters in 
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thousands of accidents still wait 
ing to happen. 

A report on automobile brea 
downs, issued by the American A 
tomobile Assn. for 1949, also inc 
cates that there-ig a tremendo: ; 
amount of service. werk availab 
for every dealer who puts hs 
shoulder to the Wheel next mont 

In the AAA report, faulty brak: 5 
again show up. AAA garages mac 


-|536,000 such calls, an increase of 
:|25.8 percent over the year befor 


AULTY electrical systems 

brought AAA trucks out 844,0( 
times last year, an increase of 31.4 
percent over 1948. Gas line calis 
totaled 512,000, up 8.01 over 1948. 

Tire trouble resulted in 8,119,000 
calls, battery failure, 7,859,000; ig- 
nition trouble, 3,315,000; carburetor 
trouble, 2,018,000; lights, 382,000, 
and a wrecker was required 1,734,- 
000 times. 

Giving this year’s safety month 
added incentive is the mailing of 
National Safety council’s mate- 
rials kits to police heads in cities 
of more than 10,000 population 
all over the country, 

In addition, the 85 organizations 
affiliated with the National Com- 
mittee for Traffic Safety have been 
urged to actively encourage par- 
ticipation on a local basis. 

+ 7 + 
| Darema association managers 
have been mailed a suggested 
form on which to report results of 
the program each week as experi- 
enced by dealer members of their 
organizations. 

The importance of these reports 
is being strongly emphasized. It is 
pointed out that not only will they 
show dealers the amount of poten- 
tial business available, but will also 
demonstrate to the public and po- 
lice authorities the need for a na- 
tional safety month every year. 

Among the vehicle makers who 
have already sent mailings on the 
May safety-check program, or 
soon will, are: 

Ford, Lincoln-Mercury, all Chrys- 
ler and General Motors divisions, 
Kaiser-Frazer, Hudson, Nash, Pack- 
ard, Willys-Overland, Studebaker 
and Diamond T. 

—Jack WEED 


L-M Service Head 
Offers 5 Points 
On Spring Tuneup 


DETROIT.—Spring tuneup for an 
automobile is as essential as spring 
cleaning to a housewife, according 
to E. D. Longe- 


necker, national 
service manager 
of Lincoln - Mer- 
cury. 


Longenecker 
listed five points 
to be checked: 

1. Drain alco- 
hol- base anti- 
freeze, flush and 


refill with fresh 
. water. Add rust 
| E. D. Longenecker inhibitor. 


2. Check electrical 
loose connections. 

3. Have chassis lubricated. Re- 
place transmission, steering gear, 
rear axle (differential) lubricants 
with summer grade. Add brake 
fluid, if needed. 

4. Have engine tuned up. 

5. Clean and wax body. 


system for 





Shop Work Off Slightly 


For Southeast Dealers 


ATLANTA. — The average 
southeastern franchised dealer 
has experienced a slight decline 
in service business since the first 
of the year, according to an 
Allied Plan survey. In January, 
the average service ticket listed 
16 operations, but it had 
dropped off to 1.4 items in 
March, it was said. 

Dealers suffered the largest 
loss in minor motor work. Such 
items represented 42.2 percent of 
January service volume; only 37 
percent in March. However, 
lubrication jobs increased to ac- 
count for 30 percent in March, 
compared with 27 percent in 
January. Brake jobs and oil 
changes were up also, but activ- 
ity in other categories remained 
about the same. 
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Eprror’s Note: Sometime ago 
when R. 8. Bowen, of Bowen 
Corley Auction Co., Nashville, 
Tenn., was a factory district 
manager, a salesman handed him 
the letter below. He offers it as a 
test of the trading ability of 
modern salesmen (names and 
places changed) : 

Piquie ohio route 11 
march 14 1927 
Bowen Auto Co. 
Yendis, Ohio. 
dear sir. 
let the party who has charge of 
selling use cars reed this letter. i 
know the Het (Boss) of your place. 
he also knows me. I like to you 
some questions about how you sell 
use cars. would you sell on the 
time way 12 to 16 months time like 
lots of use cars dealer does do. 
about how small a price could you 
sell a 1926 ford coch or 4 door or 
tiuring car right now. would not 
care if it could be a ford with cord 
tires wheels on as i would like to 
use a extry hevy 6 ply cord tire on 
a machene any how like Sears and 
roebuck has in there catalog for 
$10.95 and tub for $1.85. 
Page 2 
I have a 1924 model ford tuedor 
coach boughten now which I got 
last novumber 26. i owe 9 times 
16.90 and one time of 15.00 on it 
yet. got the ford at Piquie from 
buch motor co. ranger dealer. if 
they will allow me to sell it again 
before i get them payed in ful. 
wonder if you would care to 
see if you could sell my ford fer 
me, pay off what i owe on it. 
the rest. keep for on about 26 
ford model you, mite sell me. 
that is if i could git about 300 
dollers fer it any my 45.00 21 juled 
Hamilton railroad movement watch 
size 18 number 490 open face 10 K 
gold filed screw back and race lever 
set boughten new last april 26. 
Page 3 
I also owne a gold filed watch 
chane and f.o.b, case 9. I also got 
a Davis Warner ajax grade 20 gage 
dubble barel hammerles shot gun 
I just got nue last oct. i could let 
go if the party who mite buy the 
ford i got would care to have such 
article. Cost 20.00 with tue or 3 
boxes of U. S. makes of shels. 

i will probley have another 16.90 
payed by next sat which will leve 
150.00 to pay yet. 

if i could get about 300 for my 
ford watch shot gun and shells i 
mite could make a deal with you 
like to have 16 months or more 
time to pay for same. 

Page 4 

i know you would have to see 
my machin vefore you could tell 
what you could do. would like to 
have the amount each month not 
over 12 dollars to fifteen counting 
insurence and insered on the time 
way. 

plese notice 

I cant do any changing unless the 
buch motor co aho i boughten ma- 
chine frum will allow me to sell the 
car by paying them off first use the 
rest on another machine, if i can 
get to do so. i beleave a 1926 ford 
coacj or tue door wuld sute me the 
best in a use ford a ford is the 


Deluxe Models 
Selling Briskly, 
Chevrolet Says 


DETROIT.— Basic strength of 
the retail automobile market was 
indicated last week in a statement 
by W. E. Fish, general sales man- 
ager of Chevrolet, on the continued 
popularity of deluxe passenger 
cars. 

“It seems safe to assume that 
any weakness in auto sales would 
first be felt in the deluxe series 
which with Chevrolet is slightly 
higher priced than the Special se- 
ries,” said Fish. 

“We have not had this experi- 
ence. In fact, the opposite has 
been true, Last year 74 percent of 
the passenger cars sold by Chev- 
rolet were in the Deluxe series. 

“Projections for the first five 
months of 1950, based on dealer 
orders, reveal the Deluxe series 
holding 78 percent of our retail de- 
mand.” 


So You Want to Deal? 


Dealers Rejuvenate Proposition from Past 
As Test for Modern Traders 





Chevrolet offers Deluxe and Spe- 
cial treatment in two and four- 
door sedans and club coupes. 


onely kind i would care to owne 
just now. 
Page 5 
i think a 1926 or 27 ford coach or 
tue doar would be quite a bit bettr 


improved car. to buy lots of extras | 


to put on it like a counted balanced 
crank shaft bolts and conecting 
rods bolts special kind of light 
waight close grane iron pisstons 
with holes drilled in the botom 
grove special kind of pisston rings. 
also pisston ring inners hinged type 
transmissun bands and a specile 
band oiler 4 to 1 type set of specila 
rato gers made of stel witha bal 
bearing plate insted the plane plait 
wanuer Bosch batery type ignation 
a special carburetor system. 
Page 6 
somethin like the nue fords has 
got on now a specal 3 speed gere 
fitted on behind the ford trans- 
muson gere wuld make a finer car 
lots of difarent speds. 


Strong power to pul out of 
mudd hole with or to back out 
of a garge or any where else. 
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about 150 to 175 shuld by all the 
kind of parts i would care to 
put in. 


plese reed leter over careful tell 
your best turm you can make, 
extrysure must tel how small a 
price you can make on a ford 26 
coch or foredore or turing if ture- 
jing it could be a 27 modle. 


Page 7 
wonder if you might have the 
| time to answer letter so i get letter 
from you by wendsy ar next satrday 
for sure you dont need to come see 
me just right away if you shuld 
care to do so mite as wel waite 
until i find out if the party i 
boughten machene from will alow 
me to sel afore my amchene es 
payed fore and let them what is 
coming furst. 

will cloase 
so good by 
Page 8 
frome charley j Strickler 
Piquie, Ohio 
routte 11 
mail market in care 
J. B. Whichman 
live out east standered pike about 
3 miles mail box on north side of 
pike row of cedar trees on west 
side of little by road which must be 
| followed to get back to the place i 





oy BOURNE POR 





A MODERN TOUCH IN A SMALL TOWN—Don Bourne Pontiac Co., Strongsville, O., 
shows how attractive 3 small-town dealership can be made. The building was designed for 


efficiency and dignity—without ornateness. 








boxzes painted white and the one 
not painted has name of Rb Strick- 
ler on it little road lookks like a 
lain way to the set of buldings close 
to pike just on top of hill south 
side of hill. 


Hull-Dobbs Sued 
For Car Defects 


LOUISVILLE.—Hull-Dobbs, Inc., 
1213 W. Broadway, sold a defec- 


stay at 3 mail boxes at this road 2|tive 1946 Crosley as a “1948 model 


in tip-shop shape,” a suit filed last 
week in circuit court alleges. 

Carl J. Smith asked return of 
the $240 he said he paid for the 
car. He said it had a defective 
carburetor, points, kingpins, gas- 
kets, brakes, steering arms and en- 
gine that “would not function for 
any appreciable length of time.” 


Smith said Hull-Dobbs was “un- 
able” to deliver the registration 
certificate as required by law and 
that the firm refused to refund 
his money. ! 









Honored by 
Car Owners 


Honored by 
Doctors of Motors 






Honored by 
Automotive Engineers 


Honored by Doctors of Motors for their dependability . . . 


by America’s foremost automotive engineers for their design 


and precision manufacture... 


for their economy. 


by motor-wise car owners 


Perfect Circle Corporation. Offices: Hagerstown, Indiana, and 
Toronto, Canada. Plants: Hagerstown, Richmond, New Castle 
and Tipton, Indiana, and Toronto, Canada. 


Illustrated—GX Steel Oil Ring, one of 62 types of Perfect Circle Piston Rings. 
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Check Indicates Neglect .. . 





Accent Urged on Followup 


(Continued from Page 42) 


becomes the best prospect for the | 
sale of a new car again. Even the} 
owners of cars bought second hand 
are vital assets for the dealer who 
is able to make them active service 
customers as they can become the 
best prospects for the sale of the} 
better used-cars the dealer will 
have to sell. 

And best of all, the owners that 
the dealers keep as active service 
customers can be made to will- 
ingly pay not only all of the fixed 
expense of the dealer’s business 
but show a net profit in addition. 


Take the case of the large city 
dealer cited above who had a po- 
tential 1,013 owners out of the war- 
ranty stage. Those customers could 
have been bringing in a yearly shop 
volume of upward of $127,000 in 
customer labor and parts sales as 
well as developing into good pros- 
pects for the sale of approximately 
200 or more new cars every year. 

Yet in this survey it was clearly 
shown that only one of the four 


;dealers cited was developing any 


new-car sales among his active 
service customers, and in that case 
only a piddling percentage was 
being capitalized. 

The drifting away of new-car 
owners from the dealers service 
department should have every 
dealer’s serious consideration now, 
not after they get in the habit of 
trading elsewhere. As every ex- 
perienced sales expert will agree, 
habit is the hardest thing to break 
down after it-is formed, and once 
the owner has gotten into the habit 
of going somewhere else for his 
service he is no longer the dealer's 
customer—or owner. 

If owners are happy and en- 
tirely satisfied with the service 
the dealer gives them, there won’t 
be any desire to go to another 
shop. 

Dealers should see that every 
new-car buyer is made thoroughly 
acquainted with the service depart- 
ment, its facilities and personnel 


in the very beginning. Make it a 
point to see that they meet the 








Every car purchaser and owner is a sure prospect when you show him just 
how Mortex is applied — how it soundproofs and rustproofs. On every new 
car order, your salesman should include a soundproofing undercoat. 


MORTEX SALE MEANS DOUBLE PROFITS 


theres nothing Cike MORTEX 


1 Your profit on the application 


2 You save comebacks for expensive free service to 
remove squeaks, vibrations and rattles which easily 
develop without this “tightening,” rustproofing, 


soundproofing undercoating. 


It pays handsome dividends to merchandise Mortex. Soundproofing is 


| 
| 
| 
| 


|men who will greet them when 
they bring their car back for serv- 
|ice or inspec#ion—and see to it 
that these men always meet the 
owner with a smile and a warm 
| greeting. 

Be sure that these new owners 
take full advantage of the warranty 
services they get with the new-car 
|purchase. These services put the 
|dealer’s shop on a _ probationary 
|basis with the prospective service 
customer. If he likes the service the 
dealer offers “for free,” he'll no 
|doubt gladly buy the service he 
must pay for, from the same source. 


Witt Elected President 


Of Amarillo Association 

AMARILLO, Tex.—The Amarillo 
| Automobile Dealers Assn. has elect- 
ed Burl Witt (Nash) as president. 
He succeeds Bob Garner, Garner- | 
Randall Motors, Inc. (Lincoln-Mer- 
cury). 

W. A. Meyers (Chrysler-Plym- 
outh) was elected vice-president | 








Ask your customer to rap on 
the hood of any untreated 


car. It will 


It's solid, 
having bee 


explained in free booklet, “There's Nothing Like Mortex.” Send for your 


copy now. 


* 


UNDERWRITERS’ LABORATORIES 
Re-examination Service. 


LARGEST MANUFACTURERS OF SOUND DEADENERS 










let him rap on a door panel 
and notice the difference! 


at the factory. 


SERVICE SECTIO 
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CHAMP SALESMAN RETURNS—When Nathan Warshawsky (left) came back to Park Circie 
Motor Co., Baltimore, a few weeks ago as used-car and used-truck manager, he brought 
with him one of «ne nation's best selling records. At right is Leslie Legum. In his more 
than 30 years automobile experience, Nathan estimates he has sold roughly 100,000 used 
cars and used trucks ranging from a $10 jalopy to a $7,000 Cadillac. During one well- 
promoted sale in rear, 1941, Nathan sold II! cars during a 28-day period. With the 
exception of a few years following World War ||, Nathan, a native-born and lifelong resi 
dent of Baltimore, has been in the employ of Park Circle since 1922. From 1945 to 1949 he 
operated the Nathan Motor Co. In 1918 he was with the Chevrolet Motor Co. retail store, 
Baltimore, then the only Chevrolet dealer in the city. 


ATA Asks Proof, 
Of Blasts Made 
By Westinghouse 


| WASHINGTON.—John V. Law- 
|rence, managing director, Ameri- 
|ecan Trucking Assns., has called 
on Andrew H. Phelps, vice-presi- 
|dent, Westinghouse Electric Corp., 
to document charges he made in 
a recent speech outlining a com- 
|pany policy to ship by rail “unless 
trucks offer important advantages 
|in service or lower rates.” 

“It is reasonable to assume,” 
| Lawrence said, “that Westinghouse, 
|in common with the general run 
| of shippers, selects that transpor- 
tation medium which offers the 
|best service at the lowest overall 
|cost. Announcement that Westing- 
house now intends to do this is 
something less than revolutionary. 
| “The trucking industry has 
|grown to its present size and im- 
|portance solely because it offered 
| superior service at lower cost. This 
|item of lower cost has not always 
|meant lower rates—since rates 
jalone are seldom the measure of 
| overall cost.” 

Lawrence said Phelps made the 
|“rather curious observation” that 
in the event truck rates are lower 
jthan rail, the railroads will be 
given a chance first to adjust their 
charges to competitive levels. 

“Again this is prevailing prac- 
| tice,” the ATA manager said. “The 
railroads are now and have been 
|\free to make application to the 
|ICC at any time for adjustment 
jin their charges and they have 
done so frequently. It is difficult 
to understand, without elaboration. 
just what Mr. Phelps has in mind 
| here.” 


‘Sales Class Held 
In South Bend 


SOUTH BEND. A six-week 
sales training institute, sponsored 
by the South Bend - Mishawaka 
| Automotive Trade Assn., drew an 
| enrollment of 102 from the new-car 
|dealerships in the twin cities and 
produced highly successful results, 
|} according to association officials. 
| Classes were held each Tuesday 
evening under the direction of Prof. 
Brook Smeeton, professor of sales- 
manship at the University of Notre 
Dame, and David Osborn, former 
national sales training director at 
| Studebaker. 


To the Showers 
Small Chemical Crystal 


For Gas Engine? 


CAMBRIDGE, Mass.—Old Dob- 
bin, who was benched several sea- 
sons ago in favor of a gasoline 
engine, may soon be joined in re- 
tirement by his successor. 

Latest rookie in the vehicle pro- 
| pulsion league is a proposed chem- 
|ical crystal the size of an over- 
|night case which can store up to 
| 100,000 volts of electricity. 
| Use of this stored power in an 
j}automobile would eliminate gear 
shifting and greatly reduce the cost 
of cars which have involved con- 
ventional engines, says Dr. A. R. 
Von Hipple of the Massachusetts 
Institute of Technology. 


and Bob Rogers (Chevrolet) was 
elected secretary-treasurer of the 
new-car association. 








KNUCKLE TEST 


sound tinny. Now, 





firm sounding, 
n sound deadened 


Listed with 


7 7 SR et 


ST A eee 


gine 
deal 
sup] 
roor 
not 
vehi 
red 
ing 
ers 
chec 


out 
the | 
page 
crac 
ATI 
and 
next 
suge 
mon 
“Adc 
ers 
Wor 


Mai 
D 
tion 


Ge 
Bu 
Go 


W. 
adv 
thro 
first 
note¢ 
merc 


es 
é 





ward 
begal 
it we 

De 
of th 
cy, V 


ness 
a pi 
ers’ 
ued 
man 
a ris 
turer 





Circle 
rought 
more 
) used 
- well- 
th the 
resi 
49 he 
store, 


Law- 
meri- 
alled 
yresi- 
Sorp.., 
le in 
com- 
nless 
tages 


ime,” 
ouse, 
run 
spor- 
the 
rerall 
ting- 
is is 
nary. 
has 
| im- 
fered 
This 
ways 
rates 
‘e of 


» the 
that 
ower 


their 


prac- 
“The 
been 

the 
ment 
have 
ficult 
ition, 
mind 


week 
sored 
vaka 
v an 
y-car 
and 
sults, 
ils. 

sday 
Prof. 
ales- 
Yotre 
rmer 
yr at 


Dob- 
sea- 
oline 
l re- 


pro- 
1em- 
ver- 
p to 


1 an 
gear 
cost 
con- 


setts 


SERVICE SECTION _ 








(Continued from Page 42) 


ake a look at them without any 
juibbling. 
* + + 


Sood Promotion 


ROM what I have seen to date, 

the General Motors Truck crowd 
has done the best promotion to its 
dealers on the May Safety Month 
of any vehicle factory, even though 
Chevrolet is said to be giving the 
program the hardest push. 


The truck company went fur- 
ther in wrapping up its package, 
so that the dealer would get a 
more clear conception of what it 
will mean to him to get behind 
this all-industry movement. In 
the first place, they wrapped up 
their letters to the field men and 
dealers in a nice cover, entitled 
“Operation Safety Planning Fold- 
er.” In it they placed all of the 
data on banners and other iden- 
tification material as well as a 
very well-thought-out and concise 
order blank for the necessary 
“safety item” service parts that 
the dealer should have in stock 
to properly fix the vehicles that 
are checked and found needing 
repair. 

On the order blank are listed 
practically everything the dealer’s | 
shop will need in the way of brake | 





parts, lamps, steering, wheel bear- 
ings, shackles, front end, horn, | 


windshield wiper, mirror and en- | 
* * + 





PLANNING FOLDER 


gine manifold and muffler. If the 
dealer doesn’t have an adequate | 
supply of these parts in his stock | 
room come May first, he either is | 
not going to be able to check many 
vehicles—or his face will be awfully 
red before the month is over, judg- 
ing from past years when the deal- 
ers really got behind this safety 
check program. | 

In the followup promotion going | 
out to the field after the big piece, 
the truck company sent out a four- 
page bulletin filled with “whip- 
crackers,” like “Let’s give OPER- | 
ATION SAFETY our most alert 
and aggressive attention during the 
next 60 days”—(even extending the 
suggested period for another 
month). And they emphasized 
“Additional business for those deal- 
ers prepared to handle Safety 
Work.” 


* . * 
Mailing Pieces 
[EHeere brought out the most 


effective passenger car promo- 
tion on the May Safety Month that 


Government Finds 
Business Off to 
Good 1950 Start 


WASHINGTON. — A moderate 
advance in economic activity 
throughout the country during the 
first two months of this year was 
noted by the Department of Com- 
merce last week. 

The advance extended an up- 
ward movement in progress that 
began during the last half of 1949, 
it was said. 

Developments in the early part 
of this year, according to the agen- 
cy, were featured by: 

A rise in personal income, firm- 
ness in all phases of retail trade, 
a pickup in demand for produc- 
ers’ plant and equipment, contin- 
ued expansion in the strong de- 
mand for residential housing and 
a rise in new orders to manufac- 
turers. 





has come across my desk. Roy 
Utley sent the data out with a let- 
ter emphasizing that “your service 
department will benefit in propor- 
tion to the effort you extend to get 
motorists into your shop for safety 
inspections.” 


Attached to the letter is a | 


folder, “A plan for DeSoto-Plym- 
outh Dealers’ exclusive use dur- 
ing the National Safety Month of 
May.” In this folder Utley has 
outlined a comprehensive pro- | 
gram for all DeSoto dealers to 
take full advantage of the Safety 
Month and includes all data on 
promotional aids, etc. 


Both Chevrolet and Pontiac have 
mailing pieces for the dealers to 
send out to all owners in their area 
on the Safety Month program. 


Most of the leading car and truck 
companies are mailing out promo- 
tional matter on the May Safety 
Month program to their dealers, | 
and Bud Darlington of the Inter- 
Industry Highway Safety commit- 


ai 


Corp., 
over-engine, panels and pickup models. 


if for any reason their factory 


| source has not given them the data 
on the program. 


* * * 


Breath of Spring 

Graaaie about promotion, how- 
ever, we must tip the beany to 

Claude S. Klugh, general manager, 

Pennsylvania Automotive Assn., for 

the breath of spring he put in his 

March bulletin, calling attention to 





tee, at 1026 17th St., Washington 6, 
D.C., can aid dealers in this effort 


1-8106B8 Trutest 
Special Gauge 


10 No. 5050 Glove 
Compartment Gauges 


200 Pressur-tel Caps 


assorted numbers 


THERE ARE SALES HELPS IN 


Window Streamers, Counter Booklets, Mail- 
ing Pieces, all backed by hard-hitting, ag- 


gressive ADVERTISING. 
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2 Window Streomers 


the fact that spring always calls 


i 


it, TOO 






Modern Service 
Procedure 


Call your supplier and get 
your No. 4471 Kit Today! 


A SCHRADER'S SON 


AUTOMOTIVE NEWS, APRIL 10, 1950 __ 


DAVENPORT-LEWIS DELIVERS FLEET—A. L. 
Portsmouth, Va., has acquired this fleet of Chevrolet trucks from Davenport-Lewis Chevrolet 
Portsmouth. Wright's group is 100 percent Chevrolet trucks and consists of cab- 





“With the No. 4471 Deal, 
I can PERSONALIZE my tire air service!” 


BROOKLYN 17, NEW YORK Division of Scovill Manufacturing Company, Incorporated 





Wright Jr. & Co., plumbing-heating firm of 





ditioning and suggesting that his 
dealers get after this very lucra- 
tive business early. In his bulletin, 
he also warns the dealer about let- 
ting sloppy work go out, against 
doing any work that the customer 
does not authorize and for selling 
service work in related “packages.” 
All good information. 

This breath-of-spring deal also 
calls to mind two fishing deals. 
One is that Ed Quinn, head sales 
brass of Dodge, was said to have 


| for a lot of automotive vehicle con-| lost a good fish this winter be- 
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cause it straightened out his hook 
—“horsing” it, no doubt. So one 
of his friends sent him a chrome- 
plated hook six inches long that 
was guaranteed to hold anything 
up to 500 pounds. Ed claims he 
is going to use it the next time 
he goes after carp or cat fish. 

Then recently, Ray Christopher 
of Sun Electric called me late one 
afternoon and said he had a very 
important gathering for dinner that 
evening and something was going 
to be discussed that I should be in 
on—all very mysterious but in- 
triguing. So I called my wife and 
begged off coming home and went 
to the dinner. 

Who was there? 

A couple of guys I shouldn’t ever 
speak to again—one Ed Wise from 
the Oakland office of Sun Electric 
and one Jack Bates, now promotion 
chief of the Pontiac factory service 
department—the two guys who sat 
comfortably on the bank and of- 
fered me reams of advice—none of 
it good—while I fought the first 
and biggest steelhead I ever caught 
on a fly rod. I’ll have to give Bates 
a little credit—just as I was beach- 
ing the beauty, he yelled: “Keep 
his head up or you'll lose him.” 
The rest of the conversation and 


advice—phooey to both of them. 
(Continued on Page 71, Col. 1) 








A Good 





Deal 





For You 





THAT'S WHAT DEALERS ALL ACROSS THE 
COUNTRY ARE SAYING ABOUT #4471! 
HERE’S PROOF—ACTUAL DEALER COMMENTS ! 


“I get $24.40 worth of standard merchandise 
PLUS SALES HELPS for only $19.50.” 


“I can now CERTIFY accurate air service to my customers!” 


“The instructions in the package fully explain the necessity of 
the modern ‘3 and 5’ system— 
‘A MUST FOR LOW PRESSURE TIRES’.” 


““My customers are more interested in my tires and service when 
they own a No. 5050 gauge.” 


“Those Pressur-tel caps are constant reminders of the right 
‘cool’ pressure to whoever handles the tire air service.” 
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Trend to Outlaw Discrimination Grows .. . 


Old-Worker Protection Sought 


By Bethune Jones 
Staff Correspondent 

An incipient trend toward the 
enactment of state legislation de- 
signed to prevent employment dis- 
crimination against older workers 
is indicated by developments in at 

least three states this year, a sur- 
vey reveals. 

Bills to outlaw discrimination 
against workers between the 
ages of 45 and 65 and to provide 
penalties for violation were sup- 
ported by labor representatives 
and others at a hearing conducted 
recently by the Massachusetts 
state legislative committee on 
labor. 

Massachusetts Attorney - General 
Francis E. Kelly proposed that the 
state fair employment practices 
commission, which now administers 
a law prohibiting discrimination 


Bus Move Eyed 
By Twin Coach 


BUFFALO.—The head of Twin 
Coach Co., Kent, O., is thinking 
about consolidating the company’s 
bus-manufacturing operations here. 

Chairman F. R. Fageol of Twin 
Coach said the company could save 
$350,000 a year by the move. 

John J. Lee, general manager of 
Twin Coach, said the company has 
made surveys here regarding pos- 
sible expansion. The Buffalo plant 
would have to be expanded if the 
company decides to shift the Kent 
bus operation to Buffalo, he said. 
Twin Coach’s factory here is the 
company’s Aircraft division. It 
employs about 900 workers. 


because of race or religion, be em- 
powered to investigate discrimina- 
tion because of age. He contended 
that discrimination because of age 
is “more intolerant, inhuman and 


‘Fly to Factory’ 
Airline Expects Gains 


In Car Deliveries 


CHICAGO. — Increased numbers 
of motorists are expected to avail 
themselves of a “fly to the fac- 
tory” plan in obtaining delivery of 
new cars this spring and summer, 
according to B. B. Gragg, director 
of sales for United Air Lines. 

“Response to the plan last spring 
was strong, even though some 
manufacturers had not yet given 
the go-ahead to plant delivery,” 
Gragg reported. “This year, with 
factory pickups permitted by all 
leading automobile makers, we ex- 
pect a decided upsurge in air 
travel to Detroit and other pro- 
duction centers.” 

The “fly to the factory” plan, 
Gragg explained, enables purchas- 
ers of new cars to make an air 
trip and motor tour vacation at 
no additional cost beyond the fixed 
price of the car. 








Powell Opens Warehouses 


UTICA, N. Y.— Powell Muffler 
Co., Inc., of Utica, has opened two 
new warehouses on the Pacific 
coast. One is located at Warehous- 
ing Service, Inc., 2805 S. Main St., 
Los Angeles, and the other is lo- 
cated at Automotive Warehouse 
Co., 440 Golden Gate Ave., San 
Francisco. 


cruel than racial or religious dis- 
crimination.” 

A resolution introduced in the 
Rhode Island legislature calls for 
creation of a special state legis- 
lative committee to investigate 
discrimination in industry against 
persons 40 years old or over. 

The resolution would authorize 
the study group to require attend- 
ance of witnesses by subpena and 
the production of books, papers and 
documents, if desired. The com- 
mittee would report to the 1951 
legislative session. 

Sponsors charged it was “prac- 
tically impossible” for a worker 
between 40 and 50 years old to 
get employment in certain Rhode 
Island manufacturing plants. Aft- 
er workers of this age group ex- 
haust their savings, he said, they 
apply for public assistance, thus 
causing relief costs to increase. 

That legislation intended to end 
employment discrimination against 
older workers may be introduced 
at the 1951 session of the New 
York legislature has been an- 
nounced by Sen. Thomas C. Des- 
mond, Newburgh Republican, chair- 
man of the joint state legislative 
committee on problems of the 
aging. 

Desmond said the committee is 
well aware of the united opposi- 
tion of business to legal compul- 
sion to hire older workers and is 
studying legislation which would 
not disrupt company personnel hir- 
ing and selection systems. 

He said the delay in pressing for 
such antidiscrimination legislation 
until next year will give business a 
final opportunity to voluntarily im- 
prove the situation. 
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AL'S MOTORS IN ARLINGTON, VA.—Al Wasserman is president of this Chrysler dealer 
ship. The building, shown here from thu front, is 325 feet long and 70 feet wide. The entire 
plant, including the former setup across the street, which will be retained for used-car 


operations, occupies three acres of ground. 


News in Brief 





(Continued from Page 14) 


by W. I. Burt, vice-president of 
manufacturing. 
o an . 


Petroleum at High Tide 


NEW YORK.—Proved U. S. re- 
serves of crude oil and natural gas 
scored another major increase in 
1949, reaching new alltime peaks, 
it was announced last week by the 
American Petroleum Institute and 
the American Gas Assn. 

+ * 


Buy More Cars, N. H. Told 


CONCORD, N. H.—(UTPS)— 
New Hampshire could save at 
least $32,000 through the use of 
additional state-owned automo- 
biles, rather than pay present 
mileage allowances on the use 
of private cars, Prof. Dean A. 
Fales of Massachusetts Institute 
of Technology has reported to 
Gov. Sherman Adams following a 
survey of state travel problems. 

+ - 


N. Y. Arbitration Trend 


NEW YORK.—Increased requests 
for arbitration and fewer for medi- 
ation were noted by the New York 
State mediation board in its annual 


statistical review, released by 
Arthur Stark, acting executive 
secretary. 

. > 


Austria Buys U. S. Tires 


WASHINGTON. — The Economic 
Cooperation Administration’s office 
of small business reported the con- 
templated purchase by Austria of 
$109,700 worth of tires and tubes 
from American suppliers. 

* * . 


Quebec Truckers Protest 


MONTREAL. — Quebec truck- 
ing operators have protested 
through Camille Archambault, 
managing secretary of the Que- 
bec Automotive Transport Assn., 
against a recent statement of 
Lionel Chevier, Canadian minis- 
ter of transport, that “highway 
trucking would destroy present 
economic advantages enjoyed in 
Canada.” 

+ * * 


Compulsory Arbitration 


ST. LOUIS.—The use of fact- 
finding boards with power to make 
recommendations in labor-manage- 
ment disputes is essentially the 
same as compulsory arbitration, 
says Herbert M. Ramel, vice-presi- 
dent of the Ramsey Corp., St. 
Louis. 

* + * 


Mexican Auto Race 


MEXICO CITY. — The five-day 
stock-car speed races across Mexi- 
co next May will inaugurate 2,178 
miles of highways which will link 
Mexico’s northern and southern 
borders, completing that nation’s 
portion of the Pan-American high- 
way system. 

* * * 


Goodrich Tire Patent 


WASHINGTON.—A patent on the 
nylon shock shield, which it uses 
in all its truck and bus tires, has 
been assigned to B. F. Goodrich 
Co. after its grant to Dr. E. T. 
Lessig, its inventor. 

* 


Tenn. Gas Tax Take Up 


NASHVILLE.—Tennessee’s gaso- 
line tax receipts during January 
totaled $3,439,327, an increase of 
almost 10 percent over the same 
month last year, it was announced 
by the state department of finance 
and taxation. 


* * 


MEWA Essay Contest 


CHICAGO.—An essay contest 
for junior executives on any cur- 


rent problem of jobbers and rec- 
ommendations for its solution is 
announced by the Motor and Equip- 
ment Wholesalers Assn. 

o o - 


Combined Brake-Gas Pedal 


WASHINGTON.—A patent for a 
combination accelerator-brake ped- 
al for motor vehicles, designed to 
provide greater driving safety by 
eliminating the split-second needed 
by a driver to shift his foot from 
a conventional accelerator to the 
brake pedal, is being offered for 
sale in this country by a Swiss 
inventor, the U. S. Office of Inter- 
national Trade reports. 


o * - 
Jake Tipps Robbed 
DALLAS. — Burglars who broke 
into Jake Tipps Motors, 522 N. 
Beckley St., knocked the knob off 
the safe to secure an undetermined 
amount of cash and jewelry. 
+ * * 


Neb. Ups Youths’ Premiums 


LINCOLN, Neb.—Bernard R. 
Stone, state director of insurance, 
has hiked premiums for automo- 
bile insurance 25 percent on cars 
- by persons under 25 years 
old. 


* * * 


Buying Data Available 


WASHINGTON. — To give all 
businessmen equal opportunities to 
compete for military and civilian 
procurement contracts, the depart- 
ments of Commerce and Defense, 
with the General Services Admin- 
istration, have developed coopera- 
tive programs to speed procure- 
ment information to key points 
throughout the country, the three 
agencies announced jointly. 

*” . * 


Brake Shoe Consolidates 


NEW YORK.—American Brake 
Shoe Co. has announced the con- 
solidation of all operations of its 
Canadian subsidiaries into one cor- 
poration, the Dominion Brake Shoe 
Co., Ltd., a wholly-owned subsid- 
iary. The operating assets and 
business of Joliette Steel, Ltd., and 
Ramapo of Canada, Ltd., were ac- 
quired by Dominion Brake Shoe 
Co., Ltd. 

* * 


Tow Permit Rule Eased 


NASHVILLE. — Towing permits 
will not be needed by Tennessee 
dealers if current state license 
plates are on both the pulling car 
and the one being towed, according 
to the finance and taxation office. 

” + 


Ford Statistical Course 


DEARBORN.—More than 600 se- 
lected major vendors of production 
parts have been invited to send 
representatives to the Ford Rouge 
plant for two-day training courses 
in statistical quality control, Irving 
A. Duffy, purchasing vice-president, 
announced. 

* * * 

Morrison Outlet in Oregon 

PORTLAND, Ore.—Pacific Body 
Builders of Portland announces its 
appointment as exclusive Oregon 
representative for the Morrison 
carry-all service body. 
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Auto News from Britain 


Car Buyers Must Pay Extra 50 Pounds—If Lucky 
Enough to Get Delivery 


AUTOMOTIVE NEWS, 


(Continued from Page 27) 


British cars normally seen only at | litre direct-injection Diesei horizon- 


the International Motor Exhibition. 

Jaguar cars have taken a lot 
of space, while Leyland Motors 
will have on view their Olympic 
coach with underfloor Diesel 
engine, self-loading oilfield 
trucks, luxury Tiger coach and 
Comet dumpers. 

First-time showing will be given 
to the new A.E.C. 6-cylinder 11.3 


F ederal Ups 3 
In Sales Setup 


DETROIT. — Expansion of Fed- 
eral Truck Co.’s sales organization 
is announced by Carl Loud, gen- 
eral sales man- 
ager. 

Walter L. 
Hayes, formerly 
head of the com- 
pany’s eastern 
field organization, 
has been pro- 
moted to assist- 
ant general sales 
manager. 

Harry L. Norton 
has been named 
truck distribution 





W. L. Hayes 


manager. 

W. A. Knechel has been elevated 
to assistant general sales manager 
of the eastern territory. 


Remond to Remodel 

Harvey Remond, president of 
Red River Motors, Inc. (Kaiser- 
Frazer), has announced the pur- 
chase of the three-story 55 by 140 
foot building at 20 Seventh St. S., 
Fargo, N. D., which will be re- 
modeled into a glass, chrome and 
bakelite showroom. 
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tal engine. Six other power units 
will also be shown. 
* * * 


Among the Makers 


Alves has produced a new model 
three-litre car with traditional 
English styling. There is a growing 
tendency not to follow American 
flow lines and radiator practice, 
and some firms which have already 
adopted the U. S. style may forsake 
it when new models are produced. 
= Alvis was shown at the Geneva 
show. ... 


A newly-designed Lagonda car 
is being manufactured at a lower 
price. This follows the take-over 
of the car by David Brown, and 
engines will now be made at his 
factories. ... 

Ford announces a new produc- 
tion record from its Dagenham 
works. In February it exported 
13,900 vehicles from this plant. 


Solid Liquid 
Magnetic Fluid Clutch 


Developed by GE 


SCHENECTADY, N. Y.—A liquid 
which can instantly change to a 
solid and then return to a liquid 
again is the basic feature of an 
improved magnetic-fluid clutch 
built by General Electric Co. en- 
gineers, according to a recent an- 
nouncement. 

Only six inches long and six 
inches in diameter, the device is 
capable of carrying enough power 
to lift one ton 1,000 feet per min- 
ute, GE states. 

The G-E magnetic-fluid clutch is 
still in the laboratory stage, it was 
emphasized, and commercial pos- 
sibilities have not yet been explored. 
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McGANN MOTORS WINS SALES AWARD—This Dodge-Plymouth firm of Milford, O., just 
outside Cincinnati, has been awarded a prize for December and January sales achievement. 


Landing high up in small-town sales leadership, McGann Motors passed many operations 
of larger population centers, according to R. W. Peak, Dodge regional manager in Cin- 
cinnati, who made the award. A father and son enterprise operated by William McGann 
sr., president, and William McGann jr., general manager, the company has just completed 


an expansion and modernization program. 





Fruehauf Hails Results 
Of Schools for Salesmen 


DETROIT.—President Roy Frue- 
hauf has acclaimed results of the 
Fruehauf national sales schools. 

Of the 61 major branches in the 
U. S., Fruehauf said, 40 showed bet- 
ter than a 90 percent average. 

Twenty-four of these had 95 or 
better and four were fractionally 
over 99 percent. 

One salesman achieved an indi- 
vidual 100 percent and four others 
were in excess of 99 percent. 
None of the branches showed less 
than 75.9 percent for the full 
seven-week period during which 
the school was conducted, Frue- 
hauf said. 

The Fruehauf sales schools in- 
cluded classes at the branches and 
homework graded by the home 
office sales department. 

The sales staff was required to 
conduct transportation cost anal- 
yses of businesses and industries in 
their territories and to support 


such surveys with provable facts, 
as one of their school problems. 


Further results of the sales school 
showed that 140 salesmen achieved 
averages in excess of 90 percent. 
The winning branches were Scran- 
ton, Pa.; Providence, R. I., and De- 
troit. All three topped 99 percent. 

The five top individual salesmen 
were A. G. Burfeind, Philadelphia, 
with 100 percent; Donald P. Lunn, 
Providence, with 99.9 percent; Carl 
H. Golm, Detroit, with 99.7 percent; 
Paul W. Floyd, Scranton, with 99.7 
percent, and J. J. Grill, Scranton, 
with 99.7 percent. 


Looney & Co. Builds 

The new structure of Looney & 
Co. (International-Harvester), La- 
Grange, Tex., has been opened with 
an open house, attendance prizes 
and display of products, The struc- 
ture replaces one destroyed by fire 
several months ago. 


Ferry Depicts 
Gains Made 
By Packard 


DETROIT. — Packard’s 1949 out- 
put of 104,593 cars represented a 
350 percent increase over the 23,400 
total produced in 1925. 

Dollar volume last year of $212,- 
500,000 was 250 percent greater than 
the $60,500,000 total sales listed by 
the company in 1925. 

These and other illustrations of 
Packard’s growth over the quarter- 
century span were detailed by Hugh 
J. Ferry, president, at a dinner hon- 
oring 116 employes who have com- 
pleted 25 years’ service. 

The new class of 25-year em- 
ployes increased to 1,614 the num- 
ber attaining this length of service 
since the company’s founding over 
50 years ago. 

Of this total, 1,145—approximately 
14 percent of Packard’s present 
employment—are still on the job. 
The new 25-year class includes 
three women. 

Each of the 116 employes received 
25-year pins and many also were 
awarded Packard Senior League 
rings. The company assumes life 
insurance payments on group poli- 
cies they hold, in addition. 

Milton Tibbetts, vice - president 
and patent counsel, who has been 
with Packard since 1907, presided 
at the dinner as chairman of the 
Packard service awards committee. 





Manufacturers Admitted 


To Canada Jobber Group 


OTTAWA.—L. N. Panneton, Ot- 
tawa, has been elected secretary- 
manager of the Canadian Automo- 
tive Wholesalers - Manufacturers 
Assn., formerly the Canadian Au- 
tomotive Wholesalers. 

The change in name came after 
the admission of 60 manufacturers 
as members. Other officers include: 
M. H. Moore, Toronto, president; 
W. S. Cowell, Montreal, and T. R. 
Fyfe, Vancouver, vice-presidents. 


DRY STARTING 


Motorists Learn How Miracle 
Power Prevents Engine Damage 


New car owners, as well as millions of other 
motorists, are becoming aware of “Metal Ulcer’ 


Now cor © 


damage to their car engines caused by DRY 
STARTING. And they’re learning why Miracle 
Power prevents DRY STARTING. 


When new car buyers ask you for protection 
during break-in—and after—protect them and 
yourself . . . just add Miracle Power to both 
gas and oil. 
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Deductible as Operating Expense .. . 





New York to Treat 
Pensions as Wages 


NEW YORK.—In a four-to-one 
opinion of far-reaching significance 
to truck and bus companies, the 
New York state public service com- 
mission has ruled that pensions are 
wages to be financed out of cur- 
rent operating expenses. 

Written by Commissioner Spen- 
cer B,. Eddy, the opinion held that 
where a pension plan is established, 
the money to pay for it becomes 
an operating expense whether the 
plan is based on past or future 
services. 

Companies under the commis- 
sion’s jurisdiction which will be 
affected by the new policy include 
250 omnibus corporations and 
2,000 truckers. 

The opinion marks a_ change 
from former policy under which 


Radioactive 
Atom Study May Reduce 
Engine Wear 


CAMBRIDGE, Mass.—When two 
pieces of metal rub together, atoms 
of one may actually transfer and 
become part of the other, accord- 
ing to mechanical engineers at the 
Massachusetts Institute of Tech- 
nology. 

Studies made by Dr. John T. 
Burwell jr., associate professor of 
mechanical engineering show that 
traces of metal worn from the pis- 
ton rings in a gasoline engine actu- 
ally can be detected forming part 
of the cylinder walls. 

Only radioactive “tracing” tech- 
niques make possible measurements 
sensitive enough to show these ef- 
fects. The results may be import- 
ant to designers of many types of 
moving metal parts by showing 
how wear can be reduced. 









the commission, like other groups, 
regarded pensions either as a gift, 
an income deduction or a charge to 
surplus. 

Asserting in a memorandum that 
|the new concept was in line with 
“modern economic thinking, law 
land accepted practice,” Eddy said 
the granting of pensions would not 
result in rate increases different 
from those normally produced by 
an equivalent change in wage 
scales. 

Four fundamental principles for 
the base of the commission’s new 
policy were listed by Eddy as fol- 
lows: 

1. If pensions are to be treated 
as part of wages, it is essential 
that the company claiming the 
deduction as an operating ex- 
| pense will have irrevocably com- 


| mitted itself to the obligation. 
2. The pension plan must be a} 


reasonable one, fulfilling and meet- 
ing the standards of the commis- 
sion. The matter of pensions be- 
comes a matter of collective bar- 
gaining between the company and 
its men over which the commission 
has no control. In a rate proceed- 
ing, however, where payments are 
excessive, the commission can dis- 
allow excessive payments for the 





purpose of fixing rates. 

3. The inclusion in operating ex- 
penses should be made in the year 
when provisions should be made 
for it. 

4. Where companies have under- 
taken to pay pensions, even if the 
plan is a so-called voluntary plan 
under which the company may 
claim no legal liability, there is a 
high moral responsibility, and as 
a practical matter a long-standing 
voluntary plan cannot be termi- 
nated without destroying good la- 
bor relations. 


| REMOVE ¢ 





cross-section of American life, 73 
citizens from 20 states and the Dis- 
trict of Columbia met in Washing- 
ton last week to organize the Na- 
tional Committee to Limit Federal 
Taxing Powers. 

The group included housewives, 
small manufacturers, doctors, law- 
yers, retailers, educators and prop- 
erty owners. They became charter 
members of the bipartisan organ- 
ization, set up an executive council, 
and elected temporary officers. 

After being guests of eight con- 
gressmen at a luncheon, the mem- 





bers completed their organization 
and laid plans to work at the 
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WASHINGTON.—Representing a} 








K-F SCHOOL FOR SERVICE REPRESENTATIVES—Classes of regional field service men 
study new ignition and carburetor parts of 195! Kaiser and Frazer models at Willow Run. 
Left to right: A. W. Kellas, Boston; A. H. Franks, New York; H. A. Walles, New York; H. R. 
Burt (instructing), Detroit; Charlies Peters, New York, and Joseph Connors, Boston. 


Citizens Seek Taxing Limit 


Group of John Q. Publics Form Committee 
To Amend Constitution on Levies 


local level “to secure the adoption 
of an amendment to the U. S. 
Constitution that will place a 
definite limitation upon federal 
taxing, spending, lending and bor- 


| rowing powers, which limitation 


shall be related to the annual 
national income.” 

Another objective, a committee 
spokesman pointed out, will be to 
reestablish the powers of local gov- 
ernment by decentralizing federal 


| powers and activities in many fields, 


thus returning the right of home 
rule to the people. 

The eight congressmen who were 
hosts at the luncheon and who 
encouraged the group to work for 
the objectives were Rep. Ralph W. 
Gwinn, New York, who served as 
toastmaster; Rep. Carl T. Curtis, 
Nebraska; Rep. August H. Andre- 
sen, Minnesota; Rep. Fred L. Craw- 


| ford, Michigan; Rep. John Phillips, 
|California; Rep. William M. Mc- 
|Culloch, Ohio; Rep. Ralph Harvey, 





Indiana, and Rep. John P. Saylor, 


| Pennsylvania. 


“The people get as good a gov- 
ernment as they deserve, and as 
bad a government as they will 
stand,” Rep. McCulloch told the 
group in urging them to educate 
the voters and work hard at the 
local level. 

The group adopted the following 
proposal for amending the Consti- 
tution as a statement of its policy: 


“The Congress of the U. S. shall 
not in any year levy taxes in excess 
of 15 percent of the average total 
annual income received by individ- 
uals in the U. S. during the preced- 
ing four years as determined by 
procedures established by Congress, 
nor authorize federal debt in excess 
of such average annual income, and 
shall take immediate steps to re- 
duce present debt to the limitation 
herein established, such limitation 
on taxes and debt to be exceeded 
only in an emergency involving 
the security of the nation and then 
only upon two-thirds vote of both 
houses of Congress and for one 
year at a time.” 

Explaining the practical effect of 
the proposal, the committee spokes- 
man said that if it were in effect 
at present it would limit the cur- 
rent annual volume of federal taxa- 
tion to $29.7 billion. 





Danger Signs 
N. C. Places Markers 
At Fatality Spots 


North Carolina has started plac- 
ing red numerals in red circles on 
highways of the state to mark 
scenes of fatal accidents, Col. C. R. 
Tolar, commander of the highway 
patrol, announces. 

Traffic deaths on state highways 
have become a “senseless slaugh- 
ter,” Tolar said. Fifteen persons 
were killed from March 3 through 
March 6. Since the first of the 
year, 148 have been killed. 
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Vacation Travel 


To Hit New High 


WASHINGTON.—A record shét- 
tering volume of spring and sui.- 
mer recreational travel by motoris‘s 
in quest of low-cost vacations wis 
forecast at the annual meeting of 
the national touring board of the 
American Automobile Assn. 

“More than 60,000,000 Americans, 
in 30,000,000 automobiles, will com- 
prise the greatest vacation travel 
movement the country has ever 
known,” Elmer Jenkins, AAA na- 
tional travel director, declared in 
his report to the opening session 
of the board meeting. 

But Jenkins stressed the growth 
of a “buyers’ market” among bud- 
get-conscious vacationists, who will 
be on the lookout for good accom- 
modations at reasonable rates. 

“According to a recent nationwide 
AAA survey, the trend to ‘shop 
around’ for lodgings is clearly evi- 
dent in all parts of the country 
to the greatest extent since the 
mid-thirties,” he said. 

“It is due largely to the rapid 
postwar expansion of travel facili- 
ties. A second factor is the wide- 
spread increase of paid vacations 
to wage-earners, who must key 
their vacations to budget travel. 

“Nonetheless, motorists will spend 
more than six billion dollars dur- 
ing their travels in 1950. The na- 
tional parks, which are the nation’s 
primary vacation objective, will 
alone attract more than 30,000,000 
visitors. Regionally, the Far West 
is most popular, though New Eng- 
land is due for a strong resurgence. 

“Competition among areas of the 
country for the vacationist’s dollar 
is at the keenest ever, with more 
than $7,000,000 being spent this year 
in travel advertising and publicity. 
The most successful regions—the 
most successful individual hotels 
and tourist courts—will be those 
giving the motorist his money’s 
worth.” 

The 22-member touring board 
also heard its chairman, William 
G. Bryant, of Detroit, report that 
more than 25,000,000 pieces of travel 
literature were published and is- 
sued by the association during 1949. 

The board met to establish the 
1950 AAA travel program and to 
discuss publication and distribu- 
tion of its tourbooks and maps. 


Oil TBA Group 
Sets Meeting in 
Chicago Dec. 4-5 


CHICAGO.—The 1950 meeting of 
the oil industry TBA group will be 
held here at the Edgewater Beach 
hotel Dec. 4-5, it was announced 
last week by Arthur N. Haenggi, 
Cities Service Oil Co. national 
chairman of the group. 

Plans for the 1950 meeting, 
Haenggi said, call for a panel of 
speakers of outstanding authority. 
The meeting dates coincide with 
the first two days of the ASI show 
to be held at Navy Pier in Chicago. 

Haenggi also named the chair- 
men of various program commit- 
tees. 

G. L. Switzer, of Shell, will serve 
as chairman of the committee on 
speakers; C. W. Henking, of Pure, 
as head of hotel reservations and 
arrangements, and F. M. Rider, of 
Lion, as publicity chairman. W. A. 
Green, of Goodrich, will act as 
suppliers chairman. 





Airline Offers Autos 


For Passengers’ Use 

NEW YORK.—American Air- 
lines passengers May now order 
rental cars to be available on 
their arrival at any of 60 cities 
in the U. S. and Europe. Ar- 
rangements just concluded with 
Avis Rent-A-Car and Hertz 
Drive-Ur-Self Systems give spe- 
cial consideration to the airline’s 
travelers, 

American’s employes can use 
the company’s communications 
facilities to place orders for 
passengers with the Avis com- 
pany for cars to be waiting at 
the airport on arrival of the 
flight. 
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Dealer Business Counsel 


Definite Need Seen for Dealer Action 
Against Excessive Trade Allowances 


AUTOMOTIVE NEWS, APRIL 10, 1950 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel 


on, is the price of a new or 
used car? First, the price of a 
new car starts with the suggested 
FOB price at the factory. To this 
price is added the 
charge for taxes, 
trans portation, 
handling, prepa- 
ration, gas, oil 
and grease at 
point of delivery. 
Now we have 
the suggested de- 
livery price of a 
new car. How- 
ever, even this 
suggested price 
doesn’t mean a 
thing to the dealer or the public. 
It is only a starting point for | 
one of the most vicious trading 
circles any business or business- 
man has ever had to encounter. 
From this point on the law of 
supply and demand takes over and 
the public determines the price of | 
both new and used cars. 
+ * * 


OMETIMES I think that if this 

industry of ours was permitted 
to establish a uniform price for 
new cars and the public was given 
to understand that a uniform price 
was the price they must pay, then 
dealers would have at least a fair) 
chance of making a normal return 
on their investments and also stay- 
ing in business. 

In connection with the used-car 
trade, in my opinion, the public 
should be informed through na- 
tional advertising that they can 
expect to be paid only the cash 
wholesale value for their used cars. 

Dealers should be able to sell 





J. B. Van Tassel 





New Canada Tax 
Is Foreseen 


On British Cars | 


OTTAWA.—An unofficial report | 
circulating here says that Canada 
may tax British cars but it is un- 
derstood that any new tariff on 
them will not be popular with those 
aiming to encourage British ex-| 
ports to Canada. 

It is also pointed out that Can- 
ada can use her anti-dumping laws 
to solve the problem of perhaps) 
too many British cars reaching the 
Canadian market this year. Some 
time ago these dumping duty reg- 
ulations were suspended but they 
can be reimposed at any time by| 
cancellation of the suspension, ac- 
cording to officials here. 

If dumping duties are reimposed, 
the “fair price” of a British car} 
in England would be the deciding | 
factor and the customer buying) 
the car in Canada would pay for 
it at retail. 

For instance, if a British car 
Sells for $1,700 in England and 
only $1,500 in Canada, the dump) 
duty would make up the difference | 
of $200, allowing Canadian-pro- | 
duced cars a better chance to com- 
pete with these British models. 


Take It Easy 


Let Paint Repair Set, 


Expert Advises 


OTTAWA.—“The next time you're 
getting a crumpled fender repaired | 
and painted, don’t hurry the repair | 
man,” George Lapointe, Montreal 
automotive representative of the | 
Canada Paint Co., told auto paint- | 
ers and body and stock men in| 
assembly hall here. 

“Give him enough time to let the | 
surfacing set,” he said, “otherwise | 
part of the gloss may disappear in 
a very short time.” 

As an aid to repairmen in getting | 
an exact color match between the | 
automobile body and the much 
abused fenders, Jack Fraser, Ot- | 
tawa representative of the com- 
pany, demonstrated a junior mixing 
machine. 


Canal Gets New Charter 
Canal Chevrolet, Inc., Memphis, | 
has been granted a foreign charter | 
by the Louisiana secretary of state. | 








a used car at retail and make a 
gross profit sufficient to at least 
pay the expense of handling it. 

Why should dealers be expected 
to give away part of their new-car 
gross profit, through an overallow- 
ance on a used car, plus the ex- 
pense of reconditioning and sell- 
ing it? 

* * + 

LSO, consider the investment 

and depreciation involved in 
handling an estimated three used 
cars for every new car delivered. 

It would seem to me that this is 
all the more reason why dealers 
should set up a plan of merchan- 
dising that will give them the op- 
portunity to at least break even 
on cars traded in. 

Are automobile dealers in busi- 
ness just to sell bright, shiny 
automobiles and go broke han- 
dling used cars? 





ical step in helping to correct this 
out-of-line condition would be for 
all dealers to adopt a new code of 
ethics, namely: 

“Used cars taken in trade on new 
cars at current wholesale prices 
only.” 

* x * 
| policy in effect, dealers 
should then follow by setting up 


in their books of records all used | 


cars traded in at current cash 
wholesale values. 

Any allowance for a used car 
over and above the current cash 
wholesale value should be charged 
against new-car gross profit. Then 
when the dealer sold the new car, 
he would show a gross profit in the 





amount of the difference between 
the cash wholesale value and the 
retail selling price of the used car. 


This gross profit on the used 





car will then be sufficient to ab- 
sorb the cost and expense of do- 
ing business in the used car de- 
partment. That is provided, of 
course, the dealer sets up the 
proper controls on costs and ex- 
penses of operations. 

Why should any business be ex- 


GILLESPIE - BLUMER MOTORS. wn 


tn 





DISPLAYS BUILDING-LONG SIGN — Gillespie-Blumer 


Motors, Inc. (Chrysler-Plymouth), 


Madison, Wis., has completed enlargement and modernization of its facilities, topping the 


building with a huge display sign 
approximately three non-profitable 
deals to each profit deal? 
* * * 

HO ever heard of a business 

where a customer expects a 
$200 credit for the payment of $100 
in cash? 

Well, that is exactly what hap- 
pens when a customer trades in 
a used car with a cash value of 
$100 and expects a credit of $200 
on the purchase of a new car. 


It’s like selling $100 bills for 





L. A. Transport Fair? 


LOS ANGELES.—A history of 
the automobile industry from the 
earliest “one-lungers” to present 
streamlined models will be fea- 
tured at a contemplated World 
Transportation Fair here in 1951, 
according to Ira W. Curry, pro- 
ducer of industrial shows, follow- 
ing reported completion of negotia- 
tions for leasing Santa Anita park 
as the fair site. The event is ex- 


pected to handle and merchandise | $50, and a good way to go broke|pected to have a 104-day run, May 


It seems to me that the first log-|a unit that represents a ratio of|in a hurry. 








30-Sept. 9, 1951. 


ENGINEERING ACCEPTANCE OF ENGINEERED FILTRATION! 






Performance-wise manufacturers seem 
to agree with WIX on the basic im- 
portance of ENGINEERED FILTRA- 
TION. More and more leaders, such as: 
Case, Oliver, Minneapolis-Moline, Wis- 
consin, Diamond T and Harnischfeger, 
are accepting WIX as original equip- 
ment. To them, the oil filter and its 
element are not mere accessories, but 
rather an extension of their own engi- 
neering concepts, which measure and 
rate equipment On the basis of “what 
it will do for the user.” 


Each year sees new concepts and im- 
provements in WIX Filters and Filtere- 
fils, as research and engineering team 
up to provide constant, progressive de- 
velopment. Built-In Sealing Washers; 
Electronically Controlled Micro - Pore 
Filtrant Construction; Lithographed 





TRACE MARK 


OIL FILTERS ¢ FILTEREFILS 
WIX ACCESSORIES CORP. * GASTONIA> N+ C- 


Rustproofed Prick-Punched Containers, 
are but a few of many improvements 
pioneered by WIX in replacement cart- 
ridges. 


Nor does WIX interest stop with the 
production of filter products that deliver 
outstanding performance. WIX mer- 
chandising “Know-How” provides added 
sales and profit advantages with a 
definite program for both manufactur- 
ers and dealers. Thus, you have that 
ideal combination . .. a superlative 
product plus a selling plan that works. 


CAR * TRUCK * TRACTOR AND 
ENGINE MANUFACTURERS 

Get the facts as they apply to you 

specifically! Write, and a member of 


the WIX Engineering Staff will outline 
the picture at your convenience. 


mic. 


CANADIAN FACTORY: WIX ACCESSORIES CORP, LTD., 1] Wabash Ave., Toronto 3, Ont. 
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sedan, $2,425; sedanet, $2,275; RM _ se- 
danet, $2,260. ‘49 RM sedan, $1,755; 
Super conv., $1,900. "48 RM sedan, §$1,- 
355. '47 RM sedan, $1,125; conv., $1,235; 
Super sedanet, $1,160, $1,150. '46 Super 
sedanet, $900, $975; sedan, $995. ‘41 
Super conv., $475; Special sedan, $365, 









Average Used-Car Prices 


(Compiled by Automotive News! 







































































$305. 
Market Trend CADILLAC—'47 (61) sedan, $1,500; se- enies = —. = 
595° > : 3 le (to date) 9 950 
Riding the crest, used-car prices this week jumped sharply to an eaenee an aaa a 1950 $1,856 $1,861 1 os 
overall average of $1,010—the first time since last July that the [“")>'’$) 110. 49 SL Deluxe club coupe. $1,010 $956 1940 1486 ey “ae 
average has been over the $1,000 line. Prices in the first week of $1,495, $1,400, $1,485, 2 at’ $1,500, $1,- $982 in aa a ’ ; 
the month generally point up a trend since they are not weighted 450; sedan, $1,500; SL Special sedan, $1,- . 10 1,089 
b “A f $ week 460, $1,375, $1,310; FL Deluxe sedan, 1947 936 927 895 
y prices of past weeks. 2 at $1,475; Special sedan, $1,430, $1,390. 1946 R29 783 763 | 1 
The increase to $1,010 is an improvement of $28 over the average onan. ae te gl een’ 1942 428 392 364 | 
of $982, which prevailed in March. The boost also marked the ninth $1,170. $1,200, $1,150, 47. FM conv... 1941 386 382 372 ; § 
straight week in which Automotive News’ index of used-car prices $1,075; club coupe, $975, $1,005; SM club Geese { 
has increased. coupe, $1,005. '46 SM sedan, $825, $800. vera a ae 
, ‘41 SD sedan, $505, $500, $550, $350; Apr. (to date) Mar. Feb. Average $1,010 $ 982 $ 956 
This week’s price tilts embraced all models, except 1950s, which FL sedan, $570; MD sedan, $425. ‘oe 
856 sedan, $175, $440; MD club coupe, 90. - 3 
ions > to an dele whi > a a Otherwise, the market seemed DODGE—’49 Coronet club coupe, $1,760. (The above figures are averages of used-car auction prices, all 
ee ee ee ee "40 balt-ton pansi, $115; Cusom cm makes and models, carried regularly in Automotive News.) 
Increases by models were as follows: '49s, up $63 to $1,496; ’48s, Tuna. Hn 
’ e » e » e ‘ ’ , . 
up "41 to $1,142; ’47s, up $9 to $936; ’46s, up $46.to $829; ’42s, up $36 to FORD—’50 CD (8) club coupe, $1,675; »: cn danet, $1,825. 47 (76) 4-dr 4-dr., $295, $252 L 
$428, and 41s, up $4 to $386, sedan, $1,610. '49 Custom (8) station} 959; (88) sedanet, $1,500. 4¢ (4 " “Sewers . 
7 & , ; 6 1,110; (68) 4-dr., $1,085. PONTIAC—’'49 Chieftain (6) 2-dr., $1 
wagon, $1,525; sedan, $1,210; conv., $1, < P Z 675. 46 Streamliner (8) 2-dr $977. 905 M 
DENVER $1,260, $1,325, $1,350. "48 SD (8) $910,| $1,485; Standard (8) sedan, $1,300. '48]PLYMOUTH—'49 SD conv., $1,710. '48 oe. “46 Stream . $977, $905 ’ 
u u $920. ‘47 SD (8) 2-dr., $745, $755; half. SD (8) club coupe, $1,050. ‘46 SD (8) SD 4-dr., $1,230; club coupe, $1,150; | STU DEBAKER -"'49 Champion 4-dr.. $1 N 
(Denver Auto Auction, Inc. Sale every ton pickup, $665. '46 SD (8) 2-dr., $695, sedan, $695; Deluxe (8) sedan, $750, 2-dr., $950. ‘47 SD 2-dr., $1,000. 620. '48 Champion 4-dr., $1,082. ol 
Tuesday at Englewood, Colo, Prices are $725, $780. $675. '42 sedan, $480. '41 sedan, $375. | pPONTIAC—'50 (8) conv., $2,460. "49 (8) | WILLYS—’41 sedan, $250. ‘ 
for sale of March 28.) LINCOLN—’'47 4-dr., $795. '41 4-dr., $270. "39 sedan, $550, $580. 4-dr., $1,820; sedanet, $1,800; 2-dr, $1,- 
(Prices are continuing trong.) MERCURY—’50 4-dr., $2,136; club coupe, | HUDSON—’48 Commodore (6) sedan, $1,- 700, '48 (8) conv., $1,540. '46 (6) 4-dr., ALBANY. N Y 
BUICK —'50 Special 2-dr., $1,815. ‘49 Super $1,875, $2,050, $2,080. ‘49 club coupe, 165, $1,100. 40 sedan, $190. $1,015, ies aa P! 
station wagon, $1,885; 4-dr., $1,820; RM $1,420, $1,425. ‘48 4-dr., $1,035. ‘46 | MERCURY—’'50 sedan, $1,950. ‘49 sedan, STUDEBAKER—'50 Champion RD 4-dr., (Tim Anspach’s Dealer Auto Auction 
4-dr., $1,725 47°RM 4-ar. $1.110, $1,- club coupe, $880. $1,375, $1,450, $1,380, $1,400; club coupe, 2$1,710. ‘47 Champion 2-dr., $980 Sale every Monday. Prices are for sale of PI 
175, "46 Super 4-dr., $995, $1,000.'  * OLDSMOBILE— 43 (76) 2-dr., $1,250; (68) $1,480. 48 _station wagon, $1,260. ‘41 March 27.) ! 
ane | ry pee ; -dr., $1,170, '46 (98) 2-dr., $960, siness coupe, $535. . s . | 
eee 7190 49 161) ddr. $2200, | PACKARD—'48 Deluxe 4-dr., $1,370, '46|NASH — '49 Ambassador sedan, $1,425; ST. JOSEPH, MO. age wan cosegh fo Bie tie potte tenet | 
CHEVROLET—'50 SL Deluxe 2-dr., §$1,- Clipper 4-dr. , $790. oulpuecnann rn (16 edan, $1,175; (St. Joseph Automobile Auction Co. Sale here to a new high for the first quarter ‘ 
750, $1,770, $1,780; FL Deluxe 2-dr., | P/YMOUTH—'50 SD club coupe, $1,885. 7a a er eras sony tevery Tuesday, Prices are for sale of of the year. Postwar models are best PC 
$1,710; SL ‘Special 2-dr., $1,620, $1,625, 49 SD 4-dr., $1,455, $1,520, $1,560. '48| (66) club coupe, $1,050. '40 sedan, $300. | S7ery, juesaa' sellers. Sold 108 units out of 127 offer- ’ 
$1,670, $1,006, “49 BI, Deluxe conv.. $1-| Sas" alah. de adr, $100, $810, “""| conv. $900, | KSeld G4 units cut of 98 offerings.) | tags.) | 
: x + nen: 585, 35. -dr., 55, 5. *, . a 7 a . 
Bak, $1 390.9 $1100, SL 106, $L470. $1. | PONTIAC—'50 Streamliner (8) 4-dr., $2,-|PLYMOUTH—'48 SD sedan, $1,212, 2 at|BUICK—'48 Super 4-dr., $1,305. "47 RM|BUICK—'50 Special sedanet, $1,800; RM 2 
495, $1,515; SL, Special 3-dr.. $1,240,| 925, $2,130; (6) 2-dr., $1,765. '49 Chief-| $1,200. '41 club coupe, $480; Deluxe| 4-dr., $1,400. '46 Special 4-dr., $872. 41] sedanet, $2,375. "49 Super 2-dr. $1, MI 
$1,385: '%-ton pickup $1,010, $1,115) °48 tain (8) 2-dr., $1,755; Streamliner (6) sedan, $300; SD sedan, $465. '40 sedan, Super 4-dr., $412. 775, $1,850, $1,800; RM 4-dr., $1,800 rom 
FL aerosedan, $1,205. $1,360. $1.320:| 2-dr., 2 at $1,640. "48 (8) 4-dr., $1,350. | $275. CHEVROLET—’49 SL Deluxe 4-dr., $1,-] Sedanet. $1,525, $1,770, $1,785. '48 RM 
conv., $1,100, $1,290; FM 4-dr., $1,109; '46 4-dr., $870. PONTIAO — '48 Streamliner (8) sedanet, 475, $1,467, $1,432; FL Special 4-dr., 4-dr., $1,430. ‘46 RM 4-dr., $950. ‘41 
$1,110, $1,170, $1,175, $1,180. $1,215, | STUDEBAKER — ‘50 Commander 2air.,| $1,350. "42 (6) sedanet, $425. '40 (6)| $1,207, $1,295. '48 FM 4-dr., $1,220, $1,-| Special 4-dr., $500; Super 2-dr., $360. 
$1,230, ‘47 FL aerosedan, $1,040, §1.130: $1,760. '48 Commander conv., $1,275. '47| Sedan, $360, $330. '39 (8) sedan, $150. 065, $907. '47 FM 2-dr., $915, $960. 46] CADILLAC—'49 (61) 4-dr., $2,825. ‘48 
FM 4-dr., $000, $1,060, "46 FM 4-dr..| Land Cruiser, 4-dr., $1,125; Champion eo, RD ssan: we Ky ee FL 4-dr., $752, $755, $847. '41 4-dr., (62) 4-dr., $2,250. '41 (61) 2-dr.. S680 ™ 
Rae ese” : F : % 2-dr., $905. ’ ; » sedan, 235, , oe 5, '40 b , $270. . s . 
e085, $685, $815. . 4 | 2dr., $905 Tana Grete 4-dr.. G1,100, 43 President | coeebeae ee Wactser tub 1,. | CHEYROLET— "50 SL Special club coupe ( 
CHRYSLER —'50 Windsor 4-dr., $2,420. '49 | CHRYSLER—’50 Windsor club coupe, $1, $1,700. "49 FL Deluxe 2-dr., $1.285: SI 
Windsor 4-dr., $1,920, $1,955. | CONCORD, MASS 4-dr., $430, $415; Champion sedan, $380. | 700. °47 Windsor club coupe. $1,150 Special 2-dr., $1,250. '48 SM 4-dr.. $825. ‘ 
DODGE—'48 Custom 4-dr., $1,095, $1,100 E . egestas WILLYS—'46 Jeep, $475. ‘42 sedan, $200. | DesOTO—'48 Custom 4-dr., $1,250. 2-dr., $1,010; FL aerosedan, $1,200, '47 " 
$1,205, $1,250; half-ton pickup 2 at $850. (Concord Auto Auction, Inc. Sales every MISCELLANEOUS - '40 LaSalle sedan, | pODGE—’'47 Deluxe club coupe, $980. SM club coupe, $980; 4-dr . $900 $925 
"47 conv., $995 , ‘| Monday and Friday. Prices are for sales of | $725. '39 sedan, $410. GMC 1%-ton plat- | FORD—'50 CD (8) 4-dr., $1,677, $1,750. ‘46 FL aerosedan, $925; SD 4-dr.. §800 mi 
FORD—'50 CD (8) 4-dr., $1,610, $1,830; | March 24-27.) form, $85. 33 coupe, $450. '49 Custom (6) 4-dr., $1,177, $1,165. '47| +42 gp 2-dr.. $450. °41 Master’ 2dr a 
(6) 2-dr., $1,630. '49 Custom (8) 2-dr.. (Sold 210 units out of 318 offerings.) Deluxe (8) 2-dr., $707, $755. ‘46 4-dr., $360; SD 2-ar., $430. 40 SD 2-ar. $450: 1 
$1,160, $1,200, $1,210, $1,230, $1,255, | BUICK—'50 Special sedanet, $1,875; Super VALDOSTA, GA. ues..i6 ates entbe, S00 club coupe, $275. '39 MD 4-dr.. $185: E 
te : et aa (Tom Hewitt Auto Auction, Sale every | MERCURY—'48 4-dr.. $1,052 : ae +e., SE. s 
Friday. Prices are for sale of March 24.) | NASH—’'46 4-dr., $937. CHRYSLER—'48 Windsor club coupe, $1, 2 
oa Sold 156 units PLYMOUTH—'50 SD 4-dr., $1,725. ‘40 (Continued on Page 59, Col, 1) -— 
0! offerings. - ———————— — - — a 7 a 
BUICK—’50 Special 4-dr., $1,915; sedanet, "a 
$1,660. ‘49 Super 4-dr., $1,825, $1,650, 2 
$1.625; sedanet, $1,625. "48 RM conv., $ 
$1,250; 4-dr., $1,175. ‘47 Super 4-dr., ( 
$1,100. ‘41 Special 4-dr., $350; Super LUN 
’ conv., $425. xe j ME 
CADILLAC "49 (61) sedanet, $2,750; (62) NA! 
4 4-dr., $2,925. ‘48 (62) conv., $2,475; Oui 
4-dr., $2,300. 
CHEVROLET—'49 SL Deluxe 4-dr., §$1,- PL} 
“é 535, $1,490, $1,450, $1,400; club coupe, or eq ers "4 
$1,450; %-ton pickup, $955. '48 FL aero- 4 
: sedan, $1,250, $1,150, $1,100; 4-dr., $1,- Po? 
125; FM 2-dr., $1,100. "47 FL aerosedan, ? ‘ 6S 
$1,060, $900. '46 FM 2-dr., $825, $800; Sparkling, polished, heavy chrome plate to auto li 
SM 4-dr., $775. "42 SD 2-dr., $415, $410. : ; : 2. 
'41 SD club coupe, $600; 2-dr., $500, 94 motive manufacturers’ specifications. 
$325; MD 2-dr., $410. yy 
CHRYSLER—'47 Windsor 4-dr., $1,075, 
8) $1,040; club coupe, $1,080. rv. 
DeSOTO—'49 Deluxe 4-dr., $1,750; club day 
coupe, $1,825. ao 
/ ey oo = grt te DODGE—'49 Wayfarer business coupe, $1,- Bo A Aes on 
© ¢ be) ‘© be) 287; Coronet club coupe, $1,750. pKOlt#@RMCITIZ / BUI 
FORD—'50 CD (8) 4-dr., $1,887, $1,840; mane ea 
Deluxe (8) business coupe, $1,500; CD se 
x (6) 4-dr., $1.430, "49 Custom (8) 2-dr., $4 
t $1,275, $1,200, $1,180, $1,125, $1,100; CAD 
club coupe, $1,150, $1,115; station wagon, 34 
- ys $1,225; Deluxe (8) 4-dr., $1,140. '48 SD 
ONE OF THE NATION'S (8) 2-dr., $1,025. '47 SD (8)' 2-dr., $800; = 
™ " ™ Standard (8) 2-dr., $725. '46 Deluxe (8) 12 
= as 2-dr., $720, $700; SD (8) 2-dr., $760. : 
LARGEST AND MOST MODERN 42 SD (8) 4-dr., $450, $405. '41 SD (8) $5 
club coupe, $450; 2-dr., $705, $520, $350. $3 
~ "39 (8) 2-dr., $360. °36 (8) 2-dr., $335, 
b bl s 
PRODUCTION FOUNDRIES $195. ‘ ata or CHR 
‘ HUDSON—'49 Super (6) 4-dr., $1,300, '48 OSU ie = 47 
4-dr., $875. ES{E\V A) Dest 
LINCOLN—'49 sport sedan, $1,425; 4-dr., WI Cu 
$1,500; Cosmopolitan 4-dr., $1,500. DOD 
MERCURY—’50 2-dr., $1,875. '49 sport De 
E 4 : sedan, $1,500; club coupe, $1,100, ‘47 FO 
Aer ahs aie nly. — gens. aa80, pe, $ MACO de luxe name oe 
ae ete DY OLDSMOBILE.'30- 18)" cy créer bs ony form, de = 
OLDSMOBILE—’50 (98) club sedan, §2,- : $82 
WwW N ¢ 550. '49 (98) sedanet, $1,875; (88) se- order in any form, de- SD 
danet, $1,925. "48 (76) 4-dr., $1,150. sign or shape you HUD 
FOUNDRY DIVISION PLYMOUTH—'49 Deluxe 4-dr., $1,350. '48 want. Colors may be KAIS 





SD business coupe, $800. "47 SD conv., 
$910; 4-dr., $740, $735. 
PONTIAC—'50 Chieftain (6) 4-dr., §2,- 


inserted at any point. 


‘ y™ Write today for folder 
and estimates. 
5 
METAL ARTS CO. Inc. Dept. 8, Rochester, N. Y. 


SPRAY GRAIN 





MAIN OFFICE AND MANUFACTURING NTS 100; (8) conv., $2,400, $2,375. '49 Chief- 

‘ v . debi bhed Atel he tain (8) sedanet, $1,750, '48 Streamliner 

. 8) 4-dr., 1,345; (6) sedanet, 1,300, 
CHATTANOOGA 2, TENNESSEE — = ’ 





STUDEBAKER—'50 Champion conv., §$1,- 
875. 

WILLYS—’48 Jeep, $500; Jeepster, $900. 
Jeep, $440. 

MISCELLANEOUS ‘48 International %- 
ton pickup, $600 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. 
Sale every Friday. Prices are for sale of 
as “i vaneiakeneet tailings a a ; March 24.) 

(Market very good. Sold 101 units out 
of 175 offerings.) 


D E A L E R BUICK—’5C Super 4-dr., $2,250; Special 
2-dr., $1,860. '49 Super 4-dr., $1,710, '48 


RM conv., $1,510; sedanet, $1,500; 4-dr., 
$1,460. '46 Super 4-dr., $1,025 
CADILLAC—'50 (61) 4-dr., $3,360. ‘47 
(62) conv., $1,950. 
CHEVROLET—'50 SL Deluxe 2-dr., $1,- | 


780, $1,545. ‘49 SL Deluxe club coupe, 

$1,480; 4-dr., $1,460. °48 FL 4-dr., §1,- 

. —~ -—- : oe -_ eae 290. ‘47 SM 2-dr., $985. ‘41 SD club 
ee cinursesenene : Bee coupe, $610. '40 SD 4-dr., $635. 

atlanta nicnriaraeaiiaieeeeaieah CHRYSLER—'47 Saratoga 4-dr., $1,265; 

New Yorker 4-dr., $1,240; Town &| 

















GRAINS MOLDINGS 
Country conv., $1,160, '41 Royal club AND DASHES WITH A SPRAY GUN 


coupe, $680. | 
DeSOTO—’49 Custom club coupe, $1,875. 

‘48 Deluxe business coupe, $1,120. . ss c ce : 
DODGE—'49 Coronet 4-dr., $1.830, ‘48 like finish, dries fast. Any painter can do it. 





Just spray graining ink through a cloth screen to form grain. Produces factory- 








LIMITED OFFER! @ Cadmium Rustproof Springs Custom, business coupe, $1,025, '46 Cus- Kit consists of 3 graining screens, fine, medium, wide. 6 pints graining ink 
9 Each in Doz. Lots When @ Heavy-Duty Bronze Ends womb es ae Sa conv., $1,975: Deluxe || concentrate—Mahogany, Dark Walnut, Walnut, Maple, Oak a 75 
Chock 1s Reese Vite, Order @ Spring Ends Double Looped (8) 4-dr., $1,635. '49 Custom (8) 2-dr., || and Grey. F.O.B. Los Angeles ° 
Siar Waas heed ie ae at We Mere Guaranteed =eess on 4-dr., $1,140. '48 station The graining ink should be thinned 4 to 1 with lacquer thinner, making 30 pints, 


: ‘ enough for 50 to 70 cars. Screens last indefinitely when washed with lacquer thinner. 
BEI I AUTO SUPPLY LINCOLN— 49 4-dr., $1,960. : 
236 75th St. Phone—Union 17-2961 North Bergen, N. J. 51,060, $1,050. ae eo ee GEORGE W. SNIBBE SALES COMPANY 
ATTRACTIVE OFFER FOR JOBBERS NASH—’49 (600) 2-dr., $1,200. . 926 S. FLOWER ST. LOS ANGELES 15, CALIF. 
OLDSMOLD“LE—'49 (98) 4-dr., $1,990, $1,- 














CTION 








o Auction 
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rice level 
t quarter 
are best 
127 offer- 


1,800; RM 
2-dr.. $1, 
ir., $1,800 
5. ‘48 RM 
$950. ‘41 
ir., $360. 

$2,825. ‘48 
2-dr.. S680 


club coupe 
$1.285: SL 
‘-dr.. $825 
$1,200. ‘47 
$900, $925 
4-dr., $800 
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2-dr., $450; 
-dr., $185; 


coupe, $1, 
ol. 1) 
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DODGE—'46 half-ton panel, $350; Custom | MERCURY—’'47 sedan, $730, $805. 
© © 4-dr., $690. Se ns = a. $1,330. 
FORD—'50 half-ton pickup, 7 at $1,200, | PACKARD—'47 sedan, 5. 
Used-Car Auction Prices $1,205; Deluxe (6) 4-dr.. $1,640, §1,660; |PLYMOUTH "48 SD sedan, $1,150, $1.- 
CD (6) 4-dr., $1,675, $1,690. "49 De-| 080. “a. conv., $900, $850. ‘46 SD 
- 180; s se , . 3 
coupe. $1305) $1235, $1.525, $1,310, | PONTIAC—'42 sedan, $490, ‘41 sedan, 
(Continued from Page 58) $1,335, "48 SD (8) 4-dr., $900. ''47 half- $600. '39 sedan, $210. 
ton panel, $505 i STUDEBAKER — ‘49 Commander sedan, 
260. ‘46 Imperial limousine, $560. ‘42 |] LINCOLN—'49 Cosmopolitan sedan, §$1,- ry . $1,270. ‘48 Champion conv., $1,410. ‘47 
Royal 4-dr., $600. 675. KAISER—'48 4-dr., $700. . half-ton pickup, $400, '34 sedan, $105. 
peSOTO—'49 Custom 4-dr., $1,850, '47|MERCURY—'47 club coupe, $950. ie oa (98) 4-dr., $2,750. "47 | MISCELLANEOUS—'47 Reo 2-ton truck, 
Custom 4-dr., $1,210. '46 Custom 4-dr., |] NASH—’49 Ambassador sedan, $1,385. PLYMOUTH—'48 4-dr., $910, $815 12 $766. 
$1,025. *40 Custom 4-dr., $310, $380. OLDSMOBILE—'50 (98) sedan, $2,425, '49| 4-dr., $320, $225. LUBBOCK. TEX 
ropDGE—'49 Wayfarer aac $1,335. °48 a oa. 3 "46 (76) sedan, $915. U IX, UA 
Deluxe 2-dr., $1,115. '47 Custom 4-dr., " (76) sedan, $370. (Lubbock Auto Auction. Sale every 
$1,075. °46 Custom 4-dr., $1,025. — ‘40 sedan, $300. ‘39 sedan, | ‘Crests i emigat ar Rael aetinn Thursday. Prices are for sale of Mar. 30.) 
js? a : " . rlie a y . , 3 ces UD on 
= PA Sar es ieee oe PLYMOUTH—'49 SD sedan, $1,350. '47| Sale every Friday, Prices are for sale of ae ro ° 
. ~ : : 4 r : Deluxe sedan, $925. ‘42 SD sedan, $350. | March 31.) s 
150; station wagon, $1,450. ‘48 SD (8) ‘37 sedan, $140 (Market tc higher on “‘sharples.” Sold BUICK—’50 Special 2-dr., $1,885. '49 Super 
club Coupes. $1,010; Deluxe (8) 2-dr., PONTIAC "49 Chieftain (8) sedan, $1,- 81 percent of offerings.) 4-dr., $1,675, $1,645, $1,695, $1,730. °48 
Dern: “lo 2 or. “3700: ey Ode, tee, 760; Streamliner (8) sedan, $1,655, BUICK—’47 Super conv., $1,090. '41 Super| RM $1,225. '47 Super 4-dr., $1,035. 
75, $660. 4dr, $780. °41 SD (8) 2dr. | STUDEBAKER ‘41 Commander sedan, | sedan, $350, $430, $295. '40 Super sedan, | CHEVROLET—’50 %-ton pickup, $1,375; 
oe. a : oe $385. $290. '39 Special sedan, $240, $190, $350. half-ton pickup, $1,235, $1,255, $1,235, 
> WILLYS—’48 half-ton panel, $630 CHEVROLET—'49 FL Deluxe sedan, §$1,- $1,240; FL Deluxe 2-dr., $1,745, $1,820; 
HUDSON—'46 Super (6) 2-dr., $625. MISCELLANEOUS ‘49 Thames panel, 395, $1,380, $1,350; SL Deluxe sedan,| 4-dr., $2,070, $1,785; SL Special 2-dr., 
LINCOLN—’49 club coupe, $1,650. °46 $390. $1,430, $1,385. °48 half-ton pickup, $655; $1,640, $1,660; SIL Deluxe Bel-Air, $1,- 
club coupe, $830. FM sedan, $905, oa ee. 975; 4-dr., $2,035. °49 FL Deluxe 2-dr., 
’ , 1,130. ‘47 SM sedan, 880, $910, ’ 1,435. 
ae. aa UC HOUSTON SM sedan, $710, $775. ‘41, sedan, $485, | CHRYSLER—'50 Windsor 4-dr., $2,410. °46 
naan er poems ae 4-dr.. $300 (Gulf Auction Co. Sale every Tuesday. $520, $515, $605, $560, $275, $485, $250, 4-dr., $810. Bs 
OLDSMOBILE—’49 (88) 4-dr.. $1 840: (76) Prices are for sale of March 28.) $510, $425, $300; conv., $420. DeSOTO—’'50 2-dr., $2,175; club coupe, 
2-dr., $1.600, ’48 (98) 4-dr. $1 530. 46 (Market shows an upward trend on DeSOTO—'42 sedan, $450. $2,295. 
(78) club cou $900 40 (90) 4-dr new and good used cars. Sold 70 units DODGE—’'47 half-ton pckup, $570. °41 | DODGE—’46 half-ton pickup, $500. 
$380. '39 (60) sar. $160 "' | out of 115 offerings.) sedan, $270. '40 sedan, $245. FORD—'50 CD (8) 2-dr., $1,775, $1,850, 
? "47 (110) 4-ar.. $1,060, *40 | BUICK—'5SO Special 4-dr., $1,975. 47 RM |FORD—'50 Deluxe (6) sedan, $1,570, $1,-| $1,770, $1,665; Deluxe (8) 2-dr., $1,675; 
a oe. eee 4-dr., $605. 450, ‘49 Custom (8) sedan, 2 at $1,200,| 4-dr., $1,750, $1,680; half-ton’ pickup, 
PL eieten ‘50 Deluxe 2-dr., $1,525. °48 CHEVROLET—’50 SL Deluxe 4-dr., $1,- $1,250. "47 SD (8) sedan, $805, $900. '46 $1,100, $1,150, 2 at $1,170. ‘49 Custom 
on. ce a6 $1,200: 4-ar.. $1.210;:| 800; 2-dr., $1,675, $1,775. '49 half-ton| Deluxe (8) sedan, $505, $645 $500,, $565. | (6) 4-dr., $1,120, $1,150; 2-dr., $1,135; 
SO eS 106 47 Deluxe’ 4dr | Pickup, $1,080; SL Deluxe 2-dr., $1,420,| 41 sedan, $270, $300, $340, '40 sedan, | club coupe, $1,060, $1,185, ‘48 SD (8) 
Deluxe 4-dr., $1,100. uxe 4-dr.,! $1,445; FL Special 2-dr., $1,140. '47 FM | $185, $275, $270. 2-dr., $820, $660, $780; conv., $1,040. '47 


$880. '41 SD 4-dr., $370, $210: Deluxe club 


° 4-dr., $710, $985; sedan delivery, $670. | FRAZER—’48 sedan, $835, $840, $825. 2-dr., $710, $660. °46 2-dr., $525; 
rouiab te ao a ia te 300 41 club coupe, $250. HUDSON—’48 sedan, $1,170. ‘42 sedan, coupe, $865. 
47 St li “B) 4-dr.. $1,070; (6) | CHRYSLER—'46 Windsor 4-dr., $750. $450. MERCURY—’50 club coupe, $2,000; 4-dr., 
$000, 42 a > ee CROSLEY—'48 2-dr., $225. KAISER—'48 sedan, $725 $2,180, $1,995. "47 4-dr., ‘$805, $665. 


4-dr.. $990. 


'42 Torpedo (6) 4-dr., $430. ve é 
STUDEBAKER—’50 Champion 2-dr., NASH—'49 (600) 4-dr., $1,125. 


DeSOTO—’50 Custom club coupe, $2,350. | LINCOLN—’40 sedan, $230. 


59 


OLDSMOBILE—'50 2-dr., $2,395, $2,390, 
$2,320, $2,300; 4-dr., $2,405. '48 (98) 
4-dr., $1,410; club coupe, $1,170. 

PLYMOUTH—’'50 Deluxe 4-dr., $1,755, ‘49 
SD 4-dr., $1,465. "48 Deluxe 4-dr., $900, 
$870, $995. ‘47 SD 2-dr., $755. 46 $535. 

PONTIAC—’'50 Chieftain (8) club coupe, 
$1,980, $2,170. ‘46 4-dr., $890, $935. 


STUDEBAKER—’50 Champion conv., 
615, °42 2-dr., $305. 


DANVILLE, VA. 


(Danville Auto Auction, Sale every Fri- 
day, Prices are for sales of March 17-24.) 


$1,- 


BUICK—’'47 Special 4-dr., $1,100. ‘46 
Super 2-dr., $870. 

CADILLAC—’41 (61) 2-dr., $800. 

CHEVROLET—'49 FL Special 2-dr., $1,- 
300, $1,325. '48 FL aerosedan, $1,125; 
FM 4-dr., $1,140; 2-dr., $1,085, $1,025, 
$1,060. °47 SM 4-dr., $1,000. "46 FM 


2-dr., $810; 4-dr., $760; club coupe, $870. 
"42 club coupe, $450, $470; SD 2-dr., 


$390. ‘41 SD 2-dr., $470, 2 at $340, 
$360; club coupe, $480, $260. '40 MD 
4-dr., $280; SD 2-dr., $335, $360, $205. 


CROSLEY—’48 %-ton pickup, $200. 

DODGE—'41 4-dr., $505. °40 4-dr., 
'37 2-dr., $105. 

FORD—’'50 CD (8) 4-dr., $1,560. '49 Cus- 
tom (8) club coupe, $1,150, $1,225; 2-dr., 


$250. 


$1,255. '47 SD (8) 2-dr., $940, $925. °46 
Deluxe (8) 2-dr., $765, $750; (6) 4-dr., 
$640. '41 Deluxe (8) 2-dr., $510. 
LINCOLN—’41 Zephyr 4-dr., $375. ‘36 
4-dr., $200. 
NASH—’'46 (600) 4-dr., $465. 
OLDSMOBILE—’'47 (78) 4-dr., $985; (98) 
4-dr., $935. ‘46 (66) 2-dr., $740, $690. 


PACKARD—’'39 (120) phaeton, $250. 
PLYMOUTH—’48 SD conv., $1,150. "42 SD 


4-dr., $425. 
PONTIAC "50 SL 2-dr., $1,835. °'47 
Streamliner (8) 4-dr., $1.050: 2-dr., $1,- 


135; (6) 2-dr., $1,100. '46 (8) club coupe, 
$675; (8) 4-dr., $780. 





BECAUSE OF WHAT HAPPENS HERE...0 





$1,- 
600. °47 half-ton pickup, $530. 
MISCELLANEOUS 49 Renault 4-dr., 
$425. '38 4-dr., $210. 


DETROIT 


(Apteo Auto Auction. Sale every Wed- 
nesday. Prices are for sale of March 29.) 
(Market is very good. Sold 45 units 

out of 61 offerings.) 

BUICK—’46 Super 4-dr., $950: 2-dr., $925. 
"42 Special 2-dr., $295. "41 RM 4-dr., 
$375. 

CHEVROLET—’'49 SL Special 2-dr.. $1,- 
325. '48 FL aerosedan. 2 at $1,125. $1.- 
150; 4-dr.. $1,125. '47 SM 4-dr., $880; 
FM club coupe, $910. "46 SM club coupe | 


$750, $660; business coupe, $460. ‘41 | 
2-dr.. $220. '40 4-dr., $230. | 

DODGE — °48 Custom 2-dr., $1,050. '47/| 
Custom conv.. $1,120. °'40 2-dr.. $150. | 

FORD—’'50 Deluxe (6) 2-dr., $1,525. °'49) 
Custom (8) 2-dr., $1,200. '48 SD (8) | 
club coupe. $960: 4-dr.. $960: 2-dr. 
$950. '47 SD (8) 2-dr., $875. '46 Deluxe | 
(6) 2-dr.. $675. °40 2-dr., $260. 

LINCOLN—’49 club coupe, $1,580. 

MERCURY—’'49 4-dr., $1,375. 

NASH—'46 (600) 4-dr., $550. 

ee "41 conv., $280; 4-dr.. | 
120. 


PLYMOUTH—'49 SD club coupe, $1,385 
‘46 Deluxe 4-dr., 2 at $755; 2-dr., $740. 
‘41 4-dr., $350, $250. '39 4-dr., $450. | 

PONTIAC—’49 Chieftain (8) 4-dr., $1,- | 
695, $1,610; 2-dr, $1,605. ‘48 Stream- | 
liner (8) 4-dr., $1,330. '46 Torpedo (8) 
2-dr., 2 at $850. 


AKRON 


(Akron Auto Auction. Sale every Thurs- 
day. Prices are for sale of March 30.) 
(Market is very good. Sold 68 units 

out of 86 offerings.) 

BUICK—’49 Super sedan, $1,875. '48 Super 
conv., $1,350; sedan, $1,295. '41 Special | 
sedan, $575, $425. '40 Super sedan, $425 
$400, $370; Special club coupe, $330. 

$2,- 





CADILLAC—’48 (60) Special sedan, 


340. '47 (61) sedan, $1,450. 
CHEVROLET—’50 FL Deluxe sedan, $1,- 
585. "49 FL Deluxe sedan, $1,375, $1,- 


425. '48 FM sedan, $1,065. '46 FM sedan, 
$850, $845. '42 sedan, $450. '41 SD conv., 
$545, $420; club coupe, $525, $510, $450, | 
$370. '40 MD sedan, $350, $295. 39 SD | 
sedan, $395. 


CHRYSLER—'48 New Yorker sedan, $1,- 

475. '46 Windsor sedan, $905. 
DeSOTO—'47 Deluxe sedan, $1,120. ‘46) 

Custom sedan, $1,045. | 7 
DODGE—'47 Custom sedan, $1,055. ‘'41 — da 





Deluxe sedan, $415. | 
FORD—’49 Custom (8) sedan, $1,300, $1,- | 


280, $1,225; (6) sedan, $1,060. '47 SD 
(8) sedan, $775. "46 SD (8) club coupe, | 
$825; sedan, $810. ‘41 SD conv., $480; | 


SD sedan, $380, $240. 
HUDSON—’'47 (8) sedan, $820. 


KAISER—'49 sedan, $1,210. 





Constant laboratory checks assure con- 
trolled porosity in the special plastic- 
impregnated cellulose from which 
Purolator Micronic* Oil Filters are en- 
gineered. This, in turn, assures control- 
led, uniform filtration . . .oil cannot form 
channels and turn metal-chewing abra- 
sives loose in the engines you make. 
More than that—this special basic 
material is impervious to water, gas 
and heat. Purolator Micronic cannot 
warp, distort or disintegrate. It thus 
assures more mileage per refill . . . with 
worthwhile savings on replacements. 


PERCENTAGES BY WHICH PUROLATOR 
MICRONIC ELEMENT EXCELLED 
COMPETITIVE TYPES 


WHOLESALE 


Dick CONNELL 


DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 


TW 1-0600 
HULL TSR eal 
He 


TW 3-5100 
DETROIT'S VOLUME 
CADILLAC DEALER 


FINE USED CARS 






















AVERAGE PUROLATOR SUPERIORITY 


290% 
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CHECK THIS PROOF THAT 

PUROLATOR FILTERS BEST! LATOR 

PUROLATOR PRODUCTS INC. 
Rahway, New Jersey 

and Toronto, Ontario, Canada 








ere's 
controlled 
filtration 





.-- yours with the specially constructed 
accordion-type Purolator Micronic Oil Filter 


In addition, Purolator Micronic* traps 
abrasive particles as small as 39 mil- 
lionths of an inch—offers the extra effi- 
ciency and longer life of a filtering area 
up to 10 times that of ordinary filters. 

This story of Purolator’s top per- 
formance is carried to your customers 
from coast to coast via The Saturday 
Evening Post, Life and other leading 
national magazines. Reason why you'll 
get better acceptance for engines and 
vehicles when you equip them with 
Purolator. If you have a special filter- 
ing problem, be sure to consult us now. 


*Reg. U.S. Pat. Of. 


MICRONIC OIL FILTER 






































DENVER.—In a bulletin to mem- 
bers, David F. Finnigan, president 
of the Denver Used Car Dealers 
Assn., replied to attacks on used- 
car dealers as bootlegging. 


“In the olden days, he said, | 
“it was the fellow selling the | 


bottle, and as I see it today it 
still applies. The new-car dealer 
makes the first sale—bootlegging 
sale or otherwise.” 


Finnigan said when a new-car guilty in criminal court to illegal-|to renew the license necessary to|ness. Records showed he had|Jan, 1 this year. 


dealer is short of customers and 
long on shipments from the factory 
he must protect his dealership in- 
vestment, so he takes his quota and 
looks for an outlet for his extra 
vehicles. 

“Will the factory cancel orders?” 
Finnigan asked. “Will the factory 
take back a few cars and allow the 
dealer to continue as a franchised 
dealer for their cars? 

“The answers are obvious be- 
cause if that solution existed, 
new-car dealers would not be sell- 
ing new cars below cost. No used- 
car dealer would have new cars 
for sale.” 

Results of the situation, said the | 
association chief, are: 

“1, Manufacturer sells more cars 
(he likes this). 

“2. New-car dealer remains a 
new-car dealer (he likes this). 

“3. Used-car dealer continues to 
buy and sell what he chooses with- 
out pressure from anyone and is 
not a bootlegger (he likes this).” 

7 o * 


Auctions Called Sedative 


Who’s a Bootlegger? 


Denver UCDA Chief Views Sales Situation 
From the Other Side 
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ly removing the license plate of a 
car they sold. 

Harold and Edwin Moseley, op- 
erators of Harold Auto Parts, 1601 
Arcade, were fined $500 each, but 
the fines were suspended since 
|neither had been arrested on the 






















for 











Motor Co. by forging DuBose's charge ew cla the 
name. They later left him in the ; . i 
cabin, hands and feet tied, DuBose| Curbstoners Woes Pile Up fr 
added. CHICOPEE, Mass.—Michael Bog- ea 
a danovitch, who recently pleaded ou 
— fils not guilty in district court to sell- sti 
Louisville Dealers Guilty ing and buying cars without a li- or 
| Of Illegal Tag Switch cense, came in for more trouble} MILLER MOTORS’ NEW BUILDING—This Chrysler-Plymouth dealership, Baltimore, ha T 
last week when he was served a| moved into its new facilities. atri 
LOUISVILLE. Two used-car| warrant for violation of parole. |——— - a ' - Feb 
dealers here last week pleaded |Bogdanovitch admitted his failure|operate a used and new-car busi- | bought 12 cars and sold three since higl 
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For Stockpiled Dealers 


LOS ANGELES.—Auctions solve | 
a big headache for new-car dealers, 
W. R. Stone Auction Co. claims in 
a direct-mail advertisment, 

When sales are down but ship- 
ments continue, said the bulletin, | 
“smart dealers shoot the new cars 
to auction.” 

“Sure, they get a good price for 
‘em!” the ad stated. “The profit 
might be a little less, but isn’t that 
better than tying up their dough | 
and paying huge storage bills?” | 


New Yorkers Plan Dinner 


In Honor of Past Chiefs 


NEW YORK.—A testimonial din- 
ner in honor of New York Used- | 
Car Dealers Assn. past presidents, 
Jerome Cohen, Bill Williams and | 
Charles Kreisler, will be given Apr. | 
26 at Bill Miller’s Riviera in New 
Jersey. 

© ” « 
FBI Announces Breakup 
Of Indiana Theft Ring 

GARY, Ind.—Police and the FBI 
announced that they have broken 
a three-man ring charged with 
trafficking in stolen cars in Lake 
county for the past six months. 
Arrested were Traen Bucur, alias 
John Bucur, a bartender in Calu- 
met City and a former Lake county 
deputy sheriff, and John Minich 
and Herman D. Honea, of Savan- | 
nah, Ga. 

Honea was charged with trans- 
porting six stolen cars from Sa-| 
vannah to Lake county between | 
September, 1949, and January, 1950. | 
Bucur was accused of selling three 
of the stolen cars in Hammond 
and Gary, and Minich was charged 
with procuring the stolen cars 
from a Barrett Motor Co. in Sa- 
vannah, 

Police said Honea re-registered 
the stolen cars in Georgia and then 
obtained title to them in Indiana 
after bringing them to Lake coun- 
ty. All of the cars were late mod- 
els. Four of them were recovered 
in Gary. 





* * * 
Kidnapers Leave DuBose 


After Selling His Car 


OKLAHOMA CITY.—A. C. Du- 
Bose, used-car dealer at 1205 N. 
Broadway, two weeks ago was kid- 
naped from his lot by two men 
who pretended they wanted to buy 
a 1949 Chevrolet. 

DuBose told police his abductors 
drove to a motel in Shawnee, 
where they held him captive for a 
day. They tied him up and one 
watched him while the other went 
out and sold the car to Theo Cash 






PAINTERS 
EVERYWHERE 
HAVE BEEN 
SAYING... 
















They’re right! There’s a place for factory-matched colors in the 





paint shop . . . right alongside the famous Acme Color Eye! 









So, Acme is now producing factory-matched colors . . . in the 
same superior quality that has been offered for over 25 years in 








Acme’s famous tinting colors. These new factory-matched Acme 
colors match the recent model cars just the way they left the pro- 
duction line. Have them for your late-model jobs, alongside the 
reliable Acme basic tinting colors and the Acme Color Eye. 












Now—Call your Acme jobber! He has a complete paint service 
for you: Acme Factory-Matched Colors and the famous Acme 
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ACME WHITE LEAD AND COLOR WORKS, DETROIT, MICHIGAN 






One of the world’s largest manufacturers of automobile makers’ finishes and automobile refinishes. 
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| with planning industrial and ci- 
° . ~*~ | vilian mobilization in case of war. 
Automotive Was on cD This includes pollcy on conserva 
ie tion and stockpiling of critical war 

materials. 
(Continued from Page 24) 4 Meanwhile, Army Secretary Gor- 


don Gray will become a _ special 


for February was 180 percent of, over the rising stream of new loans assistant to the President to anal- 


the 1935-39 average. on motor cars and appliances, The cap "the saslousGsctens Sensi 
The decline in that month |fear is that consumers will over- “ ; oa" im\on the present disparity between 
from January—183 percent—was | load on credit, and then halt their ‘ 4 - Ce FS | exports and imports.” 

caused largely, it was pointed buying as installments use up their 

. income. ° 

Sains oak ts een on tad . Tax Spur to Pensions 

strikes and their effect on steel | 

production. | Key Defence Berth | LIGHTING UP THE SKY—Pleasing appearance of the Earl W. Miller Pontiac dealership at NCOME tax law revisions to spur 
The FRB said that despite e | PRESIDENT TRUMAN'S | ap- perse prot wal londesaped. at night by its distinctive signs. The building is functionally the development of pension pro- 

strikes, machinery production 


* * * 


pointment of Air Force Secre- | ———— : a no ee wy pie REN Bae 


February rose 4 percent to the tary W. Stuart Symington as chair- | special interest for the automotive |one of the key posts in the na-| urged last week by Commerce Sec- 
highest level since April, 1949. man of the National Security Re-|industry and trade. | tion’s defense setup. In his new/)retary Charles Sawyer, 
Meanwhile, the FRB is stewing sources Board doubtless will have| The resources chairmanship — is| job, Symington will be seam oed He recommended that employes 


ST ’ . oe should be permitted to deduct con- 
 telbutions they make to pension 
plans from their taxable incomes. 


Such a step, Sawyer declared, 
would encourage additional com- 
panies to set up pension programs. 
He pointed out that private pen- 
sion plans now-cover only four or 
five million persons out of a total 
| employment of nearly 60,000,000. 


Car Rental Chief 
Sees 8 Million 
1950 Customers 


ST. LOUIS.—Although more citi- 
zens of the United States own and 
operate their own automobiles than 
ever before, an estimated 8,000,000 
people will rent cars this year for 
|pleasure or business, according to 
|Charles P, Clark, president of the 
National Car Rental System, Inc. 

Clark, whose headquarters are 
eu, here, said that while the largest 
















Pay tons 0 2 eh eile 


; : Acm a |mumber of cars are rented for com- 
OXLIN, for cars Teta baked enamel, is now Aad | mercial purposes, there is a rapidly 
aa ee CL in ag" lexpanding use of rented automo- 
a ble for: biles for vacation trips. 

; er, is now @va! a e P 
he 3 6 in lacqu eT aT A survey conducted by the organ- 
T ‘ a 46-50 olor ts 0 ization shows that cars are regu- 
let, 1946- 1946-5 \larly used by Trappist monks, a 
ral ial 3 ab a |member of the President’s cabinet, 
1) MS Ford er rel welfare agencies, petroleum refin- 
+ 9 Buick eke 49-50 ers, Magazines, etc., a complete 

h Lh i Chrysler, Lb cae | cross-section of American life. 

: Lee | From predictions of automobile 
| P A Oldsmobile a od manufacturers there is no evidence 
| | Mercury, TS eek yet that car rentals will cut into 
t Ce |the sales of cars for private use, 


Pontiac, |says Clark. On the contrary, he 
jasserted, in many cases the one 
supplements the other as, for ex- 
ample, the “one-car family” which 
rents a second car for occasional 
use, 

Discussing the cost angle of 
rented cars, Clark said that while 
costs vary somewhat throughout 
the country, expense is estimated to 
|average $4 to $5 for a 24-hour day, 
plus six or seven cents a mile with 
gas and oil furnished by the renter 
within this mileage cost. 

Weekly rentals and business-day 
charges for commercial customers 
normally reduce the average figures 
cited. The organization also has in 
effect a courtesy card system which 
facilitates the obtaining of cars at 


FO RMU L A Ot 4 eam ' 4 ao stations throughout the 


nae a * Many thousands of these cards 
SERVI CE << am. -t dae ss are in the hands of individuals who 
; , 4 . ee use cars for both commercial and 

non-commercial purposes. 


This sturdy, efficient 


anitdins tae obadin Acme has increased its formulating staff. Color Eye owners are ° ° 
binet for storing 9 y Ohio Dealers Pick 


factory-matched colors. : c : 
elds 06 dias, enw now getting stepped-up service on NEW FORMULA PAGES, 


on wall or stands on which come v-e-r-y f-a-s-t after the new car-colors are announced. Insur ance Panel 
COLUMBUS, O. Holding its 
bench. : 
|first annual convention, the Inde- 
pendent Insurance Agents of Ohio 
has elected David Towell to serve 
as its first president. The group is 


CALL YOUR ACME JOBBER—Do it now. He has IMPROVED COLOR MATCHING for you, two composed of automobile dealers 


licensed to sell insurance. 
ways: (1) On-the-button FACTORY-MATCHED COLORS (2) The famous ACME COLOR EYE. Other officers elected were C. C 


Edmonds, first vice-president; J. E. 
Attaway, second vice-president; G. 


D. Simeon, treasurer, and V. G. 
Martin, secretary. Trustees in addi- 
tion to officers are R, H. Eddy, 
Fred Evans, R. B. Kincaid, Lloyd 
MacKeown, Don Montgomery, C. 
B. Nye, A. D. Shallabarger and C. 
H, Sipe. 
Vee 


PAINTING PAY Steal Ford Escutcheons 
AUTOMOTIVE FINISHES MILWAUKEE. — Ford’s 1950 
coat of arms is a favorite item 
among car strippers here. Police 
say complaints from Ford and 
ACME WHITE LEAD AND COLOR WORKS ee — DETROIT =.11, MICHIGAN Mercury owners are increasing. 
Teenagers are suspected of tak- 
ing the ornaments to decorate 


their bicycles and belt buckles. 
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U. C. Prospects Bright — 


By John Hubel 
Staff Correspondent 


Used-car dealers 


those of last year, if they can get 
enough units to sell. An estimated 


65,000 used-cars were sold in the 
Milwaukee area in 1949. 
The market now is strong 


enough, dealers point out, but it 
is becoming increasingly difficult 
to replenish stocks of good used 
cars. 

Dealers credit the scarcity to the 
high level of new-car sales and to 
the fact that many prewar cars 
have reached the point where they 
can no longer be sold. 


The scarcity of good used units 
has bolstered prices, dealers say. 
Used cars are bringing up to $200 
more now than they did at the 
start of the year. 

Discounting spring as a factor 
because of the bad weather in this 
area during March, dealers say the 
market has firmed because of the 
reduction in the number of new 
cars coming in as a result of the 
Chrysler strike. 

Aiding in this, dealers say, is 
the realization on the part of 
prospective car purchasers that 
they cannot look for many more 
substantial cuts in new-car prices 
unless the cars are cheapened. 


Aaron Nelson, used-car dealer 
and vice-president of the Badger 
State Automobile Dealers Assn., 
said that used-car dealers are find- 
ing it difficult to replenish their 
stocks because new-car dealers, 
who normally ‘supply used-car lots, 


in Milwaukee | . 
expect sales this year to exceed | Gbout the beginning of February, 





have been unable to build up ab- 
normal inventories. 
Used-car prices started to rise 


Since that time, 
in 


report. 
prices have continued to gain 
small but steady increases. 


Robert Blanding, secretary of 
the Milwaukee County Automo- 
bile Dealers Assn., reported “an 
unusual amount of shopping by 
the public for this time of year.” 


Blanding said that the market 
had become so steady that dealers 
were able to hold their prices on 
’48 and '49 models, despite the in- 
creasing appearances of new 1950 
models. 

“Usually, the new models make 
a sharper dent in the prices of the 
models which immediately preced- 
ed them,” Blanding said. 


* * * 


Rhode Island 


With Rhode Island automotive 
men looking forward to good busi- 
ness through the summer, figures 
released by the state department 
of labor are encouraging. 

Manufacturing industries helped 
the general employment figure in 
February, a 2.5 percent rise offset- 
ting declines in workers totals in 
all other employment categories. 
The result was a gain of 1,710 jobs 
in the month. 

The labor department figures 
estimate the total in February as 
275,655. This was 1.8 percent, or 
5,088 jobs, lower than the corre- 
sponding month in 1949. 

The decline this year is attributed 
to the slump in transportation and 
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NEW AND USED CAR DEALERS 


WASH RACKS 


SUPPLY CO. 


DETROIT 2, MICH. 


Distributors Wanted 


public utility firms with a decline 
of 7.3 percent; contract construc- 
tion, off 6.4 percent, and personal, 
medical and legal services, off 4.2 
percent. 

Wide gains were made in the 
month by the lace, strip-steel roll- 
ing and textile machinery indus- 
tries. Comparison of February with 
January of this year reveals all 


textile plants, with the exception | 


of cotton and dye-finishing plants, | 
registered increased usage.—(Jack 


Sullivan.) 
* * * 


Philadelphia 


The five Pennsylvania counties in 
the Philadelphia area reported an 
increase of 32.7 percent in new-car 
sales during February over the 
same month last year. Totals were 
8,191 in February of this year, 
against 6,097 for the same 1949 
month. 

At the same time, new-truck 
sales for the five counties were off 
44.2 percent, In February, 1950, 
there were 897 new trucks sold in 
the area, compared with 1,608 in 
February, 1949. 

Philadelphia area new-car sales 

in February by counties were as 


follows (1949 totals in paren- 
theses) : 
Bucks county, 399 (303); Chester 


county, 468 (324); Delaware county, 
1,325 (995); Montgomery county, 
1,212 (889), and Philadelphia county, 
4,787 (3,568). 

New-truck sales were: Bucks, 59 
(105); Chester, 71 (124); Delaware, 
111 (195); Montgomery, 117 (219), 
and Philadelphia, 539 (965). 

* a * 


Akron 

After declining in the middle of 
the month, new-car sales in Sum- 
mit county (Akron) bounced right 
back in the week ended March 25 
as 411 units were delivered. In the 
preceding week, 365 new cars were 
sold, while in the comparable 1949 
week the total was 403. 

Used-car sales soared to their 
highest point in months as 649 
transactions were recorded. In the 
preceding week, 521 used cars were 
sold, and in the same week of 1949, 
the figure was 371 units. 

* * + 
Ottawa 

Unusually easy finance terms are 
being forecast for this year by 
used-car dealers in Ottawa, as a 
consequence of the competition to 
offer customers the “best deal.” 

Burdened with increased stocks, 
used-car dealers have turned to 
selling easy terms to unload late- 
model used cars and more expen- 
sive units. 

These tactics have made dealers 

more optimistic about a quick 
turnover for their late-model used 
cars, even though they are forced 
to settle for smaller profits. 

Advertising, especially in news- 
papers, has been substantially in- 
|ecreased. All of this has made for 
|a general rise in traffic on used-car 
lots, and dealers are hopeful that 
isales will pick up accordingly.— 
|(M. L. Schwartz.) 

* 


* * 


Youngstown-Warren 


February new-car sales amounted 
to 735 units in Mahoning county 


(Youngstown) and 455 units in 
Trumbull county (Warren), both in 
Ohio. 

This was a decrease for both 


counties from sales in January 
when Mahoning county dealers de- 
livered 805 new cars and Trumbull 
county dealers accounted for 557 
new automobiles. 

New-truck sales in both coun- 
| ties showed an increase in Feb- 


| 








READY TO SELL MOPAR PARTS—R. E. Sager (extreme left), director of parts sales for 


Pelton Motors, 1345 £ Figueroa St., 


Los Angeles, 


holds an early-morning muster of his new 


fleet of Dodge coupes for parts salesmen With 16,000 different items regularly in stock 


Pelton Motors is the largest a of 
Pacific coast. Next to Sager is A. |. Baker, 


— MoPar Dodge-Plymouth parts on the 
ead of the 52-man parts department. Peltor 


| also has a fleet of 10 Dodge trucks tor parts delivery. 


were: Buick, 32; Cadillac, 2; Chev- | 
6; DeSoto,|cle production was cut back by 


rolet, 132 (20); Chrysler, 
7; Dodge, 20 (8); Ford, 89 (15); 
Frazer, 1; GMC, 2; Hudson, 8; 


International, 2; Kaiser, 2; Lincoln, 
3; Mercury, 20; Nash, 5; Oldsmo- 
bile, 33; Plymouth, 22; Pontiac, 51; 


Studebaker, 16 (5), and Willys, 1 
(1). 
+ * * 
Pittsburgh 
New-car registrations in the 


Pittsburgh district declined some- 
what during the week ended March 
25, as did business in general, ac- 
cording to the Bureau of Business 
Research, University of Pittsburgh. 

The index of business activity 
dropped to 185.5 for the week ended 
March 25, compared with 186.6 in 
the preceding week. In the same 
week of 1949, the index stood at 
161.2, the report noted. 


. * * 


Cleveland 


Except for the Chrysler strike, 
new cars would be selling at an all- 
time record peak in the Greater 
Cleveland area. The Federal Re- 
serve Bank, in its report for the 
week ended March 31, says that 
“new-car sales increased to 1,466, 
top week in volume since the end 









of January before full motor vehi- 


a strike.” 

The 1,466 figure was 200 units 
above the previous week. Sales 
of 180 new trucks were little 


changed from the preceding 
week. 
Used-car sales skyrocketed to 


|4,082 units, over 1,000 above the 
| previous seven days. The last week 
in March customarily marks the 
annual peak in used-car trading, 
and even though the last week’s 
sales were about 3 percent short of 
a year ago, cumulative sales for the 
year to date are about 8 percent 
above last year at this time. 

Used-truck sales totaled 349, well 
above previous weeks this year, but 
13 percent short of the year-ago 
seasonal high point. — (Sanford 
Markey.) 


Perkins Replaces Johnson 


Claire J. Perkins has been pro- 
moted to parts manager of Barn- 
ard Motors (Cadillac-Oldsmobile), 
Portland, Ore. Clair Johnson, 
former Barnard parts manager, has 
purchased Fort George Auto Serv- 
ice, Astoria, Ore., and calls his 
business Johnson Pontiac, Inc. 


(6c a OR 


OIL CHANGERS 


throu 
filters 


FAST, OVER-THE-FENDER SERVICE 
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Proposal to House 


WASHINGTON. — Characterizing 
the all-inclusive appropriation bill 
reported to the House “a significant 
test of the willingness of Congress 
to economize,” the U. S. Chamber 
of Commerce made direct appeal 
last week to all members of the 
House urging substantial curtail- 





Texas Auto Deaths Seen 
4t New High in ’50 

An alltime high traffic death 
toll of 2,068 has been predicted 
for Texas in 1950 by N. K. 
Woerner, chief state police sta- 
tistician. 

Woerner made the prediction 
when announcing the total toll 
for 1949 was 1,957, 102 below the 
1948 death tally and nine more 
than Woerner’s prediction for 
that year. 





Your advertising dollar 
in the Courier-Express 
buys greater impact on 
the families with more 
money to spend. That is 
why it is the potent sell- 
ing power tothe 1,400,000 
people in Buffalo and the 
great 8-county Western 
New York market. 


It Gets Results 
BECAUSE 
It Gets Read Thoroughly 


BUFFALO 


(Courier 


PAG ulap 55 
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Py asset CAST 
NAME PLATES 


DEALERS: 


The Modern Advertising Plate, 
With Customer Eye Appeal 
Write TODAY for beautiful fell- 
size FREE SAMPLE. . . Yours 0 

keep and hove ee 





CAR DIAPERS 


Protects Floors 





Does away with mess on show room floor, 
Fits snug under car — catches all Grease 
and Oil Drippings. —_~ on easy, made 
of Grease-Proof Material, Guaranteed. 
Price only $12.00 each—3 for $30.00. 
State make of Car. Order Today. 

FRANK D. JACKSON, JACK-BILT CORPORATION 
906 Central Street Kansas City 6, Me. 


C of C Urges Economy 


Asks Spending Curtailment 
So Taxes May Be Reduced 
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ment of federal expenditures and 
contraction of existing commit- 
ments. 

Copies of a resolution adopted 
by the USCC’s board of directors 
were sent to Congressmen with a 
covering letter from President 
Herman W. Steinkraus. 


The board expressed appreciation 
lof the 


ations which reported the bill, but 
recommended “that the House em- 
ploy its best endeavors to enforce 
further reductions in the measure 
| under consideration. 


“It is of crucial importance that 
Congress curtail government ex- | 
penditures,” the resolution contin- | 
ued. “Excessive demands upon the 
financial resources of our citizens 
to support broadening undertakings 
|of the government threaten employ- 
ment opportunities and economic 
stability. 
| “Retrenchment is the key to 
| problems of lower taxes, reduced 
debt, and a stable fiscal system. 


“We urge the abolishment of all 
jactivities no longer needed, de- 
crease in the number of govern- 
ment employes, effective reorgani- 
zation of the executive depart- 
| ments, contraction of many existing 
| commitments, economical adminis- 
tration of indispensable activities 








and, until taxes and the national | 


debt are considerably reduced, 
|avoidance of extensive new under- 
| takings.” 


Colorado Drivers 
Warned Against 
‘Loan Sharks 


state insurance commissioner, 
|warned Colorado motorists to be- 
|ware of “gyp loan companies and 
| insurance agents” issuing insurance 
|incompatible with state liability 
|laws. He said that a great number 
| of loan companies, used-car dealers 
and 
| automobile owners a “package loan 
service” which supposedly includes 
full liability insurance but actually 
doesn’t. 

Kavanaugh said the finance com- 
panies agree to give auto owners a 
loan, a_ note, interest, 





is gcod for collision, hail, wind and 


public liability and property dam- 
age provisions as required by state 
law. 

“IT have had numerous com-, 
plaints,” declared Kavanaugh, 
“from people who bought the pack- | 
age deals without reading their 
insurance coverage, Later they got 
into accidents and found that their 
insurance was not in compliance 
with the law.” 

The law provides that motorists 
carry liability insurance or post bail 





age. Unless these provisions are 
torists driver’s license. 


esvester Builds 
Branch in N. Y. 


WATERTOWN, N. Y.—Interna- | 
tional Harvester Co. has completed 
construction of a new motor truck | 
branch office here to service trac- 
tor-trailers, according ‘to R. R. 
Slater, district sales manager. 








Massachusetts Launches 
Spring Inspection Drive 

SPRINGFIELD, Mass. — The 
semi-annual Massachusetts in- 
spection of motor vehicles 
started Apr. 1 with a deadline of 
May 1, according to Rudolph F. 
King. 

Inspection stations have been 
alerted, he said, that brakes and 
windshield wipers on many cars 
need attention after the rigors 
of winter. 









“meritorious beginning” by | 
the House committee on appropri- | 


DENVER. — Luke Kavanaugh, | 


insurance agents are giving | 


carrying | 
charges and insurance in a lump} 
deal. The insurance the owners get | 


the elements, but does not include | 


of $1,000 for bodily injury in case of | 
accidents or $1,000 property dam-| 


met, the state can revoke the mo-| 





(Buick), Pontiac, 


| of antifreeze and heating tubes. It is controlled by an electric eye sensitive onl 
The building occupies more than 12,000 square feet o 
joined the auto industry with his father in 1929 in a Cadillac- 


| of snow falling past it. 
| Oliver, the present owner, 


Bob Oliver took over the organization and 
since then 


Draws 25,000 


By James Montagnes 
Staff Correspondent 

TORONTO.—The eighth annual 
Canadian Automotive Service Show, 
held here March 28-31 in the auto- 
motive building of Canada’s Na- 
tional Exhibition grounds, drew an 
attendance of 25,000, N. Carter, 
show manager, reported last week. 

Carter said that the nearly 200 
exhibitors, who used up all the 
ground floor space of the largest 
automotive show building in the 
British Empire, reported busi- 
ness up to expectations. 

About 40 of the exhibitors were 
from the U. S., and many of the 
others represented branches of 
| American concerns. Admission was 
| by invitation only to jobbers, whole- 
|salers, dealers and dealers’ staffs. 
| No admission fee was charged 
except to non-members of the four 
associations sponsoring the event— 
the Automotive Machine & Parts 
Assn., the Canadian Automotive 
Wholesalers Assn., the Automotive 
Distributors Assn. and the Auto- 








Chairmen Listed 
For Committees 


Of Finance Assn. 


CHICAGO. — American Finance 
Conference last week announced 
the makeup of committees to} 
|handle various phases of its ac- 
tivities. 

Named as committee 
| were: 
| Bank Relations—E. M. Morris, 
Associates Investment Co., South 
Bend; Bylaws—R. Earl O'Keefe, 
| Southwestern Investment Co., Ama- 
rillo, Tex.; Dealer Relations— a oe 
| Roulston, Maryland Credit Finance | 
Co., Easton, Md.; Education and 
Special Activities—D. B. Cassat, 
Interstate Finance Corp., Dubuque, 
Ta. 

Other 
were: 





chairmen 


committee heads chosen 
| Factory Relations—George A. 
Bigley, Contract Purchase Corp., 
Detroit; Insurance — Maxwell C. 
| King, Pacific Finance Corp., Los 
| Angeles; Membership—H. F. Mc- 
|Cool, Chattanooga Discount Corp., 
| Chattanooga, Tenn.; Publications— 
|Byron S. Coon, General Finance 
Corp., Chicago. 


‘School Bus Orders| 
[Keep Shop Busy 


NELSON, B. C.—One of the busi- 
{est divisions of Peebles Motors in 
| Nelson, B. C., has been its auto-| 
mobile body department, which in 
|jaddition to handling all types of | 
|body repair jobs, undertakes the| 
complete building of specialized | 
| bodies for buses, trucks and other | 
| equipment, according to Harry D.| 
Harrison, general manager. 

Several new school buses of vari- 
;ous types were turned out recent- | 
ly, including a 20-passenger unit. 
Another larger deluxe 55-passenger 
model was delivered to a private 
contractor who handles school bus 
transportation. 











OFFERS ENTRANCE INNOVATION—A feature of the new building of Oliver Motor Sales 
is @ snow panel from the front door to the street filled with 30 gallons 


| LaSalle dealership and in 1934 took on Buick. At the death of his father, D. |. 


Service Show é in _Canata 


to particles 
space. Bob 


Oliver, 
it has been known as Oliver Motor Sales 


Persons 


motive Supplies Manufacturers 
Assn. 


A feature of the show, according | 


to Carter, was the admittance of 


| sizes 





jobbers only during certain morn- 
ing hours. This procedure, he said, 
permitted manufacturers to hold 
sales conferences and explain va- 
rious new products. 

Afternoon and evening hours 
were set aside for parts retailers, 
auto dealers and their staffs, who 
came from all provinces. 

The show was financed by ex- 
hibit rental fees, and Carter said 
booths were laid out to show prod- 
ucts to best advantage. Literature 
was available on nearly all items 
but few souvenirs were distributed. 

Opening day of the show was 
named for garage operators and 
gasoline retailers. Closing day fes- 


| tivities were dedicated to fleet, bus 


and public utility operators. 





Recommend 


PENNZOIL 


There’s more 





to this than meets the eye. 


lice Bill Seoks 


‘More ICC Rule 


Over Trucking 


WASHINGTON.—A bill aimed to 
achieve federal regulation of motor 
vehicle sizes and weights has been 
introduced in the house by Rep. 
A. S. Herlong, Florida Democrat. 
It would apply only to vehicles 
used in interstate or foreign com- 
merce. 

The Herlong proposal would give 
motor corriers, shippers and asso- 
ciations the right to appeal to the 
Interstate Commerce Commission 
for relief in cases where state or 
local laws and regulations consti- 
tute “an unreasonable obstruc- 
tion” to the flow of truck traffic. 

Should the proposed legislation 
be enacted, its “bite’ would be a 
provision empowering the ICC to 
order into effect such weights and 
it might deem advisable to 
“remove such obstructions.” 

The measure has been referred 
to the House Committee on Inter- 
state and Foreign Commerce. It is 
understood that considerable or- 
ganization and individual effort 
will be utilized to have hearings 
scheduled. 


F lect Course Set 


By Maryland U. 


COLLEGE PARK, Md.—The 
third annual motor fleet supervisor 
training course at the University 
of Maryland will be held here Apr. 
24-28. 

The course is open to fleet own- 
ers and operators, fleet supervisors 
and safety engineers. Instructors 
will be authorities in safety prac- 
tices. A panel discussion on the 
transportation industry Apr. 28 will 
wind up the course. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America's No. 1 Industry ... an esti- 
mated more than 100, 000 readers weekly! 











Behind it 


is a complete Pennzoil selling program that gets you 


new customers, brings back 


“old ones, and keeps all 


customers coming back again and again. Gets busi- 
ness for every department. Worth a lot of money to 
you. Call your Pennzoil distributor about it now or 


write to us for his name. 
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THE PENNZOIL COMPANY 


Executive Offices 
Oil City, Pa. + Los Angeles 15, California 




































enced men. 


whether a dealer wants sales- 
men who can operate with little 
supervision or whether he wishes 
to stress organization. 


Charles F. Magie, new-car sales 


favorable results. 


experience in the business,” said |the type 





Merchandising 


Memos to Dealers 


By Bob Finlay 





goms dealers prefer experienced, enthusiastic and are willing to | change ideas and information. 
auto salesmen while others! carry out instructions.” “ 
contend that they can build a bet-| fre added: “There are a lot of | Double Loss 
ter team with younger, inexperi- the old-school salesmen going! In Dallas, Tex., Johnson Bros. 
around from one agency to another | Chevrolet uses this slogan: “If You | 


No doubt a lot depends on |iojoking for jobs. But these old-| Trade Without Seeing Us, We Both | 


timers feel they know it all. They 
don’t like to listen to instructions 
and they have their own methods 
of selling developed over a period 


|old timers who drift from one job| t a Flying Saucer in Nearby 
“All the new salesmen we are |to another.” A 
hiring now are without previous | Mr. Magie cited as examples of A bit of summertime appeal was 
of men he is hiring a/also added when the dealer an- 
Magie. “They are hard-working, | youth fresh out of the Navy and| nounced: “We’ve Got More Beau-| It was used the other day by 
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NEW KENT-MOORE CONNECTING 
ROD ALIGNER (J-3210)—Redesigned 
to incorporate a new clamping de- 
vice suitable for all makes and 
models of passenger cars and light 
trucks. Eliminates need for special 
arbors, saves time lost in changing 
arbors! Simple, easy-to-use, provides 
greater accuracy. May be mounted 
to bench or held by bench-vise. 


Price: $45.50 
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another young man from a farm. 
Both are working out well. 

Magie holds a meeting with his 
new-car salesmen every morning 
to check over the previous day’s 
work and to line up plans for 
the day ahead. He schools them 
in principles of good salesman- 
ship, stressing the importance of 
proper dress, customer analysis 
and sales psychology. 

The new-car salesmen occasion- 
|ally meet with the used-car sales- 
|men to keep abreast of develop- 
|ments in that field and to ex- 


* + 


Lose Money.” 
* 


Timely Topic price bracket. 
The H. T. McLean Co., Milford, | 


N. H., used the widespread flying 











manager for Joseph W. Snider Co. |°f years. aucer rumors t mote used-car |Next May!” 
in Buffalo, has been experimenting| “It’s difficult to knit a good sales ae. 7 ew ai 
with younger men and reports|organization with some of these “You'll Find the Next Best Buy |For Brake Business 


Milford.” 





long without 


KENT-MOORE 


Sh SPECIAL SERVICE TOOLS 





Ever check your service records from a cost vs. charge 
point of view? Well, chances are, if you do, you'll find a 
number of unprofitable operations . . . jobs that actually 
cost you money to handle. And chances are, too, you'll 


x 





find these losses are generally the result of make-shift service methods due 
to the lack of proper tools and equipment. And that’s where Kent-Moore 
comes in. For you see, Kent-Moore Organization has devoted over 25 
years to Specialized Service Engineering. Working closely with major 
automobile manufacturers, they design, engineer, manufacture and dis- 
tribute the special service tools and equipment required to put profit and 
satisfaction in every automotive service operation. 

So if you want to save time, money and effort in your shop... if you 
want to build your service business with a net gain on every job, better 
get hold of the new Kent-Moore Service Tool Guide. It’s loaded from 
cover to cover with all the information you need to find the tools you 
have to have. And a copy is yours for the asking. 


Kent-Moore 


ORGANIZATION, Inc. 


GENERAL MOTORS BUILDING ® DETROIT 2, MICHIGAN 


Soles and Service Engineering Representatives in Principal Cities Coast-to-Coas?, 


fi ow BAK Re 


ENGINEERS AND MANUFACTURERS OF SPECIAL AUTOMOTIVE SERVICE TOOLS AND EQUIPMENT 
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striking service 
headline: “You've No 
Risk Another's Life.” 


te 


‘Aa. 


HITTING ABOVE THE BELT—Joseph Scudiere, general manager of Stotts & Murphy (Stude 
baker), 12300 E. Jefferson Ave., Detroit, says his firm's showroom is keyed to demonstrate 
that America thrives best only in a highly competitive economy. Scudiere had the fisticuffs 
° e cartoon embossed on the window in conjunction with the public announcement of the 

| Champion Custom models. Studebaker has placed the cars in the middle of the Big Three 


ties Than You'll Find at the Beach! Bresee Chevrolet in Syracuse, N. Y. 


to promote its brake service. 

| The ad carried a cartoon of a 
| boy running in front of an auto- 
mobile as the driver slams on 
his brakes. 

Copy continued: “But that’s what 
you do when you drive with faulty 
brakes. Let us keep them in tip- 
top shape—at low cost. Drive in 
now.” 








Tips for Spotting 
Used Taxis Given 


By Florida Assn. 


| ORLANDO, Fla. — Used taxicabs 
are easy to detect if you follow the 
advice given by the Florida Auto- 
mobile Dealers Assn. to its mem- 
| bers. 

Just take a short run in the car, 
| the association says. If it rides and 
| brakes hard and has a noisy trans- 
mission plus a lifeless motor, it may 
be an ex-cab. 

If still doubtful, lift the right 
| side of the hood and examine dash 
|and toeboards for meter cable holes, 
|then check the rear seat for exces- 
|sive wear, continues the advice. 
| And do not overlook the front seat, 
|says FADA, because it probably 
will be newly installed. 
| Next, cautions the association, 
look for the imprint of a cab com- 
pany’s name under new paint or 
scrape a bit of the paint off the 
inside edge of a door to see it it 
covers a commonly used taxi color. 

Indentations above the center of 
the outside windshield where signs 
or lights have been removed can 
usually be found and bumpers, 
hood edges, fenders and running 
boards will probably be heavily 
worn, according to FADA 

Most taxicabs are four door 
sedans. So when offered one at an 
unusually low price, suspect it, the 
association warns. 








Heiler to Recruit 


Willys Dealers 


TOLEDO. — Matthew J. Heiler, 
formerly with Ford and Packard, 
has been named a special repre- 
sentative for Wil- 
lys- Overland by 
Lyman W. Slack, 
distribution vice- 
president, Slack 
said Heiler’s ex- 
perience in locat- 
ing, selecting and 
organizing new- 
car dealers will 
be valuable to 
Willys - Overland 
since the com- 
pany is currently 
expanding its sales organization. 

Heiler resigned late in 1949 as 
an assistant zone manager for 
Packard, terminating his second 
period of service with that com- 
pany. During 1937-1942, he had 
served as district manager, cover- 
ing the New York metropolitan 
area, later being promoted to as- 
sistant to the vice-president and 
general sales manager of the Pack- 
ard Motor Car Co. of New York. 


Anderson-Hulbert 


F. E, Anderson is superintendent 
of the service department of Cor- 
win L. Hulbert Motors, Inc. (Kai- 
ser-Frazer), Lincoln, Neb. Hulbert, 
the owner, heads the sales and ad- 
ministrative departments, and 
Claude Pittman is office manager. 





M. J. Heiler 
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SERVICE SECTION 






In the Letterbox 





(Continued from Page 4) 


that when a retailer is forced to 
cut his pay roll so that he can 
survive a period in which he has 
no merchandise to sell, all of the 
business people in his community 
are somewhat affected. 

If salesmen and other dealer em- 
ployes have their incomes reduced, 
the grocery merchants and the 
clothing merchants who might be 
interested in a competitive auto- 
mobile product have to curtail 
their desires until pay rolls are 
again met on a regular schedule. 
Anything that reduces the amount 
of spending money in the pockets 
of the individuals in a community 
definitely curtails the sales of auto- 
mobile products of all makes as 
well as the product whose manu- 
facturer is closed down by strike. 

Suppose that an organization, 
possibly the NADA, were able to 
call upon the manufacturers of 
automobiles who were not on strike 
to furnish new cars to a large 





Each manufacturer not on strike 
could furnish, according to his pro- 
duction schedule or ability to pro- 
duce, new cars for the giant new- 
car pool. 

Under strict supervision of a 
controlling agency, these new 
cars could be sold to handi- 
capped dealers, and these deal- 
ers would survive to continue 
operating in a healthy competi- 
tive market. 


I do not suggest that the new 
cars from the pool be rationed out 
in such quantities that a dealer 
could cover his entire expense ac- 
count. My thought is that a dealer 
who could prove to the controlling 
agency that 10 new-car sales were 
necessary in addition to his other 
income to cover his expense ac- 
count, might be considered for four 
or five new units from the pool. 

This control of units would help 
to keep the competitors of a strike- 
bound dealership from _ suffering 
too much because the strikebound 
dealership would have to make con- 
servative trades. 

Salesmen and dealer personnel 
who are suffering today, and whose 
jobs in many cases are hanging in 
a balance, could keep their jobs if 
dealers who employed them had 
just a few units to sell. 

The make of the cars would not 
make too much difference, because 
auto dealers sell used vehicles of 
all makes, and could just as well 
sell new ones if it meant keeping 
their losses to a point where they 
would not exhaust their capital 
reserves, 

Bootleggers would endanger 
my suggestion, but any dealer 
who supported a bootlegger just 
once would suffer the penalty of 
a fine, and would be barred from 
the drawing of cars from the 
pool. 

From the manufacturers’ point 
of view, great benefits can be seen 
from the car pool. First of all, 
their dealer organizations, which 
are so important to their success, 
would not have their positions un- 

















pool from which dealers of strike- 
bound factories could draw to help 
them cover their overhead expense 
while they were unable to get prod- 
ucts of their represented makes. 














DO YOU 


NEED? 


PROVEN DEALER FORMS 


NEW CAR ORDER PADS 


“LET'S TRADE"’ PROPOSALS 
A Real Sales Aid 
SALESMAN'S DAILY 
ACTIVITY REPORTS 


USED CAR ORDER PADS 


"50-50" GUARANTEE and for 
“AS-IS" SELLING 


USED CAR CONTROL RECORD 
and SALESMAN’S REPORT 
































now boasts a dealership of 14,500 square feet of 
yards of pavement surrounding the structure. I ,000 u 
sliding doors large enough to accommodate any semi-trailer or van, it is said. J. R. 
is owner 


produce the cheap car his company 
was selling at the rate of 7,000 a 
day back in the twenties. He also 
said that the American people do 
not want a small car. 


ferring to the British-type small 
car. Well, I could very well visual- 
ize a small car with a longer wheel- 
base than the English models, yet 
not as big as current domestic 
models. 


many people of the same opinion, 
am certain that this country would 
welcome a 
economy car. All this pretty talk 
one can read about sounds like an 
alibi for something else. 


an unfilled need for a car that 
is cut down to the working man’s 
purse. A low price, 
what is more important is low 
operating costs. In short, a 60 


"MY DAILY WORK" 


Salesman's Pocket-size 
Prospect Book 


FREE SAMPLES 


On Request 


Modern Selling 
Methods 


P.O. BOX 666 LOUISVILLE 1, KY. 








dermined by strike activities. Sec- 
ond, the manufacturers would be 
a stronger bargaining agency with 
which the unions would have to 
combat. — H. Batiarp CLEVELAND, 
Staunton, Va. 


Car Rental 


In a recent issue of AvuToMoTivE 
News there was an article concern- 
ing a DeSoto dealer in New York 
who rented fleets of cars on a year- 
ly basis. For some unknown reason 
I have misplaced that paper and 








* + 















am desirous of contacting the 
dealer for more information con- 
cerning this plan.—Paut A. Kem- 
MEL, Studebaker-Oldsmobile dealer, 
Lemoyne, Pa. 

Eprror’s Nore: The article 
Reader Kemmel refers to was in 
the Oct. 24, 1949, issue of AvuTo- 
motive News. The dealer is James 
F. Waters, Inc., 38-10 Queens 
Blwd., Long Island City 1, N. Y. 

+. * * 


K-F’s RFC Loan 


The RFC loan to Kaiser certain- 
ly has raised quite a rumpus. There 
has been a lot of criticism from all 
kinds of quarters, and the loud 
shouting has led me to wonder 
unto the real motive behind it. 
Could it be that some people are 
a bit worried over the possibility 
that the low-priced car to be of- 
fered may turn out to be a success 
with the American public? 

We all know that top executives 
of the big companies have stated 
that a smaller low-priced car was 
not possible and not wanted. Only 
a year ago, one corporation official 
took great pains to compare a cur- 
|rent “low-priced” car with a 1929 





jNAME PLATES 


yew PRECISION CAST... 

ELIMINATING ALL DIE COSTS 
Quontities as low as 100 may be 
ordered with original design for every 

job! Proof of design submitted for 

opproval. Heavily chrome plated. 
Write for details. 














PRECIO 
4-30 Me 
Phila. 45, Pa., Dept. A 
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More Profit 


for You! rss. | luxury model of the same corpora- 
tion. It was shown that this cur- 

ly rent car was offering the same 

Nationally = ) value. Only, what was not pointed 
Advertised b out is the fact that today’s buyer 


is paying the price and mainte- 
nance cost of that big 1929 car. 
I would like to ask: “What, 
then, happened to the economy- 
type car this corporation was 


KARI-TOP Car Top Carrier 


Advertised in The Saturday Evening Post 
This patented Car Top Carrier is in big 
demand. Quick, easy to mount. Packed 





n box 15" x 12" x 5", ready for use. . Ont 
Made of water-and-dustproot treated selling by the millions in those 
canvas. Holds 10 suitcases. No suction 


days? Why do we not have a 
similar car now—same size and 
same simplicity?” 

Not long ago, another top execu- 
tive explained that nowadays it 
would cost approximately $1,000 to 


cups... won't mar car finish. Won't flap 
n the wind. All luggage *FULLY en 
closed. A fast seller at 40% 
Retail price $16.95. 

Write Today for Sample and Information 


KARI-TOP CO., Dept. A, Dayton 2, O. 


t 
discount. | 
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CARD CO. COMPLETES BUILDING—This International Harvester dealer in Pharr, Tex., 





floor space under roof plus 5,000 square 
Card's shop covers 5,000 square feet ae 
ar 


65 


| know that you have our support, 
and we feel sure that all of the 
|other makers of quality brake fluid 
join us in saying that it is high 
time the automotive service indus- 
try and the public realized the 
great importance of quality in this 
material. 

The SAE standards for brake 
fluid represent the combined think- 
ing of the top men in the automo- 
tive industry, representing not only 
the motor car manufacturer, but 
in this instance, the foremost man- 
ufacturers of brake fluid. Surely 
their standards are a dependable 
“yardstick,” and we know that you 
have rendered a valuable public 
service in calling attention to them 
in this forceful manner. 

So let us again say that we are 
pleased to see another example of 
that constructive editorial effort 





ing of. 


I guess this gentleman was re- 


TORIST. 


Brake Fluids 
We should 


I, for one, and I know there are 
real, moderate-sized 


issue entitled, 





For a long time there has been 
ard.” 


sure, but 







SOUND DEADENING 


increased to stop vibration noises and squeaks, 
Witcote $4 also seals out fumes and dust. 


ABRASION RESISTANCE 


is improved to cushion the undercar against fly- 
ing stones and gravel. Prevents undercar rust and 
corrosion. 


SPRAYABILITY 


Witcote #4 is easily applied with standard mastic 
spray equipment and LOW air pressure (30-40 Ib). 


Cannot separate or settle out in the drum... 
reaches you in perfect spraying condition. 


Tix 





75 E. Wacker Drive 
oe 


Chicago 1, 


like 


As a manufacturer 


* 


to take this 
means of congratulating AvutTomo- 
tive News on a very well done ar- 
ticle on page 38 of your March 13 
“Six Out of Ten 
Brake Fluids Found Below Stand-/I 


horsepower motor and 110-inch 
wheelbase is the size I am think- 


I do not know what the new 
Kaisers and Nashes are going to 
be like. However, I have a hunch 
they are on the right track. So I 
say more power to them, and in 
the case of Kaiser, I say it does 
not make any difference how the 
project is being financed.—A Mo- 


of brake 


fluids, we have long advocated the 
acceptance of the SAE standards 
for brake fluid. We want you to 


which is, we feel sure, one of the 
main reasons for the industrywide 
acceptance of the Automotive News 
as being the outstanding publica- 
tion in its field—N. S. Wurre, 
president, Excelo Mfg. Co., Al- 
hambra, Calif. 


Munn’s Book 


Frankly, I cannot find one criti- 
cism of the contents of John 
Munn’s new book, and compliment 
him on the manner in which he 
has made it so clear that even I 
can understand it. He has can- 
vassed his subjects thoroughly and 
effectively. I now fully appreciate 
the wisdom, clarity and force he 
has displayed in compiling his book. 
am enclosing check for three 
copies, which should result in the 
best investment we could make.— 
R. L. LeptermMan, Greenlease Led- 
terman, Inc. (Oldsmobile), Tulsa, 
Okla. 


* + 
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Dealer Doings 


(Continued from Page 35) 


Four Texas automotive firms| Byron Merrill heads the parts and 
have been allowed to increase their | service department. 
capital stock. The companies and 
new capitalization are: Phil Dunk- Purher Nemed 
lin Motors, Texarkana, $30,000;| Ht Dan Parker has been ap- 
inted general manager of Hud- 


Hayes & Wait Oldsmobile Co., Lib- | po 
erty, $22,000; Harry Payne Motors, |son Florida Motors Co., distributor 


Austin, $22,000, and Simplex Motor | for Hudson cars in Jacksonville. 
Parts, Fort Worth, $50,000. | * 


Chesapeake Besesie 
McDonald Incor porated Chesapeake Cadillac - Oldsmobile 
McDonald Motors, Ltd., Grand 


Co., N. St. Charles St., Baltimore, 
Forks, B. C., has been incorporated |has completed a large addition to 
with authorized capital of $10,000. 
. > o 


its building. - 
> * * 
Lee Pontiac Opens Bartlett Works on Book 
Lee Pontiac Sales, For Walton, 


Arthur H. Bartlett, of Whiting | 
Fla., has held formal opening of 


Buick, Rochester, has been ap- 
its $20,000 building. The company is| pointed to a committee that will 





! 
| 





owned by Gary Lee, J. M. Lee and| revise a book of the Rochester 
James W. Lee. sales executives club, entitled 
a: oe “Essentials of Selling.” 
Dodd Takes Studebaker | ee 


New Service Heads 
The service department of Pack- 
(Ind.) is under 
with George 


Dodd Motor Co., Sinton, Tex. | 
(Studebaker), has been opened by | 
M. M. Dodd on Rachal St. Austin|ard Fort Wayne, 





Reynolds is in charge of sales and | new management, 













and Better Work...’’ 


Equipment has attracted the attention of many 
customers and has convinced them that we can give 
expert lubrication. 


“The Lincoln Masterluber enables us to serve two 
lifts at the same time, thus permitting us to 
lubricate more cars and increase our service sales 
volume by handling these additional cars and 
thoroughly checking them when they are in 

for lubrication. 


“It is our experience that more work and better 
work can be done with up-to-date, modern 
equipment such as our Lincoln Lubricating 
Equipment.” 


F. W. Fatvo, Service Manager 
Royal Motors, Inc., White Plains, N. Y. 











SEND FOR FREE PLAN BOOK 
—--___-—--- -—- 


For more information on Lincoln Busi- 
ness Building Lubricating Equipment, 
ask your Lincoln Wholesaler or write 
for your copy of ‘’StylEngineered 
Lubrication Departments.” 


year. 
| 


odern LINCOM 
LUBRICATING 
EQUIPMENT 


Enables Us to Do More Wor 


‘We have found that the smart appearance of Lincoln 
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SERVICE SECTIO‘ 


La 
Aichele as service manager and} 


Dan Paul as parts manager. 
* * * 


Collins Names Wiesjahn 

Ervin J. Wiesjahn has been| 
named used-car manager for Col- | 
lins Motor Co., Inc., Fort Wayne. 
Ind. 


* + * 


Downtown to Build 
David E. Snelling, president of 
Downtown Chevrolet Co., Houston, 
has announced plans to erect a 
new dealership building later this 


* 


Smith Buys B. & H. 

B. & H. Auto Co, (DeSoto-Plym- 
outh-GMC), Dillion, S. C., has been 
purchased by E. C. Smith. 

+ * * 


McEwen Constructing 
McEwen Motor Co. (Buick-Cadil- 
lac), 211 W. Fourth St., Big Spring, 
Tex., is constructing a $50,000 plant | 
in the 400 block of Scurry St. | 
+ + am 
Garland and Ritchie Sold | 
Harold G. Vail and associates | 
have purchased Garland and Rit-| 
chie, Ltd. (Mercury-Lincoln-Mete- 


eor), Ottawa, with the deal said to 


F. W. Falvo, Service 
Royal Motors, Inc., 
White Plains, N. Y. 


has been sold to Ray Guillemette. 
| * 










FAIR MOVES TO NEW BUILDING—David L. Fair, Chrysier-Plymouth dealer in San Lui 


Obispo, Calif., has taken over the building pictured. The establishment features a large 


showroom and parking lot. 


Harvester dealership in Turon, 


involve in excess of $250,000. 
Howard Rowe will act as vice-|Kans., from Earl Berner, of Berner 
Equipment Co 


president and general manager. ee 


* > + 
Cordell to Guillemetie Anderson to Sell Buicks 
I F ND Anderson Motors, Inc., has been 
Cordell Motors, Inc., Fargo, N. D.,/ appointed Buick dealer for the 


Belleville, (Kans.) area. 
* + * * + 


Mobley Buys I-H Outlet Pontiac Honors Lee 
George K. Mobley, Wichita.| J M. Lee & Son, Inc, (Pontiac), 
Kans., purchased the International | Crestview, Fla., has joined Pon- 
co tiac’s select group of “better deal- 


ers.” 
} * * * 


| Hemmersley Names Martin 


Hemmersley Nash Co., 1111 Clay 
St., Lynchburg, Va., has appointed 
J. E. Martin as service manager. 

* 7 - 


School Names Hughes 


Roland Hughes, automobile deal- 
er, in Jonesboro, Ark., has been 
named a member of the Jonesboro 
school board. 





* * 


M-M to Carr 
Hanson Carr has taken over 
4 of M-M Motors (Stude- 
baker), Cookeville, Tenn. The firm 
is now Carr Sales Co. 
* * * 


Gresham Opens 


Gresham Motor Co., Louise, Tex., 
used-car dealer, has 


| 
j}new and 
| opened. 

| * * 


Dick Jones—Chattanooga 


R. J. Jones jr., formerly vice- 
president and general manager of 
|Cruse Crawford Mfg. Co. (Stude- 
|baker), Birmingham, Ala., has 
| opened Dick Jones Studebaker Co.. 
|}401 Chestnut St.. Chattanooga. 
| Tenn. 

7 o > 


Modisett Named 


| Appointment of Van Modisett as 
sales manager has been announced 
|by Himmel Motor Co., Beaumont, 
| Tex. 
* * * 


Hetrick Incorporated 
| Al Hetrick, Inc., Fremont, O., has 
been incorporated to sell automo- 
| biles. 


* * + 


Keener-Powell Chartered 
Keener-Powell, Inc., Akron, has 
been granted a charter to sell auto- 
| mobiles. 
* > * 


Ricks Incorporated 
Ricks Motor Sales, Green Springs, 
|has been incorporated with $12,000 
capital by Joe P. Riccardi, Lewis T. 
Riccardi and Phyllis A. Riccardi. 


* * * 


Hagan Adds Hudson 


Hagan Motors, 1208 S. Marion 
St., Lake City, Fla., has acquired 
a Hudson dealership. This is in ad- 
| dition to Packard and Crosley sales 
and service now handled. 
| + . * 


Fuller Motor—Topeka 

A customer service department 
will be established soon by Fuller 
Motor Co., Topeka, Kans. The de- 
partment will be in the rear of the 
|present headquarters at 1028-30 
Kansas Ave., L. A. Fuller, owner 
has said. 


* + * 


Westlake Brothers Complete 


22 Years in Martins Ferry 


Merle T. and Melvin J. Westlake 
recently celebrated their 22nd an- 
niversary as Chevrolet dealers in 
Martins Ferry, O. 

* © 


+ 


Pike Represents Brown 
Brown Trailers, Inc., Spokane, 
Wash., has appointed Pike Trailers, 
Inc., Los Angeles, as authorized 

| (Continued from Page 67, Col. 1) 
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Atlanta. Dailey was with Stude- 
baker for five years. 
* * of 


Nichols Takes Buick 


F. V. Nichols, for the past 12 
years general manager of Shaver- 
Pontiac, Inc., Birmingham, has 
taken the Buick franchise in Gads- 
den, Ala. The name of the company 
is Nichols Buick Co. 


* * * 


Beedles Takes Deal 
Roy W. Beedles, district state 
highway supervisor in Kansas, has 
resigned to enter the automobile 
business in Baldwin, Kans., where 


Dealer Doings 


(Continued from Page 66) 





distributor of Brown aluminum van 

trailers and cargo van bodies for 

southern California and Arizona. 
* * . 


Russell—Galveston 


William J. Russell, Galveston 
(Tex.) automobile dealer, has been 
named president of the Galveston 
Retail Merchants’ Assn. 


* * > 


building was under construction, 
ready for roofing. 

* > . 
Davenport—Blakely, Ga. 
Davenport Motor Co. Blakely, 

Ga., has opened a new Studebaker 
dealership. 





* ? * 


Barrick Changes Job 
Joseph B. Barrick, formerly with 

















= 6 large Downtown to Build 7 ieee Inc., Moorhead, eet he has purchased a dealership. 

ildi i inn., has joined the staff of North-| 2,700 ATTEND OPENING—Formal opening of A & b Pontiac Co., Laredo, Tex., brought ee 

uy Doatiede Se eee toe west Willys, Inc., Fargo, N. D., as | 2.700 persons to the building. eee ns Stevens Appoints Kindler 
ston, i La B hs wholesale manager. 
ao eS e.. 6.6 Hilliard, has a Pontiac dealership|Paul Buick Co., operated by W. R. * ey aaeieee eee ee 
Seaborn, Ostermeier Buy Blackwood Buys Outlet _| *!8°- 2 oe cals aouohiak de bh Sekai. a (Minn.) Buick Co., Seventh and 
. Hyder Motors (Ford), Wicken-| Francis Blackwood, Nash sales Sibley, has been appointed general 
ticks burg, Ariz., has been sold to John|manager in Lawrence, Kans., has | George Hughes Named the Buick dealership in St. Paul.| manager, W. R. Stephens sr., presi- 
has been Seaborn and Curtis Ostermeier. purchased the Nash dealership in| George _ — = a | ill me. dent, announces. 
for the 7. 2 Chanute, Kans. | manager oO er-Kennedy Motor Dailey Joins Yarbrough * * ® 
Hahn Sells Interest _— a Ada ‘Cam Co., 113 S. = eee Kans. Malcolm N. Dailey has resigned Brown Appoints Thirion 

| Elmer J. Hahn has sold his inter- iar s Cadillac Kindler P “oe his position as Atlanta district} J. R. Thirion has been appointed 
ee est in Hahn-George Motor Co., St.| Hilliard Brothers, Bradenton, indler Promo manager of Studebaker to become/new-car sales manager of Brown 
Pontiac) John, Kans., to Henry George and|Fla., has been appointed Cadillac| Henry Kindler has been named | general manager of Yarbrough Mo-| Motor Sales (Nash), 2780 Delaware 
ed Pon- Howard Asher. The firm name is| dealer for Manatee county. The/to replace Carl Hoppe, who died|tor Co., 390 W. Peachtree St., the! Ave., Buffalo, N. Y., it is announced 
ter deal- now George-Asher Implement Co, |firm, owned by T. L. and Dozier| recently, as general manager of St.!oldest Studebaker dealership in! by Maxwell Brown, president. 

. > a -- —— — —— ean 

Milliken-Keyes Ready 

Martin Milliken-Keyes Motor Corp., Roa- 
111 Clay noke, Va. (Reo), 2613 Williamson | 
ppointed Road, will hold a formal opening | 
ppointed ] Road | For Car and Truck Repairs 

. * * 
hes Magna Adds Working Area 
2 gent Magna Automobile Co. (Buick), | 
ee om : Holyoke, Mass., will extend its op- | 
elem erations to cover the space in the | 

Magna building previously rented | " " ond Met-L-it Fiber Mean 


to Tire Engineering Co., Inc. This | 
will give the dealership the use of | 


22,000 square feet of working area. | ' 3 + 
en over |) ; - 
_ (Stude- Highlandtown Adds Lot aR 
The firm 2 ‘ - ye 
Louis Winslow, president of ows: ° 
i 


Highlandtown Auto Co. (DeSoto- | 


Plymouth), Baltimore, announces o ot! ° ve 
that his firm has opened a used-car yt is ait 
ise. Tex. lot at Fayette and Asquith Sts. ere Her ping © 

. - * + * 
ler, has 4 whe 


Stan Block Expands 


Stan Block Motors, (Hudson), . F 
looga Portland, Ore., has purchased Croft : 
rly vice- Motors’ building, 3940 N.E. Sandy ’ P 
nager of Blvd. ' a 


(Stude- Re A: 


la. has Alford Ups Long = A 
aker Co.. Promotion of Arthur Long to a ’ * SAVES LABOR COSTS 
ttanooga. service manager for Alford’s nc Sp / 

(Dodge-Plymouth), Portland, Ore., , i * 

is announced by Earl Alford, presi- WES COSTS 
l dent. Since 1944 Long has been ' E 
re —— °W0 SPECIAL TOOLS 


* 
nounced 
paumont, Barclay Takes Mercury f ' : 
Barclay Motor Co. Ine, El Here’s th - ig . 
ae ee lere’s the roughest, toughest cold metal com 
ted county dealership for Mercury. bination you’ve ever seen! Met-L-it and Met-L-it 
> o * . . . 
i O.. has Sintnes te Whites Fiber make metal repairs that stay in place through 
automo- ° . 
H. M. Symons has sold his Buick | the hardest wear you can give them. Met-L-it 
; d wT >. pment ga means GUARANTEED PERMANENT ADHESION! 
ere ° ae oe : 
aig 000. Met-L-it is highly workable, dries fast, can be 
* ” * 4 
ell auto- ie thts sanded and feather-edged smooth; takes paint or 
Sitn Ponds hen teen eneeiated lacquer without blistering. It’s waterproof, rust- 
od sales meme in case St Bee proof and withstands heat. Met-L-it is especially 
ae. Thurston Motor Corp., Packard | useful for hard-to-get-at repairs or in places where 
int | See Se eee & , flame cannot be used. 
- 2 Ask your jobber about Met-L-it today. 
- Harry’s Ups Groome 7% 
Starton Harry D. Blomberg, president of . . Met-L-it products are 
aemuired Harry’s Cadillac-Pontiac Co., Ashe- : ae — ir. available separately or 
é ; “ ville, N. C., announces the appoint- a \ or a i, ite 
i. pe ment of John L, Groome as gen- —_— 
ey Sales eral manager. 
> * * ~ 
. , .. is easily Te 
sail Watkins Builds GAS TANK aia heat— 
cenomt M. D. Watkins, Waynesville, : et- ” 
Walle N. C., has begun construction of a 
Th a . modern building to house his auto- 
> “ one mobile sales business. 
+ os + 
1028-30 ° 
» owner Anderson—Belleville, Kans. 
Anderson Motors, Inc. (Buick), 
Belleville, Kans., has been ap- 
nplete pointed dealer for J, I, Case, Inc., 
parts and equipment. 
rry * * * 
Westiake Barton Ups Eppert 
— a Herbert C. Eppert has been 
jalers in named truck sales manager of 
Quinn R. Barton Co., Jacksonville, | 
Fla. 
own * * * 
Spokane, Wind Ruins Burrow ‘Home’ | 
a, High winds recently toppled a| 


: wall of Burrow Brothers Chevrolet | 
‘ol. 1) Co., Claude, Tex. The 75-foot square 
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Affecting Factories and Dealers .. . 





Auto Advertising 


By George Deery 


Associate Editor 


Dealers for General Motors, Ford, 
Chrysler, Studebaker, Nash and 
Kaiser-Frazer can find their fac- 
tories listed among the 100 leading 
advertisers of last year. Forms of 
advertising included in the tabu- 
lation are: General and farm mag- 
azines, magazine sections and net- 
work radio and TV. 

General Motors’ $15,804,286 ex- 
penditure placed it in second po- 
sition (Procter & Gamble was 
first with $25,097,018), according 
to a compilation by Publishers 
Information Bureau. 

In the preceding year, GM spent 
$11,803,989 and $18,020,973 in 1947. 
The figure for it in 1946 was $8,- 
176,766. 

Chrysler took 15th place with 
$6,456,193 versus $5,492,150 in 1948; 
$5,666,968 in 1947 and $2,320,859 in 
the first full postwar year. 

Ford occupied 17th place, the 
compilation shows, with an outlay 
of $6,001,168. This compares with 
$5,478,279 in the preceding year; 
$6,389,611 in 1947 and $5,470,379 in 
1946. 

Next is Nash with a total of 
$2,625,985 against its $2,877,189 in 


TIME SAVER 


For Sales and Service 
Departments 


Quick Change 


rT ag aT Plate Holder 















legs protrude thru bracket, prevents 


loss. Attach to any plate without 

alteration. Guaranteed to fit all slotted 

brackets or bumper. Prompt delivery. 
$1.00 per set of four 


Order From Your Jobber 


C. HOWARD 


1498 Overlook Dr. Akron 7, Ohio 
JOBBERS WANTED 





BLOWBACk 

OVERFILL anc 

EXPANSION 
SPILLS 


VENTALARM 


TANK FILL SIGNAL 


WHISTLING 


In 1950 over 1,000,000 cars will 
be factory equipped with 
VENTALARM * Signal 
The car you sell 
deserves one. 
SCULLY SIGNAL COMPANY 


ye att et) 





SALES AID FOR 
USED CARS and TRUCKS! 


The improved PLASTIKON SIGN KIT makes 
displays quickly on windshields and showroom 
windows. Units are in brilliant colors on all- 
weather plastic. Self-adheres without adhe- 
sives—re-usabie! 
Kit includes: 
Year Numbers, Car & Truck Names, Body 
Types, Price Figures and Headings, rang- 
ing in size from 2" to 6". 
Send for Bulletin No. 30 Now—for full 
information and actual samples. 


Plastikon Display Signs 


45 North Division St., Buffalo 3, N. Y. 





1948, A year earlier it paid out 
$2,354,115 as compared with $1,- 
962,007 in 1946, 

Rising above the $2 million mark 
for the first time in prewar, Stu- 
debaker’s various media cost $2,- 
074,442 in 1949 compared with $1,- 
847,907 a year earlier. In 1947 the 
South Bend firm expended $1,404,- 
685 and $1,056,369 in 1946. 

Kaiser-Frazer, like all firms 
analyzed in the compilation, laid 
out more than $1 million to boost 
its after-war entries in the auto 
field. 

K-F is credited with a total of 
$1,496,352, a drop from the $2,240,- 
273 it paid in 1948 and the $2,450,- 
404 in 1947. This firm did not ap- 
pear in the top 100 national adver- 
tisers in 1946. 

Under the classification, automo- 
tive, automotive accessories and 
equipment, $49,938,488 was spent— 
placing this industry in third high- 
est position. It was preceded by 


food products and toiletries. 
+ . * 


Rambler Debut 


Nash has scheduled an intensive 
announcement program for the 
Rambler which will include spots 
in 67 cities with TV facilities and 
complete radio coverage through- 
out the nation. 

The announcement campaign 
will start Apr. 14. In all types of 
media it will refer to the Am- 
bassador and Statesman models 
as well as the Rambler. 

A humorous approach will be 
used. For example, a widely known 
radio personality will appear with 
a background such as a prize fight 
or a symphony. When the audi- 
ence suddenly disappears, the an- 
swer is that it “has gone to see 
the new Nash.” 

Milton Cross and Ted Husing are 


on the spot announcements. 
> * * 


Brady Joins Timken 

Gervis 8S. Brady has been 
named manager of the news bu- 
reau of Timken Roller Bearing 
Co. Since 1945 he has been asso- 
ciated with radio station WHBC 
in Canton, O., acting as program 
director since 1948. 


BB on TV 


Ford dealers in the Chicago area 
will sponsor a television show en- 
titled “Today’s Ball Game,” a 15- 
minute review of home games 
played by the Chicago White Sox 
and Cubs, 

Ralph Hirschberg, chairman of 
the group’s advertising committee, 
announced that the program will 
get under way Apr. 18. The tele- 
cast will be presented nightly at 
10:15 over WNBQ. 

The Ford dealers will take over 


each Monday, Wednesday and 
Friday. 

. * * 
Skywriter 


Homer E. Strickler has been 
named editor of Flagship News, 
American Airlines biweekly news- 
paper, by Rex Smith, vice-presi- 
dent of public relations, Irwin 
Nye was named assistant editor. 
Strickler was formerly assistant 
city editor of the New York Sun. 
Nye joined American Airlines 
last May after three years as 
public relations director for Air- 
borne Instruments Laboratory, 

+ + + 


For Auto-Lite Dealers 


Ten new advertising items to 
help dealers merchandise batteries 
have been announced by W. E. 
Blank, replacement sales manager 
for Auto-Lite. 

These include various types of 
signs, clocks and thermometers 
which are available from _ the 
company at no cost or at a low 
cooperative price. 

The list includes a fluorescent 
sign, inside and outside neon signs, 
an outside hooded light sign, a 
combination clock-sign, electric 
clock, dial thermometer, tube ther- 
mometer and three-color vertical 
and horizontal metal signs. 

In addition, the recently adopted 
Sta-Ful battery decals are avail- 
able in quantities. 

* * . 
Michigan Council Slate 


Carl Georgi jr. and Elliot Potter, 
Detroit advertising executives, have 
been elected to the board of gov- 





OLDS PLUGS TRIAL TRIPS—Movie Actress Marjorie Reynolds is all set to take a Rocket 


ride in this scene from one of Oldsmobile's 


new series of television films. 


Eye-View of Fair Trade” which the 
bureau is sending to approximately 
1,800 newspaper editors throughout 
the country. 


It “is selling short our demo- 
cratic processes” to believe that 
the American people have “su- 
pinely paid higher prices than 
they thought they should,” he 
asserts. 

No system of retail price com- 
petition should be regarded as 
“sacrosanct,” according to this 
statement, a reprint of an address 
by Mermey before the Rhode Is- 
land Council of Women. 

The pre-Civil war system of pit- 
ting consumer against retailer in 
a process of haggling over prices 
has been discarded for the “one- 
price - to- every - customer” system, 
he points out. “Fair Trade goes one 
step farther by transferring price 
rance, Inc., who will complete the| competition from the retailer to 
second year of his two-year term/the manufacturer level,” he said. 
as a member of the board. la a 


Packard’s Prize 


Packard has received a certifi- 
cate of excellence award from the 
American Institute of Graphic Arts 
for its catalog de- 
scribing and _ il- 
lustrating its Cus- 
tom car line, The 
award for quality 
of reproduction 
was termed “an 
outstanding ex- 
ample of com- 
mercial printing” 
in the 1950 Print- 
ing for Commerce 

. exhibition. Devel- 
@. W. Adame opment of the 
Packard Custom catalog was head- 
ed by F. W. Adams, advertising 
manager. It was designed by Young 
& Rubicam, Inc., the company’s 
advertising counsel. Type face was 


ernors of the Michigan Council of 
the American Assn. of Advertising 
Agencies. 

Georgi is vice-president and 
director of media of D. P. Broth- 
er & Co. Potter is a vice-presi- 
dent and the manager of the De- 
troit office of Young & Rubicam. 
Georgi is on the Oldsmobile and 
AC Spark Plug accounts and 
Potter on the Packard account. 

Officers appointed for the ensu- 
ing year’s AAAA activities are 
John McQuigg, vice-president and 
manager of Geyer, Newell & Gan- 
ger, Detroit office, chairman of the 
council; Frank Townshend, vice- 
president of McCann - Erickson’s 
Detroit office, vice-chairman, and 
Georgi, secretary-treasurer. 

Rounding out the executive group 
is Willard French, chairman, 
Brooke, Smith, French and Dor- 


* * * 


Two for Dealers 


The Ford Dealers of America 
have renewed a schedule of spon- 
sorship of nine Mutual network 
programs, it has been announced 
by Adolf N. Hult, MBS sales 
vice-president. The programs 
continue until Apr. 27. J. Walter 
Thompson Co. is the agency. 


* * * 


Times Totals 

A new, 20-page circulation book 
showing distribution of the New 
York Times throughout the U. 8. 
is now being distributed to ad- 
vertising agencies throughout the 
country. 

The report is compiled from 
the Times sale for a single day 
designated by the Audit Bureau 
of Circulation, and _ represents 





gross distribution. Total week- meng rece wes by 
day circulation on Sept. 22, 1949, — ee 

according to the booklet, was 

606,107; circulation on Sunday, | Dealers Renew 

Sept. 18, was 1,153,410. The Chevrolet Dealers Assn., 


Inc., has renewed its sponsor- 


In its report on nationwide dis- ’ 
ship of the Roller Derby tele- 


tribution, the booklet shows the 


paper is read in 12,041 cities, | casts over WJZ-TV, New York 
towns and villages in all 48 states | key ABC station, on Friday 
and the District of Columbia. | nights from 10 p.m., e.s.t., to con- 
en a | clusion. 
‘ | Campbell-Ewald is the agency. 
Quaker City Study - oe - 


The Philadelphia Inquirer has 
issued the ninth in a series of 
studies entitled “Philadelphia Au- 
tomotive Facts.” It covers new 
automobile sales, both passenger 
and commercial, by makes and 
counties, in the Philadelphia mar- 
ket during 1949. 


The tables show a comparison 


Ford Dealers Again 


The Ford Dealers Assn. is re- 
suming its special concentrated use 
of radio with the sponsorship of 
ABC’s Blondie and Date with Judy 
broadcasts on successive Thurs- 
days, Apr. 13 and 20, respectively. 

An ABC lineup of 245 stations 
of new-car sales during the year | will be used. J, Walter Thompson 
1949 with 1948 for each of the |Co. is the agency. 

20 major business and economic ,' 2. » 
areas in Philadelphia, as well as N 
@ comparison of total new-car |-’4™7es 
sales for 1949, 1948 and 1947 in H. H. Clarke, writer, editor and 
the retail trading area. consultant on public affairs, has 

Also included is a comparison of | >®en appointed to the new position 
commercial vehicle sales, by makes, | °f feature editor of True Story, one 
both in the city and in the retai]|f the True Story Women’s Group, 
trading area. | according to Ernest V. Heyn, editor- 

ae ae So in-chief of Macfadden Publications. 
‘ He was formerly staff writer for 
Moving Day | Fortune and financial editor of the 

The Washington Bureau of Time,| Brooklyn Eagle. 

Life, Fortune and the March of 
Time is now in the Wire Bldg., 1000 
Vermont N.W. 5. Capper Publica- 
tions has announced the new loca- 
tion of its Chicago office at 333 
N. Michigan Ave. 1. 


* * * 


Argues for Fair Trade 


Increased purchases of fair-trad- 
ed merchandise over the years are 
“testimony” of the American buy- 
ing public’s satisfaction with fair 
trade, Maurice Mermey, director of 
the Bureau of Education on Fair 
Trade, stresses in ‘“Consumer’s 


Frank Denman has joined the 
copy staff at Geyer, Newell & Gan- 
ger, according to H. W. Newell, 
executive vice-president. Denman 
formerly served as copy chief at 
Buchanan & Co. and was at one 
| time copy chief at Kenyon & Eck- 
hardt, Inc. 


Frank J. Cipriani has _ been 
named travel editor of the Chicago 
Tribune, A. M. Kennedy, Sunday 
editor, announced. Cipriani has 
been a member of the Tribune’s 
reportorial and rewrite staff for 20 
years. He covered the Greenland- 
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Labrador and Iceland front as : 
war correspondent during part of 
World War II and the Caribbear 
area during another phase of the 
hostilities. 


Robert E. Johnson, former West 
Coast representative for Ross Roy 
Inc., has joined the Hollywood of- 
fice of Kenyon & Eckhardt, Inc. 
where he is handling public rela- 
tions on the Lincoln-Mercury ac- 
count. 


Rodger C. Harris has joined the 
Detroit advertising sales staff of 
Parade, according to Ed Kimball, 
Detroit regional manager of the 
Sunday picture magazine. Harris 
moved to Parade after nine years 
with American Weekly. 


Appointment of Robert W. 
Straughn as national merchandis- 
ing manager for new cars has been 
announced by Joseph E. Bayne, 
general sales manager of Lincoln- 
Mercury. For the past two years 
he has been national merchandis- 
ing manager for Hudson. 


27 Pct.in Survey 
Report Using 


Premium Gas 


PHILADELPHIA.—Gasoline and 
oil buying habits of subscribers to 
Country Gentleman are shown in a 
recent survey. 

Over a quarter (27.2 percent) of 
the families reporting said they use 
premium gasoline in their automo- 
biles, with 58.5 percent using pre- 
mium-grade oil. 

About three-quarters of the re- 
spondents said they usually buy 
the gas for their autos at service 
stations. Three out of 10 buy from 
tank wagons. Almost one out of 
three of those buying at gasoline 
stations said they use premium 
gasoline. 

Some reported buying gasoline 
from both service station and tank 
wagon. Some also reported buying 
both regular and premium grades. 

Purchase of oil by the quart was 
reported by 36.8 percent, while 36.5 
percent reported purchases by the 
drum. Case purchases were report- 
ed by 23.3 percent. Some reported 
buying oil by the gallon and some 
said they use both regular and pre- 
mium grade. 

Questionnaires were sent to 1,970 
male subscribers to Country Gen- 
tleman in 10 states. 
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Custom-Made 


eGR 
PLASTIC 


Seat Covers 


We'll be glad to send samples 
and price lists to authorized 


car dealers. 
AUTO SEAT 


ALMO COVER CO. 


HOWARD & BIDDLE STS. 
BALTIMORE 1, MD. 
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Fair-Trade Laws Scrutinized . . . 
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Retail Pricing Plans 
Eyed by States 


NEW YORK.—Legislation affect- 
ing merchandising practices and 
pricing is being currently raised 
as an issue in a number of states, 
a survey shows. 

Bills to repeal fair trade laws— 
permitting manufacturers to 
establish minimum resale prices 
for their trademarked products 


—have been introduced in the 
legislatures of Mississippi and 
Rhode Island. 

Expecting many similar fair- 


trade repeal proposals next year, 
when more legislatures convene, 
fair-trade proponents are strongly 
opposing the Mississippi and Rhode 


475 Booths Filled 
For Boston’s 


Jobber Show 


BOSTON.—One of New England’s 
biggest automotive parts and equip- 
ment shows will open in the Me- 
chanics building here Apr. 25. More 
than 300 manufacturers are ex- 
pected to display merchandise in 
475 booths. 

The four-day show, which runs 
through Apr. 28, will have the “Get 
It From Your Jobber” idea for its 
central theme. 

Invitations to persons affiliated 
with the automotive trade in the 
east are being mailed out. Admis- 
sion will be by tickets received 
through the mail or from exhibiting 
manufacturers or sponsoring job- 
bers. 

Plans are being made for a series 
of manufacturer-jobber sales con- 
ferences during the closed hours of 
the show, between 9 a.m. and 12 
noon. Doors will be open to mem- 
bers of the automotive trade until 
closing time at 10 p.m. 

The organizational committee is 
composed of William G. Bryant, 
Frank S. Evans, William Levine, 
Philip A. Gahm, L. W. Kelly, E. N. 
Smith, S. Shiff and P. R. LaVine. 


Higgins Builds 


Frank Higgins, Ltd., is erecting 
a new automobile showroom and 
service garage at Kingsway and 








YOU NEED 


Island bills and are conducting pro- 
motional campaigns designed to 
gain wider general public accep- 
tance of fair-trade laws—new on 
the statute books of all states ex- 
cept Missouri, Texas and Vermont. 


Unfair trade practice acts, ban-/| 


ning the sale of any merchandise 
at less than cost, also are current 
issues in some states. 

Pending in Kentucky are bills 
designed to strengthen such a law 
there. One proposed amendment, 
recently passed by the Kentucky 
senate and sent to the house, would 
provide that, “Anyone advertising 
for sale, offering for sale, or selling 
any commodity below cost is auto- 
matically guilty of the intent to 
injure a competitor.” 

Another proposed amendment 
to the Kentucky unfair trade 
practices act would provide that, 
“Making a sale of an article be- 
low cost is sufficient evidence 
of intent to injure a competitor.” 
Under these proposals, proof of 
actual damage suffered by the in- 
jured party would no longer be 
required to obtain enforcement of 
the Kentucky act. 

A new unfair trade practices act, 
prohibiting below-cost sales, has 
been introduced in the New York 
legislature. It would outlaw selling 
of any merchandise at less than 
cost by retailers except during 
clearance sales or liquidation of a 
business. 

Similar sales 


unfair practices 





Portland Dealers Slate 


Golf Tourney for May 


PORTLAND, Ore.— The annual 
golf tournament of the Automobile 
Dealers Assn. of Portland is set 
for May 12-14 at Gearhart, on the 
Oregon coast line, announces Wil- 
liam M. Anderson (Willys), asso- 
ciation president. 

Alton H. Alexander (DeSoto- 
Plymouth) is general chairman. 
Assisting him are Roy O, (Bud) 
Burnett jr. (DeSoto - Plymouth), 
Milton A. Wurzweiler (Hudson), 
Bruce Stoddard (Ford), and Wil- 
liam Bell (First National bank). 

For those who do not play golf, 
there will be bridge or canasta 
tournaments. 
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Send Coupon for Catalog 


BOX 550, El Monte, California 


I acdc teeecenalh pacar escent cerenieacn 
FIRM 
ADDRESS 
CITY 


combines the four basic elements of all cleaning — water, 
heat, soap and friction in a perfectly balanced solution 
for fast, profitable automotive and farm implement 
cleaning. High in efficiency because of its many exclusive 
features, the KERRICK KLEANER out-performs any steam 
cleaner selling within $200 of its price. MAKE US PROVE 
IT, right in your own shop. Mail the coupon today. 
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CLAYTON MANUFACTURING COMPANY 


Send catalog. Have your representative demonstrate the Kerrick Kleaner at no cost or obligation to us 
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WILLIAM HODO MOTORS OPENS BUILDING—This Alexander City (Ala.) Studebaker 
dealer has completed its structure at 214 Madison St. The new structure is 55 feet by 110 feet. 


The showroom measures 30 feet by 37 feet, and the service area covers 4,400 square feet. 
Particularly attractive is the neon-illuminated sign with its old English-style lettering. William 
Hodo, owner, explains that architectural plans contain provisions for further additions. 





acts, aimed at “loss-leader”’ selling, 
already are on the statute books 


Eastview Transit Plan 
MONTREAL, — Eastview, Ont., 


of some 29 states and are expected | will open immediate negotiations 
to be issues on a wide scale in| with the Ontario highways depart- 


future legislative sessions. 
Although there has been little 
effective enforcement of _ these 
statutes in most states in the past, 
enforcement drives have _ been 
launched or sought recently in 
several, including California, Kan- 
sas, Washington and Wisconsin. 


A bill introduced in the New 
York legislature would prohibit 
manufacturers or distributors 
from compelling retailers to take 
goods not wanted through “tiein 
sales.” 

It would provide that “No per- 
son, firm, association, or corpora- 
tion engaged in the sale of 
merchandise for the purpose of re- 
sale shall, directly or indirectly, in 
any form or by any means or 
device require any person to pur- 
chase any articles of merchandise 
not ordered or desired by such a 
person as a condition prerequisite 
to the sale to such persons of any 
article or articles of merchandise 
ordered or desired by such person.” 


Violation would be punishable as 
a misdemeanor, 


Spring Shop Push 
Backed by NAPA’s 
Tuneup Time Ads 


DETROIT.—To help repair shops 
sell more tuneup and overhaul busi- 
ness this spring, National Automo- 
tive Parts Assn. jobbers are making 
available to the trade the elements 
of a full-scale “tuneup time” sales 
promotional program. 

Built around the theme, “Tulip 
Time Is Tuneup Time,” the pro- 
gram enables the dealer to share 
the benefits of NAPA’s national 
advertising in the Saturday Eve- 
ning Post, and at the same time 
provides display and promotional 
material for his own use, says the 
association. 

Material available through NAPA 
jobbers for dealer use includes a 
two-color poster, 25 by 38 inches, 
for display in the dealer’s window 
or on his service floor. Also avail- 
able is a series of three mailing 
cards, repeating the “tulip time” 
message. 

Backing up the entire program 
are two NAPA advertisements in 
the Post. Appearing at the height 
|of the tuneup season, these adver- 
|tisements urge car owners to see 
their repairmen for a complete 
“tulip time” tuneup and list the 
things that should be checked. 


* * * 


© Tap lime is 
Lie. 
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ment to obtain a franchise for a 
municipally -owned transportation 
system. At the same time a com- 
mittee will be set up to consider 
also the advantages of a new pri- 
vately-operated system. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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N.C. Convention 


Will Feature 
Special Meetings 


RALEIGH, N. C.—During the 
annual convention of the North 
Carolina Automobile Dealers Assn., 
set for May 14-17 in Pinehurst, 
special meetings will honor “old 
timers,” area chairmen and serv- 
ice managers. 

On the parley’s opening day, a 
cocktail party and dinner will be 
offered for the area chairmen, for 
their work during the year. 

The next day’s exhibition will be 
devoted to the interests of service 
managers so dealers have been 
asked to have their managers in 
attendance. 

May 16 will open with an “old 
timers” breakfast, honoring those 
who have been dealers or asso- 
ciated with a dealership for 25 
years or more. 

An equipment 
been scheduled. 


show has also 


Pilcher Motors (Ford - Lincoln - 
Mercury), Crescent City, Fla., 
opened its new showrooms on Sum- 
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Two of the three payroll postings are completely 

eliminated by the simple, easy-to-operate Paywrite 

system. Without changing the writing ee one 
e 


posting completes all three forms... t 


Check (or 


Cash Statement), Earnings and History Record and 
Payroll Summary. Errors in transcribing figures are 
eliminated and payrolls are prepared in half the 


time ... or less. 


Peaserst Pays FOR ITSELF 
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Whether you have a large or small pay- 
roll, Paywrite quickly pays for itself in 
actual time saved, Paywrite ends time- 
wasting repetition of entries and saves 
“proving” time, too ... for every entry 
is identical on all three forms. 


TRANSCRIBING ERRORS ELIMINATED 
One writing posts all three records and 
thus eliminates errors that are bound to 
occur when figures are copied from 
record to record. 


PAYROLL AND RECORDS ON TIME 
Paywrite helps you meet payroll dead- 
lines by cutting preparation time in 
half, When Checks (or Cash Forms) 
are ready, Earnings Record and Payroll 
Summary are automatically up-to-date 

Ss ready for government reports or 
audit. 


Payrite \$ EASY 10 OPERATE 


Clerical employees quickly learn to 
operate the Paywrite system from sim- 
ple instructions. Operator is always 
seated in a comfortable writing posi- 
tion, Standard forms and multiple load- 
ing of checks make operation simple, 
quick and efficient. 


WRITE TODAY FOR FREE DESCRIPTIVE LITERATURE 
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the International Automotive Front 





300 Exhibitors Expected at Turin 


WASHINGTON. — A picture of 
the automotive industry interna- 
tionally was presented here last 
week by the U. S. Department of 
Commerce in a digest of develop- 
ments around the world. 

The reports came from U. 8. 
trade observers in foreign lands 
and deal with many phases of the 
automotive situation. 

Here are the reports in brief: 

More than 300 exhibitors from 
Belgium, France, Italy, Germany, 

Switzerland, the United Kingdom 
and the U. S. are expected to be 
represented in the International 
Automobile Show to be held in 
Turin, Italy, May 4-14. 
+ * + 


In 1949 Chile imported 4,110 cars 
and 2,013 trucks and buses, of 
which the U. S. supplied 3,641 of 
the former and 1,682 of the latter 

* . * 

Automobiles in Belgium have 
been removed from the system of 
price control in effect for some 

years. They were returned to 





normal price mechanism by min- 
isterial decree in January this 
year. 

+ + . 

In an effort to check increasing 
prices and undue profits, trade con- 
trols were placed on certain goods 
by Egypt. One control placed a 


maximum profit on essential scarce | 


items. Vehicles were among the 
latter—25 percent of delivered cost 
to which may be added other ex- 
penses connected with unloading 
and assembling not to exceed 3 
percent, 

+ + + 

The major portion of the Italian 

automotive industry is located in 
the Piedmont area, and Turin 
usually is regarded as Italy’s De- 
troit. Lombardy (Milan) is second 
in importance, although it outranks 
all other districts in the production 
of motorcycles. 

+ * * 


The import duty on bodies and 


body parts was reduced by Guate- 
mala at the beginning of the pres- 


| 





| 
| 


ent year. The decree stated that) 
the development of motorized 
transport services can be encour- 
aged by facilitating the importation 
of bodies. 
* * + 

Government authorization for | 
the purchase of cars or delivery | 
trucks no longer is required for | 
residents of Finland, effective | 
Jan. 1. It appears probable that | 
about 7,000 cars, 2,000 trucks and 
1,000 light delivery vehicles, sta- | 
tion wagons and other specialty | 


| cars will find a ready sale in Fin- | 


land in 1950, that is, if the foreign | 
exchange situation permits. 
* * + j 
Motor vehicles in operation in| 
Madagascar totaled 4,500 cars, 1,500 
small trucks, and 2,000 large trucks | 
and tractors on Jan. 1. Most of | 
these were of French make, except | 
the large trucks. 
* * * 
An international exhibition of | 
trucks, buses, tractors, parts and | 
tires was held in Amsterdam March | 
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4,000 VISITORS THRONGED OPENING—This is the new home of Albrecht Chevrolet, Inc 


Wood River, Ill 


president, K 
truck manager 


20-Apr. 2. A similar exhibition for 
cars, parts and accessories is sched- 
uled Apr. 20-30. The commercial 
exhibit had 56 exhibitors. The pas- 
senger show will have 32. 

* +. * 

License taxes on motor vehicles 
were increased, effective Jan. 1, by 
the Netherlands West Indies. This 
is interesting: 

The increase is based on the 
fact that, since a heavier vehicle 
causes more wear and tear to the 

road than a lighter one, it is only 


the QUICK LIFT for SERVICE STATIONS 
WEAVER 


LO-HI-DRAULIC JACK 


with the exclusive Quick-Lift Leyo, 








* See your Weaver jobber 
or write for Bulletin AN-636 


WEAVER MANUFACTURING CO., Springfield, Ill., U.S.A. 
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Positioning and lifting a car or truck 
is easier and faster with the Weaver 
Model WA-72 Lo-Hi-Draulic Jack. First, 
the Quick-Lift Lever, operated by hand 
or foot, raises saddle quickly and ac- 
curately to load. Then the balanced 
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profitable service station work. And 
Weaver Lo-Hi-Draulic Jacks are built 
for years and years of rugged service. 
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li contains 6,000 square feet of shop area, 2,500 square feet for the parts 


department and about 2,000 square feet for showroom and office space. 
E. Bartles, sales manager: L. E. Tedrick, used-car manager, and H. C. Boyd 


Cc. W. Albrecht is 


reasonable to charge tax accord- 
ing to the weight of the vehicle. 
The factory weight of passenger 
cars will be used as a basis for 
the tax. For vehicles used for 
freight transportation, the weight 
of the vehicle plus the load-carry- 
ing capacity will be used as a 
basis. 


..« .@ 
A booklet entitled “Motoring in 
Britain,” recently published by the 
British Travel Assn. with the co- 
operation of the Royal Automobile 
Club and the Automobile Assn., is 
of special interest to prospective 
tourists. It describes what local 
conditions are encountered by the 
visitor if he wishes to buy a car, 
| bring his own car or hire a car with 
| or without a chauffeur. 
The booklet includes sections en- 
|titled “What Car Shall I Use?”; 
|“Buying a British Car;” “Bringing 
|Your Own Car,” and “Hiring a 
Car.” Copies may be secured from 
the British Travel Assn., 336 Madi- 
son Ave., N. Y. 17. 


‘Que. Haulers Ask 
Refusal of Truck 


Permits to Rails 


MONTREAL. — The Automotive 
|'Transport Assn. of Quebec has 
| adopted a resolution requesting the 
| government to refuse trucking per- 
mits to railways. 
| This was just one of the group’s 
|moves to lash out at rail firms. 
In a speech to the 500 delegates 
to the one-day meeting, Camille 
| Archambault, managing secretary, 
said: 

“They (truckers) invested mil- 
lions of dollars in providing, main- 
taining and extending a service 
which the public was calling for 
because of the obvious deficiency 
of the railway transport service.” 
He added that truck owners linked 
all parts of the province, even the 
most remote areas for which the 
railways never cared, to large cen- 
ters. They insured rapid delivery 
with minimum losses and at lower 
rates than those of the railways, 
and they assumed heavy risks and 
built up a big undertaking, Ar- 
chambault said. 

The trucking business has es- 
tablished itself as a genuine pri- 
vate enterprise providing service 
to the public operating with satis- 
factory financial results and offer- 
ing fair competition, he added 
This, he said, was not the case of 
the Canadian railways, which are 
operating at a loss and which offer 
unfair competition. 

Officers elected are: first vice- 
president, Urgel Charette, Beauhar- 
|nois; second vice-president, Eddie 
Quinn, Montreal; secretary, J. R. 
Ostiguy, Richelieu; managing di- 
rector, Archambault. 





Two Milwaukee Stations 
Charge Price Coercion 


MILWAUKEE.—Charges that 
gasoline suppliers have put 
“pressure” on them to _ raise 
prices have been aired here by 
two filling station operators, 
Harry Tann and Lester J. Tru- 
dell. 

Both men alleged that they 
have been threatened with hav- 
ing their gasoline supplies cut 
off unless they raise their price 
to 23 cents for regular and 24 
cents for premium gasoline. Last 
month, the Wisconsin supreme 
| court upheld the conviction of 
the Retail Gasoline Dealers 
Assn. of Milwaukee on price- 
fixing charges and ordered the 
association dissolved. 
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(Continued from Page 53) 


7V HEN Benson Ford rolls the|ciation with the speedway. Pop 
yellow Mercury convertible| first went to work at the track the 


around the speedway ahead of the 
“castor oil” cars in this year’s In- 
dianapolis classic, it will be the 
fourth time that a member of the 
Ford family has participated in 
this great racing event. 

Henry Ford established the tra- 
dition back in 1924 when he served 
as honorary referee. Edsel Ford 
carried on in 1932 as official ref- 
eree, as well as driver of the offi- 
cial pase-setting car — a Lincoln 
V-12. 

Then in 1946 Henry Ford HU, 
president of Ford Motor Co., ex- 
tended the tradition into the 
third generation of the family 
when he drove the official pace- 
setting car—a Lincoln Continental. 

This year Benson, vice-president 
of Ford Motor and general man- 
ager of Lincoln-Mercury, is sched- 
uled to set the pace with a Mer- 
cury. 

Both Tommy Milton, toastmaster 
of the annual pace-car dinner held 
in the Indianapolis Athletic Club 

last week, as well as Wilbur Shaw, 
head man at the speedway, com- 
mented on this very unusual bit 
of motor racing history—and well 
they might. 


Pop’s 40th Year 

NOTHER “oldtimer” of speed- 

way history—the one and only 
“Pop” Myers, “Mr. Speedway” him- | 
self, was in the “wax works” at 
the dinner and, for him, it also was | 
a very auspicious occasion. He is 
celebrating his 40th year of asso- 


Akron dam, ihe 
City to Ban Car 


Sales on Sunday 


AKRON.— The Akron Automo- 
bile Dealers Assn, has asked city 
council to pass an ordinance mak- | 
ing it unlawful for car dealers to} 
do business on Sundays. 

The proposal is the latest devel- | 
opment in the controversy that has 
developed between the association 
and one of its former members 
over Sunday closings. | 

The dissenter, Perry E. Bondy, | 
owner of Market Motors (Ford), 
has appealed to the public in news- 
paper advertisements to support his 
stand that dealers have the right 
* stay open Sundays if they de- 
sire. 

The association explains that Cin- 
cinnati, Columbus and Dayton 
have city ordinances which keep 
auto sales places closed on Sunday. | 
In Cleveland, the Sunday closing is | 
universally observed. 


It points out also that a state 
law actually bans auto sales on 
Sunday but that other dealers don’t 
want to ask it to be invoked for 
fear of embarrassing other types 
of business. 

The proposed city ordinance 
would prohibit auto salesrooms and | 
used-car lots from Sunday oper- 
ations, and sets a fine of $25 for 
the first offense and not less than 
$50 nor more than $100 for each 
subsequent offense. It also pro- 
vides for a jail term of not less 
than five days or more than 30 
days. 














Texas Insurance Rates 
Cut on Postwar Cars 


AUSTIN, Tex.—Owners of post- 
war cars in Texas will receive sub- | 
stantial insurance rate reductions 
effective May 1, but those with pre- 
war models will get little or no| 
reductions. 

J. P. Gibbs, state casualty insur- 
ance commissioner, announced re- 
cently that comprehensive rate re- 
ductions ranging from 10 to 22.5 
percent will be made in Texas on 
May 1. The largest group to benefit 
will be private passenger car own- 
ers of newer cars who buy fire, 
theft, comprehensive and collision 
insurance. 


Harless Motor Formed 


Harless Motor Co., St. Albans, 
W. Va., has been organized with 
capital stock of $50,000. Principals 
are W. H. Smith, H. R. Harless 
and B. L. Wilt. 





first of May, 1910, he says. 


No pace dinner would be offi- 
cial without Seth Kline, the offi- 
cial starter for many years. Seth 
was there with his bossman, Col. 
Art Herrington of the Marmon- 
Herrington Co. Both were mak- 
ing the occasion another “tie in” 
event with Ford. 

They had just completed pur- 
chase of the Ford bus business to 
add to the Ford four-wheel drive 
vehicles they have been making 
for years. And to broaden the 
scope of their bus business, they 
being the largest manufacturers of 
trackless trolley buses in the coun- 
try, according to the colonel. 

Bengon Ford, Mel Harder, S. W. 
Ostrander, Larry Doyle et al. of 
Ford and the Lincoln-Mercury divi- 
sion flew two planeloads of Detroit 
newsmen and sundry other Ford 
men down te Indianapolis for the 
dinner and the “picture taking” at 
the track. 


| 





FEATURES LIGHTED PY'.ONS—Bartlett Motor Co. (Chrysler-Plymouth), Ogden, Utah, is 
operating in the facilities pictured. The 30-foot pylons are illuminated at night and the 


signs can be seen from almost all parts of the city, reports the 





Toll-Type Bond 
OK’d for Thruway 
Gov. Thomas E. Dewey has 
signed into New York state law 
an administration measure provid- 
ing for the financing of the pro- 
jected $450,000,000 New York-to- 
Buffalo “thruway” superhighway 
by a variation of the toll system. 
The legislation creates a three- 








firm. 


member state thruway authority 
empowered to construct the high- 
way and issue bonds which will 
be amortized by receipts from spe- 
cial license fees imposed on users 
of the highway. Amount of the 
fees will be fixed by the new 
authority. 

Purpose of the plan to issue spe- 
cial licenses to users of the thru- 
way is to eliminate the high cost 
of toll-collection facilities on the 
526-mile route. 
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Shale-Oil Boom? 
Colo. Educator Sees 


Big Future for It 


DENVER.—Production of high- 
grade synthetic fuels from Colorado 
oil shale will grow into an indus- 





. try rivaling the present automo- 


bile, electronic communications and 
petroleum industries, is the pre- 
diction of Dr. Ben H. Parker, re- 
tiring president of the Colorado 
School of Mines. 

Speaking at the 53rd annual con- 
vention of the Colorado Mining 
Assn., Parker stressed the impor- 
tance of shale oil as a guarantee 
of American national security. 

“The shale oil industry will be 
a great asset to the economy of 
this region and the nation. Many 
informed persons do not think the 
present petroleum industry is suffi- 
cient to supply the armed forces 
in any future war. 

“And if we are to be prepared, 
we need to speed up the develop- 
ment and expansion of the shale 
oil industry immediately,” Parker 
said. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 





Our great new contact builder will help you 
make more sales. Get full details about it 


from your Socony-Vacuum Representative. 


SOCONY-VACUUM OIL COMPANY, INC, 


SOCONY-VACUUM 
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On the Financial Front .. . 


Tire Profit Outlook 
Called Favorable 


By George Deery 


Associate Editor adds. 


* + * 

7 -t0- rae sales gains,|B-W Prospects 
moderate in proportion, are in- 

dicated for most rubber fabricators 

in 1950, according to Standard & 





made ‘in 1949, the analytical firm 


Active entry into the production 
of automatic transmissions for 


66% 
2% 


Poor’s. ; 
Strengthening of the price Auto Stocks 

pr.3 Mar. 27 
structure in the important tire Cheyeter 66% 
division points to wider operating ouky ......... 23% 
margins. Thus, satisfactory gains General Motors ... 78% 
in earnings should be general, it Hudson seas, 14% 
states. Smaller companies, whose Kaiser-Frazer ...... 5% 
concentration in the replacement Nash-Kelvinator .. 19% 
tire fleld depressed 1949 results, Packard .................... 3% 
should show the greatest relative — ; + sa 

ucker ..... 7 


improvement. 

Dividends, which have been con- 
servative in relation to earnings, 
should at least match payments 


Willys-Overland | 6 
Average for 
10 Stocks 


sesesees Bed 





HO all 








| the motor car industry highlighted 
the operations of Borg-Warner dur- 
ing 1949, as outlined in President 
C. S. Davis’ annual report to stock- 
| holders. 

Two models of Borg-Warner 
automatic transmissions, both 
employing torque converters, will 
appear this year on the automo- 
biles of two important manufac- 
turers, Davis announced. 

“When in full production, these 
new automatic transmissions will 
|provide a material increase in 
| Borg-Warner’s sales volume to the 
automotive industry,” Davis said. 
“The full sales benefit of this new 
business will probably appear late 
in 1950. 





* * * 


“AJEGOTIATIONS for the use of 

our automatic transmissions 
are now in process with other 
motor car manufacturers and it 
seems likely that they may be 
adopted on other cars later in the 
year.” 

Davis’ report disclosed a 1949 
sales volume of $252,366,420, and a 
consolidated net income of $22,046,- 
885 after deductions for deprecia- 
tion, research and development 
expense, taxes, old age and unem- 
ployment insurance, etc. 

“This reflects a more normal 
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INTERNATIONALS HAUL MATCHSTICKS-TO-BE—Diamond Match Co. has added six big 
Model W-6564-OH International western trucks to its fleet for hauling logs from one of it: 
extensive timber properties in northern California, east of Chico. Two of these off-highway 
units with Fabco trailers each loaded an average of 10,000 feet are shown on the company’s 


own well-built logging road in mountainous settings. 


Each truck has a wheelbase of 230 


inches and a Hall-Scott engine that develops 276 horsepower at |,900 revolutions per minute 


Trailers have 10-foot bunks. 


Logs averaging 800 feet in size, 32 feet in length, and 16 to 


38 inches in diameter are hauled an average of five miles to a railroad siding at Cold 


Springs. 


volume of sales in 1949, in con- 
trast to the boom level of 1948,” 
he said. “However, both sales 
and income remained on a high 
level—somewhat higher, in fact, 
than had been estimated in cur- 
rent budgets throughout the year. 

“In March, 1950, sales have ma- 
terially increased over the first two 








Write for bulletins 
Di-113, DI-B-110, 
DI-B-102 describ- 
ing the DeVilbiss 
Auto Oven, Show- 
room Spray Booth, 
and DeVilbiss 
Spray Painting 
Equipment. 





in the DeVilbiss Convection Oven 


Hood, door panels, top deck, window reveals, door jambs and turned- 
under surfaces along fenders and lower portions of the car body reach a 
uniform temperature for uniform hardening in the DeVilbiss Oven. There 
are no ‘“‘burned-up” areas to discolor paint—no undried spots to pick up 
lint and dust. Your profits are spared the losses from costly rework opera- 
tions. Your customer gets a paint job that is sure to give best satisfaction 
and service. 


The DeVilbiss Auto Oven is unmatched for low-cost drying . . . as little as 
a dime’s worth of gas can dry a fresh-sprayed car. Filtered warm air, 
maintained at the ideal temperature by simple, safe controls, is gently 
circulated over and around the entire car. And often within an hour after 
painting a car it is possible for the customer to pick it up. 


For the perfect auto refinishing job, spray cars with DeVilbiss Guns and 
Equipment in the bright, filtered-air DeVilbiss Showroom Spray Booth... 
then roll the car into the DeVilbiss Auto Oven for uniform, dust-free drying 
while you paint the next car. 


THE DeVILBISS COMPANY . 


Canadian Piant: WINDSOR, ONTARIO 


Toledo 1, Ohio 


De Wii eiscs —.;. 


SPRAY EQUIPMENT 

EXHAUST SYSTEMS 
ATR COMPRESSORS 
HOSE & CONNECTIONS 


5 





months of this year and we believe 
the sales trend will continue up- 
ward for some time. Sales and 
profit prospects for the second 
quarter of 1950 are good.” 

* = ° 


Soss Mfg. Plans Reduction 


In Authorized Stock 


Stockholders of Soss Mfg. Co. at 
their annual meeting Apr. 18 will 
vote on a proposal to reduce the 
company’s authorized capital stock 
from $1,275,000 to $275,000 by the 
cancellation of the 40,000 shares of 
5 percent cumulative preferred 
stock of $25 par value, authorized 
in 1946 but never issued. 

After approval of the proposal, 
capital stock of the company will 
consist solely of the 275,000 shares 
of $1 par value common stock, of 
which 234,000 shares are issued and 
outstanding. 

. 


Seiberling Shows 


Loss for 1949 


An “upside down year” in the 
replacement tire market, which cut 
into sales and earnings, caused 
Seiberling Rubber to show a loss 
of $359,351 for 1949 after income 
tax carrybacks, the company said. 
J. P. Seiberling, president, said the 
industry sold “fewer tires than ex- 
pected” to the replacement market. 
This brought on _ price-cutting, 
which, he said, hurt all tire com- 
panies—“especially Seiberling, be- 
cause nearly all our business is in 
replacement tires.” 

Net sales were $25,338,774, a drop 
of 10.8 percent from 1948 sales of 
$28,414,291. Earnings for 1948 were 
$467,758. Of the loss, $60,676 came 
from Canadian dollar devaluation, 
which cut the value of assets of 
the company’s Canadian subsidiary. 
Seiberling counted the loss at the 
rate of $1.93 per common share, 
compared with 74 cents a share 
earned in 1948. 


Tidewater Oil 
Calls Shares 


Directors of Tide Water Associ- 
ated Oil last week approved call 
through preferred stock sinking 


| fund of 38,803 shares of $3.75 cumu- 


lative preferred stock for redemp- 


ition on July 1, 1950, at $105 per 


share. 
The close of business May 8 has 
been fixed as the record date for 


|the purpose of determining by lot 


the shares to be redeemed. The 


|transfer books will not be closed. 
|Certificates called for redemption 


may be transferred up to the close 


of business June 30. 


* + * 
Earnings 
Continental Motors and Consoli- 


|dated Subsidiaries—January quar- 


ter: Net profit, $461,693, equal to 
14 cents a share on sales of $15,- 
969,003, compared with $621,243, or 


|19 cents, on sales of $22,611,901 in 
|the corresponding quarter a year 





earlier, 
Campbell, Wyant and Cannon 
Foundry Co. and subsidiaries—For 


| 1949: Net profit, $1,001,347, equal to 


$2.88 a common share on net sales 
of $16,041,133, compared with the 
1948 net of $1,968,833, or $5.66, on 
sales of $28,588,197. Working capi- 
tal amounted to $4,235,616 compared 
with $3,610,917. 

Gar Wood Industries, Inc.—Jan- 
uary quarter: Net loss, $742,454, on 
net sales of $3,358,217, contrasted 
with a net profit of $126,538 or 
nine cents a share, on sales of $6,- 
289,338 in the corresponding quar- 
ter a year earlier. 





Tusc 
to m 
repla 
tires, 


of E 
Eddy 
build 








BEAU 
metics 
To prot 
wearin 


By that 
All tha’ 
the phe 


CTIO' 





ed six bic 
one of it: 
off-highway 
company's 
ase of 230 
yer minute 
and 16 to 
g at Cold 


» believe 
nue up- 
les and 
second 


iction 


r. Co. at 
18 will 
luce the 
al stock 
by the 
hares of 
referred 
thorized 


yroposal, 
any will 
) shares 
tock, of 
ued and 


ws 


in the 
hich cut 

caused 
y a loss 
income 
ny said. 
said the 
than ex- 
market. 
-cutting, 
re com- 
ing, be- 
2ss is in 


, a drop 
sales of 
48 were 
76 came 
aluation, 
ssets of 
bsidiary. 
3s at the 
1 share, 
a share 


Associ- 
ved call 
sinking 
5 cumu- 
redemp- 
5105 per 


iy 8 has 
date for 
x by lot 
2d. The 
> closed. 
lemption 
he close 


Consoli- 
‘'y quar- 
equal to 
of $15,- 
1,243, or 
11,901 in 
a year 


Cannon 
ies—For 
equal to 
net sales 
vith the 
$5.66, on 
ng capi- 
ompared 


ic.—Jan- 
2,454, on 
ntrasted 
6,538, or 
s of $6,- 
ig quar- 





SERVICE SECTION 


Picking 





By Mel Adams 
Chicago Correspondent 


CHICAGO.—Something new has 
been added to the technique for 
determining motor-truck purchases. 

It was originated by the Willett 
which operates more than 
1,300 trucks exclusively in the Chi- 


Co., 


cago area. 

Contemplating an expenditure 
of $100,000 this year for new 
trucks, Howard Willett jr. execu- 
tive vice-president, decided upon 
a testing plan, and then worked 
out the details with another vice- 
president, A. Walter Neumann. 
The result was a program be- 


Fisher Building 
Steel Bodies for 


Chicago Hauling Firm Uses Own Testing System 
Before Investing $100,000 in New Units 
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a Truck 


















lieved to be the first of its kind 
ever undertaken. 

Instead of calling in various 
manufacturers and having them 
loan their trucks for the tests, the 
Willett Co. bought eight vehicles 
outright and submitted them to its 
own tests by its own drivers with 
the objective of concluding later 
which makes and how many of 
each would constitute the units in 
the $100,000 order. 

Participating in the Willett 
sweepstakes, as they were called, 
were a Ford F5 and a Ford F6; a 
Chevrolet; a GMC 350 cab over 
engine; two International Harv- 
ester L-160s, one L-180, and one K7; 
a Diamond T 509 C.O.E., and 420, 
and a Dodge C.O.E. At the request 
of Reo, the company borrowed a 
model E-22 of that make. 







CROWDS AT DESOTO K. C. DISPLAY—The animated cutaway display of the front-end 
suspension drew the gaze of thousands of interested spectators when shown at the Kansas 
City auto show. This display and one which shows the operation of the Tip-Toe Hydraulic 
Shift and Fluid Drive are being shown by the factory at several such shows around the 
country this year. 





include two sons, Edwin G, and Norman 
B., both engineers for Chevrolet. 
* * * 
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15 New Members 
Added to Roster 
Of Chicago Assn. 


CHICAGO.—Addition of 15 mem- 
bers, including 14 new-car dealers 
and the Guardian Finance Corp., to 
the roster of the Chicago Automo- 
bile Trade Assn. was announced 
last week by Frank H. Yarnall, 
president. 

Membership is now near 500, Yar- 
nall said. 

New members and their fran- 
chises are: 

Chrysler - Plymouth — McKeown 
Motor Sales, Inc., and Bruce W. 
Strong, Inc. DeSoto-Plymouth — 
MacNevin Motor Sales, Inc. Dodge- 
Plymouth—Harry Phillips Motors. 
Ford—B & W Motor Co. and Lar- 
sen-Boyce, Inc. 

Hudson—Tower Service, Inc. Kai- 
ser-F'razer—Diversey Motor Sales & 
Service, Martin Auto Sales, Park- 











The tests lasted from 8 a.m. to 
2 p.m. In order to eliminate any 
possible differences in driver skill, 
the same driver handled all 
trucks in the type of tests as- 
signed to him; namely, grade, 
maneuvering and turning radius, 
economy run, deceleration and 
thrust, grade performance and 
economy. 

Here is the text of instructions 
issued by Neumann to the men in 
charge of checking results: 

“The purpose of this comparative 
study is to test the mechanical 
ability and performance of the ve- 
hicle, excluding, as much as pos- 
sible, driver’s opinion, in order to 
determine which vehicle best meets 
our special needs. The important 
factors to be tested are the fol- 
lowing: 

“Performance of Vehicle—Pick- 
ing up and dropping a load; abil- 
ity to pull the load up a 
designated grade. 

“Maneuverability — Measurement 
of actual turning radius to the 
right and left, both in a forward 
direction as well as backwards; 
practical demonstration of maneu- 
verability in an alley which will 
include both right hand and left 
hand backing. 

“Economy of Operation — Miles 
per gallon possible over a course 
including various types of city 
terrain; this test to be accom- 
plished with a previously measured 
gallon can of gas; miles per gallon 
to be determined from measured 
course rather than dependent on 
various speedometers. 


“Rating of power performance 
test and maneuverability to be 
determined by stop watch as well 
as factual observation of mechan- 
ical ability of vehicle by the 
driver, thus removing the element 
of subjective opinion.” Each 
driver was instructed to give all 
trucks his best. 

Elaborate and minute instruc- 
tions covering details of the various 
tests were furnished fo observers, 
checkers, graders and drivers. 

The one uniform factor was that 
the same type and length of trailer 
and the same weight load were 
allotted to each of the 12 trucks. 













Station Wagons 


DETROIT.— Fisher Body has 
converted its station wagon body 
production from wood types to Uni- 
steel body and 
turret top con- 
struction, accord- 
ing to General 
Manager J. J. 
Cronin. 

The Fisher 
plant at Euclid, 
O., is assembling 
the all-steel sta- 
tion wagon bod- 
ies for Chevrolet, 
Pontiac and Olds- 
mobile, and also 
is producing sedan delivery bodies 
for Chevrolet and Pontiac, Cronin 
said. 

The current production rate is 
approximately 200 bodies daily, he 
added. 

In converting to the Unisteel 
station wagon body, Fisher has 
achieved the effect of a hardwood 
grain with decals that transfer the 
grain pattern to the metal. The 
transfer simulates wood to a far 
greater degree than has heretofore 
been attained, Cronin said. 

The new bodies for Chevrolet, 
Pontiac and Oldsmobile station 
wagons are stronger than the for- 
mer wood models and are easier 
to maintain, he stated. 





J. J. Cronin 


Three Goodrich Plants 
Work 7-Day Week 


NEW YORK. — The seven-day 
work-week, dormant since the war, 
was revived last week by B. F. 
Goodrich. Three Goodrich plants, 
located in Akron, Miami, Okla., and 
Tuscaloosa, Ala., worked on Apr. 2 
to meet increased demand for both 
on and original-equipment 

res, 


Eddy to Kadlec 


Edward Kadlec is the new owner 
of Eddy Motor Co., Staples, Minn. 
Eddy has retained title to the 
building. 


BEAUTY TREATMENTS FOR GIRL, CAR—What cosmetics will do for a female, Cars- 
metics will do for an auto, says R. M. Hollingshead Corp., 840 Cooper St., Camden, N. J. 
To prove it, the firm acquired a used car and a girl model. The young lady showed up 
mone an old housedress, no makeup and a dejected look to match the tired-looking 
auto. ater she came back in a glamorous cocktail dress and with cosmetics deftly applied. 
By that time the car had been appearance reconditioned inside and out with Carsmetics. 
All that was left was for our heroine to perch on the front fender and smile happily for 
the photographer. Same girl . . . same car. . . each with a beauty treatment. 





















































Obituaries 


H. B. Vincent 
MARYSVILLE, Kans. —H. B. Vincent, 
38, DeSoto and implement dealer here, 
died of injuries suffered when a tractor 
he was driving flipped over backwards, 
pinning him beneath. 
* * * 


Arthur C. Chandler 

LEBANON, N. H.—(UTPS)—Arthur C, 
Chandler, 51, who had been in the auto- 
mobile business here for nearly 25 years, 
died suddenly while on an automobile trip 
between Lebanon and Keene with members 
of his family. ‘ 

* 


* 
W. Elkins Reed 

CHEVY CHASE, Md.—W. Elkins Reed, 

68, vice-president and general manager of 

Capital Ford Motor Coach Sales, Inc., died 


of a heart attack at his home here 


March 24, 
+ * 


* 
Willard F. Broome 
McCOMB, Miss.—Willard F, Broome, 51, 
service manager here for Lewis-Day Motor 
Co., died March 3. At one time he was 
connected with McArthur Chevrolet Co., 


Hattiesburg, Miss. 
* - * 


Edmund A. Sprung 
DETROIT.—Edmund A. Sprung, 86, pio- 
neer automotive engineer and inventor, was 
buried here Apr. 5. Mr. Sprung, who did 
experimental work on the first Ford auto- 
mobile, died in Boone, N. C. Survivors 


Industry Backs 
European Tour 


Of 60 Educators 


LANSING.—Most of the financ- 
ing for Michigan State College’s 
first European “Flying Classroom” 
came from business and industrial 
organizations, with Detroit’s auto- 
motive industry heading the list, 
it was announced here. 

The flying classroom, an idea 
conceived by Carl M. Horn, direc- 
tor of continuing education at 
MSC, will provide 60 American edu- 
cators from 40 states an oppor- 
tunity to study conditions in 11 
countries. 

The six-week tour starts today 
(Apr. 10) when the group departs 
from New York. Except for side 
trips by bus, the group will travel 
by air to France, Italy, Switzerland, 
Germany, Denmark, Finland, Nor- 
way, Sweden, Belgium, Holland 
and England. 

Members of the group will in- 
quire into some of the key prob- 
lems of Europe—political, economic 
and social—and bring their obser- 
vations back to American school 
teachers and other groups. 

Upon returning, each member 
plans at least 100 talks to teachers, 
service clubs and other organiza- 
tions. A motion picture will be pro- 
duced as a record of the trip. 


List Those Levies 
Canadians May Find Taxes 


Itemized on Price Tags 


OTTAWA.—Car dealers are show- | 
ing much interest in a proposal to 
have Canadian price tags show 
what part of the consumers’ money | 
goes into the government treasury 
as taxes. 

Rev. E. G. Hansell, M.P. for Mac- 
leod, Alberta, said he is introducing 
a resolution in parliament which 
will ask the house to express its 
opinion of the idea. The resolution: 

“That in the opinion of this 
house, the government should take 
into consideration the advisability 
of introducing legislation making 
it necessary to reveal on the price 
of all commodities, that portion of 
the consumer price covered by tax- 
ation of any kind.” 
















side Motors and Koupal’s Motor 
Sales. Oldsmobile —Carlson Olds- 
mobile Co. Packard—West Town 
Motors, Inc. Studebaker—Brown- 
Orth Motors, Inc. 


G. R. Warburton 
TORONTO, Ont.—George Robert Warbur- 
ton sr., 68, vice-president of W. C. War- 
burton and Co., Ltd., died March 24 after 
a heart attack. 







You are assured of quick profit 
conversion with the Converto "pic- 
UPac,"’ a hand hydraulic unit that 
converts pick-up trucks up to | ton 
capacity into dumps. The "'pic- 
UPac" sells on sight, requires no 
power take-off, making installation 
simple, features 6,000 Ib. load lift- 
ing capacity, stands up under the 
toughest of fast dumping jobs. 
Users can convert any premanufac- 
tured bodies of their choice to 
dump bodies. 


Optional at extra cost is the 
electrically driven Blackhawk 
Power Packer Pump shown 
above. 





An ideal profit combination for you, and an ideal combination with 
the picUPac, is the Converto "Con- 
structor". This heavy duty, II 
gauge all steel body, is a must for 
users requiring a sturdier, more ef- 
ficient dump body. 





portatle hip-tu 


oT Le te) ae 
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MODEL A 


Another Converto first 
—first in profits, first in 
performance. This pat- 
ented, light weight, 
ortable slip-in dump 
Gedy is easily installed 
in conventional pick-up 
bodies, including the 
platform type. 





No attachments, simple hand 
cranked mechanism. It is ideal for 
hundreds of uses and locations. 


MODEL 8D 
uertical-hydraulic BODY DUMP 


Another profitable package. Converts 
any type of fixed body to a dump unit. 
Its Blackhawk hand hydraulic pump 
hoists 5,000 Ibs. Requires no power 
transmission take-off. Furnished as one 
complete unit. 


Rae ase |e ee 
Please send me at once your illustrated auto- 


gmotive equipment folder with complete details. g 


Address ; 
MANUFACTURING CO. ' 


City Zone State 


Name 










CAMBRIDGE CITY, INDIANA 
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K-F Bows on Coast 


Dealers tell me... 


(Continued from Page 3) 


there were comparatively few own- 
ers and emphasis was placed on 
new-car sales. Now with a large 


backlog of owners, which is con- 
the 


is mure and 


stantly growing, promoting 
service department 
more attractive. 

There is more opportunity too 
to cut into a greater share of 
the service business for any deal- 
er who runs an efficient shop, 
because owners spend four times 
as much on the maintenance of 
their cars as they do in buying 
new ones. 

Service income is less seasonable 
than new-car sales. No used mer- 
chandise is taken in as part pay- 
ment. Promoting the service de- 
partment automatically sells more 
accessories, more parts, and makes 


more customer contact for selling 
new cars, Regular promotion of 


the service department, dealers 
feel, should not be neglected. 
New-car advertising is a story 





Haller Appoints 
Members of Six 
NADA Committees 


WASHINGTON.—Membership of 
six of NADA’s appointive commit- 
tees for 1950 was announced last 
week by President Fred Haller. 

These were committees on dealer- 
customer relations, dealer’s business 
management, employer-emplove re- 
lations, bylaws, magazine and per- 
manent identification. 

Other special committees are in 
process of formation and will be 
announced shortlv, Haller said. The 
rosters of the committees to date 
follow: 

Dealer-Customer Relations—J. E. 
Wolfington, Philadelvhia, chairman: 
Paul L. Abernethv, Charlotte, N. C.: 
James A. Ayers. Chattanooga. 
Tenn.: H. Mead Norton, Oklahoma 
City: Joseph E. O’Daniel, Evans- 
ville, Ind.; Flovd Randolph, Lincoln. 
Neb.: J. J. Verschoor, Mitchell 
S. D.. and Fred Albert (ATAM). 
Oklahoma City. 

Dealer’s Business Management— 
Ernest Burwell, Snartanburg. S. C.. 
chairman: George H. Jones, Corvus 


Christi. Tex.: James A. Mason. 
Ferndale, Mich., and L. M. Stewart 
St. Louis. 


Emplover -Emplove Relations — 
George M. Berrv. St. Louis. chair- 
man: R. S. Abbott, Alexandria, La.- 
Ray Brandenbur-. Washineton C 
H.. O.: Frank Collord, Waterloo 
Ta.: Arthur Haas. Cleveland: Fu- 
gene S. Stowers, Bluefield. W. Va.: 
Foster Talbott. Baltimore: L. C 
Thomas. Denver. and R. Earl Bur- 
rows (ATAM), Cleveland. 

Bylaws—E. Jack Beatty, Denver. 
chairman: Ed Hammer, Sheridan. 
Wvo.: Llovd B. Morton, Farming- 
ton. Me.: W. C. Quebedeanx. Phoe- 
nix, Ariz.. and Robert Quillen, New 
Castle, Del. 

Magazine—Carl Friblev, Norwich. 
N. ¥., chairman: Mason, and Wal- 
ter J. Wilkins, Norfolk, Va. 

Permanent Identification —R. D 
McKay, Wichita, Kans., chairman: 
H. A. Lanphear, Providence, R. I.: 
Howard Pore, Kalamazoo, Mich.. 
and W. H. Sadler, Little Rock, Ark. 




























by itself. Few dealers assign an 
advertising appropriation to it. 
They depend entirely for new-car 
promotion on factory cooperative 
advertising plans. Dealers without 
exception are charged various 
amounts for a new-car advertising 
fund on each invoice. The spend- 
ing of which the factory controls, 
either direct through national 
headquarters, or through recom- 
mendations by zone or branch com- 
mittees. > 


Under Discussion 
t ege probably has never been 

a product in commercial his- 
tory that has been so aggressively 
advertised and promoted as the 
automobile. There probably isn’t a 
consumer product that arrives in 
a dealer’s stock with as much con- 
sumer acceptance. There are few 
products which a dealer is assessed 
for advertising. 

Assessing the dealers for a part 
of the product advertising is the 
same as instituting a reduction of 
dealers’ discounts. If the dealer is 
allowed to pass the advertising cost 
to the customer, it raises the price 
to the consumer. Therefore, deal- 
ers argue, why not be realistic? 
Why don’t factories take care of 
and pay for all product advertis- 
ing. Why indirectly cut dealer dis- 
count by an advertising assess- 
ment, or set a fictitious list price 
by passing the advertising cost on 
to the customer? 

Dealers who took on electric 
appliance lines to fill in during 
the war were much surprised that 
instead of being assessed for ad- 
vertising they were given a local 
advertising allowance of 3 per- 
cent. Other dealers tell me that 
clothing manufacturers pay half 
of the cost of the space of any 
billboard showing that any deal- 
er will undertake. 


This new-car advertising question 
has long been under discussion, It 
is on the agenda of the new NADA 
Factory Dealer Relations commit- 
tee. It, I am sure, will be given 
thorough consideration to the end 
that automobiles will continue to 
enjoy the most aggressive promo- 
tion in commercial history, and 
that the dealer has an opportunity 
to promote what is equally or more 
important, his contribution in be- 
stowing on humanity the blessings 


that come from the use of the 


automobile. 





Biggers Cites Cost Cut 
On Curved Windshields 


TOLEDO.—Glass manufactur- 
ers have done their best to keep 
pace with automotive designing, 
John D. Biggers, president of 
Libbey - Owens - Ford Glass Co., 
said in a speech here. 

“Curved laminated windshields, 
once considered too costly to 
produce except for military air- 
craft, are now commonplace,” 
Biggers said. “By line produc- 
tion and many technological im- 
provements, including a large 
degree of mechanization, it has 
been possible to reduce both 
costs and prices.” 








PONTIAC AT PITTSBURGH SHOW—''Best in history,"' Pontiac dealers in that city report 
the response to efforts at the exhibit. Here ‘'Miss Auto Show'' hands out Pontiac Indian 
headaresses. Visitors also had their pictures taken in a convertible and 9,623 prints were 
distributed by dealers. 





ALL SMILES—Three Kaisers are radiating pleasure at public reception for the three new 
lines of Kaiser and Frazer cars during their West Coast showing. Left to right: Edgar F. 


Kaiser, president; Henry J. Kaiser, 


chairman, 


and Henry Kaiser jr., 


general manager of the southern California division. 


WEST COAST K-F CAR PREVIEW—California residents 


two-door club coupe and four-door in ¢ 













had their first look at Kaiser- 
Frazer's 1951 models recentiy at a public showing in San Francisco. Six show cars, including 
the unnamed low-priced model on the pesos turntable above, were displayed. A 


e Kaiser line and a Vagabond convertible and 


four-door in the Frazer line rounded out the show. Capacity crowds jammed the ballroom 


from 10 a.m. to 10 p.m. daily, K-F said. 








Truck Insurance Exchange 
Cites Progress During ’49 


LOS ANGELES. — “Western 
truckers today enjoy substantially 
lower insurance rates than those 
charged in other sections of the 
U. s.” 

This theme keynoted the recent 
annual board of governors meeting 
of the Truck Insurance Exchange 
at the home office of the Farmers 
Insurance group here. 

“Selectivity, service and safety 
make up the three-pronged pro- 
gram of the exchange,” said J. P. 
Spaenhower, chairman of the 
board of governors. “Immediate 
and almost unbelievable improve- 
ment can be made in the accident 
frequency and severity of truck- 
ing concerns if they will cooper- 
ate in the type of organized 
safety program the exchange 
makes available to our members.” 

Also in attendance at the meeting 
was H. E. English, president of the 
American Trucking Assn. 

Spaenhower, in his report, 
stressed that the exchange has 


Forum 


(Continued from Page 4) 


than they received during the lush 
years following the war. This ex- 
tra attention on the part of the 
dealer to the customer will pay 
him in added profits. See to it that 
the customer is thoroughly satis- 
fied with the work performed on 
his car. 

Here is one procedure to check 
satisfied customers. (Of course, 


this method is better suited for | 


small and medium dealerships.) 
Be in your service department 
when the customer comes for his 
car. If the mechanic approaches 
the customer and tells him of the 
good job he had done on his car, 
then you know that customer is 
satisfied. 

But when a customer returns for 
his car and the mechanic dodges 
him, then you know that will be a 
dissatisfied customer. For if the 
work was done properly, the me- 
chanic would be the first to tell 
the customer. 

Yes, the war has taught the 
dealers a lesson. So continue to 
run your service department on a 
profitable basis. 





saved its policyholders from 25 to 
35 percent because of extremely 
selective underwriting. 

R. H. Wenzel, vice-president and 
manager, stated: “General truck 
rate reductions made early in 1949 
represented an added premium sav- 
ings to our policyholders of about 
$700,000 last year. Based on the 
same rates, we will have our mem- 
bers over $3,000,000 in 1950, and in 
addition we will refund an esti- 
mated $800,000 in the form of com- 
pensation and retrospective rating 
dividends.” 

Citing the exchange’s expansion, 
Wenzel said last year permits were 
obtained to do business in Illinois, 
Indiana, Michigan, Tennessee, Ken- 
tucky, West Virginia and the Dis- 
trict of Columbia. Applications are 
now pending in the Connecticut, 
Maryland, Massachusetts, New Jer- 
sey, New York and Pennsylvania. 

New members of the board of 
governors, elected at the meeting, 
are: R. W. Lee, president of Sooner 
Freight Lines, Oklahoma City; 
Harry Kemp, Kemp-Pro Co., Oska- 
loosa, Ia.; William Utzinger, presi- 
dent of Salt Lake Freightways, 
Casper, Wyo.; Harry F. Johnson, 
president of H. F. Johnson, Inc., 
Billings, Mont. 


* + * 
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vice-president and 


AT TRUCK INSURANCE EXCHANGE MEETING—Discussing the exchange's 1949 financial 


SERVICE SECTIC\ 


Truck Employes 
Given Larger 


Wage Increases 


WASHINGTON. — Unionized e 
ployes of the nation’s trucking i 
dustry averaged wage increases of 
7.9 cents per hour and % of a cent 
per mile in the fourth quarter of 
1949, according to the American 
Trucking Assns., Inc. 

That was 2.7 cents per hour more 
than the average increase reported 
in 981 other general industrial set- 
tlements made public for the same 
period, said Herbert F. Floyd, ATA 
labor agreement analyst. 

A study of 86 settlements showed 
a trend to two-year agreements, 
most with automatic wage boosts 
effective after one year. 

Health and welfare benefits, rela- 
tively new to the trucking industry, 
were also found in several of the 
new contracts. Few of the agree- 
ments called for any revisions in 
hours or working conditions. 

Trucking industry average in- 
creases for the first three quarters 
were 12 cents, 7.9 cents and 68 
cents, according to ATA. 


Tax Hold-Line 
Sends Sales U P 


In Canada 


OTTAWA. — Following in the 
wake of the Canadian government’s 
disclosure of its taxation intentions 
for 1950, which indicates no major 
direct tax changes, car dealers re- 
port a sudden upswing in interest 
by prospective buyers of new and 
used cars. 

This reveals, say dealers, that the 
recent fear of a slowdown in sell- 
ing was perhaps not due to “bad 
business” but only to a temporary 
lull because prospective buyers 
were holding out until they knew 
what the government planned to do 
about taxes. 

This opinion among dealers is 
based solely on the sharp contrast 
between business in showrooms and 
car lots now and for some time 
prior to the declaration of taxation 
intentions by the government. 

Another point emphasized is that 
tax impositions will not prove 
obstacles in influencing buyers 
against getting their cars this year. 


Truckstell Plugs 
New Overdrive 


CLEVELAND.—In the belief that 
economy of operation is playing an 
“extremely important” part in new- 
car sales in the low-priced field, 
Truckstell Mfg. Co. has announced 
a sales promotion drive aimed at 
Chevrolet dealers. 

The company’s 1950 Tip-Toe- 
Matic overdrive for Chevrolets pro- 
vides the answer to overdrive pro- 
motion being played up by Chevro- 
let’s competition, Truckstell officials 
believe. Dealers will be furnished 
with advertising aids as part of the 
promotion. 











Increased Gas Tax Helps 


N. Carolina Road Fund 
RALEIGH, N. C.—A substantial 
increase in North Carolina highway 
fund collections in March was at- 
tributed mainly to a one-cent in- 
crease in the gasoline tax rate 


which took effect Jan. 1. 
Receipts in March were $5,106,- 

980, an increase of 33.60 percent 

over the same month last year. 









statement at the recent Los Angeles parley are, left to right, R. H. Wenzel, president and 


manager; Henry E. English, president of the American Trucking Assns., and W. L. 
president of Consolidated Freightways, Portland, Ore. James is incoming ATA president | 


and a member of the board of governors of the exchange. 









James, | 
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100 Models on Display in N. Y... . 


Pontiac Honors 
British Auto Show 4,756 Service 
Opens Saturday 


School Grads 
(Continued from Page 2) 








PONTIAC. — Awards are being 
made to 4,756 Pontiac dealer service 
men who qualified as service crafts- 
men during 1949. These men at- 
tended factory service schools and 
passed Pontiac examinations on up- 
to-date service methods to win 
their awards. 

Over 2,000 men, who qualified as 
craftsmen for the first time, will 
receive a one-year pin and their 
names will be added to the crafts- 


gines and auto accessories—all 
British—will be shown, Sir Wil- 
liam added. 

In addition there will be such 
special exhibits as the startling 
gasoline turbine - powered experi- 
mental convertible which achieved || 
a speed of 90 miles an hour in men plaques on display in their 
recent tests; the world’s fastest ~ sseatil ie dealerships. 
stock car; the stock convertible} GOODYEAR OFFICIAL GETS SWEDISH AWAR . Oldenburg (right), consul general Fifty-six of the men honored 

: r tation of the R rd Vv. fir: | 
which last year smashed 63 Ameri- fo rw Litcutield, "bowrd ‘aolontn ‘Goodyear of the Reval Oder of The. toner wes completed their tenth year of 
can records at Indianapolis; Gen-| conferred on the Akron industrialist by King Gustav of Sweden for helping to build good| craftsmen activity and will receive 
eral Montgomery’s “Old Faithful,” | business relations between the U. S. and Sweden. special awards, according to Gen- 
in which he directed the African eral Service Manager Hugh J. 
campaign, and other famous racers Hales. 


ine pecans" "*| Upset in Sales Race yo 
_ Programs of special events dur- ° Road Tax Fund 
ing the show will include daily Caused by Long Strike Climbe in Ky. 


William said. New versions of the 
always popular smaller cars priced 
from $1,000 to $1,500, new sports 
and racing models, and luxury se- 
dans and convertibles in the 
medium and higher price range 
will round out the display of new 
motor cars. Twenty-two makes will 
be represented, he said. 


"Some 50 motorcycles, plus bi- 
cycles, trucks, buses, Diesel en- 











































U.S. Correcting 
Error in Data 


On Buyer Credit 


WASHINGTON.—In an accuracy 
move, the Federal Reserve Board is 
revising its statistics on consumer 
credit. The overhauling is expected 
to cut nearly $2,000,000 off the total 
credit figure of $18,126,000,000 an- 
nounced in March. 

The entire reduction will come 
out of the $3 billion single-payment 
loans class, officials said, That type 
of loan is one that is repayable in 
a lump sum. 

Only those single-payment loans 
under $3,000 will be counted when 
the revised system goes into effect. 
Under the old system there was 
no limit, although the board con- 
fined its count to loans to indi- 
viduals. 

Officials said the revision was be- 
ing made because they felt larger 
loans in this class do not actually 
reflect consumer credit. 

It will be two or three months 
before the new svstem is put into 
effect, officials said, because it will 
take time to adjust comparable 
past figures to the new system. 


Golden Rule 


Help Chrysler Dealers, 


Utah Assn. Urges 


SALT LAKE CITY.—The Utah 
Automobile Dealers Assn. has urged 
its members to give Chrysler-prod- 
uct dealers a break on used cars 
until the Chrysler plants are back 
in production. 

In two letters to members. Sec- 
retarv-Manager Elias J. Strong 
asked used-car wholesalers to give 
Chrysler-line outlets a priority and 
urged non-wholesalers to share 
their stocks with Chrysler-product 
dealers. 

“One never knows when his fac- 
tory production might be halted,” 
Strong told Chrysler competitors 
“Doing your fellow dealer a good 
turn today can very likely result 
in his doing you a good turn to- 
morrow.” 

The manager urged Chrysler 
dealers to be frank in asking their 
dealer friends to share their used- 
car stocks. 


continuous motion pictures, talks 
by famous automobile and motor- (Continued from Page 1) 
FRANKFORT, Ky.—A prediction 


——. Sas ae ae ae been good enough for fifth place| will boost that company’s 1950 pro-|that Kentucky highway users will 
radio and television broaden ts a yom. duction total ahead of DeSoto, | pay an alltime high of $60,000,000 in 
ae ee dropping the latter to 16th place/road-fund taxes during the 15 
The show will be open daily from [HE lengthy strike at Chrysler|on the auto-making roster. months starting Apr. 1 was made 
he io, 11,Pm. except on Sunday, | 4 has made some of these pro- : * - by Acting State Revenue Commis- 
Aémi the doors open at 1 p.M.| phecies solid facts. The proof lies (THESE changes won't be seen in|sioner William G. Herzel. 
. jue 0 aa > alee a in production statistics, and it will the “Top Cars” listing on page| For comparison purposes, the de- 
eee ee coor gee when — one of Avrtomorive News until| partment’s official estimate of road- 
; , registration data become avallable.| March registration statistics from | fund income for the next 12 months 
aanen a> a a ee AL. Plymouth and Dodge, which | the states become available. is $48,824,000, which is nearly $3,- 
ined Adten Seeta. Sak. dentin ranked third and sixth, respec- However, Oldsmobile has already | 000,000 higher than the collections 
Bentley, Bristol Aeroplane. Com.| “Yel; in production last year, | usurped the sixth-place sales rung|of $46,000,000 in the fiscal year 
entiey, Sristol Aeroplane, Com-) now find themselves ninth and | which Dodge occupied in 1949. Both | ended March 31. 
ma > a Gen ie Co., Ltd.| 11th in production as of Apr. 8. | Mercury and Studebaker, now —— 
«| > ma d = ey, — Assuming that the Chrysler strike| eighth and ninth, respectively, also| AUTOMOTIVE NEWS WANT ADS have 
an, tiumber, Jaguar, Jowett, ended this week and all divisions] figure to overtake Dodge, while|been proven the quickest, least expensive 
Royce, Rover, Singer and Sunkeom,|°f, the company went into peak|Nash and Hudson are edging up|metiod of reaching, the’ men who want 
’ , eam-! production for the last half of] on 10th-pla h le ’ 
Talbot. tec. & week be snaniie bates p ice Cc rysler. See the back pages of this issue, 


Plymouth and Dodge could regain 
lost ground. 





























































GET RID OF GAS FUMES 


Solve Your Garage and Shop Ventilation 
Problem This Simple Inexpensive Way 


What you have been waiting for—the final, successful solution to your garage 
ventilation problem all available in a packaged kit, including motor and 
blower, ready to install. 


Tenn. Assn. Sets 
Regional Parleys 


NASHVILLE.—Six regional din- 
ner meetings have been scheduled 
by the Tennessee Automotive Assn. 
The dates and places are as fol- 
lows: 

Apr. 25, country club, Johnson 
City; Apr. 26, Andrew Johnson ho- 
tel, Knoxville; Apr. 27, country 
club, Chattanooga; May 2, Noel 
hotel, Nashville; May 3, New South- 
ern hotel, Jackson; May 4, Peabody 
hotel, Memphis. 


Shows 


(Continued from Page 2) 
General Motors brought its spec- 
tacular Midcentury Motorama di- 
rect from the New York GM show. 


But big-city promotion on a 
smaller scale helped make three- 
day shows in Wausau, Wis., Mar- 
ietta, O., and Endicott, N. Y., 
successful. 

And dealers everywhere agreed 
that while the circus-style exhibits 
and publicity drives were expens- 
ive, the cost was more than made 
up in sales and prospects. 

Dealer associations have slated 
shows for April in Seattle, Miami 
and Rock Island, Ill., but revival 
of a manufacturer-sponsored na- 
tional automobile show still seems 
uncertain. 

However, Chicago has high hopes 
of making its event the “national 
show.” 


Womack-Griffith, Inc. 
Womack-Griffith Co., Inc., Rock 
Hill, S. C., has been organized with 
capital stock of $100,000 to deal in 
new and used automobiles, trucks 
; ’ ;’| Chevrolet and Ford are, as ex- 
Ln = Charles H. Womack is) pected, one-two in production, But 
preside la third place, ordinarily the prop- 
erty of Plymouth, is occupied by 
Buick with a total of 133,662 cars 


is ji i D i ix. i built since the first of the year. 
> a ” 
°o r ONTIAC is ensconced in fourth 
place, having built 116,344 cars, 
Automotiue News and Oldsmobile finds itself in the 
No. 5 slot with its output of 101,- 
ANSWERING many requests from our || °41 automobiles. 

readers for a semi-permanent binder to Plymouth’s strike-bound produc- 





* * * 


yo Plymouth working over- 
time and Buick maintaining its 
present schedules, it’s estimated it 
would be sometime in September 
before Plymouth production could 
catch up to Buick, which has taken 
over third place in production. 

On the same basis, it’s probable 
that Dodge could not catch up to 
Oldsmobile in production until De- 
cember. Whether that would be 
soon enough for Dodge to catch 
Oldsmobile in sales is problematical, 

Plymouth and Dodge have 

missed some of the year’s best 

“selling months,” too, as witness 

March sales reports by Buick 
and Oldsmobile, both of which 
represented new monthly records 
for those two companies, 

Buick reported 54,993 retail sales 
in March, revealing that was the 
first time in its history that sales 
have exceeded the 50,000 mark. 

Oldsmobile said its delivery of 
36,105 new cars during March was 
an alltime monthly high and ex- 
ceeded sales in the same month 
last year by 69 percent. 

* * a 







@ Removes gas fumes at source (exhaust pipes). 

@ Simple installation—no change or alteration of exist- 
ing facilities. 

@ Not in your way—instantly in use or out of the way 
when you don't need it. 

@ Saves man-hours and helps keep employees. Mechanics 

have less sinus, headaches, etc. 











COMPLETE 
PACKAGED KIT 
F.O.B. Decatur 


$1$750 


WRITE FOR CIRCULAR 


Iilustration shows standard kit 
with two extra tube outlets. 











VEN if Dodge and Plymouth 

vehicles are available in the 
final two-thirds of the year, it will 
call for plenty of cooperation on 
the part of customers to regain 
for these two divisions what they 
consider their “rightful” places in 
the sales lineup. 

Official national registration 
statistics lag a little too far be- 
hind to pinpoint the changes that 
have taken place in the sales 
race, That’s not the case, though, 
with production records which 
are, at this time, both “current 
and choice.” 





National also makes a complete packaged kit for underfloor installations. 
Cast aluminum floor assemblies, flexible metal hose, motor and blower 
units and accessories available. Write for Complete Catalog. 


The National System of GarageVentilation 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 
DEPT. 2B, 318-330 N. CHURCH ST., DECATUR, ILLINOIS 






Purolator Offers Dealers 
Spring Inventory Chart 


Purolator Products, Inc., mann- 
facturers of oil filters, is distrib- 
uting a spring promotion package 
for dealers. The firm describes one 
as a “model chart,” explaining that 
the chart shows retail inventories 
of filters and replacement elements. 

The chart, the company savs, is 
only one part of a six-piece Puro- 
lator spring campaign built around 
a national advertising program. 
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we Of Quality Automotive Parts 


Enable you to restore your better used cars and trucks to 
their original operating condition at much lower cost. 
Unique features prevent costly re- The National Line of Quality Automo- 






retain this publication for ready--reference. por Ape eee aie dae pairs ar cars oe trucks cas be tive Parts ore the products of, sound en- 
Only recently have we been able to secure ——g0o service aster ecause ationa ineering and precision manutacturing— 

i i Parts are easier to install. National ESTED AND PROVEN to the satisfac- 
a quality binder which will stand the gaff ninth place. Dodge ranks 11th with quality assures long-life repairs. tion of millions of car and truck owners. 


a 1950 output of 27,254 cars. 

The other Chrysler divisions 
are not much better off. Chrysler 
ranks 14th with a total of 12,698 


and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
ae + greener ~ om Price $7.50 || oars built this year, while DeSote 

is 15th with an output figure of 


AUTOMOTIVE NEWS oberr. DETROIT 26 || 9,452 units. 


This week’s output by Lincoln 


SOLD NATIONALLY BY LEADING AUTOMOTIVE WHOLESALERS 
Write or wire for complete information. Dept. AN4. 
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Peak First Half Foreseen .. . 


Production Climbing 
From Record Rate 


(Continued from Page 1) 


since March, 1949. Truck output in|as follows: Studebaker, 18,277 ve- 
April is also likely to be at a good|hicles, and Nash, 8,316. Nearly all 
level. other makers are lagging some- 
Responsible for the bulk of this|“%at behind last year’s pace. 
year’s increased car and truck out- ihe =— = oe = = 
put volume are General Motors, cars y last week, highes 


Ford, Studebaker, Nash and Hud-| Prancy opteans to be clowly not. 
son 


. ting a bead on volume produc- 
GM’s car and truck production] tion again. 

in U. S. plants during the first} No matter how high automotive 
quarter of this year exceeded that| schedules go, plants appear certain 
for the same 1949 period by 278,375|to have an adequate steel supply 
vehicles. It also was more than|Situation in early prospect. Steel 
15,000 units higher than GM’s vol- output rose again last week, and 
ume in the third quarter of 1949, 


observers predicted that it will be 
previous alltime high period for the & tong tale betere Se Seaeey 
corporation. ! 
























rate again drops below 90 percent 
of capacity. 
. * * 


GTEEL officials say they are little 
concerned about an immediate 
decline in demand from auto 
plants. If suoh a decline came 
now, they said, it would merely 
give them a chance to better serve 
other clamoring industries. 

Steel people, who once forecast 
a drop in steel demand by the 


RD Motor Co. accounted for 

459,481 cars and trucks during 
the first quarter of 1950, compared 
with 316,671 in the same 1949 period. 
Ford has not announced any in- 
tention of altering plans to boost 
production again this month. 


Increases for other companies in 
the first three months of this year 
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Car Production Estimates 


By Automotive News 
PASSENGER CARS 


(U, 8. PRODUCTION ONLY) 
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Hudson Begins 


Car Production 
At Ontario Plant 


TILBURY, Ont.—The first Hui- 







Week Week Jan. 1 Jan. 1 | son to be produced in Canada since 
Ended Same Ended Total to to the war rolled off the line here la:t 
Ape. 8, Week, Apri, March, Apso, Ape. 5 | Wednesday, 
YSLER 20,314 214,487 95,581 The production facilities of 
i 6 ctl. geraee BRN ec Bek 29.171 12,698 Chatco Steel Products are being 
Sees eect eeeeeee teens Re ct i 22.107 9,452 | Used. Output capacity at present 
a Steet eee e eee eens Pale eae 48,072 27,254 will be 400 to 500 a month, said 
= g beanie ses *irer ceaene Pr ere oe 115087 46127 C. R. Gall, Hudson of Canada vice- 
a Ginn beseenn ‘ine oon ie tenes 284,895 402,626 president. He said this figure could 
Sea epee ’ 16489 28 434 109,143 225.190 312,725 be stepped up later. Total combined 
WE ccc ccs ccscccvce 28,896 , employment will be 700, stated Gal 
Lincoln ecccccvecseese 739 561 826 3,490 10,749 9,254 The occasion was marked by 
oun set me ry aan onens 27,338 71 108 eats ceremonies attended by city, pro- 
NERAL MOTO . 60,55 258,684 ’ vincial and federal officials. Gall; 
SAR rr 10,075 8,363 12,214 48,616 103,125 133,662 S. G. Bates, president of Hudson 
Ee 2,599 1,611 1,614 9,162 22,991 20,541 of Canada, and H. S. Shannon 
Chevrolet ........... $1,028 21,782 $0,795 128,849 209,063 $81,885| >) ident of Chateo, were hone: 
Oldsmobile .......... 7,965 5,290 7,185 32,997 68,261 101,341 guests at the affair. : 
Rs caine soeke 8,884 866,981 = 8,680» 39,060 §=— 67,662 116,344" 1 ,Gs0n’s move leaves only Pack- 
KAISER-FRAZER 1,672 81,510 = 1,522 4,202 15,308 = 9,587) 4-4 Kaiser-Frazer, Crosley, Willys 
EE eg ive sa ccusns name : = “= = sane sees and Nash without Canadian plants, 
Serre "8 “188 164 580 3,962 Nash, however, is expected to begin 
CROSLEY ............ 1,680 output by summer in its Toronto 
EG 6es'00 06 ceases 2,748 3,733 2,764 12,851 51,149 37,347 plant. 
Err yo 3,281 oa. 19,021 nam a: Gall said there are about 50,000 
PA AS ee ne 1, 5,930 , 8,368 | Hudsons in operation in Canada at 
STUDEBAKER ....... 5,672 4,650 5,672 25,732 54,193 73,897 present 
WEEE §cetcccsovser 1,238 409 978 2,747 7,570 4,124 . 
Total Cars, U. S. ....109,899 99,251 108,472 469,803 1,176,694 1,450,866| Portey Klected 
*Station wagons and Jeepsters. *Revised. 


API President 


HOUSTON. — The American Pe- 
troleum Institute has elected Frank 


over the same period of 1949 are| middle of the year, say now that Weeks Week dan.1 = Jan-l 1M. Porter, of Oklahoma City, as 
oe such a trend is at least beyond Eatca Game Rated = lanch, Apee®, Apr.8,|its 10th president. He succeeds 
5 M kers Re ort the third quarter. 1 1949 1950* 1950* 1949 1950* | William R. Boyd, who retired five 
a P Booming automotive schedules |\CHEVROLET 10,126 8,565 ~~ ~— a — ore ago after holding the post 
S were also reflected in the tire in-|} CROSLEY ............ 12 x 1 or nine years. 
Rolling Up Peak dustry last week. For the first time|DIVCO ............... 58 79 71 308 927 989; Porter, a 58-year-old native of 
* since just after the war, Goodrich|DODGE .............. «.... ee - aekes . stan 52,292 8,794 | Brooklyn, is president of Mid - Con- 
Output In March scheduled seven-day operations, |FEDERAL ........... 35 35 34 121 437 7 —— Oil & Gea Aan. ond Breai- 
6,884 6,893 e w 
DETROIT—Five auto companies] Seiberling adopted a full six-day|EOIRD --------"---"" SHMQ SOME SNE TG Sa'a5s $1281 Co. of Oklahoma City. ‘The institute 
last week reported setting new pro-| week to satisfy demand from | jhe. WTONAL 2214 2683 2157 9,961 42328  28,155|also elected Baird H. Markham to 
duction records in March—Ford,|a@ healthier replacement market. pcre sptaaneenalaey "239 ’ 88 "998 982 3.272 | its board of directors. He had been 
Buick, Chevrolet, Oldsmobile and/ Meanwhile, however, the continu-iRmo .................. 5 104 67 «= S1l_—s«éd 92 780|acting president since Boyd’s re- 
Nash. ing Chrysler strike has caused a KER ....... 1,072 1,489 1,108 5,082 22,024 14,669 | tirement. 
STUDEBAKER 9 ’ 5, A , 
With the aid of overtime and|setback in operations at Goodyear, a 290 206 287 1,202 2'815 
Saturday assembly, Ford turned the auto firm’s sole tire supplier. WILLYS ie lati ale 1,189 1,545 1,180 8,575 18,682 7,728 
oe coo en oo. Sine Tiahenes US... 254 253 254 1,157 4979 3,423 Used Cars 
colng an ren ig = Car se source a ee ee ee ee ee (Continued from Page 1) 
month since August, 1929. Total Trucks, U. S. . 24,838 25,826 24,941 110,115 368,108 $24,389| auctions sold 339 of the 528 units 

















Buick production during March 
totaled 48,616 cars, or 8,510 more 
than in any single previous month 
in that GM division’s history. 


Chevrolet rolled out 172,114 cars 
and trucks to top by 8.9 percent 
its previous alltime monthly peak 
set in August last year. 

Oldsmobile’s turnout of 32,997 
cars was 1,910 units greater than 
its previous alltime high, also set 
in August, 1949. 

The assembly of 19,021 cars was 
also a record for Nash. It brought 
the company’s first-quarter output 
to 48,801 units, a gain of 21 percent 
over a previous first-quarter peak 
established last year. 


Nearly all companies expressed 
confidence that their accelerated 
output pace would continue for the 
second-quarter of 1950. 


Automotive Books 


That Should Be in Every Dealer’s Library 


These books should be in the library of every franchised dealer— 
available to his mechanics and salesmen—the knowledge they con- 
tain will be valuable when the “chips are down” and real competi- 
tion arrives. 


JOHN 0. MUNN’S ‘‘A Guide to Auto- 
mobile Selling.’’ Handy-size cloth- 
bound book for salesmen—64 pages. 
$3.50, postpaid. 

KNUDSEN, A BIOGRAPHY. By Nor- 
man Beasley. 397 pages, cloth bound. 
$3.75 postpaid. 

AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic 
course on the subject of fundamental 
automotive mechanics, Cloth binding. 
$5.00 postpaid. 

DEALER BUSINESS COUNSEL. 1950 
Book. Including series on the ‘‘Funda- 
mentals of Dealer Business Manage- 
ment.’’ Financial and operating facts 
for the guidance of automobile dealers. 
By J. B. Van Tassel, Dealer Business 
Consultant. $2 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit 
and sidelight history of the fabulous 
motor car business. $3.75 postpaid. 
FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer 
of the automotive industry. $3 post- 
paid. 


Of Over 20% 
Of Calif. Taxes 


SACRAMENTO, Calif. — More 
than a fifth of the taxable expendi- 
tures of California residents in the 
third quarter of last year were for 
the purchase or maintenance of 
automobiles, according to a sales 
tax report just made public by the 
state board of equalization. 

Sales of motor vehicles accounted 
for $414,353,000 or more than 15.5 
percent of the total taxable ex- 
penditures, the board’s analysis 
showed. 

Service stations, auto suppliers, 
parts dealers and garages reported 
taxable transactions of $118,121,000 
to account for another 4.5 percent 
of the consumer’s dollar. 





FASTEST ON EARTH. By Capt. 
George Eyston. Complete history of 
every land speed record from 1898 to 
the present. Paper-bound, $2; cloth- 
bound, $3. 

FLOYD CLYMER’S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 
in paper cover, $1.50 each. Deluxe 
cloth-bound, $2.50. Steam-car edition, 
$2 or cloth-bound, $3 postpaid. 
HENRY FORD — HIS LIFE, 
WORK, HIS GENIUS. By Wm. A. 
Simonds, Reprinted by Floyd Clymer. 
Deluxe edition, $4 postpaid. 
(INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations, 
Deluxe edition, $5 postpaid. Paper- 
bound, $3.50. 

LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, 
$1 postpaid. 

MOTOR MEMORIES. A saga of whirl- 
ing gears by Eugene W. Lewis. $3.50 
postpaid. 

FLOYD CLYMER’S INDEPENDENT 
TEST REPORT OF KAISER-FRAZER 
CARS. Deluxe edition, $2.50 each. 
Paper-bound, $1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


Total Cars, Trucks, 
U. & 


Cars and Trucks 
U. S. and Canada 
Autocar, 


Drive, Sterling, Nash, Diamond T, ete. 


K-F Starts Training 
On the Hydra-Matic 


WILLOW RUN.—A school pro- 


gram to train Kaiser-Frazer’s field 
service force 
Hydra-Matic transmission has be- 


in all phases of 


n. 
"7 W. Alexander, assistant service 
manager, said the field personnel— 
after they have completed factory 
training — will 


Planned Driving 


conduct : similar 


Plymouth 'Booklet Gives 


Gas-Saving Rules 
DETROIT. — Sixty percent sav- 


ings on gasoline bills are possible 
for city driv 
system of “P 
Traffic” 
published by 
department. 


if they adopt a 
ned Driving in City 
as outlined in a booklet 
e Plymouth service 


The booklet,’ which sets forth re- 


sults of actual road tests, is titled 
“Fuel Economy Through Planned 
Driving.” 
facts it contains: 


Here are some of the 


By driving at 50 miles per hour 


instead of 70 on the open highway, 
a driver can save one gallon of gas 
or more out of every four. 


City drivers; by avoiding unnec- 


essary stops, can save one gallon 
or mnore out of every three and 
take only 10 percent more time 
over a 10-mile course. 


By using lower gears for start- 


ing, and shifting to the next higher | ! 
gears as soon as the engine will 
run smoothly in the higher gear, 
a driver will get maximum fuel 
economy. Second gear at 20 miles 
per hour gives 15 percent less 
economy than high gear at 20 miles 
per hour. 

The booklet is being distributed | 4 
by Plymouth dealers. 


134,737 124,577 133,413 579,918 1,539,797 1,775,255 


5,416 


.. 141,055 129,193 139,639 609,115 1,602,212 1,871,018 








entered for sale. This week, the 
same auctions sold 487 of their 706 
entries. 

Not only had volume of entries 
for these auctions increased 178 
units, but percentage of sales was 
up from 64 percent for the first 
week in February to 69 percent 
this week. 

The increase in volume is not 
sufficient to meet demand, auction 
operators insist. Many auction 
owners also are lamenting the 
shortage of new models on the 
marts. 


6,226 29,197 62,415 95,763 


. Marmon H., Brockway, Four- 


Most auction reports do reflect 

a paucity of 1950 models, al- 
though Texas auctions seem to 
show more '50s being sold than in 
other parts of the country. 

In fact, dealers report that an 
Amarillo (Tex.) auction on Fridays 
is devoted solely to 1950 models. 

Retail used-car sales are also 
starting to burgeon. Sales re- 
ported in Cleveland for the last 
week in March amounted to 4,082 
units, which was more than 1,000 
over the preceding week’s total. 

In Akron, used-car sales hit their 
highest point this year in the week 
ended March 25 when 649 trans- 
actions were listed. 

This was far ahead of the 371 
used-car sales in the same week 
last year and exceeded the previous 
week’s total by 128 units. 


Hydra-Matic classes for distributor 
and dealer service personnel. 


Four classes, each extending two 
weeks (80 hours), are being con- 
ducted under the current program. 
The first class, which included 16 
district service representatives, 
ended Apr. 7. 

The second class, which includes 
12 service representatives, will end 
Apr. 21. Two additional classes will 
be held to round out the program. 

D. O. Davis, service school man- 
ager, is supervising the instruction 
program. He heads a staff of three 
instructors—F. L. Adams, George 
Kapilla and Charles Abbott. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 





_ LEARNING ABOUT K-F's HYDRA-MATIC—Field service representatives are currently learn- 
ing all about these transmissions in a series of factory training sessions at the Willow Run 
plant. Left to “— in the combination shop and classroom are J. A. Turley, Oklahoma City; 

-_A. Walles, New York (in reer); Charlies R. Abbott, service instructor; H. E. Garcia, 
Buffalo; D. O. Davis, service school director; C. E. McGavic, Memphis, and F. A. Rinehart, 
General Motors Detroit Transmission engineer. 
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Fewer Ala. Breakdowns 


Better Mechanics, Newer Models Credited 
With Increased Auto Endurance 


BIRMINGHAM, Ala. — A down- 
ward trend for the first time in 
six years in the number of break- 
downs suffered by Alabama’s 425,- 
000 passenger cars is revealed by 
a@ survey released by the Alabama 
Motorists Assn. 

The survey showed a drop of 11 
percent, representing 50,000 less 
breakdowns last year than in 1948. 
It found there were 420,000 car 
breakdowns in the state last year, 
compared with 470,000 the previous 
year. 

Pointing out that the decrease in 


Improved Roads 
Help Truck Sales, 
Says Ky. Official 


LEXINGTON, Key. — Increased 
sales of trucks and automobiles 
invariably result from the con- 
struction of new rural roads, ac- 
cording to Kentucky Commissioner 
of Rural Highways Emerson Beau- 
champ, who addressed a state high- 
way conference here. 


Pointing out that farm truck 
registration in Kentucky last year 
showed an increase of nearly 8,000 
over 1948, he said: 


“We are assuming that the farm- 
er bought his truck when he got 
his road built. If this is the case, 
we figure that for every two miles 
of road placed under contract, one 
new truck is sold.” 


In describing the formula his de- 
partment uses in deciding which 
roads should be built or improved, 
Beauchamp said: 

“There are three factors which 
guide me almost exclusively. If the 
road is a school bus or rural mail 
route, or if it connects two good 
roads, we figure this is a road to 
which we should give our first 
attention. 


Kardek Launches 
Jobber Promotion 


DETROIT.—To introduce a new 
car-top carrier— Kardek—to the 
automotive trade, Miller Mfg. Co., 
5919 Tireman Ave., is contacting 
all equipment jobbers by field rep- 
resentatives, trade publication ads 
and direct mail. 

Miller said that Kardek is fitted 
with curved stainless steel saddles, 
cushioned with neoprene, which 
distribute the load’s weight. 

The unit comes in models to 
meet specifications of farmers, 
painters, sportsmen and others. 

Ellis J. Wright, sales vice-presi- 
dent, is collaborating with George 
Robertson, who is taking over field 
sales. They intend to reach every 
car dealer in the U. S. 

The concern reports that deliv- 
eries will begin May 1. 


Another Entry 


Dodges to Take Part 


In Jeep Tour 


HEMET, Calif.—Jeeps, and Dodge 
Power-Wagons, are entered in the 
second annual De Anza Jeep Caval- 
cade Apr. 15-16. About 200 vehicles 
are entered. Restricted to the four- 
wheel-drive type, the caravan will 
encounter steep mountain cliffs and 
rocky stream beds. 

A celebration is scheduled when 
the tour reaches the Borrego Valley. 


Converto to Offer 
Truck Equipment 


CAMBRIDGE CITY, Ind. —Na- 
tional distribution of a complete 
line of trucking equipment and 
farm transportation products is 
being planned here by Converto 
Mfg. Co. 

In charge of sales promotion is 
T. F. Braffett, recently appointed 
sales manager, who said that in the 
truck equipment field, the “pic- 
UPac” hydraulic hoist conversion 


/ kit, the “Constructor” dump body, 


the portable “slip-in” dump body 
and the vertical-hydraulic body 
dumping mechanism will make 
possible the profitable handling of 
small loads by utilizing low-cost 
pickup truck chassis for dumping 
purposes. 


breakdowns actually is far more 
significant than the 11 percent indi- 
cated by the comparative figures, 
W. B. Timmons, secretary-manager 
of the association, said: 

“We have had 50,000 less break- 
downs, but in the last year we 
also have gained 38,000 more pas- 
senger cars in Alabama. 

“There are two main reasons why 
car breakdowns have declined when 
the number of cars on the road 
have increased. First, is the obvi- 
ous fact that a considerable num- 
ber of the additional cars are new 
models. Second, is the substan- 
tially improved levels of compe- 
tence on the part of mechanics at 
repair garages and service sta- 
tions.” 

While there was a decrease in 
the number of flat tires and dead 
batteries during the year, these two 
factors were responsible for more 
than half of all the trouble calls 
in 1949. 


The survey revealed 96,600 service 





OLDS DEALERS ON PACIFIC COAST—They hear the 


production and sales of the 1950 models. 


manager; C. W. Coulter, ulter Motor 
Motors rp., 


Calif. 


Co., Phoenix, 
San Diego, Calif., and Willett H. Brown, Hillcrest Motor Co., Hollywood, 


latest reports from Lansing on the 
S. E. Skinner (second from right), general man- 
ager, and G. R. Jones (right), general sales manager, are with the dealers at a Rocket 
Roundup meeting in Los Angeles. Listening in are V. H. Sutherlen (left), Los Angeles zone 


Ariz.; Marvin K. Brown, Don Lee 





calls for flat tires, 92,400 calls to 
recharge rundown batteries, 42,000 
tow calls, 16,800 calls from motor- 
ists who had run out of gas on the 
highway and 6,930 calls from Ala- 
bama motorists who had locked 
themselves out of their cars. 


Dust Rule Changed 


PHILADELPHIA.—Acting on the 
advice of the Philadelphia Automo- 
bile Trade Assn., the city council 
changed a used-car lot ordinance 
to allow the “dustproofing” of lots 
instead of requiring that they be 
hard-surfaced. 
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Brake of Future? 
Gadget Reported to Work 


Along with Accelerator 


SPRINGFIELD, Mass. — Dealers 
here viewed a “brake of the fu- 
ture” last week. That is what Yale 
H. Perry, manufacturer’s represen- 
tative, calls the new gadget. 

Although reportedly manufac- 
tured in California for the past 
three years, a promotion drive on 
it has just begun. 

Vacuum - operated, the brake 
works like an accelerator in re- 
verse, it is said, and its pedal fits 
directly over the accelerator and 
goes into action where the gas 
leaves off. 

Since it is supposed to have been 
on the market in California for 
three years, the question asked 
here was: “If it’s the safety and 
convenience factor producers say 
it is, why hasn’t it been heard of 
in the east long before this?” 

Perry answers: “We wanted to 
be absolutely sure there were no 
bugs in it before we opened a real 
promotion drive. So I’ve been test- 
ing this new device for months. 
I’ve driven over 110,000 miles with 
it and I can honestly say I can’t 
find one bug in it.” 





Get ‘“Two-fisted” LUBE PROFITS 


with ARO’S “HI-LO” Pressure Pump! 





Only ARO has HI-LO—the . pressure 
pump that gives you instant choice of 
High or Low pressure! Just flick the 
handy control—for “HI” grease pres- 
sure 42 times air pressure used... or 
“LO” grease pressure 12 times air 
pressure used. 

This exclusive ARO feature means 
profit to thousands of garages and service 
stations because—it saves time... saves 
lubricant...saves air...saves wear! 
With ARO’S “HI-LO’’—you can use 
economical “LO” for 90 & of all fittings 
...and have that extra punch of “HI” 
instantly available for the tough ones. 
You get 25% to 40% more jobs from 


Aro of Canada Litd., 
Toronto, Ont. 


your lubricant with “LO” pressure... 
less waste! Also, “LO” uses less air... 
increases life of pump and hose... pre- 
vents damage to seals...and pumps 
heavier lubricants, due to larger grease 
piston and slower operating pump. 
Inside and outside—ARO Lubrica- 
tors are designed to help you make 
money! They're beauty-styled ... preci- 
sion-built . . . with’ long-life depend- 
ability. See your Aro Jobber. The Aro 
Equipment Corp., Bryan, Ohio. 
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LUBRICATING EQUIPMENT 


Also... AIR TOOLS ... HYDRAULIC 
EQUIPMENT... AIRCRAFT ; 
PRODUCTS...GREASE 


FITTINGS 
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What Price Pensions? 
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Chrysler Tieup Cost 
Tops $1 Billion 


(Continued from Page 1) 


enhanced Wednesday when the 
UAW formally cancelled its orig- 
inal demand for a so-called “kitty” 


pension fund. 
* . * 


HE union’s insistence on fixed 

cents-per-hour contributions 
into the pension fund had been 
a major stumbling block to an 
accord. As the UAW explained its 
offer: 

“It completely overcomes the 
company’s objection to financing 
the pension plan on a cents-per- 
hour basis and provides for an 
approach wherein the company 
must meet the cost of pension 
benefits, whatever they might be, 
without a specific cents-per-hour 
or dollar lump sum being speci- 
fied.” 

The union also withdrew on an- 
other original demand, agreeing 
last week to surrender any claim 
on the actual supervision of the 
pension fund itself. 

* * + 

Bee the joint administration 

boards in the Ford and Nash 
pension setup, the Chrysler board 
evidently will administer the bene- 
tit structure but leave the fund su- 
pervision as an exclusive company 
prerogative. 

At press time Thursday, Chrys- 
ler management was still pon- 
dering the union’s new proposal. 
Another negotiating session was 
scheduled for Friday. 

Agreement on a pension plan 
wouid leave insurance benefits and 
the UAW’s union-shop demand as 
still unresolved contract issues. 

isk © 
ogee UAW-CIO’s strike against 
General Motors during 1945-46 
set the record for a major automo- 
tive labor tieup. That one lasted 
16 weeks and one day. 
Reports from the GM talks said 





Michigan Haulers 
Sue Teamsters 


DETROIT.—The Michigan Truck- 
ing Assn. has sued the AFL Team- 
sters union for maximum damages 
of $1,000,000, charging breach of 
contract. The suit was filed in Fed- 
eral District Court here. 

The association, which has 92 
members, charged that a Teamster 
leader in Toledo had demanded a 
new labor contract although the 
present agreement does not expire 
until 1952. It asks damages for 
“time and money spent” in con- 
cluding the current agreement. 


Selling Guide 


(Now in second printing, due 
to unprecedented demand) 








“John O. Munn's "A 
Guide to Automobile 
Selling’ is now avail- 
able in book form. Its 
64 pages, cloth-bound 
in handy size, is chuck 
full of information 
every one of your 
salesmen needs to 
meet the challenges of 
today's selling. 

Put this book in the 
hands of your sales- 
men. Guide them in 
the techniques that de- 
emphasize the impor- 
tance of the used-car 
allowance. Each chap- 
ter is a money-maker 





John 0. Musa 


for you. 
Here are some of the chapter titles: Study 
and Experience — Bravery and Courage — 


Plan Your Work and Work Your Plan — Con- 
centration and You — Confidence — Develop- 
ing a Clientele — Internal Relationships — 
The Pre-Approach — Locating Prospects — 
The Importance of an Automobile Dealer 
— It Does Make a Défference to an Owner 
Where He Buys His Car — The Automobile: 
Humanity's Most Prized Possession — Selling 
the Used Car Allowance — Pitfalis in Ap- 
praising Used Cars — The Utility Value of 
the Used Car — Selling the Complete Finance 
Package — Keeping Owners as Qustomers. 


64 Cloth Bound $3.50 prio 
AUTOMOTIVE NEWS 


BOOK DEPARTMENT 
DETROIT 26 





that last week was spent in 
clarification of the contract and 
pension-insurance demands made 
by the union. It was believed, 
also, that GM was applying the 
finishing touches to a counter- 
proposal for presentation soon. 
GM employs 260,000 hourly-rated 
workers covered by the UAW 
contract. 

In other strike developments, a 
full-page ad signed “Suppliers to 
the Automotive Industry” apprised 
Detroit-area newspaper readers of 
the “terrific toll in hunger, head- 
aches and money.” 

Theme of the ad was that it 
was meaningless to prolong the 
shutdown because direct and in- 
direct losses from the strike have 
been so high. 

* * * 

Ts UAW accepted a $100,000 

strike relief gift from the na- 
tional CIO and revealed that emer- 
gency aid to suffering strikers had 
drained over $1,000,000 from the 
UAW treasury. Several weeks ago, 
the United Steel Workers—CIO 
gave the Chrysler strikers $100,000, 
but the UAW turned down a 
$1,000,000 loan offer by the United 
Mine Workers. 

Other developments 
labor front last week: 

1. Nash workers in Milwaukee 
joined their Kenosha colleagues 
in ratifying the new Nash pen- 
sion contract which will go into 
effect July 1. 

2. A citywide strike of auto me- 


along the 


For Courtesy 
Pat on Back for Dealers 


From Politician 


MINNEAPOLIS, — Legislative 
“flowers” were passed on to the 
Minnesota Automobile Dealers 
Assn. by a state representative who 
sponsored a bill in the 1949 session 
which made illegal tie-in sales or 
so-called “loaded” car sales. Rep- 
resentative Leonard A, Johnson of 
Minneapolis patted retail dealers 
on the back in these words: 


“I would like to mention the 
courtesy shown to me by one of 
the members of your association,” 
he wrote Glenn Atcheson, manager. 
“IT recently brought my Ford into 
the Woodhead Co. on Lake St. for 
some small repairs, Courtesy and 
service with a smile must certainly 
be their motto. Mr. Murphy, the 
floor man, was very helpful as was 
the mechanic who worked on the 
car. 


“A member of your group who 
treats the public as the Woodhead 
Company does reflects upon all 
your group that service is some- 
thing more than just advertising,” 
he wrote. 


New W. Va. Trailer Group 


Picks Standby Officers 


CHARLESTON, W. Va.—J. Shir- 
ley Lowe, manager of Capitol 
Trailer Sales, has been named tem- 
porary chairman of the newly- 
formed West Virginia Trailer Deal- 
ers Assn. 


The group was organized follow- 
ing a banquet given here by 
Charleston Trailers, Inc., for more 
than 30 persons connected with the 
trailer industry. Others named to 
temporary posts included: Co- 
chairman, M. L. Buski, manager of 
Charleston Trailers, Inc.; secretary, 
Helen M. Purinton of Charleston 
Trailers, and treasurer, Mrs. R. C. 





Hamilton, secretary-treasurer of 
Huntington Trailer Sales. 
Tuttle Sells 


The franchise of Nash Wiscon- 
sin Co., 3732 W. Wisconsin Ave., 
Milwaukee, has been transferred to 
Irving G. Rosenberg, formerly gen- 
eral sales manager for San Chez 
Motors Co. The firm name will be 
changed to Milwaukee Nash. 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 








LINCOLN-MERCURY OPENS USED-CAR SCHOOLS—The division kicked off its series of 
four regional and 21 district used-car conditioning and merchandising schools with a course 


held in Detroit for the central region. Accordin 


to William Keller, used-car manager, all 


dealers will be covered by the school by June. The course takes up not only reconditioning, 
but refreshes sales tactics, Keller said. Approximately 60 men in each region will attend 


the schools for two-day sessions. 





chanics was staved off in Toronto, 
Ont. A _ strike would have sup- 
ported wage demands of four me- 
chanics picketing University Ave. 
Motors. 

3. AFL employes of Brown 
Equipment and Mfg. Co., West 
Springfield (Mass.) auto parts mak- 
er, won a six-cent-an-hour raise. 

+ * + 


GM Gives Court Money 


In Union Dues Clash 


DETROIT.—Caught in the mid- 
die of a union jurisdictional squab- 
ble, General Motors has relieved 
itself of $139,189 worth of checked- 
off employe dues pending a court 


CLASSIFIED WANT AD DEPARTMENT 


timate ° eader 





Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section ore requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


TRUCK SALESMAN. We need a man 
thoroughly experienced in the heavy duty 
truck field. He is probably now employed 
but not completely satisfied with his in- 
come and security. He must know com- 
petition and be capable of making the 
correct application from the world’s most 
complete line of trucks in the heart of 
West Virginia. A most liberal plan of 
compensation with complete security to 
those who qualify. Enclose a recent snap- 
shot with your reply. All replies strictly 
confidential. Box 3940, c/o Automotive 
News, Detroit 26. 





AUTOMOTIVE ACCOUNT 
WITH LEADING AGENCY 


(Detroit Office) 


Versatile, experienced all-around copy- 
writer wanted to create leaflets, sales 
letters, catalogs, data books and dealer 
advertising and promotion. Position offers 
security and advancement. Salary open. 
Replies held confidential. Send resume to 


Box 3953 


c/o Automotive News 
Detroit 26 





SERVICE MANAGER by one of the largest 
Oldsmobile dealefs in the metropolitan 
New York area.’ Must have mechanical 
background and thoroughly understand 
all phases of gogd service management. 
A permanent position with good salary 
and bonus arrangement is offered to one 
who can qualify. All replies confidential. 
Box 3944, c/o Automotive News, De- 
troit 26. 


SALESMAN, that wishes to add auto seat 
covers to his line. New car dealers only. 
Commission basis. Box 3941, c/o Auto- 
motive News, Detroit 26. 


PARTS MANAGER 


with outside selling experience. National 
AAA-| automotive small parts manufacturer 
wants salesman to cali on new car dealers 
in established territories. Security and sub- 
stantial income assured the right man. Pre- 
fer age 25-40, with late model car. Write 
P. O. Box 1128, Cleveland 3, Ohio. 


—————— 








settlement as to who should get it. 

The money has been accumulat- 
ing since November as the result 
of deductions by GM from the pay 
checks of employes in four divi- 
sions—Frigidaire, Delco Products, 
Delco Battery and Packard Elec- 
tric. 


The corporation turned the fund 
over to Federal District Court, in 
which the United Electrical Work- 
ers (UE) has brought suit for its 
recovery. 

Another claimant of the $139,189 
is the International Union, United 
Electrical Workers (IUE), which 
was chartered by the CIO after 
the left-wing UE was expelled last 
fall, 


HELP WANTED 


GENERAL SALES MANAGER, One of the 
largest independent dealers in Chicago 
desires man age 35 to 40 with thorough 
knowledge of retailing new and used cars. 
Must be able to handle crew of at least 
15 men; hire, supervise, plan, etc. Sub- 
stantial earnings to qualified man. In 
reply state previous experience, age, fam- 
ily status, qualifications, nationality, etc. 


Box 3956, c/o Automotive News, De- 
troit 26. 

TRUCK SALESMAN, Full line of GMC 
trucks. Good territory in Wichita, 
Kansas, Sauder GMC Trucks, Inc., 301 
8. Water St. 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7'/. cents per word for one 
insertion or two insertions of the same 
copy at 12'/, cents per word. Cash in 
advance. 









MANAGER WITH broad administrative 
training seeking employment with organ- 
ization where training and energies can 
be utilized. Past experience and study of 
new car merchandising in highly com- 
petitive market, when it required a lot of 
hard work and initiative to show profits; 
would be helpful toward building a sound 
program. Knowledge of used car prob- 
lems and the use of proven procedures 
in a buyer's market would assure good 
results in this department. Past account- 
ing training would enable personal super- 
vision of accounting and tax problems. 
Married, age 44, in excellent health. 
Would appreciate personal interview when 
references and other information desired 
will be gladly furnished. Box 3947, c/o 
Automotive News, Detroit 26. 

FORD PARTS MANAGER with long ex- 
perience, including six years as manager 
of Ford parts distributors department 
and two years manager small jobbers 


store. Desires position with progressive 
firm in Rocky Mountain area or West 
Coast, Excellent references and record. 


Good health and habits. Available in 
fifteen days. Box 3946, c/o Automotive 
News, Detroit 26. 

SERVICE MANAGER, Twenty years’ au- 
tomotive experience, now employed, wants 
permanent midwest connection with dealer 
needing better management, better cus- 
tomer relations and more service and 
parts volume. Experienced in efficient 
operation of both service and parts de- 
partments. Will direct either or both, 
depending on size of operation. Box 3928, 
c/o Automotive News, Detroit 26. 


NEW OR USED CAR sales manager. 
Years of experience in appraising, buying, 
reconditioning and selling. Volume dealer 
experience. Know the business and can 
get results. Good director of men. Pre- 
fer San Francisco, north or middlewest. 
Married, with family. Want permanent 
position with future. Best of references. 
Box 3929, e/o Automotive News, De- 
troit 26. 


AM INTERESTED in position as general 
manager, part owner or owner. Not 
objectionable to location or make, 15 
years’ factory and dealer experience. Now 
general manager of a ‘‘big three’’ dealer- 
ship. College graduate. Age 39. Excel- 
lent health, Box 3932, c/o Automotive 
News, Detroit 26. 


































N.Y. Assn. Banque: 
Features Theater 


Group, Taylor 


NEW YORK.—The Lambs, 0: 
of America’s most exclusive theat- 
rical organizations, will present its 
“Lambs’ Gambol” at the 42nd anni- 
versary banquet of the Automobi!: 
Merchants Assn. of New Yor 
May 2. 

The show, featuring Broadway, 
radio and television headliners, wii! 
share top billing with Henry J 
Taylor, radio commentator. 

The banquet and entertainment 
will be held at the Waldorf-As- 
toria hotel. The committee is 
headed by A. W. Boettcher. 


International Appoints 
3 Dealers in West 


International has named two 
new truck dealers in Nebraska and 
one in Montana. They are: 

Seward Implement Co., Seward, 
Neb., headed by Robert E. Mercer; 
Beckler’s Implement Co., Milford, 
Neb., owned by Lawrence Beck- 
ler, and Judith Motor and Imple- 
ment, Stanford, Mont., operated by 
E, B. Seilstad. 


Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? 


DETROIT 





POSITION WANTED 


OFFICE MANAGER-SALESMAN. Excel- 
lent experience all phases of dealer oper- 
ation, opportunity for the dealer who 
would like to be semi-retired and relieved 
of detail, Will invest. New York area 
preferred. Box 3926, c/o Automotive 
News, Detroit 26. 


AGGRESSIVE MERCHANDISER is looking 
for fast moving dealer opportunity. (De- 
troit area.) Speeialist at hiring, training 
and stimulating retail salesmen. Benson 
TAshmoo 6-5000, Detroit. 


SERVICE MAN, young, ambitious, wishes 
position with dealer, Work with, assist 
service manager. Experienced, references. 
N. Y. city vicinity. Conti, 104 Woods 
Avenue, Rockville Center, N. Y. 


BOOKKEEPER, with one year as Chevrolet 
accountant in 100 car deal, Ownership 
change. Age 35, no family tie. Salary 
depends on living costs—$40-$50. Edith 
Clark, 274 Main St., Binghampton, N. Y. 


SERVICE MANAGER. Married; 18 years 
Chrysler products, Thoroughly qualified 
selling service, laying out repairs and 
service promotion, Good mechanical back- 
ground. References and record of experi- 
enee. Box 3942, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER. Desire to locate in 
southeast, preferably Florida. 28 years 
Ford experience. Box 3945, c/o Automo- 
tive News, Detroit 26. 


MAN, 38 years of age, dealer of small 
GM franchise, selling out. Factory and 
dealer experience in finance, accounting, 
Management, sales and service. Wants 
responsible position in large mid-western 
GM dealership. Detroit, Toledo, Cleve- 
land, Chicago area preferred. Box 3931, 
c/o Automotive News, Detroit 26. 








GENERAL MANAGER, 33 years of age; 
married, 3 children; background of man- 
agement, auditing and sales. Desire to 
locate in a small, friendly community; 
small compensation with percent of net 
profit acceptable. Hard worker and will- 
ing to learn your way. H. H. May, Jr., 
P. O. Box 791, Pahokee, Fia. 


DEALERSHIP AVAILABLE 


DEALERSHIP, LOCATED in St. Peters- 
burg, Florida, the sunshine city. Popula- 
tion over 100,000. Now operated as 
branch of Tampa distributorship, Pres- 
ent owners wish to devote all efforts to 
distributorship and cannot do justice to 
branch. Buyer would get going concern 
in beautiful modern building with idea) 
shop facilities and finest equipment at 
actual inventory, Now handling Kaiser- 
Frazer with broadest dealership line of 
twenty-two 1951 models ranging from 
much publicised low-priced car to Hand- 
crafted Frazer. St. Petersburg is car 
dealer’s paradise offering unmatched 
prospects and vaction-like conditions, Box 
3951, c/o Automotive News, Detroit 26. 


ERNE 
DEALERSHIP IN MICHIGAN, now have 
Nash franchise. Due to poor health, will 
give immediate possession before new car 
is announced. Town of 19,000. Shopping 
area of 52,000. Vicinity of university and 
college. Modern building, three years old, 
well equipped. Will sell at inventory, 
around $26,000, and give attractive lease 
on building. Buyer must qualify with 
factory. a 3934, c/o Automotive News, 
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DEALERSHIP AVAILABLE 


)EALERSHIP: One of the ‘‘Big Three,’’ 
located in central Ohio, serving over 
30,000 population. Rich agriculture sec- 
tion, together with large industrial pay- 
roll. New, modern building and equip- 
ment; efficient, loyal organization, excel- 
lent lease—low rental. Over $300,000 
gross sales last year. One of the best 
money makers. Priced right for quick 
sale, no bonus. $15,000 will handle. 
Owner has other interests in the west 
which require his attention, Box 3949, 
c/o Automotive News, Detroit 26. 


5 ED 
_ DEALERSHIP, now handling Dodge-Plym- 


| Albany, New York 








outh, Dodge trucks. Located in southern 
coastal city—100,000 population. Finest 
facilities. Will sell at inventory, Sell or 
lease realty. Buyer must qualify with fac- 
tory. Reason selling—other interests. Re- 
plies strictly confidential, Box 3950, c/o 
Automotive News, Detroit 26. 


.XEALERSHIPS AVAILABLE in western 
states, selling popular English cars. No 
franchise charge, no monthly quotas, 
spare parts coast to coast. Dealer con- 
sumer bank terms. New low prices. MG, 
$1,750 list; Morris, $1,250 list, F.O.B. 
Los Angeles. Inquire Mr, Christian, 
Gough Industries, Inc., Box 2768 Los 
Angeles 54, Calif. 


FOR SALE 


Long established automotive business in 
Western Massachusetts. Diversified dealership, 
ll years profitable. Selling GM most popular 
medium-priced car for many years. Large 
ervice clientele, also other equally good 
connections. Includes modern buildings, lat- 
ust equipment. City's best location on tourist 
oute. Complete details only to those who 
vish to purchase complete establishment. 
Reason for selling, retiring on account of 
ooor health. Auditor's statement available. 
this is a rare opportunity. 


Address Box 3954 
c/o Automotive News 











Detroit 26 
DEALERSHIP. ‘‘Big Three’’ agency in 
heart of TVA country and in same 


county as $200,000,000 Tullahoma AEDC 
development. May be bought at actual in- 
ventory, with or without real estate. On 
lease arrangement, investment would in- 
volve about $20,000. Modern facilities and 
profitable business. Prosperous and beau- 
tiful Tennessee community. Owner has 
other interests. This area destined to be 
finest in America and for an automobile 
man this is real opportunity. Box 3943, 
c/o Automotive News, Detroit 26. 





FOR SALE. Independent make of automo- 
bile franchise. In Detroit, good location. 
Low rent—by month or lease. Lots of 
good will and service. A real buy. It will 
pay you to see this one. Box 3957, c/o 
Automotive News, Detroit 26. 





‘BIG THREE"’ 100 car dealership, suburb 
of Madison, full rights. New 8,000 square 
foot garage and showroom, Parts and 
equipment—$25,000. Sell or lease. John 
C. Haley and Sons, 124 State St., Madi- 
son 3, Wisc. 


\UTHORIZED DEALERSHIP, now han- 
dling Ford. New, modern, brick building, 
fixtures, equipment and stock. Going 
business. Owner in bad health. V. H. 
Jockisch, Greensboro, Ala. 














CHOICE DEALERSHIPS 


Many of the best availabilities are never 
advertised for sale. We now have such list- 
ngs in various parts of the U. S. and are 
eceiving new ones daily. Capital required 
anges from $10,000 to $400,000. Financing 
arranged in some cases. We may have what 
you want. Write us in confidence. 


Autodeal Brokers 


Room 2453, One North LaSalle Street 
Chicago 2, Illinois 
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DEALERSHIP AVAILABLE 


DEALERSHIPS FOR SALE, now handling 
Chrysler-Plymouth; Ford; Studebaker and 
Chevrolet. Broker. Box 3936, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP WANTED 


WANT TO SELL OUT? No need to let your 
customers and competitors know. List 
your business with us. We specialize ex- 
clusively in automobile dealerships on a 
nation-wide basis, and have qualified 
buyers waiting. All inquiries treated con- 
fidentially. Autodeal Brokers, Room 2453, 
One N. LaSalle St., Chicago 2, Illinois. 


GENERAL MOTORS DEALERSHIP 


Might consider % interest in 
franchise where present owner desirous of 
retiring in near future. Only live opera- 
tion considered. Furnish complete in- 
formation. All replies strictly confidential. 
No real estate. Write Box 3948, c/o Auto- 
motive News, Detroit 26. 


HIGHLY QUALIFIED BUYER interested in 
Chevrolet, Ford or Dodge-Plymouth deal- 
ership in southwest town 15 to 25 thou- 
sand, Arkansas Valley, West Texas, Rio 
Grande Valley or similar. Only live oper- 
ation considered. No real estate. Give 
comprehensive information, Box 3917, 
c/o Automotive News, Detroit 26. 


AM INTERESTED in securing General Mo- 
tors dealership in suburban New York or 
Long Island area with potential new car 
sales 250 cars and up. References and 
financial ability upon request and all re- 
plies strictly confidential, Box 3933, c/o 
Automotive News, Detroit 26. 


FORD. Experienced operator wants live 
dealership with potential 175 to 400 cars. 
Would consider partnership with suc- 
cessful dealer wanting to ease up. Box 
3938, c/o Automotive News, Detroit 26. 


EXECUTORS, ESTATES. Our client, a re- 
liable, experienced GM dealer, is looking 
for a good 100-150 car franchise if 
priced right, All information confidential. 
Cashier, Peoples National Bank, Mar- 
garetville, N. Y. 

BIG THREE DEALERSHIP WANTED 
within 75 miles New York City. Ham- 
mond, 54 Riverside Drive, New York, 
N. Y. 

BUSINESS OPPORTUNITIES 


PROMINENT AUTOMOBILE BUSINESS. 
Highly profitable medium-sized, well- 
established Chrysler Corporation dealer- 
ship, ideally located in metropolitan Bos- 
ton, Fine, well-equipped building at rea- 
sonable rental and over-head low enough 
to operate profitably in 
petitive market. Large bank of unfilled 
orders and best selling season just ahead. 
Owner moving south. No cars, accounts 

















each of the past four years. 
only; write quickly in confidence giving 
details and references to Atty. Edwin W. 
Hadley, 6 Beacon St., Boston, Mass. 


pany, offering outstanding 
cepted preventive maintenance 
follow-up plan. 30,000 mile new car guar- 
antee, Opportunity for top-notch automo- 
tive man with dealer following and good 
service promotional background. 
interviews will be arranged. Box 3952, 
c/o Automotive News, Detroit 26. 


ESTABLISHED TRUCK and tractor deal- 
ership in Southeast Georgia. Also open- 
ing for auto dealer. P. O. Box 3908, c/o 
Automotive News, Detroit 26. 


Used Auto and Truck Parts 
And Junk Business 











One of the best Ohio towns over 50,000 
population, over 200,000 trading area. On 
main Route. Established !2 years— 
little local competition. 


Plenty of wrecks and junkers to buy at a 
reasonable price. Largest town in 50-mile 
radius. Excellent cast iron, scrap iron of all 
kinds and sheet metal outlets. Plenty of inside 
parts storage, displays and salesroom. Four 
acres of land for cars and scrap. 

Will sell business with junk cars, wrecks and 
scrap for $6,500 cash with long term lease 
on buildings and land. 

Box 3958, c/o Automotive News, Detroit 26. 





DEALER SERVICES 


(INVENTORY SPECIALISTS. Parts and ac- 
cessories inventories taken accurately, 
economically and quickly in Michigan, 
Illinois, Indiana, Ohio, Pennsylvania and 
New York. Talbot’s Automobile Dealers 
Inventory Service, 4690 Newport, Detroit 
13, Mich. Phone Valley 2-9377. 









Tim Anspach Auto Auction 


Auction every Monday 


Decatur Auto Auction 
Decatur, Iilinois 
Auction every Monday 


Montpelier Auto Auction 
Montpeliar, Ohio 
Auction every Monday 


Arena Auto Auction 
Chicago, Illinois 
Auction every Tuesday 


Fort Wayne Auto Auction 
Fort Wayne, Indiana 
Auction every Tuesday 


Tri-City Auto Auction 
Moline, IIlinois 
Auction every Tuesday 


Seventh St. Auto Auction 
Louisville, Kentucky 
Auction every Tuesday 





ATTENTION AUTOMOBILE DEALERS 


For a safer auction, buy and sell your cars at the following 
Dealers’ Wholesale Auctions: 


Aptco Auto Auction 
Detroit, Michigan 
Auction every 


Lapiner Auto Auction 
Mason City, lowa 
Auction every Wednesday 


Ricar Motor Sales 
Chicago, Illinois 
Auction every Wednesday 


South Bend Auto Auction 
South Bend, Indiana 
Auction every Wednesday 


Clarke Auto Auction 
Indianapolis, 
Auction every Wednesday 


Maney Auto Auction 
Murfreesboro, Tenn. 
Auction every Thursday 


Leitch Auto Auction 


Owosso, Michigan 
Auction every 


For better protection, these auctions are members of the 


National Auto Auction Protective Association, Inc. 
Executive Offices—Towanda, Illinois - - - Elsie M. Martin, Sec.-Treas. 


Evansville Auto Auction 
Evansville, Indiana 


‘ednesday Auction every Thursday 


Ken Schaefer Auto Auction 


Indianapolis, Indiana 
Auction every Thursday 


H. C. Turney Auto Sales 
Akron, Ohio 
Auction every Thursday 


Dyer Auto Auction 
Dyer, Indiana 
Auction every Friday 












Amarillo Auto Auction 
Amarillo, Texas 
Auction every Friday 


Indiana 


Quincy Auto Auction 
raat Illinois 
uction every Friday 


Powers Auto Auction 
Bristol, Tennessee 


ursday Auction every Friday 
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USED CARS FOR SALE | 


-—-AUTO— 
AUCTION 


eiebues 


MISCELLANEOUS 


NEVER BEFORE! Never again! Genuine 
imported chamois. British devaluation 
benetits Americans—prites skid! Just im- 
ported from England in time for spring 
cieaning. Chamois skin, 18x23 inches, the 
best the English produce, at unbelievably 
low prices due to recent devalution of 

cheaper but better 


PARTS FOR SALE 


GENUINE GM FENDERS. Brand new, 
original factory packed, prime coated in 
black, U. 8S. Government surplus—$114 
each, Chevrolet truck fronts, 1942-1946, 
No, 3665273-4, $7 each, $19 each. Olds- 
mobile fronts, 1942, No, 417250-1, 
each. Immediate shipment, F.O.B, North- 


eastern Trading Co., 428 East 25th the English pound, 
Street, New York 10, N. Y., MUrray than domestic products. Big full skin, 
Hill 9-7169-70. perfect quality; satisfaction guaranteed 


or money refunded. Approximately 18” x 
23”, $3 each; $30 per dozen. Save postage 
by sending check, C.O.D.8 accepted. Sax- 
On, Department “TT3, 3840 fullerton, 
Chicago 47, Ill, 


ENGiANS SR#HBULLDING — Cranksnart 
grinding and metalizing. John P. Hughes 








BUICK PARTS 


“WORLD'S LARGEST DEALER 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 





OF GENUINE BUICK PARTS" Motor Co,, Inc., 3u0 Commerce 3t., 
Wholesalers: We are Quantity Le, 
Shippers of All General Motors’ 
DANVILLE, PENNA. Parts. . . . Same Day Service NEW IMPROVED MODEL 
EVERY WEDNESDAY On Mail Orders and Inquiries. Automatic (1950) BraKinGs 
; (1951) 
All Shipments on C.O.D. Basis Complete with Controlled Steering! $54 
You will always find real action at Guide Cables & Brake Hook-Up| 
both these auctions. ROBERTSON BUICK CO. |=". = . cents 
“EDGE OF THE LOOP" i DEAL 6... .. $295.00 


R. D. WEST, Prop. 


1000 S. Wabash Avenue 
CHICAGO 5, ILL. 


Protecto Covers $6.95 
Tailor Made, lots of 6 $5.95 
wots Carrying Bag .. $1.00 


Surplus 
RED ARROW — PILOT 


FULTON — VELVAC 
WE STOCK PARTS 


"17 


Jos. E. Johnson Tex Rickard 


Auctioneers 














TRUCK EQUIPMENT WANTED 


WANTED. Good wrecker equipment. New 
or used, With or without vehicle. Davis 
Brothers, Phone 280-J, Louisa, Kentucky. 


SHOP EQUIPMENT FOR SALE 


FOR SALE. One complete Heintz electric 
recapping and repairing shop, new, has 


Philadelphia's 3 
BIG DEALER AUCTIONS 





QUICK-TOW, Bumper- 
to-Bumper Tow Bar . 





TUESDAY THURSDAY FRIDAY oeves, Beem, seed. vrann Van Syckle, Inc., 
JOON i AV . 
12 NOON 12 8 PM. dl 7's runswic venue, Perth Am Tow B r Sales C m y 


BRAND NEW Walker automobile lift, Sun Exclusive Factory Distributors 


GILBERT — ROBINSON 





motor analyzer, DeVilbos air compressor, AN 3-8888 JMU 48401 
. Porta power air hammer; all . will Nites: 
Automobile Auctioneers sacrifice, Walter Duckwall, Noblesville, >. ae tastiiion st aus a a 
6600 N. Broad St. Phila, Pa. Ind. Denver: KE 2323 — Los Angeles: OL 9782 


FORTY-EIGHT new style Ford parts bins. 


PLENTY OF CARS AND BUYERS Used two years. Cost $75 each. Price 
$37.50 each. Threlkeld Motor Co., 


WEEKLY PRICES MAILED ON REQUEST og Vi- 
alia, Ga. 
Tel. Livin 8-3000 senate en deniniatianinainatbsbead mene 
gstone ANTIQUE CARS FOR SALE 
ROLLS ROYCE MODEL PL, 7 passenger 








WANTED 
AUTO LITERATURE 











ATTENTION DEALERSIII a ns ol “4 can a No Smith's “Marketing of Used Automobiles” 
dents anywhere. 6 new 6-ply rayon Good-| FTC's “Report on the Auto Industry” 
year tires. Year model either 1928 or 
1930. What's it worth? Sam Bowman Write Box 3879 


Auto Sales, 379 Meeting St., Charleston, 
8. C. Phone 8131 or 6255. 


Oldsmobile and Pontiac Hydra-Matic 
Transmission Exchange— A", $95 


At Greatly Reduced Prices 


1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 
Excellent Bodies -:- Good Motors 
All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 


THE R. A. COMPANY 


43rd & Locust Sts. @ PHILA., PENNA. 


SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 


c/o Automotive News, Detroit 26 











Model 
Immediate Shipment Guaranteed Performance 


Completely Reconditioned, Run-in and Block-Tested 
Performance Guaranteed 90 Days or 4,000 Miles 
We furnish full instructions for removal and installation. 
EXTRA RUSH JOBS—If you wish shipment of an Exchange Transmission before 
your old unit is received, a deposit of $65.00 will be added to your invoice. 
(To avoid C.O.D. charges, send $160.00 in advance). Upon receipt of your unit 
the deposit will be refunded immediately. Freight, f.o.b. Chicago. 


Write, Wire or Phone Today for Complete Details 


HOLLINGSHEAD MOTORS CO. 


2550 South Michigan Ave. Telephone CAlumet 5-2000 Chicago 16, Ill. 
Authorized Oldsmobile Dealer 
Largest Stock of Genuine Oldsmobile Parts in the Middle West 








LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 


Phone 202-W4 





THE TUESDAY SALE — 11:30 A.M. 
FORT WAYNE AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 
-1254 


Phones: E :25 
OUR ONLY GUARANTEE: YOU MUST BE SATISFIED 


WEBSTER-MARKER MOTORS, INC. 


324 W. Main St. Ft. Wayne, Ind. 












AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 








USED CARS WANTED 
WE WANT CLEAN CARS only. Any make, 





eEVGu0Rr en Ke ee re ee er 


‘New Subscription Order’ 


Send Automotive News to Address Below 
for One Year $8 [] or Two Years $14 [] 
for which check is attached [] or send bill [7] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


any model. One or 1,000. Cash waiting. 
1939, 1940, 1941, 1942, 1946, 1947, 1948, 
1949, 1950. Will go anywhere in Massa- 
chusetts, Maine, N. H., or Vermont only. 
Telephone Longwood 6-6002. Car Buyer's 
Acceptance Co., 154 Beacon St., Chestnut 
Hill, Mass, 


NEED CLEAN, SOLI{D 1940, 
1947 Chevrolets, Fords and 1941 Plym- 
ouths, Quote your prices FOB your city. 
Write, phone, wiregL. A. (Doc) Vaughn 
Motor Co., Corsi , Texas. Phone 1159. 

FELZ NEEDS 1949 Badillac 60 special or 
convertible, Top ice for low mileage 
car, Felz Motor , 14 Holbrook St., 
Aurora, Ill. Phone 8684. 


BUSES FOR SALE 


ONE 1937 Chevrolet 21 passenger bus; one 
1942 Reo 26 passenger bus; one 1945 Reo 
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equipped with Wayne bodies and in first 
class condition. Byler Bros. Motor Sales, 
Goshen, Ind, Phones 941-942. 


TRUCKS FOR SALE 


TOW TRUCK, 1946 Chevrolet—heavy duty. 
Factory built. 8.25 x 20 tires, 9,000 miles 
actual mileage. Holmes wrecker. Like 
new. Reason for selling have other busi- 
ness and am unable to take care of tow- 

Write 8. J. Danko, Danko 

R.F.D. No. 1, Smithfield, 


CY. ccccccene 


ing jobs. 
Motor Sales, 
Pa. 


WILL TRADE 


WILL TRADE 1941 Chevrolet 1% ton 
wrecker, Tulsa winch, new motor, me- 
chanically perfect; for new 1950 model 
pickup any standard make. J. C. Borah 
Motor Sales, Flora, Illinois, Phone 13, 


TRADE CONNECTION: 


Truck Dealer [) 
Insurance [] Financial [) 


Car Dealer [) 
Jobber [) 


Manubacturer [] 
Supplier 0) 


4-10-50 


| 
| 
| 
| 
[ 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
! 
{ 
| 
| 
| 
| 
! 
! 
! 





Hudson’s Setting the Trend With a New Kind of Ride... 


“THE NEW STEP-DOWN RIDE” 


...and what a deal it makes for dealers! 


Look at these Unmatched 
Hudson Sales Advantages: 


MOST ROOM! Yes—because Hudson's unique 
method of construction allows more inside room 


than in any other car, regardless of price. 


BEST RIDE! Yes—because Hudson has the lowest 
center of gravity in any car—gives a wonderful 


new hug-the-road way of going. 


SAFEST! Yes—because recessed floor, within the 
Monobilt body-and-frame*, puts passengers 
within the base frame, encircled and protected 
by steel girders. PLUS other exclusive safety 


features. 


SALES WITH “THE 


car on the market . . . the dazzling, 
lower-priced HUDSON Pacemaker. 
Back of it you'll find the famous Super 
Series, and the deluxe Custom Commo- 
dores .. . ALL with features unmatched 
elsewhere at any price ... ALL together 
blanketing more than 50% of the total 
market. 


HUDSON buyers get Monobilt body- 
and-frame* with recessed floor . . . Amer- 
ica’s lowest center of gravity . . . roomiest 
interiors of any cars .. . exclusive high- 
compression six- and eight-cylinder 
eng.yes . . . Center-Point Steering .. . 
befuty that’s streamlined with bird- 
on-wing grace—not bulked up with 
meaningless bulges. 


oF boca has the only completely new 


These, and countless other unique 


NEW 


HUDSON features add up to “The New 
Step-Down Ride” ... an amazing new 
way of motoring that’s winning buyers 
from every price class, from the lowest 
to the highest. It’s no wonder they ALL 
say, “You get most for your money in 


a HUDSON?” 


Can YOU think of a better selling oppor- 
tunity for YOU—when “more value for 
less cost” is the buy-word of American 
motordom? 


Then—write, wire or phone Mr. C. A. J. 
Hadley, Sales Manager, Hudson Motor 
Car Company, Detroit 14, Michigan— 
and get the facts on HUDSON’S good 
deal for good dealers. For the trend’s 
to HUDSON ... with the public and 
dealers both. And that’s YOUR cue for 
a real clean-up in *50! 

*Trade-mark and patents pending. 


NOW...3 GREAT SERIES 


Lower-Priced Pacemaker * Famous Super * Custom Commodore 
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